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Successtul Secretaries ARE SOLD ON MICROMETRIC CARBON PAPER 


"Micrometric's numbered 

scale edge keeps letters 

centered perfectly with 
no time wasted." 


...says Mrs. Elaine Conner 
secretary to 
Mr. Harold Graves, Sr., 
President of the 
Brown-—Graves Company, 
Akron, Ohio 


Successful secretaries praise Webster's 
Micrometric in their own words in Web- 
ster's national advertising. Secretaries, of- 
fice managers and purchasing agents learn 
to associate unfailing quality with the 
Webster name. Identify yourself as a 
Webster dealer. Display, promote, suggest 
Webster products. You'll sell more carbon 
paper, ribbon and duplicating supplies — 
and dependable Webster performance means 


repeat sales. 


If your customers want... 
TREATED BACK CARBON PAPER MICROMETRIC CARBON PAPER DUPLICATING SUPPLIES 


WEBSTER'’S SHURFLAT WEBSTER’S MICROMETRIC CARBON WEBSTER'S LINE IS COMPLETE 
PAPER, with the famous 1 umbered for both Spirit or Direct Process type 
iS Unique Webster rese aren and Gelatin or Indirect Process type 

ered the first non-lilling Materials are carefully matched 


{ro rcurn out clear 


tops the field. Sell MultiKopy ¢ 
very finest. OK meets competiti 
in the lower price range. Bot! 

stay flat in any climate, 1 
humidity or rapid temperatur 


g displays, newspaper 1 
and catalogs. Also the 
s tactory-trained mercl 
| details 


F.S. WEBSTER COMPANY 


13 Amherst St., Cambridge 42, Massachusetts 


Webster’s warehouses in 





New York, Philadelphia, Pittsburgh, Detroit, Chicago, San Francisco, Cambridge 
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Office Appliances is a news and technical trade 
journal, serving the entire industry of office 
equipment. It covers the manufacture and dis- 
tribution of office machinery, office devices, office 
furniture, office supplies and the complete range 
of commercial stationery. Its comprehensive news 
reports of the industry and its valuable special 
articles upon subjects germane to its field have 
given it unusual prestige. It serves a clientele 
composed of managers and agents for the vari- 
ous office machines, devices and supplies, com- 
mercial stationery dealers and many of the 
largest corporations in the United States. It also 
reaches some dealers in forty-eight other coun- 
tries who deal in American office equipment. 


No person, firm or corporation either directly or 
indirectly connected with the industry the journal 
represents has any share in its ownership or 
voice in shaping its policy, which has in view at 
all times the best interests of the field it serves. 
it will answer any questions germane to its field 
to the best of its ability. 


Copyright. Contents covered by copyright, 1952. 
by the Office Appliance Company. 


Subscription Rates in the United States and its 
possessions—one year, $3.00; two years, $5.00; 
three years, $7.00. Canada and Pan American 
countries—one year, $3.50; two years, $6.00; 
three years, $8.50. Other countries—one year, 
$4.00; two years, $7.00; three years, $10.00. 
Single copies, 35c in the U. S. and its terri- 
tories; 50c in all other countries. 


Change of Address. Subscribers may have their 
mailing address changed as often as desired. 
Both old and new addresses must be given. 


Advertising Rates upon application. 


Entered as second-class matter, July 8, 1905, at 
the post office at Chicago, Ill., under Act of 
March 3, 1879. 


“Office Appliances” is registered in the United 
States Patent Office, Washington, D. C. 
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Acco Products, Inc..... 

Ace Fastener Corp. 
Adirondack Chair Co.. 
Advanco Products Div. ASB 
Allen, R. C., Business 


Machines, Inc. ; 135, 


Allied Carbon & Ribbon 
Mfg. Corp. 

All-Rite Pen Inc. 

All-Steel Equipment Inc. 

Alma Desk Co. 

Aluminum Seating Corp. 

Amberg File & Index Co. 


Amer. Carbon Paper Mfg. Co. 


Amer. Dictating Machine Co. 
Amer. Evatype Corp. 

Amer. Mat Corp. 

Amer. Metal Products Co. 
Amer. Passbook Co.. 

Ames Supply Co.. 

Ard Mfg. Co., Ine. 

Arnot & Co. Inc. 

Arrow Fastener Co., Inc. 
Art Metal Construction Co. 
Art Steel Sales Corp. 


Automatic Pencil Sharpnr. Co. 


Bankers Box Co...... 

Barkley, C. L., & Co. 
Barrett Addg. Machine Div. 
Bentson Mfg. Co... . 
Berger Mfg. Div. Republic 
Blaisdell Pencil Co. 

Bright Chair Co., Inc. 
Bristol Mfg. Co. 
Browne-Morse Co. 
Brush-Punnett Co. 

Buckeye Ribbon & Carbon Co. 
Burroughs Addg. Machine Co. 


Cc 


C-Thru Ruler Co... 

Calculator Equipment Corp. 

Cardinal Sales Inc. 

Cardinell Corp. 

Changepoint, Inc. 

Chicago Saddlery Co. 

Clark, R. K., Co., Ine 

Clarotype Co. 

Codo Mfg. Corp. 

Cole Steel Equipment 
Company.. 99, 100, 

Colonial Carbon Co. 

Colson Corp., The....... 

Columbia Ribbon & Carbon 
Mfg. Co. 

Columbia Steel Equipm. Co. 

Commercial Card System Co. 

Commonwealth Steel Prod. 
Corp. ....... : 

Compco Corp. . 

Convoy, Inc. . 

Copy Right Mfg. Corp. 

Corona Typewriter, The 

Corry-Jamestown Mfg. Corp. 

Cotterman, I. D. 

Cramer Posture Chair Co. 

Cushman & Denison Mfg. Co 


101, 
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Darnell Corp., Ltd. 
Davenport, A. C., & Son Ine. 
Dayton Stencil Works 
Diebold Inc. nod A 
Dolin Metal Products Inc. 
Doppelt, Charles, & Co., Inc. 
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Dorset Steel Equipment Co. 119 
Duplicate Receipt Book Co 228 
E 
Elward Mfg. Co 229 
Emeco Corp 153 
Esterbrook Pen Cx 154 
F 
Force, William A., & C 208, 215 
Free Hand Binder Co 228 


Fulton Marking Equipment Co...226 


G 
Geller, J. R 222 
General Fireproofing Co 93 
Glidex Corp 212 
Globe-Wernicke Co., The 139 
Graff, George B., Co 216 
Grand Rpds. Lthr. Furn. Co.....216 
Gregson Mfg. Co 146 


Guide System & Supply Co...66, 67 
Gunlocke, W. H., Chair Co. 201 
H 
Hall Safe Co., The 145 
Hamilton Mfg. Corp 129 
Hano, Philip, Co 142 
Hanson Scale Company 206 
Hardboard Fabricators Inc. 222 
Harding, Milo, Co 195 
Harter Corp., The 126 
Haskell, In« 147 
Hectographia Corp 208 
Herring-Hall-Marvin Safe Co...133 
Heyer Corp., The 231 
High Pt. Bending & Chair Co...144 
Hoggson & Pettis Mfg. Co 227 
Huntington Chair Corp 121 
I 
Imperial Desk Co 179 
Imperial Leather Furn. Co 229 
Imperial Methods Co. 169 
Indiana Chair Co 17 
Indiana Desk Co 185 
Ink Specialties Co., Inc 116 
Int'l] Cash Reg. Parts Co 228 
Invincible Metal Furn. Co 95 
Ionia Mfg. Ce 218 
J 
Jasper Chair Co 94 
Jasper Desk Co 163 
Jasper Table Co. Inc 204 
Johnson Chair Cx 180 
Joslin, A. D., Mfg. Co 212 





K 


Steel Equip. Co 


heystone 
King Posture Chair Co 
Koh-I-Noor Pencil Co 
Krueger Metal Products 


L 


LaSalle Products Co 
Lehigh Desk Co., Inc 
Leopold Co. 

L Lthr. Goods Co. 
Little, A. P., Inc. 
Luggage & Lthr 

of America 

Lyon Metal Products, Inc. 


exington 


Goods Mfrs. 


M 
Arnold, Inc. 


Supplies Co 


Mackenzie, 
Manifold 
Markilo Co. 

Markwell Mfg. Co., Inc. 
Maso Steel Products 
Master Addresser Co 
Master Mfg. Co 
Meilink Steel 
Metalstand Co. 
Midwest Folding Products 
Midwest Metal Mfg. Co 
Milwaukee Chair Co 
Milwaukee Metal Furn. Co. 
Minnesota Mining & Mfg. Co. 
Mosler Safe Co., The 

Myrtle Desk Co. 


Safe Co 


N 
Nat’l Cash Register Co., The 
Nat’l Lock Co 


These advertisements present the products of 
the leading manufacturers in each division of 
the industry. Because of the ground for honest 
differences of opinion, 
ously cannot 
actions 


160 


219 
207 
175 
212 


214 


203 


y4%) 


228 
227 
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219 
168 
132 
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218 
134 
137 
103 


181 


Neiman Loose Lf. & Bdry. Co...227 
Neubauer Mfg. Co. 207 
Norta Distributing Co 228 
Northern States Envelope Co...194 
Oo 
Odhner Sales Inc 216 
Office Furn. Wholesale Distr...225 
Ohio Chair Co., Inc 108 
Old Town Corp 78, 79 
Oxford Filing Supply Co. 77 
P 
Panama-Beaver 59 
Parker Steel Products Inc. 178 
Peerl ss-Imperial Co., Inc. 83 
Peerless Steel Equipment Co 187 
Phillips Process Co., Inc. 208 








Tis Service Bureau of Office Appliances 
is maintained for 
subscribers and advertisers. 
personal letters all inquiries upon matters 
germane to the field, supplies 


SERVICE BUREAU 


the exclusive use of 
It answers by 


names of 





manufacturers of any office article wanted, 
puts man and job together, aids foreign 
dealers in securing U. S. A 
many other ways performs useful 
all without charge. 
land have made, and are making, good 
use of this bureau. 
field have evidence of its 


lines, and in 
service, 
Subscribers in every 
Manufacturers In this 
proved value. 


between 
They do, however, offer their services in re- 
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the publishers obvi- 
undertake to guarantee trans- 
advertisers and customers. 


solving any disagreements which result from 


relations established through the journal. 
Pittsburgh Cut Wire Co 192 
Posting Equipment Corp 204 
Print-O-Matic Co., Inc. 65 
Q 
Quality Park Envelope Co 120 
Queen Ribbon & Carbon Co 164 
R 
Regal Typewriter Co 225 
Remington Rand Inc 161 
Reyburn Mfg. Co., Inc., The....202 
Rite-Line Corp. 225 
Roberts, Weldon, Rubber Co.....182 
Rockwell-Barnes Co. 156 
Rowles, E. W. A., Co 118 
Royal Metal Mfg. Co 230 
Royal Typewriter Co., Inc 69 
Ss 
Sanford Ink Co. 1738 
Saxon Paper Corp. 220 
Seng Co., The 174 
Sengbusch Self-Closing 
Inkstand Co. 158 
Service Prods. Div. Woodall...216 
Shaw-Walker Co., The 63 
Shepherd Chair Co. 189 
Sheppard, C. E., Co 128 
Shipman-Ward Mfg. Co 213 
Smead Mfg. Co. 218 
Smith, L. C., & Corona 
Typewriters Inc 61 
Smo-King Products 207 
Southworth Co. 224 
Speed Key Corp. 228 
Stacor Equipment Co 165 
Stanley Mfg. Co. 209 
Stark Calendars, Inc 221 
Stationers Guild of Amer 220 
Stationers Mfg. Co 226 
Stempel Mfg. Co. 209 
Stewart, R. A., & Co 197 
Storms, H. M., Co. 205 
Sturgis Posture Chair Co. 81 
Supreme Steel Prods. Inc 97 
Swift Business Mchs. Corp. 141 
T 
Taylor Chair Co., The 162 
Technygraph Co., The 124 
Tiffany Stand Co 166 


Top Flight Products Co., Inc...184 
U V 


nderwood Corp Back Cover 


U 
U. S. Chaircraft Mfg. Corp.....226 
U. S. Typewriter Ribbon Mfg 

Co 215 
Vail Mfg. Co. 196 
Valco Co 211 


Valentine Safe & Lock Works....188 


Vanguard Engin. & Mfg. Co.....212 


Victor Adding Machine Co 127 
Victor Safe & Equipment Co. 75 
w y 
Warshaw Mfg. Co., Inc 192 
Watson Mfg. Co., Inc 183 
Webster, F. S., Co 2 
Wells Chair Cory 73 
Wester Mfg. Co 211 
Wiggins, John B., Co 227 
Wilmer, E. P., Ine 195 
Wilson Jones Co 105 
Wolber Dupl. & Supply Co. 87 
Write Inc. . 140 
Yawman & Erbe Mfg. Co 7 
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Adding Machine 
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Blackt 
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Bluep F File Cabinets 
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B E 
Book 
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Boekk Machines 
M r ‘ 
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Chairs, Office 
Aluminum Seating Corp 


Box Letter Files 
Amberg File & Index Co 
Art Steel Sales Corp 
Cole Steel Equipment ( 
Globe-Wernicke Co 
Rockwell-Barnes Co 
Brief & Zipper Cases 
Bristol Mfg. Co. 
Chicago Saddlery Co 
Doppelt, Charles, & { 
Lexington Leather Goods ( 
Built to Order Office Furniture 
Watson Mfg. Co., Inc 
Bulletin Boards 
Davenport, A. C., & Son, Ir 
Rowles, E. W. A., Co 


Business Forms 
Amer. Passbook Co 


Ard Mfg. Co., Ine 

Art Metal Construction Co 
Bright Chair Co 

Cramer Posture Chair Co 
Emeco Corp 

General Fireproofing Co. 
Grand Rapids Lthr. Furn. Co 
Gregson Mfg. Co. 
Gunlocke, W. H., Chair Co 
Harter Corp., The 

High Point Bending & Chair Co 
Huntington Cheir Corp 
Imperial Leather Furn. Co 
Indiana Chair Co 

Jasper Chair Co 

Johnson Chair Co 
Milwaukee Chair Co 
Milwaukee Metal Furn. Co 
Royal Metal Mfg. Co 
Shaw-Walker Co 

Shepherd Chair Co. 


Caleulating Devices 
Shipman-Ward Mfg. ¢ 
Victor Safe & Equipment ( 


Calculating Machines Stanley Mfg. Co 
Allen, R. C., Business Met lr Sturgis Posture Chair Co 
Barrett Adding Machine Di Taylor Chair Co 
Burroughs Adding Machine Co U.S. Chaireraft Mfg. Corp 


Nat'l Cash Register Cx Wells Chair Corp 
Odhner Sales Ine 
Smith, L. C., & 
Business Machines Cort 
Machine ( 


Chairs, Posture 
Aluminum Seating Corp 
Art Metal Construction Co. 
Bright Chair Co 
Cramer Posture Chair Co 


Corona T 
Swift 
Victor Adding 


Calculating Machines, Used 


Calculator Equipment Emeco Corp 
Shipman-Ward Mfg. ¢ General Fireproofing Co 
Calendar Pads & Stands Gunlocke, W. H., Chair Co 
Changepoint, Inc Hamilton Mfg. Corp 
Fox. George E.. & ( Harter Corp., The 


High Point Bending & Chair Co 
Imperial Leather Furn, Co 
Indiana Chair Co 

Jasper Chair Co 

Johnson Chair Co 

King Posture Chair C« 
Metalstand Co 

Milwaukee Chair Co 
Milwaukee Metal Furn, (¢ 
Ohio Chair Co 

Royal Metal Mfg. Co 
Sturgis Posture Chair Co 
Taylor Chair Co. 

Wells Chair Corp 


Stark Calendars, Inc 


Carbon Papers 


See Ribbon and Carbons 


Card Index Boxes & Trays 
All-Steel Equipment Ir 
Amberg File & Index ¢ 
Art Metal Construction ( 
Art Steel Sales Corp 

Mfg. Co., The 

Berger Mfg. Div. Republik 

Steel Equipment Co 

( imbia Steel Equipment ( 

( Jamestown Mfg. Cory 

General Fireproofing C« 

| 

‘ 


Bentson 
Col 


wry 

Chairs, Tablet Arm 
Adirondack Chair C« 
Indiana Chair Co 
Jasper Chair Co 
Wells Chair Corp 


yhbe-Wernicke Co 
; le System & Supply C« 
Imperial Methods (« 
Invincible Metal Furn, ¢ 
Parker Steel Products, I 
Rockwell-Barnes Co 
Walker Co 
Smead Mfg. Co 
Yawman & Erbe Mfg. ‘ 


Checks, Stamped Metal 
Dayton Stencil Works 
Force, William A., & C« 


Shaw 


Clipboards 


Gwe i on Expanding (See Arch & Clipboard Files 
ea g. 
Card Index Files, Revolving Coin Bags, Trays, Wrappers 


Diebold. Inc Amer. Passhook Co 
Hall's Safe Co., The Continuous Forms 
Cards, Business Hano, Philip, C« 
Wiggins, J. B., & Co 
Copyholders 


Cash Boxes 
Art Steel Sales Corp 


Acco Products, In 
Bankers Box Co 


Cole Steel Equipment Co Copy Right Mfg. Corp 

General Fireproofing Co Rite-Line Corp 

Guide System & Supply ‘ 

Peerless Steel Equipment Correspondence Trays 

Rockwell-Barnes Co Art Metal Construction Co 
Cash Register Parts Art Stesi Sales Corp 

Int'l Cash Register Parts ( Corry-Jamestown Mfg. Corp 

General Fireproofing Co. 

Cash Registers Globe-Wernicke Co 

Burroughs Adding Machine ( Imperial Methods Co. 


Maso Steel Products 


Casters, Caster Bearings, Slides 
Metalstand (o., Inc 


Colson Corp., The 
Darnell Corp., Ltd Peerless Stee! Equipment Co 
Master Mfg. Co Sengbusch Self-Clos. Inkstand Co 
Service Prod. Div. Woodall 
Chair trons Shaw-Walker Co 
Seng Co., The Stempel Mfg. (« 
Chair Mats Valeo Co. 
Hardboard Fabricators, 1 Wells Chair Corp 
Off Furn. Wholesale D Yawman & Erbe Mfg. Co 
Service Prod. Div. Woo Costumers 
Chairs, Folding Ard Mfg. Co., Im 
Adirondack Chair ¢ Globe-Wernicke Co 
I a Mfg. Co LaSalle Products Co 
Krueger Metal Prod Peerless Steel Equipment Co 
Lyon Metal Produ I Royal Metal Mfg. Co 
Royal Metal Mf ‘ Valeo Co 


Wells Chair Cort Wells Chair Corp 


1952 


For the benefit of the subscribers the lines 
advertised in this issue are here classified. 
Many of the requirements of the modern busi- 
ness office are represented. Should subscribers 
be interested in any article of office equip- 
ment not listed here, they ere invited to com- 
municate with the service bureau, through 
which the information will be promptly and 
cheerfully given by letter without obligation. 


Covers, Loose Leaf 
Smead Mfg. Co. 


Crayons 
Rowles, BE. W. A., Co. 


Dating Stamps 
Foree, William A., & Co. 
Fulton Marking Equipment Co. 


Desk Lamps 
Copy Right Mfg. Corp. 
Wells Chair Corp. 


Desk Name Plates 
Force, William A., & Co, 
Rowles, B. W. A., & Co. 


Desk Pads and Tops 
Office Furn. Wholesale Distr. 
Wilson Jones Co. 


Desk Pen & Ink Sets 
Changepoint, Ine. 
Esterbrook Pen Co. 
Sengbusch Self-Clos. Inkstand Co. 


Desk Side Files 
Amberg File & Index Co. 
Cole Steel Equipment Co 
Rockwell-Barnes Co. 
Yawman & Erbe Mfg. Co. 


Desk Trays 
See Correspondence Trays) 


Desk Work Distributors 
Advanco Products Div. ASB 
Globe- Wernicke Co 
Lyon Metal Products, Inc 
Victor Safe & Equipment Co 
Wilsen Jones Co. 


Desks 
Alma Desk Co. 
Arnot & Co. Ine 
Art Metal Construction Co. 
Bentson Mfg. Co. 
Browne- Morse Co. 
Cardinal Sales, Ine. 
Corry-Jamestown Mfg. Corp. 
General Fireproofing Co. 
Haskell, Inc. 
Imperial Desk Ca, 
Indiana Desk Co. 
Invineible Metal Furn. Co. 
Jasper Desk Co. 
Lehigh Desk Co., Ine. 
Leopold Co, 
Myrtle Desk Co. 
Peerless Steel Equipment Co 
Shaw-Walker Co. 
Victor Safe & Equipment Co. 
Wells Chair Corp 
Yawman & Erbe Mfg. Co. 


Diaries 
(See Memo Books) 


Dictating Machines, Used 
Amer. Dictating Machine Co 
Shipman-Ward Mfg. Co. 


Drafting Instruments & Equipment 
(-Thru Ruler Co. 
Cardinell Corp. 
Haskell, Inc, 


Drafting Tables 
Stacor Equipment Corp. 


Drafts; Notes & Receipts 
Duplicate Receipt Bock Co. 


Drills, Paper 
Smead Mfg. Co. 


Duplicating Machines & Supplies 
Addo Machine Co., Ine 
Ames Supply Co 
Buckeye Ribbon & Carbon Co 
Code Mfg. Corp 
Colonial Carbon Co 
Columbia Rib. & Carbon Mfg. Co., Ine 
Harding, Milo, Co 
Hectographia Corp 
Heyer Corp., The 
Ink Specialties Co., Inc 
Manifold Supplies Co 
Old Town Corp 
Peerless-Imperial Co., Inc 
Print-O-Matie Co., The 
Queen Ribbon & Carbon Co 
Smith, LL. C., & Corona Typws 
Technygraph Co., The 
Victor Safe & Equipment Co 
Wolber Dupl. & Supply Co 


(Continued on page 6) 








(Continued from page 5) 
Envelope Openers 

Mackenzie, Arnold, Inc 
Envelopes 

Northern States Envelope Co 

Quality Park Envelope (« 

Wilson Jones Co 
Envelopes, Plastic 

Markilo Co. 

Smead Mfg. Co 


Eradiecators, Ink 
Sanford Ink Co 


Erasers, Rubber 
Ames Supply Co 
Blaisdell Pencil Co 
Koh-I-Noor Pencil Co 
Roberts, Weldon, Rubber Co 
Rowles, E. W. A., Co 


File Boxes, Fibre Collapsible 
Bankers Box Co 
Diebold, Ine 
Globe-Wernicke Co 
Guide System & Supply Co 
Filing Cabinets, Insulated 
Herring-Hall-Marvin Safe C: 
Meilink Steel Safe Co 
Mosler Safe Co 
Shaw-Walker Co 
Victor Safe & Equipment Co 
Filing Cabinets, Metal 
Advanco Prod. Div. ASB 
All-Steel Equipment Inx 
Art Metal Construction Co 
Art Steel Sales Corp 
Bentson Mfg. Co., The 
Berger Mfg. Div. Republi« 
Browne- Morse Co 
Cardinal Sales, Ine 
Cole Steel Equipment Ce 
Columbia Steel Equipment C: 
Corry-Jamestown Mfg. Corp 
Dorset Steel Equipment Co 
Geller, J. R 
General Fireproofing Co 
Globe-Wernicke Co 
Invincible Metal Furn, Cc 
Keystone Steel Equipment 
Parker Steel Equipment Co 
Remington Rand Ine 
Rockwell-Barnes Co 
Shaw-Walker Co 
Top Flight Products Co 
Victor Safe & Equipment Co 
Watson Mfg. Co., Inc 
Western Mfg. Co 
Yawman & Erbe Mfg. Cx 
Filing Cabinets, Wood 
Globe-Wernicke Co 
Imperial Methods Co 
Wells Chair Corp 
Filing Supplies 
Acco Products, Ine 
Advanco Prod. Div. ASB 
Amberg File & Index Co 
Art Metal Construction Co 
Art Steel Sales Corp 
Barkley, C. L., & Co 
Browne- Morse Co 
Corry-Jamestown Mfg. ¢ 
Globe-Wernicke Co 
Guide System & Supply C« 
Imperial Methods Co 
Northern States Envelope ¢ 
Oxford Filing Supply Co 
Parker Steel Products, Inc 
Quality Park Envelope Co 
Rockwell-Barnes Co 
Shaw-Walker Co 
Victor Safe & Equipment 
Warshaw Mfg. Co 
Yawman & Erbe Mfg. Co 
Fountain Pens (incl. Ball Pt.) 
All-Rite Pen Inc 
Changepoint, Ine 
Esterbrook Pen Co., The 
Gummed Cellulose Tape 
Minnesota Mining & Mfg. © 
Gummed Cloth Rings 
Reyburn Mfg. Co., Inc 
Gummed Tape & Sealing Machines 
Minnesota Mining & Mfg. Cx 
Reyburn Mfg. Co., Inc 
Hardware, Office Desk 
Nat'l Lock Co 
Index Card Signals 


(See Signals, Index Card 


Index Tabs 
Amberg File & Index ( 
Barkley, C. L., & (x 
Globe-Wernicke Co. 
Graff, George B., & Co 
Guide System & Supply ¢ 
Markilo Co 
Reyburn Mfg. Co., In 
Shaw-Walker Co 
Sheppard, C. EF Co 
Victor Safe & Euipme 
Warshaw Mfg. Co 





inks, Adhesives, ete 
Colonial Carbon Co 
Fulton Marking Equipment ¢ 
Ink Specialties Co. Inc 
Sanford Ink Co. 


‘ in & I Mie. ¢ 
. S ‘ Inksta ‘ 
Labels 
I M { 
oO } ~ ( 
} Mie. ( 
ws Mig. 
Mfg. ¢ 


Ladders, Library, Store & Vauit 


Leather Goods 
wi 


( . 


Letter Trays 
Cor Tr 
Library Equipment 
. I I 
M 


Lithographed Continuous Forms 


I ( 
Lockers & Storage Cabinets 
k | 
‘ ‘ | { 
M R 
M ( 
~ i’ ‘ 
la Ml ( 
S } ( 
( W ( 
M i ( 
- ’ { 
s I I 
\\ { 
5 > I I 


Loose Leaf Books & Devices 


Loose Leaf Books & Systems 
\ I ’ | 


Loose Leaf Metals 


Loose Leaf Sheet Covers. Plastic 


I & B ( 
© Me 
( 
Loose Leaf Tray Binders 
} ( 


Mail Distributors 
| ) ASB 
( W 


s «& | t ( 


Manifold Books & Business Forms 


Map Tacks 
‘ , CG 
Marking Devices 
I W 4  ¢ 
Matched Office Suites 
Memorandum Books 
Mending Tape 


uf ' 


Metal Badges. Checks. Tokens 
Moisteners 


Numbering Machines 


\\ \ ¢ 


Office Furniture Sectional Units 


Office Furn. Warehouse Wholesalers 
i? \ 1) 
Office Partitions and Railings 
\ k ( 


Office Printing Outfits 
W \ & { 


Paper Clamps 


Paper Clips 
Cushman & Denison Mfg. Co 
sburgh Cut Wire ¢ 
Vail Mfg. Co 


Paper Fastening Machines 


Ace Fastener Corp 
4 ~ Fastener ( Ir 
Autr Pen Sha pe ‘ 
Markwell Mfg. Co 
\ Safe & Eq ‘ < 
Parcel Post & Postal Scales 
Hanson Scale ¢ 
Paste 
See Inks, Adhe 


Pen & Inks Sets 
s Desk Pen & Ink 5 


Pencil Sharpeners 


4 Per Sha er ‘ 
} ard Mie io” 
Pencils, Mechancial 
Esterbrook Pen ( I 
Pencils, Paper Wound 
B jell P 1 « 
Pencils, Wood Cased Lead 
B P ( 


iN I-Noor I ‘ 
Pens, Steel 

} ‘ wk Den ¢ r 

s isct 


Pins & Pin Containers 
\ Mfg. ( 


Platens, Typewriter, et 
\ Supply ¢ 
Shipman-Ward M ‘ 

Posting Trays & Stands 


s Loose Leaf Tra Binders 
Presentation Covers 
\ er File & I ( 
= i Mfg. ¢ 


Price & Sign Markers 
Fo Williatr A., & ( 
I n Marking Eq Co. 
S R. A., & ¢ 


Punches 
\ rr ts, I 
( e- Wert ke ¢ 
I son & Pett Mf ( 
Ss " Mfg. ( 
sore ‘ 


" 


Ribbons and Carbons 


\ i Carbon & R Mfg. Corp 

Carbon IP M Co 

Supr ( 

I + e Ril ( Co 
( Mf cr 
( Rib. & ¢ Mf ( 

ma I 
Ma i Supy ( 
‘? | r i 
¥ s-I t ( I 

x t ( 
YQ r RK nt « ¢ ‘ 
K rypewri ( 
Kt m Ra I 
R lypewr ( 
s Wa \ ( 
= H. M., ¢ 
( 

U.S. Tys t Mfg. ¢ 
“ . Fy We 


\\ e, | 


Rubber Bands 
KR We f K ( 


Rubber Stamp & Plate Mfg. Mechs. 
\ i e ¢ 


Rubber Type 


I e, W la \ & ( 

Ss RK. A & { 
Rulers, Transparent 

C-7 Ruler ¢ 
Runner Matting 

\ Mat ¢ 


Safes, Office 


Metal ¢ ( 
i é ( 
~ t ( 
I 
( ‘ } " ( 
= ‘ 
| i M s ( 
I Mi } ( 
\ = “ Pe) ‘ 
‘VI = | 
RK RK ! 
~ Walker ¢ 
\ Sa & wk W h 
Safe & I ( 


Sand Urns 
‘ 


( 


Scrapbooks 


( W ( 
Shelving 
M ‘ 
I i 
M R 
M ( 
k, R. K., ¢ 


Corry-Jamestown Mfg. Cory 


Geller, J. R 

Lyon Metal Products, I 
Neubauer Mfg. Co 
Supreme Steel Products, I 


Shows & Exhibitions 
Luggage & LAhr. Gds. Mf ~” Amer 


Signals, index Card 


Graff, Ge e B., ¢ 

Viet Safe & Equipme ( 
Signs, Changeable Letter 

Davenpor A. « & So 

Rowles, E. W. A., ¢ 
Smoking Stands, Office 

LaSalle Pro ts ( 

Royal M Mfg. ¢ 

Smo-h I’ luct 

Va ( 

W ( 4 Cort 


Sorting Devices 


A mbes I & Index ¢ 
Ya & Erbe Mfg. ¢ 
Spindle Files 
Wells Chair Cory 
Stamp Pads 
Force, W 1 \ & { 
Fulton Marking Eq ( 
rt Pr ‘ 


Standing Mats 
4 r. Mat Cort 


Stands for Office Machines 


Staples and Stapling Machines 
| 


Ace Fa er Corp 
\ w i ener ¢ I 
Mart Mfg. ¢ 


Va Mf ( 


Stencils, Brass 
Da Ste W 


Stenographers’ Notebooks 


Rock B ( 
Stools 

H er Cor The 

Royal Metal Mfg. ¢ 

Wwe Cha Cor 


Storage & Transfer Cases 


\ Steel Equip 

\ r & I ( 
Art M ( t ( 
Art Ss Sa ( 

Banh Box 

Bark C1 & { 

He Vif ‘ 

B M Di RK 

B for ( 

Ca s I 

( = haul ‘ 
‘ Stee } ( 
Cor 

( tow Mi ‘ 
D I 

> Me i'r 

G I pr ( 

G W ke ( 

‘; - & & { 
H S Ca. 7 

H Ha Ma Safe ¢ 
i M 7 i 

I Metal I ( 
“ I gS i i 

I Steel Prox I 
I s I 

I I ( 

Rock I ( 

s W » ‘ 

I I Prox ( 

\ i Engi & M ( 
’ & Erbe Mf ( 


Store Fixtures & Equipment 
‘ i 


All-Steel } 


Strong Boxes, Fire Protected 
’ I 


| H M ~ ( 
Vl } ~ ~ ‘ 
\ s & | ‘ 
Tables 
' ‘ 
‘ s " 
+ 
‘ ke ( 


(Continued bottom page 7 


OFFICE APPLIANCES, July, 1952 








SITUATIONS WANTED 





WITH REMARKABLE RECORD, particularly 
I ‘ tates, plans to return to industry after brief 
ence We ind favorably known by dealers from Maine 
I Interested only in lines of major importance or 
tent New York headquarters preferred but not essen- 
W rve as district manager, as territory representa- 
for inufacturer or may consider two or three non- 
es. Has proven initiative and sales know how. 

Address G-51, care Office Appliances, 


Rest erences 





S YOUNG SALESMAN desires job in Office supply 
ind printing industry. Ten years experience in Bank and 
Count - ply selling with two years management. I would 
prefe rtunity to buy into small business, or profit shar- 

I t. Box G-52, care Office Appliances, Chicago 6 








EXECUTIVES AVAILABLE 





EX E¢ VE DESIRES POSITION with opportunity to buy 

! small or medium size business. Presently suc- 

aging stationery and equipment business with 

nil r volume. Thoroughly capable of selling and 

1dn ring sales, buying, and operations. Prefer west or 
southwest. Box G-53, care Office Appliances, Chicago 6 








EXECUTIVES WANTED 





IAN who has had experience in furniture factory 
ng capacity: accounting, production, cost work 

I ‘ ent. Factory is located in southwest area near 
‘ I etropolitan centers. In reply give full details 
f tions. Box V-109, care Office Appliances, Chi- 





SALES MANAGER’S POSITION 
OPPORTUNITY OF A LIFETIME 
EXPAN ‘G OUR SALES PROGRAM, present sales manager 
! ced to general management level. You now may 
s nager, an assistant or divisional sales manager. 


We { you our product and pay for your further edu- 
it Lining as sales manager. Young, ambitious and 
ort nat Starting salary $6,000 to $7,500 per year. 
neent nd bonus commensurate with results Leading 


ol line Mid-western company with quality 
eather is and luggage products. Excellent reputation 
Give ete abstract of yourself. All correspondence held 
I t fidence. Box V-110, care Office Appliances, Chi- 








SALESMEN WANTED 





AGGI > Ei SALESMAN FOR CITY accounts in Dallas, 
Ie office furniture, stationery, printing, and 
for large established dealer. Must be experi- 
son and drawing account. Box V-111, care 
Of \ neces, Chicago 6 





Worl YOU LIKE TO JOIN the outside sales staff of one 
f tl \ t's dest and largest Stationery and Office Equip- 
you have sold Visible Inter-leaved Carbon or 
ss Systems, and if you would like to live in 

d pleasant climate of Denver, there's a big 
r you. Remittance, draw account with com- 

iry during indoctrination period. Send photo 

information with first letter Reply con- 

V-112, care Office Appliances, Chicago 6 


} é 


tinued from page 6) Time Clocks & Recorders 
Ine Joslin, A. D., Mfg. Ce 
Type, Typewriter 
( Ames Supply Co 
= ( Shipman-Ward Mfg. (« 


Typewriter Cleaning Material 
Ames Supply Co 
Cardinell Corp 
(larotyne Co., Inc., The 
Norta Distributing Cec 
Regal Typewriter Co 
Sanford Ink Co 
Shipman-Ward Mfg. Co 
Webster, F. 8., Co 


\ wi ‘ 


Tables, Folding 


Tabulating & Statistic Machines 
R Machine (« 


Tags Typewriter Covers 
Shipman-Ward Mf¢. Cer 


Telephone Accessories Typewriter Cushion Bases & Knobs 
Ames Supply Co 
ce Peerless- Imperial Co., Ine 
Thumb Tacks Rowles, E. W A. Co 
‘ 7 ( Shipman-Ward Mfg. Co 


Typewriter Cushion Keys 
Ticket Holders Ames Supply Co 


S Peerless-Imperial Co., In 


OFFICE APPLIANCES, July, 1952 


The rate for classified advertise- 
ments is fifteen cents a word, mini- 
mum charge $3.00, payable with 
order. Add six words if box address 
is used. 





MANUFACTURER seeks salesmen for Amazing, New PAT- 
ENTED WHIRL-O-MATIC ASHTRAY. Revolving disc turns 
when plunger is lightly pressed, causing ashes, butts, and 
tobacco odors to disappear in receptacle. Available in floor 
and desk models with a variety of finishes. Ideal for offices, 
hotels, stores, restaurants, institutions, ete. Write fully _in 
first letter. All replies confidential. Arrow Lamp Mfg. Co., 
Inc., 22 West 19th St., New York, N. Y. 





COMMERCIAL STATIONERY SALESMEN side line, calling 
on Banks, Insurance Companies, large industrial firms, lib- 
eral commission. Quick repeats. Lady Charm Mfg., 151 Ave. C, 
New York 9, N, Y. 


EXPERIENCED OFFICE SUPPLIES salesman wanted for 
Chicago area. Box V-122, care Office Appliances, Chicago 6. 








MECHANICS AND REPAIR MEN WANTED 





COMPETENT ADDING MACHINE and Typewriter Mechanic. 
Royal and Clary dealer, service other makes. Plenty of busi- 
ness. Eaton Stationery Company, Plainview, Texas. 


WANTED: TYPEWRITER AND ADDING MACHINE Me- 
chanic. First-class Shop. Vacation With Pay. Salary and 
Bonus. Group Hospital and Life Insurance. San Francisco 
Bay Area. Write full particulars nating experience and 
references to Box V-113, care Office Appliances, Chicago 6. 


EXPERIENCED COMBINATION MIMBOGRAPH mechanic 
and salesman to train and assist our dealers in the Eastern 
States. Excellent opportunities for advancements. State ex- 
perience, references and pay. Addo Machine Company, Inc., 
Roneo Division, 145 W. 57th Street, New York 19, N. Y. 











WANTED MECHANIC FAMILIAR with L C Smith stencil 
cutting typewriters, for use with Elliott Addressing Machine. 
Will give permanent employment if desired or will take on 
temporary man if permanent connection not wanted. Write 
V-114, care Office Appliances, Chicago 6. 





WANTED—ADDING MACHINE MECHANIC with at least 
five years experience on 10 key adding machines. Advance- 
ment possible for good independent mechanic. Addo Machine 
Company, Inc., 145 W. 57th St., New York 19, N. 





EXPERIENCED FRIDEN, adding machine and typewriter 
mechanic. Top salary plus commission on sales if desired. 
Illini Supply, Inec., 2245 E. Wood St., Decatur, Il. 





SUNDSTRAND, ELLIOTT FISHER ACCOUNTING Machine 
Service men. Underwood agency near Detroit. State train- 
ing, experience. Dodge Office Equipment, 3962 Fort, Lincoln 
Park, Michigan. . 





——— 





SALES REPRESENTATIVES AVAILABLE 








REPRESENTATIVE OF LEATHER GOODS MANUFACTURER 
calling on collegwe and stationery stores in Illinois, Wiscon- 
sin, Indiana and Michigan. Desires additional nonconflicting 
line. Box G-58, care Office Appliances, Chicago 6 


SALESMAN WITH EXCELLENT RECORD as district repre- 
sentative, branch manager, and sales manager, plans to op- 
erate as manufacturers’ representative in West Coast area. 
References will show ability to produce unusually successful 
results. Will consider part or all of California or entire west 
coast area, depending on product potential and company 
policy. Address G-54, care Office Appliances, Chicago 6. 
WANTS AND FOR SALE, Continued on Page 8 


Shipman-Ward Mfg. Co 
Speed Key Corp 
Typewriter Parts & Tools 
Ames Supply Co 
Shipman-Ward Mfg. Co 


Royal Metal Mfg. Co. 
Stanley Mfg. Co 
Stationers Mfg. Co 

U.S. Chaireraft Mfg. Corp 
Wells Chair Corp 


Visible Systems Equipment 
Art Metal Construction Co 
Commercial Card System Co 
Diebold, Inc 
Globe-Wernicke Co 
Remington Rand Ine 
Shaw -Walker Co. 
Victor Safe & Equipment Co. 
Wilson Jones Co 
Yawman & Erbe Mfg. Co 


Typewriter Pedestal Desk Mechanisms 
Seng Co., The 


Typewriters, Mfrs. of 
Allen, BR. C., Business Mechs 
Remington Rand Ine 
Royal Typewriter Co., Inc 
Smith, L. C., & Corona Typws 
Underwood Corp 


Typewriters, Rebuilt & Used 
Regal Typewriter Co 
Shipman-Ward Mfg. Co 


Upholstered Furniture 
Ard Mfg. Co., Inc 
Bright Chair Co 
Cardinal Sales, Inc 
Grand Rapids Lahr. Furn. Co 
Huntington Chair Corp 
Imperial Leather Furn. Co 


Waste Baskets 
Art Steel Sales Corp 
Cole Steel Equipment Co 
Corry Jamestown Mfg. Corp 
General Fireproofing Co 
Globe-Wernicke Co. 
Shaw-Walker Co 
Wells Chair Corp 


7 








___ WANT AND FOR SALE, Continued from Page 7 
‘SALES REPRESENTATIVES AVAIL BL E—C ontinued 


LOS ANGELES OFFICE EQUIPMENT COMPANY rated C+l, 
in business over 40 years wants additional equipment lines 
to sell to dealers and large accounts throughout California 
on commission basis. Have large downtown store and ware- 
house with energetic selling organization experienced in 
machines, furniture, filing equipment, etc. Prefer established 
lines but will pioneer new items if meritorious gox G-55, 
sare Office Appliances, Chicago 6 

MANUFACTURERS REPRESENT A’ TIVE calling on station- 
ery and department stores in T* Oklahoma, Arkansas 
Louisiana and Mississippi desires one addi ine of lead 
ing manufacturer preferably chai: ind desks. Over 20 years 
successful background Jest of references available W rite 
Box G-56, care Office Appliances, 100 East 42d St., New 
po Dy ie A a 
JOBBER ITEMS WANTED: Smaller office ipply items and 
supplies wanted to distribute along with the Print-O-Matic 
machines and supplies in Minnesota, Dakotas and surround- 
ing territory. Donald F. Rossin ¢ 123 So th St., Minne- 
apolis 15, Minn. 7s 
MANUFACTURER'S REPRESEN ‘ATIVE desiring iditional 
lines of wood or metal office furniture and equipme nt for the 
southwestern territory Know the trade and will give the 
proper representation 3ox G-57 ire Office Appliances, 
Chicago 6. 




















SALES REPRESENTATIVES WANTED 
MANUFACTURER'S AGENTS NOW CALLING on Commercial 


Stationers to handle major line of Soplan sheep small and 
varied Business Systems and Records consisting of over sixty 
items. Product enjoys national d stributton through more 
than 2000 leading Stationers. Nationally advertised and pro- 








moted for over quarter century Liberal commission and 
protected territories to top calibre men who re. bgt A te 
producers. Various territori¢« ivail ] now Write fully 
about yourself, age, includins nay ot with ap ol ication 
if possible, sales background, exact territory covered, and 
how often. State lines being carried d ¢ imate time can 
devote to new line. Box V-115 re Offi é "Appl iances, Chi- 


cago 6. 
REPRENTATIVE OF LEATHER GOODS MANUFACTURER 





calling on college and stationer tores in Illinois, Wiscon- 
sin, Indiana and Michigan. Desir« idditior spay PI pA 
line. Box G-58, care Office Appliance Chicag ( 





REPRESENTATIVE WITH GOOD FOLLOWING wanted by 
Established Manufacturer of popular priced leather desk 
pads, sets and specialties, has pening in North Dakota, 
South Dakota, Minnesota W isconsir ils Washington, 
D. C., Baltimore, Delaware, The Virginia North and South 
Carolina. Give past experienc ind territ covering 
Box V-116, care Office Appliance Chicag f 


SALES REPRESENTATIVES WANTED, MANUFAC TT TRE RS 





AGENTS now calling on Commer 11 stationers; to handl 
line of loose leaf binders for manufacture Various terri- 
tories open, Write to Star L S¢ Li f Co Ine 169 Duane 
St., New York 13, N. Y¥ 





MANUFACTURER'S REPRESENTATIVE WANTED to sell 
quality metal posture chair li: in Ohio, Michigan, Indiana 
and Illinois. Give full sales record nd references 30X 
V-117, care Office Appliances, Chicago ¢ 








RETAIL BUSINESS FOR SALE 





FOR SALE Office Supplies, Equipment and Gift Store row! 
10,000 West Virginia Volume $ Greater possibilitie 

Established 20 years Owner ret Pri bout $20,000 
Box V-121, care Office Appliance ey go 6 

FOR SALE—OFFICE EQUIPMEN Business Machines, Sup 
plies, and Service Store with Agency franchise for Reming 
ton Rand covering eight southw t Georg counties. Located 
in city of thirty thousand. Lar Jet Training Base react 

vated last year. New Paper Mi t be largest in state unds 


construction, 76% of the Natior turpentir produced here 
Extensive timber and agricultural industries and capitol of 
the flue cured tobacco industry H e operated this business 


for twelve years. Nice stock of « pment, up to date shop 
well equipped, delivery truck, new brick building with ex 
cellent lease. Shop, all equipment nventory nd franchise 
all ofr $15,000 cash. Right part net fifteer twenty 
thousand yearly Have other t est reason for selling 
Box V-120, care Office Appiar Cc} igo f 

FOR SALE: ABOUT $10,500.00 w buy 49 nterest in a 
Finance Company and Busines Machine Agency in South 
Georgia; very profitable Franchise for leading adding ma- 
chines, cash registers, typewrite! et il transferabls 
After 90 day operation you will ve pti to buy outright 
or if you are not satisfied, your iny tment will be refunded 
Age, and health make owner retirement desirable after 
34 years seeretsen in same rritory Write V-118, care 


Office aetna ‘hicago 6 
TYPEWRITER AND OFFICE MACHINE BUSINESS. Grow- 





ing city of as. 000 populati ( 1 business I repairs 
rentals and new machine sal: $10,000 st k that can be 
reduced $2,500 quickly. Owner ! to devote entire time 
to office supply and equipment |! ness. The Advocate Store 


29 W. Main St., Newark, Ohi 
FOR SALE—OFFICE SUPPLY ar Office Equipment Stores 





Well established in rapidly ex} neg central Indiana town 
Good franchises; sales can easily é nereased 50 Owner 
preparing to retire Rare por ty Box V-119, care 


Office Appliances, Chicago 6 











LISTS 
WILL SELL CHEAP list of n il stationers and 
office appliance dealers. Also t f ap] typewriter 
and adding machine dealers N not duplicated The 
Kraus Co., 48-02 43d St., Woo N. ¥ 


: FOUNTAIN PEN REPAIRING 

WELTY’S REPAIR ALL FOUNTAIN PENS and mechanical 
pencils at standard prices. 5 to 21 day service. We feature 
CONKLIN, SWAN, WATERMAN, WAHL, PARKER, WELTY, 
SHEAFFER, MOORE, etc. Gold pen points featured. Mail all 
makes to one repair specialist. Ask about new WELTY pens, 
$1.50 to $10.00 list. Welty Pen and Repair (established 1904) 
38 S. State St., Chicago 3. 

ADDING MACHINE PARTS, TYPE, ETC. 

LARGE STOCKS of new and used Adding and Calculating 
Machine Parts available. Quotations furnished on specific 
parts upon request. I. A, Dehn, Jr., 1643 101lst Ave., Oakland, 

















FOR SALE AND WANTED TO BUY, USED EQUIPMENT 
AOTT-FISHER, Burroughs, Moon Hopkins, Adding and 
Calculating Machines, Comptometers, Electromati: Type- 
vriters, and fanfold machines, bought and sold Chicago 
Office Appliance Co., 1930 West 21st St., Chicago 8 




















BURROUGHS BOOKKEEPING MACHINES, All Models, 
Bought and Sold. Give serial number and model in request 
r quotatior Business Equipment Co., 160 W. Larned, De- 
troit _26, Mich 
W ANTE » TO BUY Late model Elliott-Fisher bookkeeping 
and billing machines. Must be over 250,000 serial number. 
Accounting Machine Service Co., 605 W Washington St., 
Chicago 6 
NATIONAL BOOKKEEPING MACHINES wanted, 3000 Class, 
ft and 6 total machines, with typewriter and front feed car- 
riage, above 40,000 serial number; also, 3100 Model, Adding 
Machines, Calculators, Comptometers Advise serial and 
model numbers. Office Machines In 619 Pine St., St. Louis 
l Missouri 


1LLIOTT-FISHER AND SUNDSTRAND machines. Comp- 
tometers, Burroughs, Friden, Marchant, Monroe Calculators. 
Electromatic typewriters. Adding machines and all office 
iachines bought, sold, rented, rebuilt Teeter-Warsh Co., 
849 N. 3rd St., Milwaukee 3, Wis 

NATIONAL 2000 & 3000 Class, Burroughs Bookkeepers, Cal- 
culators, Addressing Machines, jot & sold. Send full de- 
scription. Pan-American, 1225 S. Olive, Los Angeles 
BURROUGHS, MOON HOPKINS, ELLIOTT-FISHER Book- 


keeping Machines, Comptometers, all makes calculators 






































ught and sold Dorrell Office Machines Co (Inc.) 93 So. 
Lith Minne apolis, Minn. 


WANTED—ALL MAKES calculators and adding machines 

State make, model, serial number and adding capacity In- 

ternational Office Appliances, Inc., 326 Broadway, New York 
i. — = 

WANTED TO BU Y—Sunstrand bookkeeping machines, 
Models C and D. Give complete model number, serial, size 
irriagwe and whether front feed or back feed International 


Office Appliances Inc., 326 Broadway New York i N Y 


BURROUGHS, MOON HOPKINS, Elliott-Fisher, Remington 
Accounting Machines, and everything in the office machinery 
line State model, serial number and we will quote highest 














( h prices. International Office Appliances, Inc., 326 Broad- 
vay, New York 7, N. Y 
BURROUGHS CALCULATORS EXCLUSIVELY. Bought, sold, 
repaired and overhauled for dealers only Gorman Services, 
7150 West 38th Ave., Wheat Ridge, Colorado 
WANTED: Burroughs or N.C.R sookkeeping and Billing 
M hines, Calculators, Comptometers, Adding Machines, etc., 
I style. Quote complete description and best price. AMER- 
ICAN BUSINESS MACHINES, Ine., 57 Broadway, New York 
l N 




















LLIOTT-FISHER machines, calculating machines, adding 
chines ill office equipment, bought and sold. W. J. Crow- 
ey ( ‘ompany 906-908 N. Water St., Milwaukee 2, Wis 


BURROUGHS PRODUC TS our specialty, get our higher cash 























prices for calculators, popnneepers billers, comptometers 
\ L. Steen, 547, 17 So. Dearborn, Chicago 5, Ill eh 
BURROUGHS ACCOUNTING MACHINES Bought and Sold 
Dearborn Equipment Company, Ine 01 West Lake Street, 
Chicago 6, Ill, — 

\W ANTE D Adding Machines, typewriters et ill makes 


tive make model 


Beseltive 6, N. ¥ 


CASH PAID FOR MULTIGRAPH, MULTILITH, Varitypers 
Mimeograptl A\ddressographs, Typewriters, Presses Also we 
trade and sel Write, Dixie Service, King, North Carolina 


capacity ete ESKAY, 718 Flushing Ave., 











FOR SALE. We have a quantity of Keystone Locking De 
es and National Lock Company desk locks surplus 

















entory, which we will dispose of below cost If interested 
vrite Connecticut Cabinet Corp., Mystic, Conn 
\ LITYPERS WITH TYPE WANTED Quot serial and 
rice We ioe overhaul machines for the trade ADAMM 
CO 0 Third Ave., New York 10 Phone OR 17-8765 
KARDEX, ACME, all makes used visible filing equ pment 
mr} isands of onditioned cabinets, panels, books, always 
hand. Special service and prices to dealers f purchase 
r sale Get our quotations. Chas. S. Nathan, In¢ 948 Broad 
VAY abt York 12 N Y 
VISIBLE EQUIPMENT bought, sold nd exchanged We 
pe wi in rebuilt Kardex, Acme and International Visible 
y rp rh il ets, as well as other makes. Write and tell 
what ‘\ is ible Bauipment you need or have for sale Spe 
prices to dealers. Heineman Office Equipment Co., Dept 
IA, 4 N. 8th St St. Louis 1, Mo 
LARGE AMOUN used visible ibinets, KARDEX ACME 
d RAND. Variety of sizes and styl A-1 conditior very 
sonable Eversteel Equipment Company, 69 Spring Street 


N 4 York 


Vistar Ss FILING EQUIPMEN 





( r EST 4 ISHED dealer spe ilizing in re lilt Kar 
! cme P tir mere ete We offer f 1 co-operation to the 
dealer on s R nd purchase W rite is in fu onfidence 
that our twenty-eight years of experience gives us the know 

vy you re lir Commercial Card § tem Co 135 Grand 
Street, New York 13, N. Y. 
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Copies of patents can be obtained from the Commis- 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 


Granted May 6, 1952 
2,595,427. End Lock for Rings of Mechanical Binders. Clarence D. Tr 


2,595,648. Visible Card Index and Signal. John W. Eddy, Renton, Was! 
} Rand Inc., New York, N. Y. 
2,595,80 Means for Applying a Bottom Margin Indicating Mark to a 
Paper Sheet in a Typewriting Machine. Malcolm Mc Kellar, Toront t 
ustration 
2,595,889. Perforated-Tape Control of ~_ Speed Tabulating-Card Punches. 
t Ryf srl Paul Rehsteiner rich, Switzerland, assignors + 
Machines Core New York N. Y 
2,595,945. Card Holding Folder and in Attaching Means for the Same 
, ta j 
2,595,974. Pen Clip. ¢ oa e F. Nor Chicago, III 
Granted May 13, 1952 
2,596, 158 Tape Dispensing Seth B isey, Anoka, Minn assig 
M & Mfg. C St. Paul, Minn. Illustration. 
2,596,185. Locking Means for Desk Drawers. Albert T. Swimmer 
r to The Genera! Fireproofing Co., Youngstowr 
2,596,234. Actuating Mechanism for Mechanical Pencils. Josep! 
2,596,239 Copyholder. John P. Halstead, Buffalo, N. Y 


2,596,467. Device with Adjustable Bearings for Opening Envelopes. Wi!lian 
B port, Conn. Illustration. 
2,596,600. Binder or Loose Sheet Holder. Duncan Rice, Kalamaz Mich 


2,596,652. Attachment for Portable Typewriters. Viadimir L. Chvilicet 
ustration 
2,596,719. Staple Remover. William G. Pankonin, Chicago, | 
2,596,725 nk Pad. Winnie David Robbins, Denton, Tex., assignor to C 
Ray Crawford Joing t ne as Scientif Office P ; + 


Granted May 20, 1952 


2,597,162. Columnar Selection Carriage. Thomas O. Mehan and George 


assignors to Victor Adding Machine ¢ hicag 
2,5 66. End Bracket for Utility Stands. Jack W. Murray, Salem, Wis 
2,597,250. Ar ets for Filling Writing Implements. Pau! Kolisman, New 
2,597,426. Index Tab. Lee E. Auckley, Milwaukee ly, Wi 
2,597,463 Auxiliary Vene- Transfer Mechanism. rant C. Ellerbeck, Sar 
Mssigr to Friden Calculating ed hine C r illus- 


tration 


























2,595,801 














2,596,158 

















2,597,162 





2,597,487 2,507,463 
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2,597,487. Auxiliary Tens-Transfer Mechanism. George W. Hopkins, San 

Leandro and Jon E. Grobl, Oakland, Calif., assignors to Friden Calcu- 
sting Machine Co., Inc. Illustration. 

2,597,488. Ayxiliary Tens-Transfer Control Mechanism. George W. Hop- 
kins, San Leandro, and Jon E. Grobl, Oakland, Calif., assignors to Friden 
Calculating Machine Co., Inc. Illustration. 

2,597,507. Auxiliary Tens-Transfer Control Mechanism. Anthony 8. Machado 
and Gilman Plunkett, San Leandro, Calif., assignors to Friden Calcu- 
lating Machine Co., Inc. Illustration. 

2,597,579. Multirecord Accounting Instrument. Lawrence S. Gleaves, New 
York, N. Y., assignor to The C. E. Sheppard Co., Long Island City, N. Y. 

2,597,664. Antileak Fountain Pen. Benjamin F. Miessner, Morristown, N. J. 

2,597,804. Drive and Control Means for Sheet Feeding Rollers in Dupli- 
cating Apparatus. Henry P. Keil, Chicago, Ill., assignor to The Fixture 
Hardware Corp., Chicago, Ill. . 


Granted May 27, 1952 

2,597,919. Selective Folding Hand Stamp. George T. Brown, Jr., Dayton, 
Ohio, assignor to The National Cash Register Co., Dayton, Ohio. 

2,597,973. Record Controlling Means for Accounting Machines. Raymond 
A. Christian, Jesse R. Ganger, and Henry F. Lang, Dayton, Ohio, assignors 
to The National Cash Register Co., Dayton, Ohio. 

2,598,044. Binder. Charlies Edward Emmer, Chicago, Ill., assignor to 
Seneral Binding Corp., Chicago, IIl. Illustration. 

2,598,045. Dictating Machine Transcribing Apparatus with Extension Arm. 
Florian J. Fox, Stratford, and Harry A. Williams, Bridgeport, Conn.., 
sssignors to Dictaphone Corp., Bridgeport, N. Y. 

2,598,083. Movement Unit for Mechanical Pencils. Burton M. Tapner, 
North Scituate, R. |., assignor to Welsh Mfg. Co. 

2,598,095. Partial Product Multiplying Machine. Harold T. Avery, Oak 
and, Calif., assignor to Marchant Calculating Machine Co. 

2,598,161. Roller Platen Printing Machine. John H. Gruver, East Cleve- 
snd, Ohio, assignor to Addressograph-Multigraph Corp., Wilmington, Del. 

2,598,171. Nib for Writing Pens. Philip C. Hull, Janesville, Wis., assignor 
to The Parker Fen Co., Janesville, Wis 

2,598,270. indicating Device on Cash Registers. Albert Kiear, Bielefeld, 
Sermany, assignor to Anker-Werke, A. G. Bielefeld, Germany. 

2,598,342. Office Machine. Robert E. Boyden, Los Angeles, Calif., assignor 
to Marchant Calculating Machine C 

2,598,358. Collating Writing Board. Roger Connor, Athens, Ohio, assignor 
to The McBee Co., Athens, Ohio. 

2,598,379. Spread Sheet. Hunter E. Hooe, Athens, Ohio, assignor to The 
McBee Co., Athens, Ohic 

2,598,414. Pivotal Frame Mounting Structure for Offset Printing Machine 
Cylinders. Lawrence H. Morse, Mentor, Ohio, assignor to Addressograph- 
Multigraph Corp., Cleveland, Ohio. Illustration. 

2,598,438. Type Locking Means in Marking Machines. Otto Petermann, 
sroton, and Frahk Kosmer, Syracuse, N. Y., assignors to Philip N. Braun 

L Angeles, Calif. Ilustration 

2,598,511. Translating Device for Recording Machines. Arnold 8. Crowell, 
Endicott, N. Y., assignor to International Business Machines Corp., New 
York, N. Y. Illustration. 

2,598,523. Data Writing Machine. Theodore A. Federwitz, Philadelphia, 
Pa., assignor, by mesne assignments, to Scriptomatic, inc., Philadelphia, 
Pa. Illustration. 











® Advertising Not for Fair Weather Only. 
Because of the thought-proving statements 
made, we're reprinting comment from the York 
Trade Compositor, published by the York 
Composition Company, York, Pa. It's truly 
“state of the industry” as far as advertising is 
concerned. We quote 

“The exploits and sales wisdom of John H 
Patterson, founder of the National Cash Regis 
ter Company, have been told and retold 
throughout the years; will probably be told and 
retold for many years to come. One such story 
originated at one of the company’s national 
conventions at a time when sales were hard 
to come by. One of the salesmen is reported 
to have suggested (presumably as an economy 
measure) that the company could and should 
save about $300,000 a year by cutting its ad 
vertising budget by that amount. Mr. Patterson 
thanked him for the suggestion, and added 
‘Why only $300,000? Why not cut out the ad 
vertising appropriation entirely? 

“The salesman thought he had scored a point 
... that is, until the chief followed through with 
this: ‘Our next logical step should be to elim 
inate the entire sales force. That would save 
millions. Having done that, there would then 
be only one thing remaining for us to do, name 
ly, tear down our entire plant 

“Too many otherwise well-seasoned busi 
nessmen seem to go on the assumption that 
advertising is a fair-weather game. They for 
get one important factor: that good advertising 
is not an expenditure but an investment. And 
if advertising does not produce a fair yield on 
that investment, it is never justified . in bad 
times or good. 

“And, we might add, m 
seem to feel that advertising can be turned off 
and on, like water from a faucet. It never works 
that way and never will. Advertising is a sci 
ence and can be applied and made useful to 


iny businessmen 


1 


promote and sell every known product in 
America today 


@ Not a New Boom. A note of caution into 
prediction of any new boom has been intro 


state of the industry 


duced by Roger Babson, noted economist. His 


} 


charge of the physical volume of business now 
stands at 131% of the 1939 and 1947 average 
but he points out that this is a two-year low. 

While this level is higher than any other fig 
ure recorded before the Spring of 1950, pro- 
duction in many lines has met and overtaken 
demand 

“That's one reason we predict a moderate 
upswing of the Index during the third quarter,’ 
says Babson. “However, we expect fourth- 
quarter levels to fall below those of the third. 
Most important: Don't interpret third-quarter 
improvement as a forerunner of a new boom 
Any improvement will be temporary 


@ A Good Step Forward. Thomas D. Jolly, in 
charge of engineering and purchases for the 
Aluminum Company of America, says that the 
Government's newly-announced policy of using 
the standards of private industry in its buying, 
instead of writing its own federal specifications, 
can save American industry and the American 
people ‘millions of dollars and countless hours 
of wasted motion.” 

This means that the Government will no 
longer write its own specifications for such ar- 
ticles of common use as chairs, pencils and 
photographic equipment, but will now accept 
the standards of qualified manufacturers 


® Another Helpful Rule. Along the same lines 
is a rule that Federal agencies may now pay 
cash for small purchases. That will reduce typi 
cal procurement transactions from the present 
minimum of six steps of paperwork to two 

It also provides the opportunity for dealers in 
our industry to work up fairly steady business 
in small, consumable supplies 

Under the plan petty cash funds can be estab- 
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agencies, these funds ranging from 
500 each. Payments from the funds 
t exceed $50 in any single transaction. 


fy 
a 


types of goods and services for 

sh payments could be suitably used 

laneous operating supplies. That is 
ir industry fits in 


= Where's Business Profiteering? In this elec- 
tior the cry will probably be raised, as 
that the nation’s economic ills spring 

siness profiteering. But the statistics of 

ident’s Council of Economic Advisers 
lifferent picture. These figures indicate 
lividends as a percentage of national in- 

in 1929; 5.3% in 1933; 4.9% in 
3.2%, 3.8% and 3.4% in 1948, 1950 


respectively 


ere 5 5 


thing, stockholders have been losing 
while the employees gained in real 


sor W. A. Paton is quoted by the Mich- 
iness Review as pointing out that an 
n the Republic Steel Corporation dur- 
-year period, 1940 through 1951, had 
ial return on original investment of 

hich is less than the 6% generally con- 
be a fair return on the regulated pub 
field where the risks are substantially 
they are in steel 


@ Who Did It? Members of this industry who 
been blessed with Government subsidy 
with a grain of salt this statement by 
of Agriculture Charles F. Brannan 
luring a television program April 15 


n 


net farm income in this country was 

nillion. Today, it is $14 billion. Gross 
me is almost $30 billion. This increase 
ult of farm programs.” 


Brandon doesn't give any credit to de- 
of the dollar, the rapid population 
improved fertilizers, increased use of 
ichinery and the fact that the United 
; had to feed a large part of the world 


ind post-war year.—COS 


good reading 





Page 14 Meet some more of the new NSOEA 
governors. Here are pictures by Office Appliances’ 
photographers of the men who play such a vital role 
in the conduct of our industry's association activities. 


Page 15 .. . Service proves a matter of facilities, but 
a stationer’s reputation depends upon skill in public 
relations, advises V. N. Vetromile, one of this trade 
journal's most authoritative writers. It's good advice 
on how to be up-to-date or look for the exit. 


Page 17 . Another one of the experience stories 
about our industry. The Jersey City Stationers Cor- 
poration, Jersey City, N.J., discovered that built-in 
fixtures put customers in a buying mood. A modern 
front and other new wrinkles in display were used 
advantageously by this store 


Page 19 .. . Sign making may be frightening to sta- 
tioners but that fear is needless, advises Burton 
Briggs. This special writer tells about new techniques 
evolved for easy making of these important adjuncts 
to display and store information 


Page 21 Irving Settel, authority on retail adver- 
tising, has good information on how to use the clas- 
sified columns wisely. For the merchant who wants 
to use small space, this is information with a capital 
I 


Page 22 In his monthly section on modern dis- 
play, George D. Taylor tells how to feature writing 
instruments and fluid. He also describes props for 
displaying small merchandise 


Page 25 . Another old timer of the industry is in- 
troduced to readers of Office Appliances. He is Floyd 
Kavanaugh, known as “Mr. Fixit’’ of Galveston, Tex. 
There are few more, if any, more colorful characters 
in the office machines’ industry. A life story worth 
recounting 


Page 26 Protection of vital records is today’s key 
argument in selling safes. Here’s a dramatic story 
concerning the protection and the insurance of rec- 
ords which are the life-blood of business. Without 
them, any concern faces possible failure 


Page 34 The recently-concluded NOMA conven- 
tion in San Francisco is covered in detail, pictures 
and story. It's another example of how Office Appli- 
ances’ editor photographers bring complete and color- 
ful information about the industry and the men who 
make it click 
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Contents Unique 
Continued 


ootprints on the sands of time, 
left by Elbert Hubbard, Glen 
Buck and Hobart Martin. Each re- 
minding of something important 
to management and salesmanship. 


CONSECRATED LIVES 


“Consecrated Lives! that is the 
subject. There is a brotherhood of 
onan... . 

“To join this Brotherhood of Con- 
secrated Lives requires no partic- 
ular rites of initiation — no cere- 
monial — no recommendations. 
You belong when you are worthy. 
But do not for a moment imagine 
you have solved the difficulty when 
you have once entered. To pride 
yourself on your entrance is to run 
the danger of finding yourself out- 
side the pale with password hope- 
lessly forgotten. Within the eso- 
teric lines are circles and inner 
circles, and no man yet has entered 
the inmost circle where the Ark 
of the Covenant is secreted. All is 
relative. 

“No other bond is required than 
that of devotion to Truth, the pas- 
sion of listening in the Silence, the 
prayer for Wholeness and Harmony, 
the earnest desire to have your life 
reflect the Good. 

“The Brotherhood of Consecrated 
Lives admits all who are worthy, 
and all who are excluded exclude 
themselves. If your Life is to be a 


REAL “QUALITY FOLKS” 


To be an aristocrat of the aristo- 
crats implies neither a “blue stock- 
ing” origin, wealth, nor an idle ex- 
istence. The definition of an aristo- 
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review of 
some events at 
the start and in 
the progress of the 
OFFICE EQUIPMENT IN- 
DUSTRY and its trade journal 
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genuine consecration, you must be 
free. Only the free man is truth- 
ful; only the heart that is free is 
pure. How many compose this Bro- 
therhood? — who shall say? There 
are no braggart statisticians, no 
paid proselytes with their noisy 
boastings. Two constitute a congre- 
gation and where they commune 
is a temple. Many belong who do 
not know it; others there be who 
think they belong and are so sure 
of it that they do not. 

“What think you the earth will 
be like when the majority of men 
and women in it learn that to be 
simple and honest and true is the 
part of wisdom, and that to work 
for Love and Beauty is the highest 
good’’? 

(Here endeth the extract from 
“Consecrated Lives” by Elbert Hub- 
bard — a piece of better work than 
that efficiency-inspiring document 

“A Message to Garcia.’’) 

Devotion to “Truth, Love and 
Beauty, prayer for Wholeness and 
Harmony and the earnest desire 
to have your life reflect the Good” 
dissolves the mist between visible 


by Hobart 


crat is best given by defining what 
he is not. Your “quality folks” don’t 
lie—they don’t have to. They don’t 
assume to be what they are not — 








OFFICE APPLIANCES, July, 





by Elbert Hubbard 


unreality and the unseen real. 

Who gains admittance into the 
“Brotherhood of Consecrated Lives,” 
comes to know that as his eyes 
deceive him in the gorgeous spec- 
tacle of the rising sun, the meet- 
ing of earth and sky and the mir- 
age on the desert and the sea, so 
they hide him from the reality of 
objects with which he is surrounded. 

In the lives of all come flashes 
of consecration when for an in- 
stant the inner vision glimpses the 
realm of Truth; an instant in which 
mind, triumphant, penetrates the 
illusions of being and discloses the 
eternal—at hand. An instant only 
—and then—consciousness over- 
come by environment, loses it hold 
and we are again in the world that 
seems to be. Again seeking happi- 
ness where it is not, pursuing phan- 
toms that seem to be real, losing 
the urge of the truth in the lure 
of the false. 

‘‘Consecrated lives!” in their 
minds is the consciousness that in 
Truth and Beauty, Love, Intelli- 
gence, Mind and Life, they “live and 
move and have their being.” — EJ 


Martin 


they don’t have to and don’t want 
to. They are not ashamed of the 
houses in which they live, because 
their houses are as good, as clean 
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and as tidy as their time and cir- 
cumstances will permit. 

They make no excuses for their 
table, for what is fit for them is 
good enough for their friends or for 
anyone who chooses to eat with 
them. They are not ashamed of 


their circumstances in life, nor of 


their conduct, when their conduct 
is as good as they know how to 
make it 

They do not fear the contamina- 
tion of the wicked, nor the sneers 
of men, because they are secure 
in their own standing and safe 


from attack by reason of innate 
justness and courtesy. Scandal and 
ill-report, if directed at them, find 
no joint in their armor and slip 
from them harmlessly. They bear 


QUIPS AND QUADRATES 


Being a page of four square stuff 
taken without permission from a 
little book by Glen Buck, pamphle- 
teer extraordinary and epigrammist 
superlative, by which we put the 
tape of Glen Buck’s mental ticker 
in the hands of the elect. 


tvery day is judgment day! 


The printed page is the greatest 
nplishment of human industry. 


. 


Time, the potter, hands you as 
much clay as the other fellow. In 
the vessel you fashion will your 
drink be served. 


meat and 


* 


Why” is the biggest word in 
any language. 


Between him who tells everything 
ind him who tells nothing—choose 
neithe! 

> 


All the world revolves around 
the point where you stand now. 


If there were no such thing as 
honesty in the world, we would 
have to invent it as an efficiency 


measure 


= 
Something cracks every time a 
hot lie is fitted to a cold fact. 
> 


A truly beautiful thing is never 


good to evil places and take away 
no stain; they strengthen the 
fallen for another trial and cheer 
the downcast, and in losing their 
strength they keep it. 

They are as unconscious of their 
own character as the healthy man 
is of the state of his stomach, ra- 
diating good things from a person- 
ality at once simple, sincere, kindly 
and free from evil intent. “Quality 
folks” may be rich or they may be 
poor, and we can find them every- 
where if we look for them, even 
though the species is not so numer- 
ous as it ought to be and will be. 

The Founder of Christianity crys- 
tallized the standard for “quality 
folks.” Paul of Tarsus, Peter, Mar- 
tin Luther, Washington, Lincoln, 


out of fashion — and seldom in it. 


So live that you don’t prove an 
alibi. 
> 
The more you know, the more 
you'll know you ought to know. 


You are likely to become that 
which you presently think you are. 


Work is the best thing ever in- 
vented for killing time. 


The man who today doesn’t un- 
derstand mechanical things is just 
as ignorant as the man who doesn’t 
understand literary things. 


Cold cash is often the only means 
of expressing warm sympathy. 


You may be sure of your job if 
you fill it so tightly you can’t fall 


out. 
. 


We must raise the standard of 


manhood if we are to raise the 
standards of business. 


. 
A merciful Creator so arranged 
man’s anatomy that he can’t kick 
himself very hard. But, oh, you 


other fellow. 
. 


Today is the day I have been 


Victoria, Julia Ward Howe, Pope 
Pius X, were conspicuous examples. 

It is not circumstances, nor time, 
nor position, nor birth, but spirit 
that makes “quality folks.” The 
mark of aristocracy is not a posture 
nor a habit. It is not determined 
in the speech by the absence of the 
letter “r,” nor need it be sought 
with too great assurance beneath 
the ermine and the silk. It is char- 
acter — and character unconscious; 
it is power — and power as uncon- 
scious as the sun. It is the posses- 
sion of the rich man if the rich man 
wills, and of the poor man if he 
will have it so. It is free to be pos- 
sessed and makes of its possessor 
a magnet so long as the house in 
which it dwells is worthy of the 
occupant. 


by Glen Buck 


looking for. All my life has been 
spent in preparation for it. Yester- 
day and tomorrow are far-away 
nothings — the one a faint mem- 
ory, the other a vague promise. But 
this is my day. It offers all that God 
has to give. And I’m a laggard or 
a coward if I fail to make the most 
of it. 


If he gets only money for labor, 
he is unpaid no matter how great 
his wage. 

> 


Not to the dry bones. of Science 
but to the live impulses of Art, must 
we look for improvement in adver- 
tising. F 


> 


Enthusiasm is a flywheel, judg- 
ment its governor. 


Time is your portion of eternity. 
If you waste it you rob yourself. 


It’s the wise employer who learns 
how to make all operations co-op- 
erations. 

* 


If books do not help in your busi- 
ness, they will help you to forget 
your business — and that is more 
important. 


Silence is a language all people 
understand. 
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More NSOEA 
Governors 





District No. 11 ... Herb Peterson, Rosser & 
Sutton, Yakima, Wash., retiring district governor, 
hands the gavel to Lew Hilton, Ruggels, Inc., Seattle, 
Wash., governor-elect. 


reer? 
PT hed —_ 


NT cae 


District No. 12... Tom 
McWhorter, McWhorter-Young, 
Inc., San Jose, Calif., governor 
of the district, receives the 
congratulations of Howard 
Patrick, Patrick & Moise- 
Klinkner Co., San Francisco, 
chairman of nominating com- 
mittee naming Mr. McWhorter 
for a second term. 











District No. 14 ... Russ 

Davis, Alhambra, Office Supply 

A picture of M. B. Wheeler, Co., Alhambra, Calif., is greeted 

Prairie Publishing Co., Casper, by R. A. Thomas, Grimes-Stass- 

Wyo., new governor of District forth Staty. Co., Los Angeles, who 

No. 10, is not available. He suc- had just presented nominating 

ceeds Frank B. Creer, Utah Idaho committee report renominating Mr. 
School Supply Co., Salt Lake Davis as governor. 


City, Utah. 
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a up-to-date— 





or look for the exit! 


Service Proves a Matter of 
Facilities, but Reputation 
Depends Upon Skill in 
Public Relations 


by V. N. VETROMILE 


staff writer 


m@ THE FOUR PILLARS supporting 


the “Arc de Triomphe” in business 
success, whether the business be 
mercantile or industrial, are: 
knowledge of merchandise, knowl- 
edge of advertising, knowledge of 
salesmanship, and knowledge of 
public relations. 

Success does, of course, demand 
knowledge of those economic prin- 
ciples that determine the successful 


management of all types of invest- 
ment, but even with this knowledge 
and ample starting capital, the ap- 
pliance dealer who is a psycholog- 
ical misfit in human relations is 
always vulnerable to a beating. He 
loses to a competitor who excels in 
those artful strategies that enable 
him to rally the majority of the 
community's office equipment buy- 
ers under his business banner. 

It has always been simpler to 
manufacture an article than to sell 
it broadcast, and likewise, it has 
always been easier, according to the 
intensity of the immediate compe- 
tition, to attract buyers than to 
hold them as dependable cus- 


tomers 
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The buyer is the factor in busi- 
ness success upon which every 
seller of merchandise is most de- 
pendent, yet that factor is the ele- 
ment over which the dealer really 
has the least control. 

Getting under the buyer’s skin 
and keeping him close to the bosom 
of one’s business is not a technique 
that can be blueprinted; it is an 
art—and a subtle one. With some 
appliance dealers it is a veritable 
talent that probably accounts for 
about 90% of their outstanding 
success. 

“From each man according to 
his talents to each man according 
to his needs” epitomizes very aptly 
the entire principle and scheme of 
the social functions known as com- 
merce and industry. 

The right personality is the em- 
bodiment of the basic talent neces- 
sary for mercantile success. It is the 
“gift” of attracting buyers, making 
them like you, and thereby building 
good will in every public contact. 
It is obviously more fundamental 
and far-reaching than merely of- 
fering merchandise for sale and 
knowing all the selling points of 
that merchandise. 


Not Fixtures Alone 

Being “up to date” is no longer 
simply a matter of modern fixtures 
and a complete stock as it was 
only a comparatively few years 
ago. 

There are office supply outlets 
that are well-stocked, well-situated, 
and equipped with modern fixtures, 
yet they are not actually “up to 
date” because their management 
requires a “face-lifting” operation 
in the matter of public relations in 


merchandising. Their physical fea- 
tures are all right, but there is 
something lacking, from a psychol- 
ogical standpoint, in the presenta- 
tion and operational style of the 
whole business set-up. Such stores 
lack individuality in service—per- 
sonality, if you will. 

The profound influence of per- 
sonality—the personal touch in re- 
tail trade relations—is amply proved 
by the interesting fact that, in a 
certain large nation-wide syndicate 
store only 2% of the customers in- 
quired about the manager who had 
been transferred to another unit of 
the syndicate. In contrast, it was 
customary for scores of customers 
to take notice of and make inquiry 
about the absence of some well- 
liked salesperson who had waited 
upon them many times. 

Think that over! Supervisors or 
assistant managers may be neces- 
sary in very large retail outlets, but 
after all, the salesmen and sales- 
women are the trustees of the repu- 
tation of the business in all public 
relations. 

By the way—strange but true— 
a buyer will frequently find more of 
the friendly personal touch in the 
sales service of some large multiple- 
unit operation than in some com- 
parable individually-owned estab- 
lishment, notwithstanding the fact 
that it would certainly seem to be 
much simpler for the individually- 
owned business to diffuse this 
friendly personal touch in manage- 
ment. 

What explanation of this can 
there be other than that the sales 
personnel of the multiple-unit sys- 
tem reflected the results of up-to- 
date training for meeting and serv- 
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ing the public while management in 
the “independent” outlet had no 
more extended concept of selling 
instructions than the injunction, 
“Be Polite.”? 

The human touch is of primary 
importance in up-to-date sales- 
manship because it is necessary to 
uncover the needs of buyers, and 
especially in a business such as of- 
fice machines and equipment, to 
help them with the solution of their 
specific problems. 


Need Logic Plus 

Consider this: Based on the hir- 
ing and training of more than 4,000 
salesmen, one management consul- 
tant observes that the salesman 
who has been trained only to spout 
logic (meaning selling points, guar- 
antees, and so forth) at the pro- 
spective buyer never ascertains the 
individual needs, prejudices, and 
motivations that ultimately deter- 
mine most sales. 

When an office furniture and ap- 
pliances dealer publishes an adver- 
tisement in his local newspaper, he 
is addressing the readers imper- 
sonally. His appeal is to the interest 
of everyone who may see his ad- 
vertisement, and he will never 
know who (nor how many) those 
persons are because not all of them 
will be immediate-response buyers. 

When, however, the dealer or one 
of his salesmen is selling merchan- 
dise or demonstrating some office 
machine to a business man in the 
showroom, the situation is entirely 
the opposite; it is as personal as 
any human relation can possibly be. 

It is a face-to-face situation, a 
meeting of two personalities which 
must result in psychological “har- 
mony” if a sale is to result, irre- 
spective of how much the buyer 
needs the goods or how much the 
salesman knows about them 


Like Own Folks 

Other things being equal, we like 
to do business with those persons 
whom we know. Even when we 
know only the salesman’s name, we 
feel that he is not merely another 
“person” to us. And if we are fa- 
vorably impressed by his personal- 
ity and efficiency, we will seek him 
again, asking for him by name if 
necessary. 

This name acquaintance is al- 
ways the first ingredient in the 
formula of customer and salesman 
friendship. Recognizing the impor- 
tance of it as a trade-builder, some 
Stationers and appliance dealers 
have their salesmen write their 
names just above a printed “Thank 
You” at the bottom of every sales 
slip and order form. 
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The ordinary sales-slip, like the 
neatly printed business card, may 
be of only humble rank as an ad- 
vertising medium, yet it has con- 
siderable power to promote prestige 
and build good will if the oppor- 
tunity is capitalized effectively. 


On the sales-slip for some goods 
that I bought recently, I noticed 
“Please read the other side” where- 
upon I did so and read this mes- 
sage: “TO OUR CUSTOMERS. This 
is your bill and our guarantee. If 
this purchase is not as represented, 
or if for any reason whatsoever you 
are dissatisfied, return the goods 
with this slip for adjustment or full 
credit. Satisfaction to the slightest 
detail is what we insist upon. By 
accepting nothing less, our cus- 
tomers will serve us even better 
than they serve themselves.” 

Who could not help having com- 
plete confidence in THAT caliber of 
business management? 

The faint-hearted fear of old 
days that the merchant who ad- 
vertised “Money Back If You Want 
It” would never know what part of 
the day’s volume was sold to stay 
sold is proved groundless by the ex- 
perience of a hardware dealer, 
known personally to me. He ac- 
tually used this guarantee as his 
constant advertising slogan. His to- 
tal refunds on sales throughout 10 
years amounted to less than $20, 
he told me. 


The Foundation 

Everywhere we find the most up- 
to-date merchandisers vying with 
one another, not merely for busi- 
ness, but for public approval and 
long-range good will. 

Such dealers realize that the cus- 
tomer is the foundation stone in 
any business and even though the 
astoundingly broad guarantees of 
absolute satisfaction that many of 
them advertise may seem like put- 
ting their necks under the yoke of 
public approval, they have not the 
slightest fear in thus challenging 
the confidence of the public. 

Indicative of this policy trend are 
the large signs—sometimes expen- 
Sive “permanents” or “spectacu- 
lars,” as display specialists call 
them—seen displayed in the sales- 
rooms of progressive office furni- 
ture and office machine dealers who 
apparently have become aware of 
the strategic opportunity for dyna- 
mic advertising right in the show- 
room. Here are a few typical ones, 
copied from observations during my 
recent travels: 

“A ‘Catch-Bait’ Price May Seem 
Low, But You Never Get a True 
Bargain When Quality Is Left Out 





of the Value-Formula. The Only 
Office Appliances That WE Sell Are 
Those the Quality of Which Is Cer- 
tified By the Names Of the Manu- 
facturers.” 





“If We Please You, Tell the Whole 

U. S. 

If We Fail, Tell US.” 

“We Have No Beguiling ‘Special 
Discounts’ Whether Your Purchase 
Amounts to 10 Dollars or 1,000 Dol- 
lars. Only the Historic 2% For Cash 
in 10 Days.” 

“To Thank You As We'd Like to Do 
Is Far Beyond Our Powers. 
For If We Had No Customers Like 

You 
There'd Be No Firm Like Ours.” 





implant Confidence 

These and similar public declara- 
tions of proprietor policy or ideals, 
displayed prominently in the mer- 
chandising premises, seem always 
to implant confidence in and re- 
spect for the store—even a degree 
of friendship for the management. 

In some outlets management is 
retarded in evolution toward up- 
to-date standards of operation be- 
cause of the multiplication of er- 
rors caused by adhering to outmoded 
methods. In contrast, truly up-to- 
date appliance merchandisers have 
contrived time, labor, and money- 
saving short-cuts which the be- 
hind-times dealers would know if 
they took more interest in their 
city and state trade association 
conferences and read the dominant 
trade journal of their industry 
more intensively. 

If it would be a 100% up-to-date 
business, a stationery and appli- 
ance establishment must receive 
the blood tonic of modern advertis- 
ing in doses commensurate with the 
anticipated gross yearly volume. 


Need Human Interest 

There is a wonderful opportunity 
to enliven stationery and office ma- 
chine advertising with human-in- 
terest appeal—ithe kind that devel- 
ops the interest-wedge from the 
user’s standpoint. 

Typical of the idea are headlines 
such as these which suggest to the 
intelligent dealer the ads that could 
readily be developed upon them: 

“Does Your Filing System Give 
You Gray Hairs?” 

“*Bad’ Typewriters Can Drive 
Away Good Stenographers.” 

“Don’t Shorten Your Life With A 
Back-Straining Office Chair!” 

The historic rejoinder to the keep- 


(Turn to page 18, please) 
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put customers in buying mood 


by ROBERT S. KESHEN 


special writer 


g@ BUILT-IN FIXTURES both in- 
side and outside of the store, for 
the emphasis of choice stationery 
and office appliance products stim- 
ulate customer interest and con- 
tribute toward greater sales. That 
is the experience of Jersey City Sta- 
tioners Corporation which recently 
moved to new quarters at 900 Ber- 
gen Ave., Jersey City, N. J., across 
the street from its old location. 
The management has gone to 
considerable expense to set up an 
establishment which accentuates 
The business returns 
than justified this ex- 


eye-appeai 
nave more 
penditure 

Jersey City Stationers is fortu- 
nate in its location at Journal 
principal shopping district 
and a stone’s throw from the Hud- 
son Tubes station which thousands 
of shoppers and commuters take 
daily to New York City. Since Ber- 
gen Ave. is also a heavy shopping 
artery, there is considerable motor 
and pedestrian traffic in front of 
the store’s doors. 

To attract this traffic inside, the 
store has a commanding front all 


Square 
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in plate glass with transparent 
glass doors so that a person from 
the outside can easily look inside 
to the sales floor. The effect is that 
of a large showcase with its tempt- 
ing display of wares which easily 
stimulate purchasing. 

The two window displays are each 
segregated into particular product 
classifications and changed about 
every two weeks by a professional 
window trimmer. 

The right window is devoted pri- 
marily to office furniture with sam- 
ples of the latest lines of desks, 
files, typewriters and greeting cards. 
The adjacent window is used to 
show luggage, clocks and wallets. 
Thus, there is an instantaneous ap- 
peal to all types of buyers. 


Use Spotlights 

This appearance is further en- 
hanced in the evening with spot- 
lights and overhead grid lights 
inside the windows and trained on 
the merchandise. Outside apron is 
of terrazzo construction (small 
chips of marble set in concrete). 

The interior construction is in 
keeping with this modernistic tech- 
nique, resulting in a bright, cheer- 
ful atmosphere which invites and 
retains patronage. Flooring is of 
asphalt tile in alternate diagonal 
patterns of gray and green provid- 
ing color contrast and resilient 


enough to cut down on walking 
fatigue. 

Wallpaper is of light green with 
dark green and yellow stripings. 
Lighting is of the special cold cath- 
ode type, well spaced throughout, 
which gives a soft, even illumina- 
tion, easy on the eyes yet at the 
same time spotlighting the fixtures 
below. Fixtures are of blonde wood 
finish. The ceiling is of sound-proof 
tile. 

These building materials together 
with the widespread use of Pitts- 
burgh glass and plate glass help to 
make the store fire-proof as well 
and thus cut down on the insurance 
costs. 

A customer coming into the store 
realizes at once that the environ- 
ment is outstanding. The 3,875 
square feet and deep, narrow con- 
struction provides plenty of dis- 
play space with ample room to walk 
around and look over the stock 
from every vantage point, especially 
the greeting card display. 

Greeting cards are especially em- 
phasized in wall displays and in 
center aisle counters. Beginning 
just inside the attractive 15-foot 
windows and new front, the card 
display cabinets line the right-front 
wall and continue back toward the 
rear for about one-third the length 
of the entire store. 

There are more than 3,500 differ- 
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ent cards in the self-service display 
section and during the special holi- 
day seasons, such as Christmas, 
about two-thirds of the stock is 
given over to special greeting cards 
for the occasion. 

Types of cards are easily identi- 
fied by illuminated signs in black 
lettering over the racks reading: 
birthday, family, wife, husband, ill- 
ness and so on. 

Above the greeting card racks are 
sliding door wall showcases, each 
devoted to a particular item such as 
dictionaries, personal stationery, 
guest books and the like. 

Below the card display are closed 
wood cabinets for the perpetual in- 
ventory control records of the cards 
as well as extra stock of this item. 

Another outstanding built-in dis- 
play is a glass enclosed showcase up 
in front adjacent to the entrance at 
the left as one enters, in which 
samples of the leading lines are dis- 
played for easy inspection. 

In the rear is a raised platform 
occupying 12 square feet for the 
office furniture display. Shown here 
are samples of a complete line of 
office machines including portable 
typewriters, adding machines, check 
writers and calculators. 

Opposite this section is an entire 
wall space for the luggage stock. 

Other built-in wall cases display 
a complete line of pen and desk ac- 
cessories including special Sheaffer 
pen and desk set cabinets. Adjacent 





Interior of New Jersey City Stationers Store 


to the pen cases is the photography 
department with a wide variety of 
cameras and accessories. 

Directly in the rear of the retail 
section is the executive office and 
back of this the large stockroom 
with its rows of steel shelving for 
easy merchandise selection and in- 
ventory control. Air-conditioning is 
provided also. 

Jersey City Stationers does not 
rely wholly on its store fixtures and 
its reputation to stimulate trade, 
but goes in heavily for outside pro- 
motion as well. This takes the form 
chiefly of advertising space in the 


Jersey Journal in which seasonal 
and new products are featured. 

The store carries more than 18,000 
different items which it furnishes to 
a mixed industrial, business and 
personal class of trade. 

“By moving across the street in 
May, 1951, we have been able to 
considerably increase our volume 
over that of our old location where 
we were established since 1931,” said 
Max Resnick, president of the firm. 
Associated with him is Irving Res- 
nick, secretary-treasurer. 

The firm employs 12 persons and 
uses one delivery truck. 





Come Up to date— 
(Continued from page 16) 


up-to-date challenge is that it costs 
money. Of course it does, but if it 
is wise to maintain a non-income- 
producing dwelling house in the 
best condition, good times or lean 
times, the rule is doubly pertinent 
in the maintenance of a retail 
store. 

Despite the truism that you've got 
to spend money to make money, 
there are still too many dealers 
who, if they can not make the nec- 
essary expenditure out of current 
revenues, refuse to make strategic 
improvements that would unques- 
tionably strengthen their competi- 
tive position. 


The giants of commerce do not 
believe in gambling, but more often 
than is generally realized the big 
plans that they carry out are not 
paid for out of current income; in- 
stead they are paid for out of ac- 
cumulated capital assets. 


A $2,000 cash outlay may be as 
heavy for the little fellow as $200,- 
000 would be for the big fellow, but 
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it might easily be as profitable, 
relatively, if appropriated for the 
right objectives at the most-oppor- 
tune time. 

In either instance the only 
change in capital assets would be 
that some of the investor’s reserve 
cash had been converted into phy- 
sical property or operating equip- 


ment of equivalent value, pur- 
chased for the express purpose of 
increasing the efficiency, and con- 
sequently the profit-producing 
power, of the business. In other 
words, it would be for safeguarding 
the future of the investment by 
keeping the business right up to 
date. 








Dixon Began Here ... The first Dixon 
plumbago crucible was made in this fac- 
tory at Salem, Mass., in 1827, or earlier, 


by Joseph Dixon. The building was later 
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used as the Salem Brass Foundry. The 
story of the 125th anniversary of the Jo- 
seph Dixon Crucible Co. appeared in Office 
Appliances May issue, page 90. 
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sign making solves problem for stationer 


by BURTON BRIGGS 


special writer 


g THE MAKING OF RETAIL sta- 
tionery and office appliance display 
signs has always presented a num- 
ber of problems to the dealer. These 
signs do much to create the impres- 
sion the store or department makes 
on the public, and have much to do 
with building sales. 

Then, there is the cost of signs 
which is a definite overhead item 
particularly if management is com- 
mitted to the use of signs of qual- 
ity 

Improved techniques in producing 
lin style and in effect to 
professional signwriter can 
have done much not only 

the cost of good signs, 
to produce the type that 
build business. In other words, 
these are signs which bring the 
powerful force of contact advertis- 
ing int store’s sales, promo- 
other business-building 


Signs equa 
the best 
turn out 
to reduce 
but also 


the 
tions ana 


activities 


Must Be Efficient 

It is also true, that, with the 
probable deterioration from now 
on in the quality of office appliance 
due to labor shortages, 
other business building factors in- 
cluding sign-inspired sales must be 
to a higher degree of effec- 


sales help 


brought 
tlveness 
Conta 


ligent 


t-advertisng is the intel- 
lanning, writing and print- 
ing of display signs which have a 
business-building power far beyond 
that which is realized by many sta- 
tionery retailers. 

The technology of display sign 
advertising, in fact, has become a 
merchandising systems 
eds of the great stores of 
ng cities and is being grad- 

pted by smaller merchants 
in smaller communities everywhere. 
ecently, however, many 
lisplay signs in the stationery field 
times been crude affairs to 
ook at—perhaps because the dealer 
nsidered them largely in the 


part of the 
of hur 
our lea 


ually ad 
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light of “price tickets” and purely 
for informative purposes and not 
aggressive sales tools. 

The majority of display signs 
were hastily hand-brushed in by 
any clerk, or sent out to the sign- 
writer. This practice proved to be 
rather costly in the long run. 

However, new developments in 
achieving on the spot automatic 
sign-writing service for any store, 
large or small, with results com- 
parable to the best job-shop or let- 
ter-shop technique, forms an in- 
teresting story of the retail business 
in this country. 

Today, by this method the large 
or small retailer can be assured of 
any quantity needed of high quality 
display signs, ready daily in a few 
moment’s notice, and which merely 
require giving careful attention to 
the wording of what is said in the 
signs to become an aggressive sales 
medium. 


Some Basic Facts 


In considering this subject as a 
factor in modern stationery and of- 
fice appliance retailing, it is first 
essential to study certain basic 
facts which comprise some of the 
major problems connected with 
moving merchandise at a profit to- 
day. I think few will take issue with 
the truth of these basic facts: 

Successful merchandising at re- 
tail demands: 

a) That new merchandise must 
be announced and shown quickly. 

b) That slow moving goods must 

















be moved as soon as possible. 

c) That staple items require a 
constant sales effort. 

The base of all this is to give your 
displays “news” quality, especially 
the new lines, items or models. 
What makes the display newsy? 
The sign that covers it, of course! 

In fact, the sign is the key to any 
such display and in writing it gives 
the same punch that you try to give 
all your newspaper ads. This is 
something that is paying off for the 
successful stores which have given 
close attention to contact-advertis- 
ing. 


Under His Thumb 


The retailer certainly has to let 
them know what he has in order to 
sell, and while the customer is al- 
ways strongly influenced one way 
or another by what the seller says, 
what he or she says is very often 
beyond the control of store man- 
agement in most cases. Contact-ad- 
vertising by signs is and remains 
directly under management control. 

One of the country’s leading re- 
tailers recently said: 

“Advertising surveys show that 
shoppers (1) want merchandise out 
in the open where they can exam- 
ine it (2) want information with- 
out asking for it and without look- 
ing up somebody to ask and (3) 
want to SEE prices so they can 
make their own buying decisions. 
. .. Often, the only chance the re- 
tailer gets to talk to customers is 
through contact-advertising. It is 
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a form of visual selling, it clinches 
many an impulse purchase, reaches 
customers when they are standing 
idly by waiting for attention. Now, 
let’s see what forms this kind of 
contact-advertising takes in most 
stores: 


First, contact-advertising does an 
effective job in announcing new 
goods. It calls attention effectively 
to “closeouts” and draws attention 
to every day items, the so-called 
backbone of sales. It makes special 
events really special. It gives in- 
formation, carries intimate mes- 
sages—of management or owner. 


System Popular 


In light of this, the general re- 
tailer will want to know how he 
can, within a low cost, prepare signs 
with artistic and attention getting 
power that meet the high standards 
of his goods, and his displays. 


It is now possible to make such 
signs right on the property either 
by a clerk or management, quickly, 
effectively, at low cost and as 
needed for each day’s business. 


The system is now in use by such 
larger retail stores as R. H. Macy 
& Co., New York, N. Y.; Gimbel 
Brothers, New York, N. Y.; Bam- 
berger, Newark, N. J.; Block & Kuhl, 
Peoria, Ill.; The Genung Chain; 
L. S. Ayres & Company, Indiana- 
polis, Ind.; Carson Pirie Scott & 
Company, Chicago, and others, has 
been made available to even the 
smallest store with a desire to apply 
“contact - advertising” in its pro- 
gram of sales development. 


The system which is adapted to 
large and small display signs or 
large and small stores, is a simple 
printing set-up especially designed 
for the use of the retailer and 
adaptable to his limitations of 
space, labor, skill and requirements. 


Has Necessary Type 


The cabinet contains as much 
type as may be needed in styles or 
faces best adapted to the individual 
retailers needs or preferences; a 
makeup rack and ink roller which 
makes it possible to work with 
speed, with neatness, and the 
achievement of a clear and sharp 
impression on white or colored 
cardboard as may be desired and 
with few minutes for drying. 


Any clerk may operate this setup 
with the briefest period of study 
and with assurance of professional 
results. In using this system, the 
type is positioned on the machine 
from right to left, placing one or 
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Printing Set-Up for Signs 


more bars or wood “furniture” be- 
tween the lines of type. The wedges 
are quickly slipped in to hold the 
sign type firm. No forcing is re- 
quired. Merely pushing them to- 
gether holds the type firmly. 

The type can be placed in posi- 
tion for printing either lengthwise 
or crosswise. The inking process 
(and special inks are manufactured 
for this purpose, quick drying, bril- 
liant) begins with rolling the ink 
out on the platen so that a thin 
film follows the roller. Then, it is 
rolled on the face of the type. If 
more than one color is wanted, the 
type is inked in whatever color is 
called for and then they are both 
reproduced at one operation. 

The clamp is merely pressed 
down to open it and the card to be 
printed is placed in the clamp and 
the clamp released so that it grips 
the card. Then, the card is allowed 
to drop down into contact with the 
type. 


An Easy Way 


The pressure roller is now rolled 
across over the card to the other 
end of the machine—only one way. 
The card is then raised at the dis- 
tant end from the clamp. The 
clamp is then released, the card re- 
moved. In the case of two-sided 
signs, the type is reinked, and the 
card turned over and put back in 
the clamp. A paper is laid over the 
printed side and the roller is rolled 
back over. The card is then re- 
moved and the result is a double 
or two-way sign. 

Dial pressure control adjusts ma- 
chine for any thickness of card- 
board or paper. 


So much for the modern way of 
quick sign writing. 

While appearance and printing 
quality are of vital importance, a 
great deal of the effectiveness of 
contact-advertising is in type styles 
used and in their combination. It is 
suggested that the retailer will do 
best by combining script with one 
of the plainer faces. 


Much will depend too upon the 
type of store merchandise level (a) 
medium and up (b) medium and 
lower and (c) top quality only. 


Suggested Copy 


Some suggestions as to effectual 
contact-advertising copy: 


Ray Morgan, who has largely de- 
veloped this method, said to the 
writer: 

“Telegraphic copy that reads fast 
has been found to do the maximum 
selling at the point of customer 
contact. The message must be clear 
and concise. Surveys have shown 
that shoppers want information 
such as — maker’s name, brand 
name, range of sizes, points not ob- 
vious. Research shows that a lead 
line, that creates desire to own, in- 
creases sales up to 24%. 

“A good sign gives: 

1—A reason for buying or sug- 
gested use. 

2—Brand name and/or descrip- 
tive name of item. 

3—Most important features of the 
item. (Can be one, two, or three 
lines, depending on store policy.) 

4—Price—include unit of measure 
or quantity, if not obvious. 


Signs Have Value 


“Often, the only chance you get 
to talk to shoppers and customers 
who visit your store is through con- 
tact-advertising. By this medium 
you can announce new merchan- 
dise, tell of qualities and values of- 
fered, appeal to all store traffic, 
follow through on other advertising 
to complete sales, increase sales 
volume through visual selling. 


“Each individual who makes up 
your store traffic is subject to im- 
pulse buying. Every minute that a 
person is in your store you have an 
opportunity to sell visually. The 
attention you get through mer- 
chandise display and copy at the 
point of customer contact can re- 
sult in many additional sales. Mul- 
tiply the people who enter your 
store monthly by the number of 
items you advertise inside your 
store and you have a new advertis- 
ing medium.” 


OFFICE APPLIANCES, July, 1952 








the Fb - 


by Irving Settel, authority on retail advertising 


22 using the classified columns wisely 


= BASICALLY, there are two types of advertis- 
ing within a newspaper. One is called display ad- 
vertising and is the kind about which we have 
been writing. It involves the purchase of space 
in a newspaper without specific location. It usu- 
ally consists of elements such as headlines, body 
copy, illustrations and logotype. Display adver- 
tising makes up the bulk of advertising revenue 
for many publications. 

Another type of advertising and not too dis- 
similar from display is called classified. This can 
be identified as small ads placed in a specified 
section of the newspaper under a specified col- 
umn. It usually contains basic facts about the 
items being sold in the form of headline and 
copy alone. 

Because classified advertising is always placed 
in the classified sections, it is valuable to the 
buyer who desires to choose before visiting a 
store. He will literally search for the seller. 
When he desires to make a purchase, he will 
turn to the classified section and to the column 
he wants and find a name. 

The office appliance merchant who places 
his ad in this section is actually listing his name 
in a reference medium. He places himself in a 
position to be discovered by potential customers. 


Classified Can be Used 

Let us examine the classified section of any 
newspaper. We discover that there are countless 
items of merchandise advertised. We find many 
small retailers attempting to sell their wares. 
Can an office appliance merchant successfully 
utilize this section? The answer is “yes,” if he 
does so intelligently. 

One of the most important rules of effective 
classified advertising is frequency. One cannot 
successfully promote items in that section with 
single or double insertions. True, some business 
can be obtained, but not enough to warrant 
the additional expense. It is essential to adver- 
tise consistently over a long period of time for 
desired results. 

Small classified ads cannot possibly have a 
complete sales message. Consequently, frequent 
messages are required to “penetrate” the buyer’s 
mind. Many failures, from an advertising stand- 
point, have been recorded in the office appliance 
field because the advertiser tried once and found 
no success. Daily insertions, certainly weekly, 
are necessary to do a real selling job, in this 
type of advertising. 
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Testing the value of copy is very inexpensive 
in this field since space costs are low. It is pos- 
sible to try many combinations to determine 
which can do the best job. Once the right one 
has been found, it can be used until it “wears 
out.” 

You will notice that in a classified section, 
most ads look alike. Very few advertisers, if any, 
employ the use of illustrations and engravings. 
Yet, in order to attract attention, something 
should be used that will be different. Neverthe- 
less, most advertisers use standard type and 
copy, making the ad just like his neighbor's. 
Consequently, the advertiser who is willing to 
spend a few cents extra on better copy, layout 
and perhaps on illustrations, finds results out- 
standing. 


Expert Advice Available 

The dealer who cannot afford an advertising 
department will find considerable assistance 
in the classified section of the newspaper. Mem- 
bers of that department can give expert advice 
on the subject. 


One office appliance merchant carried on an 
extremely successful classified campaign which 
I believe is worthy of mention. In addition to 
regular display advertising, this dealer decided 
to try the classified section. After several at- 
tempts, he was discouraged enough to discon- 
tinue its use. However, he consulted with a local 
advertising man who advised him to try some- 
thing different. 


His Ads “Stood Out” 

At the engraver’s, he made up 10 small ads 
(about seven agate lines by one column) all 
identical in content. Usually this type of mes- 
Sage is set by the newspaper in type alone mak- 
ing it just like his neighbor’s. In this case, the 
advertisements were surrounded by a black bor- 
der, containing a name in large black letters 
and had a tiny illustration. He was selling file 
cabinets at a special price to test the idea. 

Then he asked the newspaper to scatter his 
ads through the section “Services Available.” 
The galley proofs showed the wisdom of his ac- 
tion. His ads really “stood out.” A reader simply 
couldn’t avoid them. The result? He “pulled” 
in more inquiries than he could actually handle! 


(Turn to page 116, please) 
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by GEORGE D. TAYLOR 
display specialist 


@ THE ACCOMPANYING PHOTO- 
GRAPH illustrates very vividly a 
recent installation at Belcher & 
Schacht Company, Long Beach, 
Calif. This progressive concern has 
long been interested in promoting 
nationally-advertised products be- 
cause the owners fully realize the 
value of the assistance given to the 
dealers by progressive manufactur- 
ers. 

The W. A. Sheaffer Pen Company 
has ever been eager and willing to 
help in the promotion of its product 
and the lithographed Sheaffer pens 
used in this display are a testimony 
to this fact. 

The main display of pens was 
centered in a shadow box, circular 
in shape. The background was of 
corrugated white and a spotlight 
was used to emphasize the center 
unit. White will cause any mer- 
chandise to stand out in very de- 
finite manner and the photograph 
shows that this is so. 

A lithographed, life-sized cut-out 
of a woman was used for human 
interest and the pen, placed in her 
hand, served for extra emphasis on 
the product featured. 

The cut-outs were fastened to the 
displayer, forming a frame around 
the pen sets which showed to good 
advantage in the unit. A spotlight 
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angled from the ceiling effectively 
lighted this center unit. By day, 
and by night, the unit was ablaze 
with light and no one could pos- 
sibly miss the name or style of the 
pens. 

The “reader,” to the left of the 
display, was treated in an unusual 
manner. White lettering on black 
cardboard was the color contrast 


and one of the cut-out units was 
fastened to the card as embellish- 
ment. This reader measured 22 x 28 
inches and was framed in an at- 
tractive off white and gold frame. 
It was supported by one of the 
Decca Poles which also held the 
shadow box unit in place. 

The pen display was flanked by 
a showing of distinctive brief cases 





Window Display at Belcher & Schacht Co., Long Beach, Calif. 
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on the left and a complete display 
of Sheaffer Skrip on the right. Once 
again, the Decca Pole was used to 
vood advantage in the placement of 
these units. The versatility of these 
poles evealed as these photo- 
shown in our display 
They are invaluable in the 
of smaller items from office 


graphs 
sectio! 


display 


supply stocks and they serve in 
many ways that are indispensable 
to the trimmer 

In the opinion of the writer one 
cannot advertise any product in a 
more impressive manner than by 
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arranging a display that is different 
in the show window. 

In fairness to our readers we can- 
not emphasize enough, the fact that 
you are paying a tremendous price 
for front footage. If you use that 
frontage to good advantage, you 
can make it pay for itself. If you 
neglect it, it will prove to be a drag 

Train yourself, or someone in 
your employ, to concentrate on 
ways and means to paint the pic- 
ture of your store and its outstand- 
ing lines of well known merchan- 
dise at all times. 


Let your displays tell a fascinat- 
ing story. The impression it creates 
in the mind of your prospective 
store customers will help to swell 
your profits as more and more in- 
dividuals help increase the ranks of 
your permanent store customers. 

We are grateful to W. A. Sheaf- 
fer Pen Company and to Belcher & 
Schacht Company for their co- 
operation which made possible the 
presentation of this outstanding 
display in this column. We hope 
that it will prove to be of help to 
dealers all over the country. 


props for displaying small merchandise 


gw JOHN F. PIXLEY of Pittsfield, 
Mass., wrote me requesting that I 
write an article on “How to Make 
Props for Displaying Small Mer- 
chandise This article is the reply 
to that request. 

You will notice that I changed 
the heading to read “How to Impro- 
vise.” I did this because the “mak- 
ing or building of props is limited 
to the ability of the person doing 
the work. The improvisation of 
props is another thing and most 
anyone can improvise suitable props 
by simple observation and adap- 
tion of what they have observed. 

For instance, there are several 
items carried in regular stock which 


can be used to good effect when in- 
stalling your displays. One of the 
simple was the display of accor- 
dion files described in a recent ar- 
ticle in this column. 


These Are Necessary 

Covered boards are props which 
limited budget” stores should 
never be without. These have been 
shown in photographs used in this 
column. Of all the props for this 
purpose the board is by far the most 
versatile, and most reasonable in 
price. In fact, some merchandise 
lines are crated in board suitable 
for this purpose. The main requi- 
site is that it be select and smooth 
covering will adhere 
to it. The size in which these boards 
of course governed by the 

window. 

Drawing boards, if they are cov- 
ered (for protection from the sun) 
can be used in various arrange- 


so that the 
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ments for certain types of mer- 
chandise. The covering should be 
fastened by means of drafting tape 
as this tape is harmless and will do 
no lasting damage to the merchan- 
dise. Avoid what is commonly 
known as “Scotch tape.” Use Scotch 
drafting tape. This tape will do no 
damage to the merchandise and 
can be used on top of desks if 
needed and will leave no mark, 








Advertising Idea . . 
store on the main street of Utica, N. Y., 
became empty, the Vernon R. Evans 
Co. rented the window space to show 


. When a 


office equipment until the store is 
rented permanently. The first week an 
Art Metal grey steel desk, aluminum 
swivel chair and matching waste bas- 
ket and costumer were displayed. On 
the desk were linoleum desk blotters 
and matching accessories. Green and 
gold draperies at the back of the win- 
dow and a gold cloth on the floor 
harmonized with the green leather 
upholstery of the chair. 


providing the sun is not allowed 
to bleach the desk. 

A very useful prop is the artist’s 
easel. A little thought will reveal 
many ways in which this easel can 
be used to achieve height and in 
most any kind of displays. Two cross 
bars or rests can be used on each 
easel to support pictures one above 
the other, or any like merchandise. 
They can be used to hold signs 
either in the window or in the store. 
Boards can be supported on them 
and the merchandise attached to 
the boards. f 

Bookcases are useful as props 
especially for the display of smaller 
items such as gifts and stationery. 
There is nothing more attractive 
than a bookcase shown with a neat 
arrangement of these items. 


Here’s How 

A showcase of suitable size can 
be used to achieve a very unusual 
effect in your window. Place it in 
the center of the window and dress 
it up with the merchandise. Two 
groupings on top of the case and 
the window is trimmed. Light it 
well, either with its own tubes or 
by means of well-placed spotlights. 
Sometimes a mannikin (borrowed 
from a nearby dresss shop) can 
suggest a “store within the win- 
dow” making for a smart idea. 

A four-by-six panel of plywood 
is a prop that can be used with 
outstanding effect. Cover or paint 
it and square it off with Scotch 
tape (colored). Each square should 
contain one item of merchandise 
(such as accordion files), and the 
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board should be placed at a 30-de- 
gree angle in the center of the win- 
dow. 

A male mannikin can be used 
effectively in a window of drafting 
equipment. Use a fully-equipped 
table as your center unit with the 
male mannikin standing at it in 
his shirt sleeves. The arm can rest 
on the table as if the man was 
working. 

Any frame available can be used 
to frame the reader or some item 
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of merchandise you desire to fea- 
ture. Sheets of glass can be used 
in many attractive arrangements. 

Look around your store and you 
will find many items that seem to 
have no particular use which can 
be adapted to the window. Many 
times, manufacturers’ stands which 
have outlived their purpose can be 
revived and used for the display 
of other merchandise than that for 
which they were designed. 

If you are handy with tools and 


lack ideas, they are obtainable from 
The Plywood Association at Ta- 
coma, Wash. Many good ideas can 
be garnered from “Display World.” 
This magazine, although its main 
appeal is to other lines of merchan- 
dise, quite often contains prop ideas 
adaptable to this industry. 

There is no limit to display ideas. 
Start investigating now. As you go 
along you will be rewarded with a 
wealth of usable prop ideas which 
will add to the profits earned by 
your displays. 


adapted to mass display treatment 


@ HERE IS ANOTHER display, in- 
stalled by the writer, for discussion 
in this column. Once again Decca 
Poles were used very effectively to 
achieve a mass display, built almost 
to the ceiling, of stationery items. 


The first step was to attach the 
three shelves to the Decca Poles. 
These were then raised and wedged 
into position at the rear of the win- 
dow and the raffia curtain was at- 
tached to the back side of the poles 


This whole unit was flanked by 
the pillar-like buttress board and 
the center back unit put in place. 
It then consisted of a drug store 
shelf displayer raised on an im- 
provised platform. (In this case a 
small drawing board was placed on 
the base of the manufacturers’ ideal 
display). The center unit was 
trimmed with a variety of station- 
ery items and the flanking Decca 
three-shelf units were trimmed in 
a manner that assured good bal- 
ance. 


Achieved Balance 


Like items and groups of items 
were used to secure scale-like bal- 
ance. The boards which are used 
so extensively by the writer were 
then placed in position at the ex- 
treme corners where the glass meets 
the background. These boards dis- 
played many items of Keuffel & 
Esser drafting equipment and pro- 
moted sales which would have been 
made in no other way. 

The lower center unit was de- 
signed by the use of a long, white 
Shelf raised about a foot and a 
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half from the floor. The rest of the 
arrangement can be clearly seen in 
the photograph — two drugstore 
units, one on the right and one on 
the left, and the floor center display 
of the drawing board with the log 
log rule, tee square, and so forth. 

The sign on the left was hidden 
from the lens of the camera but 
from the north was easily seen and 
read by the shoppers. This arrange- 
ment of merchandise achieved by 
the use of Decca Poles served to ad- 
vise the observer of the many, 
many items carried by this popular 
West Coast organization. 

Vern Schacht, whose store, by the 
way, received singular honor in the 
National Brands contest this year, 
has always been very enthusiastic 
about the proper display of his mer- 
chandise. 





Illustrating Effective Use of the Decca Pole for Display 


Inside the store and in the show 
windows the idea has always been 
to show as much merchandise as 
neatly as possible with the props at 
hand. 

He attributes much of his success 
to the concentration he has given 
through the years to display in its 
various forms. He has always en- 
thusiastically supported the efforts 
of the manufacturer and the latter 
can be assured that his lithographed 
display presentation does not find 
its way to the trash heap, at least 
until it has received a fair showing 
in his show windows. 

Some of these displays will be 
featured in later issues of this 
column and the writer sincerely 
hopes that they will help the reader 
reader in arranging these very val- 
uable display pieces. 
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Old. Jimors’ Party 


Galveston’s Mr. Fixit made 
typewriters his life work 


mg THE SUBJECT of this story is 
Mr. Fixit of Galveston, Tex. He 
is hobby-loving Floyd J. Kava- 

otherwise known as an 
expert on typewriters, old and 
new, and proprietor of the Floyd 
J. Kavanaugh Company (The 
Typewriter House of Galveston). 


So widely has Mr. Kavanaugh’s 
enown as a repairer spread that 
almost any business in Gal- 
when some unheard-of 
dad” is needed or some mech- 
m breaks down which other 
irtisans can’t repair, the appeal 
POC out: 

Call Floyd Kavanaugh. If he 

t fix it, throw it away!” 
This grown-up Tom Swift has 
been known to have had seven 
hobbies and become expert in 


Back in 1908 his first hobby 
was hammered brass, copper and 
ilver and he made a number of 
pieces such as lamps, vases and 
jewel cases. 
In later years he took up bowl- 
and after reaching a high 
game of 290 thought it was time 
to quit. So, then he took up 
photography and specialized in 
third-dimension pictures. In be- 
tween times boat models have 
nterested him and his best model 
n exhibition at the Galveston 
For the past 30 years he 
has built a Christmas scene that 
roes under the tree, a new one 
each year 
Says Mr. Kavanaugh, “The war 
me on and I had to forget my 
hobbies and turn my attention 
business. My hobby then was 
the way of doing a better job 
with less effort and time in our 
shop work. 
For instance, a job that for- 
merly took us 45 minutes to one 
ir we have cut down to four 
seconds. Another one that took 
1 two and one-half hours has 
become a perfectly-finished op- 
tion in six minutes 


library 





Floyd Kavanaugh 


“We do 99% of our painting by 
air as I have made a spray gun 
that can be changed from any 
color instantly without cleaning 
the gun after each change... 
and so down the line. We want 
our finished job to be our best 
salesman and it has paid off.” 

That is Floyd J. Kavanaugh— 
collector of typewriters, speaker 
at service clubs, mechanic ex- 
traordinary. His well-filled scrap 
book recalls a career in which 
there have been few dull mo- 
ments. 

To get a picture of his start in 
the typewriter business, turn the 
clock back to 1905. He was look- 
ing for a job and passed a 
window bearing a sign, “Boy 
Wanted.” It happened to be a 
new agency opened by Welton 
Worsham, known as the Houston 
Typewriter Exchange and intro- 
ducing the No. 3 Oliver type- 
writer. 


After a period of years with 
Mr. Worsham and later with 8S. E. 
Slaughter of Oliver sales renowni 
he went into business for himself 
in August of 1915. 

Mr. Kavanaugh chuckles, “My 
business is known as the Floyd 
J. Kavanaugh Company. He had 
to use my first name because I 
was well known but only by 
‘Floyd’ and I knew if I used only 
my last name no one would know 
me.” 

About his early days he is 
quoted as saying, “A salesman 
who could sell a typewriter to a 
business man in Galveston when 
I first came here, had to have the 
patience of an Indian, the wis- 
dom of a Socrates and the 
strength of a football player. 

“If a man could sell a type- 
writer in those days, he never 
had to worry about a job—he 
could sell anything.” 





Typewriter History 
Like That of Autos 


Floyd J]. Kavanaugh is of the opinion 
that the history of the development of 
the automobile may be compared to 
that of the typewriter on the basis of 
different models. 

More than 50 models of various 
sizes and descriptions were on the 
typewriter market at one time. 

Between 1900 and 1908, he recalls, 
the typewriter roll call read: 

American Visible (No. 3), Barlock, 
Bennett, Black-Bar, Blickensderfer, Chi- 
cago, Columbia Barlock, Corona, Cran- 
dall, Daugherty, Densmore, Dictator, 
Emerson, Erika, Europa, Excelsior, Fa- 
vorite, Fay-Sholes, Excelsior Script, Fa- 
vorite, Fisher, Ford, Fox, Hammond, 
Harris, Hartford, Ideal Polyglott, Im- 
perial (two-color), International, Jack- 
son, Jewett, Junior, Kanzler, Keystone, 
Knickerbocker, Mallman, Manhattan, 
Meiselbach, Mentor, Mercantile, Mer- 
cedes, Merchants, Meteor, Molle, Mon- 
arch, Munson, National, New Century 
Caligraph, Noiseless, Norica, Oliver, 
Parker, Peerless, Peoples, Perkeo, Pitts- 
burgh, Postal, Pullman Reliance, Rem- 
ington, Rex Visible, Salter, Secor, L. C. 
Smith, Standard Folding, Star, Stearns, 
Sun, Telegraph Yetman, Underwood, 
Universal, Victor, Wellington, Williams, 
Woodstock, Yetman, Yost, and Zal G. 
Sholes. 
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today’s key argument in selling safes 


A business without its records is 
like a man without his memory. 

Dealers in safes and other record- 
protection devices can use _ this 
powerful argument in stepping up 
their sales. They can demonstrate 
how safe equipment pays for itself 
where records themselves are in- 
sured. 

As a service to dealers in our in- 
dustry who want to amplify their 
sales talk in this respect. Orrice AP- 
PLIANCES is happy to present the 
accompanying text, photograph and 
chart reprinted from a recent issue 
of Burning Facts, published by the 
Safe Manufacturers National Asso- 
ciation, New York, N. Y. 

This pertinent material is repro- 
duced through the courtesy of the 
Safe Manufacturers National As- 
sociation. 


@ When a holocaust hit the “fire- 
proof” general offices of the CB&Q 
Railroad in Chicago. . .. and Ameri- 
can business learned some valuable 
lessons on the protection of records. 

This fire started across the street, 
with a whole block of buildings 
going up in flames. When the hot 
gases swept like a blowtorch across 
the 80-foot street, important busi- 
ness documents worth over $5 mil- 
lions were left in useless ashes. 

Are you surprised that mere rec- 
ords can be worth so much? A 
public utility company wondered 
about it, too. Then they discovered 
it would cost $10 each to replace 
their 40,000 manhole records for a 
total of $400,000. The grand total 
of replacement value for this firm’s 
vital working records turned out to 
be $3,780,000 — figured in pre-war 
dollars! 

Valuable papers insurance was 
created to meet just such losses as 
this. It covers the cost of repro- 
ducing records which have been de- 
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stroyed by any cause; whereas 
standard fire insurance would gen- 
erally pay only for the blank paper 
on which the records were written. 

A recent fire has dramatized once 
more the need for this type of 
policy. An insurance company paid 
over $50,000 to restore engineering 
drawings and inventory cards cov- 
ered by valuable papers insurance, 
while it paid only $27,000 to restore 
the building and contents covered 
by standard fire insurance. Does 








~ 





this not also dramatize again the 
need for proper safe equipment, 
too? 

Take the case of a company 
which lost a combined customer- 
history and prospect file which had 
been 17 years in the building. Or 
the county attorney who lost his 
valuable law library as well as 
briefs and other costly documents. 
How much they would have profited 
from proper insurance and safe 
equipment! 


Are Your Records—tLifeblood of Business—Safe? 
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*All rate figures are computed from the manual issued by the 
National Bureau of Casualty Underwriters for the use of insurance 


agents. 

But later a blind spot was found 
in this valuable papers policy. It 
did not cover the extra values rep- 
resented by accounts receivable 


ledgers and the supporting detail 
documents which are necessary to 
collect in full the amounts owed to 
a firm by its customers. These rec- 
ords represent a current asset 
which is near and dear to the heart 
of any business man. 


Money in the Bank 

Accounts receivable are rightly 
considered as the next thing to 
money in the bank. In fact, bank- 
ers will lend money on them. The 
banker f one city went so far as 
to advertise in local papers the need 
for keeping both ledgers and orig- 
inal charge sheets in a good safe. 
From a sad experience or two, these 
bankers knew what happens when 
these records go up in smoke. 

Here’s what happens when you 
don’t know who owes what. At best, 
it will t you a long, long time 
to collect. One firm which lost its 
the San Francisco fire of 
advertisements for years 
istry trade papers. Not 
were they able to an- 
t collections were some- 

to 100% of what they 
Was aque 
At worst, customers will not be 
honest as that. One de- 
store learned about this 
iffered a serious fire. A 


ledgers i 
1906 ran 
in its ind 
until 1938 
nounce 

where LOSE 


ornare 
think 


nearly 
partment 
when it 
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false rumor ran through the city 
that the store’s accounts receivable 
had been destroyed. The financial 
secretary of this store reported that 
his collections fell off alarmingly for 
the next 60 days, even though he 
resumed normal billing and dun- 
ning within a few days after the 
fire. 

The experience of many firms 
which did lose their customer ac- 
counting records shows that collec- 
tions of 40% to 60% are about all 
that can be expected. Just imagine 
the effect of such a loss. Compare it 
with the furore in any firm when 
even 3% of its accounts go sour and 
cannot be collected. 

To plug up this gaping hole in 
business defenses, accounts receiv- 
able insurance was created during 
the late ’30s. It covers a firm for 
the amounts which cannot be col- 
lected because records have been 
lost or destroyed by any cause. 


Policy Paid Off 

Such a policy recently paid off for 
a firm which kept its records in an 
unlabelled “safe.” When fire left 
the records in ashes, this firm could 
not collect about $200,000 which 
was indicated as still outstanding. 
The insurance company sent a 
check to cover the loss. This firm’s 
annual average premium had been 
$675 for a total coverage of $425,000. 
It is possible to second-guess that 
the firm and its insurance advisers 


had not known that the so-called 
“safe” was an unreliable fire-trap. 
But, from a strict cost standpoint, 
they should have considered a new 
four-hour safe if only to save 
$421.87 a year in premiums. And it’s 
probable that the business and the 
insurance company would also be 
in better shape today if the former 
had invested in modern record pro- 
tection. A great deal of good will 
and extra expense would have been 
saved. 





Here’s an Example 


Similarly, there is the case of an 
appliance dealer who collected $5800 
for a partial loss in accounts re- 
ceivable after a long fire proved too 
much for his one-hour safe. He had 
been paying. average premiums of 
$122 a year for a total coverage of 
$75,000. It seems likely that a four- 
hour safe, which would have saved 
him $25 a year, would also have 
saved his records. 

Such insurance would have cer- 
tainly helped a certain credit store 
emerge from its fire in a more sol- 
vent condition. All its customer 
records were spread out on tables 
and counters to serve Saturday 
pay-day customers... when a flash 
fire was started by a cigarette. 
Though someone had the presence 
of mind to shut the safe, most rec- 
ords had to be left where they 
were. What with both fire and 
water damage, few records could 
be salvaged for collections. Ob- 
viously, point-of-use safe equip- 
ment as well as insurance would 
have been in order here. 


> 


Still Need Safes 


Insurance men are quick to point 
out that the carrying of proper in- 
surance on records does not elim- 
inate the need for insulated safe 
equipment. Quite the contrary. As 
one executive puts it, “Uneasy lies 
the head of the underwriter who 
does not have the basic protection 
of fire-resistive equipment for the 
risk he accepts.” 

That’s why insurance companies 
automatically double the premiums 
charged when records are not 
housed in insulated safe equipment. 
And that’s why they give discounts 
to encourage the use of equipment 
with a recognized label which cer- 
tifies its ability to withstand fire 
for a specified period. 

What a difference these discounts 
can make in the cost of insurance! 
One large department store recent- 
ly received a check for over $500 as 
a refund on its current year’s in- 
surance premium—an annual sav- 
ing effected by installing insulated 
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equipment to give round-the-clock 
protection for cycle billing records 
which had been previously pro- 
tected only while in the safe at 
night. 

Then there are two manufactur- 
ers in the same industry who each 
pay about $225 annually for ac- 
counts receivable insurance. Yet 
one gets $275,000 coverage for his 
money, while the other is covered 
for only $80,000. Part of this amaz- 
ing difference is due to the varying 
fire hazards of their buildings, but 
most of it is due simply to the fact 
that one protects his records and 
the other does not. 

Similarly, two hardware stores 
each pay a premium of about $32 
a year, but one gets $200,000 cov- 
erage while the other gets only 
$10,000. 


Covers All Risks 

Both types of insurance discussed 
here are “all risks” type of policies, 
giving coverage for all kinds of 
physical or catastrophic destruction 
of records; including fire, storm, 
floor, explosion, riot, malicious act, 
etc. The only exceptions on which 
they do not pay are destruction 
caused by warfare, or by the dis- 


honesty of a firm’s officials or part- 
ners. 

Accounts receivable insurance 
costs the least and is the more 
widely carried. Just about any busi- 
ness except a dime store or a super 
market has accounts receivable and 
quickly recognizes the need for pro- 
tecting those records. To furnish a 
basis for settlement of claims, in 
case the control records of a firm 
are also destroyed, the insurance 
company requires that a monthly 
report be furnished on the total of 
outstanding accounts covered by a 
policy. 

Valuable papers insurance is 
written either as blanket coverage 
for the actual cost of reconstruct- 
ing the records, including clerical 
time, professional fees, and so 
forth; or as specific coverage for a 
stated number of identified docu- 
ments at a reasonable valuation 
for each, as previously agreed upon 
with the insurance company. In 
this specific form, the policy is 
sometimes written to cover docu- 
ments which cannot actually be re- 
constructed, such as photographic 
negatives which have a real stock- 
in-trade value but are not held for 
re-sale. 


When you stop to think that a 
business without its records is like 
a man without his memory, then 
you see how these types of insur- 
ance work hand in hand with mod- 
ern record protection to protect 
the assets of a business. 


Road to Ruin 

There was once a firm which 
went bankrupt siz years after the 
fire because loss of records had 
crippled its operations. Understand- 
ably, this firm did not want pub- 
licity about what had happened 
to it. Yet the businessmen who do 
not hear of such events are often 
lulled into a false sense of security 
concerning their own risks. 

You’ve probably heard this one 
before: TWO out of FIVE firms are 
unable to resume business after 
losing their records in a fire. Now 
just listen to these final words from 
one who was counted among those 
TWO who were unlucky: 

“You can use my example to pre- 
vent others from making the same 
mistake,” said a large wholesaler 
after losing his records along with 
his building. “If I had only pro- 
tected my records, I would now be 
in business.” 








a Ss. * 


The Veep Inspects . . 
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. Vice-President Alben W. Barkley was a guest of honor at 
recent ceremonies making the opening of Trade Bank & Trust Co.'s new main office at 
38th St. and 7th Ave., New York City. Here, Bank President Henry L. Schenk (left) and 
Board Chairman Ira Guilden chat in front of the bank’s new vault, built by the Mosler 
Safe Co. The vault door weighs approximately 14 tons and is designed to resist all 
known methods of attack, including explosives, drills and torches. 
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and chai! 


Company) 
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private 
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recent installations of 
& Son Office Furni- 
of San Francisco, 


new home office of the 


Employees Insurance 
Francisco. 
1, 1951, the Union 
wn building at 571 
is already rapidly 
ll departments. 
tive offices are fur- 
walnut conference 
osier Desk Company 
the Jasper Chair 
general offices use 
ly of Hoosier island 


desks and Jasper wood 
walnut paneling in the 
es and the partitioning 


offices blend with 
i chairs to make this 
t modern looking in- 


San Francisco. General Manager Leo Selinger in His Attractive Office 


President C. Frank Pratt (Left) and 
Secretary-Treasurer Nelson E. Nichols 


Milwaukee Chairs... Miller-Davis Co., Minneapolis, Minn., 


waukee chair installation in directors’ 


Insurance Co., in Minneapolis. 
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room of 


A View of the General Office of Civil 
Service Employees Insurance Union 


Equip Bank Offices . . . The Milwaukee Chair Co. supplied 
the seating for these offices of First National Bank, Peoria, IIl., 
through Business Equipment Co. of that city. 
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G-W Equipped ... The cashier's office 
of the Equitable Life Assurance Co.'s 
Peoria, Ill., headquarters. Globe-Wernicke 
Streamliner desks, chairs and GlobeArt 
card index files are visible in the fore- 
ground. Jacquin & Co., Peoria dealer, made 
the installation in which Hugh Reeves of 
thet firm and Fred G. Holderman, Jr., 
agency manager for the Peoria office of 
Equitable Life were instrumental in the 
complete replacement of all old office furn- 
iture with new G-W equipment. 






Choose Leopold Desks ... When the 
Westinghouse Radio station installation 
here pictured was made by Charles G. 
Stott & Co., Inc., of Washington, D. C., 
Leopold walnut furniture was chosen. The 
walls are soft gray and executive offices 
have draperies covering one wall and a 
large window. Drapes are solid maroon 
color and the maroon color is repeated in 
the leather upholstery and accessories. 
















Seating by Taylor .. |. Marshall- 
Smith, Taylor Chair Co. dealer of Cleve- I 
land, Ohio, furnished the seating for this C 
office of Carl C. Byers, Supt. of Schools, e 
Parma District, Cleveland. Along with the A 
Taylor chairs the equipment includes desk s] 
by Commercial Desk Co., NuCraft Mfg. Co. c] 
bookcase ond Berger file. N 
C 
el 
pe 
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Use Stanley Leather Chairs... 
The newly-furnished directors’ room of the 
I Bank, Oklahoma City, 
here after the installation 

, the firm of R. O. Beamus, 

f the same city. The fine 

upholstered chairs were 

Mfg. Co., Fort Worth, 

the head of the confer- 

president's Stanley swivel 

The other 28 chairs are 

hairs No. 301. The entire 

ided 136 leather uphol- 


Comfort and Utility ... Leopold desks 
and Taylor chairs were furnished to the 
Pan-Am Southern Corp. for its new Lee 
Circle Building in New Orleans, La., 
sold by J. D. LeBlanc, Inc., of New Orleans. 
The sales manager, through this installa- 
tion, does most of his work at a 66-inch 
flat top desk, Leopold SL-366-4, and simply 
swivels his chair for a conference with his 
salesmen at an 84 x 45-inch Leopold con- 
ference table SL-784-P. The installation is 
in genuine walnut with chairs upholstered 
in persimmon full top grain leather. 


Install Lincoln Desks .. . Kuhlmann 
fice pI ; Baton Rouge, La., 
quip} private office of J. E. Mc- 

f Dixie Electric Member- 
Rouge. The furniture in- 
7 Lincoln desk and one 
table, manufactured by 
ture Co.; five Taylor mod- 
i one Taylor executive 
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The Cake Better Than Sample 


@@ THE NSOEA REGIONALS concluding their 
course this month have proved better than the 
trial run on which we commented a few months 
ago. Then, opening sessions at Louisville, St. 
Louis and Dallas indicated that the National 
Stationery & Office Equipment Association would 
have the greatest year in the history of these 
regional meetings. 

These predictions have borne fruit. From 
Louisville to Atlantic City the regionals have 
packed in dealers, field representatives and man- 
ufacturers. The troupers have worn well and 
their addresses were acclaimed at the finish as 
at the beginning of the NSOEA calendar. 

After the sideshows, and the regionals deserve 
a better term for they have been “tops,” comes 
the main event. That is when NSOEA holds its 
national conclave at Chicago October 4-8. If the 
trend in this industry is any criterion that will 
again be a record-breaking meeting. Made your 
room reservation? 

In connection with the national convention 
now is the time for this industry to submit en- 
tries for the prize awards which are part and 
parcel of the annual banquet. We review them: 

Clegg Advertising Trophy—The best direct 
mail advertising program of a retail member, 
this contest starting August 1, 1951, and lasting 
until August 1, 1952. The contest closes Sep- 
tember 1. 

Charles Garvin Contest—$100 is provided for 
the best idea for the good of the industry. Any 
member is eligible to enter, up to September 1. 

Governor’s Membership Contest—The award 
goes to the governor showing the greatest per- 
centage of increase in dealer membership for 
the year from the opening of the 1951 conven- 
tion. 

Travelers’ Club Trophy—Honoring the out- 
standing Travelers Club of the year on the basis 
of sponsorship of memberships in NSOEA and 
the holding of sales meetings where NSOEA 
Product Training Manuals are used. This con- 
test closes September 1. 





Looking Ahead 
@@ FORECASTING for the 10-year period, 
Business Week of May 24 made these significant 
observations concerning office machines: 
“Virtually fool-proof, high-speed machines will 
give a new look to the office of tomorrow. A few 
machines capable of doing everything from solv- 
ing simultaneous equations to registering bank- 
ing transactions in half a dozen currencies will 
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turn out the work faster than a whole army of 
pencil-pushers and typewriter-pounders. 

“Besides speed and accuracy, these machines 
have two other factors working for their adop- 
tion by business: (1) the upward trend of wages 
for clerical help and (2) the ever-widening use 
of statistical research by both business and gov- 
ernment. New electronic models are opening up 
statistical fields as yet hardly touched. 

“Since 1939, sales of tabulating and account- 
ing machinery have tripled. They could well 
triple again in the next 10 or 15 years.” 

Interesting are these comments and capable 
of fulfillment, we hope. 





Obsolete — But Not Worn Out 


@@ GENE WHITMORE, editor of American 
Business, makes a potent point in an editorial 
accompanying a picture of the familiar old type 
of kerosene wick lamp. He says: 

“More than 40 years old, the lamp shown 
above is just as good as it was the day it was 
manufactured. It puts out just as much light 
as it ever did. We could say that it is as good 
as new. 

“But would you want to light your home with 
it, or others like it? 

“Here is a good example of what has made 
America prosperous. We do not wait until some- 
thing is worn out, until it falls apart, or breaks 
down. As soon as a better way is discovered and 
ready for the market, America buys it and puts 
it to work. 

“Any business machine or equipment is ob- 
solete the moment something better—something 
that produces more at lower cost—is invented 
or developed. 

“Using obsolete equipment until it wears out 
may be one of the biggest reasons why many 
other countries fail to prosper.” —EW 





Population Changes Significant 


@@ OF INTEREST along with the forecast made 
in an adjoining editorial are the changes now 
taking place in our nation’s population. These 
trends have wide significance in the office equip- 
ment and supplies market of the future. 
Director Roy V. Peel of the Bureau of Census 
declares that by 1960 there will probably be more 
than 175,000,000 people in the United States and 
that the number of youngsters and the number 
of oldsters are growing at disproportionate rates. 
The market potentials of the baby market, the 
youth market, the teen-age market and the 
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young-married market have all been pretty well 
explored. The oldster market is just beginning to 
get the attention it deserves, says Advertising 
Age in commenting on Peel’s figures. 

This market is certain to be of greater and 
greater importance, declares the magazine, and 
those who cultivate it well are sure to be re- 


warded. 


here and there 


RICHARD B. VAIL SEEKS 
HONOR FOR LINDBERGH 


Representative Richard B. Vail, presi- 
dent of Vail Manufacturing Company, 
Chicago, marked the anniversary of 
Charles Lindbergh’s epochal Trans-Atlantic 
flight with introduction of a Congressional 
move to add lustre to the name of the 
noted aviator 

With a fellow representative, Hoffman 
of Illinois, Representative Vail introduced 
resolutions calling for an investigation of 
what he termed a conspiracy to deprive 
Lindbergh of the credit due him for his 
contributions to the national defense. 

The Illinois representative asked that a 
special house committee be named to ob- 
tain the facts about Lindbergh’s pre-war 
reports on Nazi air power, his work for 
the air force during the war, his confi- 
dential surveys of air bases after the war, 
and private reports on his record by high- 
ranking air officers. 

Praising this move in which a man in 
our industry has a leading part, the Chi- 
cago Tribune on June 5 said editorially: 

Few episodes in our history have been 
meaner than the conspiracy against Lind- 
bergh. It started with President Roose- 
velt, who branded the great flyer ‘a 
copperhead,’ meaning a traitor, because 
he opposed Roosevelt's efforts to get the 


country into the war. After the war Gen. 
H. H. Arnold, war-time commander of 
the air forces, disclosed that the army 
began to modernize its air arm as a result 
of information brought back from Europe 
by Lindbergh in 1939. ... 

Fortunately, most of Lindbergh’s coun- 
trymen never doubted his loyalty, though 
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But first of all the conception of 65 as being 
a “normal retirement age” must change if the 
oldster market is to be assessed properly. We 
must realize that people of this age are not fit 
only to occupy a rocking chair. There are going 
to be millions of oldsters in vigorous health to 
make a wonderful market for lots of things, in- 


cluding office chairs, and not rocking chairs. 





most of them have not heard of his great 
contributions to the national defense. If 
the present house fails to act on the Vail- 
Hoffman resolution the next republican 
congress certainly will express the thanks 
of the nation to the greatest aviator of our 
times.” 





HERE’S A SAD STORY ABOUT 
COFFEE MONEY AND ED’S 
TWO ERRORS AT RACES 

Ed Brewer of E. D. Brewer & Sons, 
office furniture firm at 423 Arch St., Cam- 
den, N. J., likes to go to the races oc- 
casionally. 

As he was leaving for Garden State 
Park recently he met Al Marvel, clerk of 
the freeholders. Ed mentioned his des- 
tination. 

“Do me a favor?” Al asked. ‘Here's 
$10. Bet it on Coffee Money to win the 
seventh race.” (This proves you can al- 
ways trust a man in the office equipment 
line.) 

Ed agreed and took off for the track. 
When the seventh race rolled around he 
remembered Al's bet. 

“Coffee Money!” Ed mused. “That 
might be a hunch bet for me. After all, 
my name is Brewer—and you brew coffee. 
| think I'll put $10 on the nag myself.” 

So he went to a pari-mutuel window 
and bought ten $2 tickets on Coffee 
Money. The race went off. Coffee Money 
didn’t win. But it finished second and 
paid $8. 

The next day Ed dropped into Al’s 
office. ‘‘Here are your tickets,” he said 
glumly, tossing five pastboards on the 
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desk—probably one he sold the free- 
holders himself. ‘‘They’re your receipt for 
the $10.” 

Then he added reproachfully, “You and 
your tips. | played it to win, too. And now 
I'm out $10.” 

“Sorry,” Al replied, “| guess we should 
have played it safe and bet the horse to 
place instead of win.” 

Taking a closer look at the tickets, Al 
shouted, ‘These tickets are good. They're 
place—not win tickets. They're worth $40.” 

Ed grabbed the tickets, scrutinized them 
and groaned. “| must have gone to the 
place window instead of the win window.” 

“You mistake saved the day, pal,” Al 
beamed. Then noticing that Ed appeared 
more dejected than ever, Al said, ‘““What 
are you looking so glum about?” 

Ed replied gloomily, “I saved your tickets 
to prove that | bet the race for you. But 
| tore up mine.”’—SL 








Granddad’s Proud of Them... 
Introducing the three children of Robert 
“Bob” Robertson who make their grand- 
father, Scotty Robertson, president of 
Globe Office Equipment & Supplies Co., 
Cincinnati, Ohio, proud, indeed. The 
young ladies (left to right) are Patti Jo, 
Marcia and Judy Robertson. 
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Getting Around ... Ray Eldredge, representative of Cooke & Cobb Company, gets 
around in what appears to be the easy way when he covers his territory in Michigan, 
Ohio, Indiana and Kentucky, in his own airplane. 
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NOMA Convention Exhibits Attract Throng to San Francisco Civic Auditorium 


NOMA HOLDS ALL-PURPOSE BUSINESS 
SHOW AND CONVENTION IN ‘FRISCO 


Dealer Attendance Good—WOFI Sets Up 
Model Offices for Display—Elect 
J. B. Andrews New President 


@ THE ANNUAL OFFICE machinery and equipment 
exposition of the National Office Management Asso- 
ciation, known this year as the all-purpose business 
show, was held May 19 to 22 inclusive at San Fran- 
cisco’s Civic Auditorium. It was put on in connection 
with the annual convention of the association—NOMA, 
as many call it—which was held concurrently at the 
Fairmont Hotel in the same city. 

Besides the attendance of hundreds of office man- 
agers from the convention, the presence of many mem- 
bers of the Office Equipment Manufacturers Institute 
gathering for a meeting at nearby Pebble Beach helped 
to give the show a national atmosphere. It was en- 
dorsed by that group, the Wood Office Furniture In- 
stitute and the steel equipment industry. 

The show probably was the most comprehensive 
ever held west of the Mississippi, showing a wide as- 
sortment of exhibits. Products on display included 
all manner of typewriters, adding, calculating and 
bookkeeping machines, tabulating machines, dupli- 
cators, dictating machines, mailing room equipment, 
office furniture in many varieties, filing equipment 
and supplies, accounting systems, loose leaf goods, and 
various others. 

The setting was attractive from the artistry of 
those who prepared the exhibits and from the general 
planning of the management. A number of the ex- 
hibits were decorated by plants in full bloom native 
to the Bay area. San Francisco is famous for its 
wealth of flowers. 

A large portion of the visitors the first day con- 
sisted of dealers in stationery, office machines, and 
office furniture, mostly from the three coast states. 

Some who sell through retail outlets reported that 
half the visitors at their exhibits the first day were 
dealers. Those who constituted the principal attend- 
ance, however, were businessmen from the northern 
California area. 

The Wood Office Furniture Institute occupied a 
room off the main exhibit space in which the products 
of 15 members were set up in offices as a practical 
demonstration of the theme “Tomorrow’s Office To- 


34 


day.” Thirteen offices were laid out, designed for 
the job for office manager, executive, private secre- 
tary, woman executive, receptionist, personnel, clerical, 
stenographic, billing, accounting, advertising, sales, 
and purchasing. 

Among special features demonstrated were splinter- 
proof wood legs, weatherproof desk drawers, space- 
saving island pedestal desks with leveling mechanisms 
for height adjustment, adjustable typewriter plat- 
forms, multiple billing desks with removable rear 
compartments for continuous forms, and scientifically 
designed posture chairs. 

Walls in several soft colors provided background for 
desks and chairs in “Softone” finished oak, a cheerful 


On the Opposite Page... 


1. W. P. Hoy, Frank = ~y Beier, 
George Gunderson, all Beie Gunderson, San 

and D. C. De Cou, Leopold A 

Deck Rydman, Win Phillips Co., 

Ford, Rockwell-Barnes Co.; Win Phillips (seated); 

Office Equipment Co., Oakland. 

3. Larry Taylor and Ruxton Carroll, Friden Calculating Machine Co. 

4. A General Fireproofing Quartet: A. J. Ball, R. H. Childers, C. A. 
Wilger and John Saunders. 

5. Hugh Clary and J. L. Jackson, Clary Multiplier Corporation. 

6. Clarence Hamilton, Dan Thomspon, Mrs. Carl Shelby, Jeanne 
Shelby (front), Bruce Barclay, Carl Draper, Hamilton Mfg. Corp. 

7. Cortez Peters going through his demonstration. Visitors who had 
been crowding the aisle were held back a moment while photo 
was made. Left to right: Jack Watkins, Richard Pannell, Hal Ren- 
fort, Mr. Peters, Kenneth Braves, all Royal Typewriter Co. 

8. F. W. Johnson, H. R. Gibson, Charles W. Ward, Ray J. Sheehan 
and J. W. Warshaw, Yawman and Erbe Mig. Co 

9. Philo Leonard, Bob Sprott, Elmer Rahe, Kes Downing and Al 
Howard, The Globe-Wernicke Co. 

10. Chuck Charles, Roy Cramer, Jack Lang, all Cramer Chair Co.; 
Bill Tonkin, Sturgis Posture Chair Co. 

ll. Mr. and Mrs. Ray Larter, Sylvia Granow, Associated Industrial 
Designers. 

12. A steel man visits the wood furniture lair.-Ralph Bender, Wat- 
son Mfg. Co.; Jim Davison, Jasper Office Furniture Co. 

13. Seated: Ed Purnell and Walter Bender, The General Fireproofing 
Co., with Dave Hunting, Metal Office Furniture Co., in between. 
Standing: William E. Wilson, Addressograph-Multigraph Corp.; 
Jim Hill, Andresen & Hill, Oakland, Cal.; Tom Stoyle, The General 
Fireproofing Co. 

14. J. D. Sweeney and R. F. Runyan, Harter Corp 

15. Dave Hunting, Metal Office Furniture Co.; Walter Bender, The 
General Fireproofing 

16. Edgar Jessup, president; Wesley Jenkins, San Francisco, and L. T. 
Carr, sales manager, Marchant Calculators, Inc 

17. Sam Flatau, manufacturers’ representative; C. W. Mollath, Craft 
Sales Co.; Frank Salz, Cole Steel Equipment Co. and Pronto File 
Corp. 

18. C. H. Collison, C. J. Schubert, Jim Parker and Jim Raleigh, Se- 
curity Steel Equipment Corp. 

19. W. C. Mills and Frank Gray, Beier & Gunderson, San Francisco; 
Paul Harris, Jasper Desk Co.; Sterling Lord, Leopold Co. 

20. C. W. Hunt and Joe Wright, Master Addresser Co 

21. Tracy Van Buren, Jr., and Bill Tonkin, Sturgis Posture Chair Co. 

22. Alvin Bakewell and Kurt Vasen, Victor Adding Machine Co. 


Frank Popovich (seated), 
rancisco; R. A. 
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Oakland; Len Rose and Harry 
Roy Rauber, 
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Judges and Student Winner .. 


. Top picture—Discussing 
the fine points of some of the 132 entries received in the Wood 
Office Furniture Institute’s 1952 student design competition are 
Judges Kenneth H. Ripnen, Car! Rishell and Gordon Obrig. Bottom 
picture—Richard Baxter points to feature of his $1,000 grand 
award design for office desk and chair while Mrs. Baxter looks 
on approvingly. 


finish developed for eye-comfort by Faber Birren, 
noted color authority. 

Pale yellow walls added brightness to executive 
offices furnished in rich wood grains in both con- 
temporary and traditional finishes. Wall-to-wall car- 
peting was used in furthering the quiet-in-action idea 
The exhibit was under the general direction of Howard 
Gatewood, executive secretary of the Institute. On 
display were winning designs of the WOFI Student 
Design Competition mentioned elsewhere in this issue 


Every demonstration of mechanical equipment drew 
an audience. Cortez Peters with his rhythm and speed 
writing at the Royal Typewriter Company booth filled 
the aisle. The new square root machine offered by 
Friden drew unusual attention. With the problem set 
up on the machine, pressure of a single key produced 
the answer. 


The Marchant company demonstrated its “Phantom 
Touch,” almost noiseless operation push-button mul- 
tiplication and pastel no-glare keyboard. The new 
Marchant known as the Figure Master also was shown. 


The Monroe company had an assortment of modern 
machines designed to multiply and divide with a mini- 
mum time and effort. 


The Burroughs company showed for the first time 
its new “Ticketeer”, a completely automatic machine, 
made to speed the sale of railroad and other transpor- 
tation tickets. Likewise it showed various other num- 
bers of its extensive line. Its executive vice-president, 
Ray Eppert, made the statement that historically office 
machines are replaced not because they are worn out 
but because they become obsolete; the tempo of im- 


36 





provement in machines is greater today than it has 
been in the past 25 years. He anticipates a steady 
increase in demand for office machinery. Because of 
the businessman’s willingness to get rid of obsolescent 
machines, he said, there is no danger of saturating 
the market. 

The A. B. Dick Company showed its Mimeograph 
machines and supplies, as well as lithograph paper 
plates and masters for offset duplicators, master sets 
for spirit process duplicators, impression papers, and 
the A. B. Dick folder. 

The PictoTape made by Chart-Pak, Inc., is another 
interesting development that was displayed. It pro- 
vides charts with pictographic symbols for practically 
any use the executive may have whether it be dollars, 
inventory, sales, or people. 

Ditto, Inc., featured its systems applications as well 
as equipment for straight duplication. Ditto’s was the 
booth of the red carnation. 

An almost mystifying demonstration was that of 
Computyper, presented by Benson-Lehner Corporation, 
Los Angeles. It employs a Friden calculator and an 
IBM typewriter. The machines are connected by cable 
so that computing on the calculator is recorded auto- 
matically on the typewriter. Selector switches on the 
calculator permit choosing the portion of the output 





Winning Designs .. . Sketches of prize-winning designs in 
Wood Office Furniture Institute student competition as announced 
at NOMA convention. Order of pictures shows order of prizes. 
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to be prints also arranging tabulated data in any 
columnar form desired. 

he new Techniplan occupied the floor space of the 
Globe-Wernicke exhibit, filing supplies arranged ap- 
propriate the wall forming the background. The 
new ide <ecutive office equipment received serious 
ttent Rockwell-Barnes Company featured its 


Rock-a-File Modular wood furniture. Some 10 or 12 
manufacturers of steel equipment showed their wares, 
likewise most of the manufacturers of accounting, 
duplicating, dictating, typewriting and various other 
office machines. 

One of the visitors at the Remington booth was Al 
Seares, vice-president of the company, who was to 
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“Tomorrow” s Office Today” Featured at WOFI Exhibit for NOMA Convention 


W Furniture Institute exhibit at the NOMA convention 
r practical demonstration of the theme, ‘“Tomor 

n impressive feeling of unity was given to the 

ingenius design of panels and studied use of 


manufacturers who comprise the Institute's 
Desk Co., Clemco Desk Mfg. Co., Commercial 
on Desk Co., Hekman Industries, Inc., High 
: So., Huntington Chair Corp., Imperial Desk Co., 
J isper Chair Co., Jasper Desk Co., Jasper Office 
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Furniture Co., Jasper Seating Co., The Leopold Co., Myrtle Desk Co., 
Indiana Chair Co., Rockwell- Barnes Co., ells Furniture Mig. Co., 
IN CANADA—Art Woodwork, Ltd., Office Specialty Mig. Co., Lid. The 
Preston Furniture Co., Ltd. (Associated with Canadian Office & School 
Furniture, Ltd.) Preston-Noelting Ltd., Standard Desk Mirs. Ltd. 

Model offices shown above include: 
1. Women's executive office. 

2. Office manager. 

3. Advertising. 

4. Stenographic pool. 


Executive. 

. Reception. 
Secretarial. 
Clerical. 
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preside at a convention in San Francisco the following 
week as head of the National Association of Sales 
Executives. 

The second day of the show the Friden company 
gave a luncheon to members of the OEMI, after which 
most of those who attended the luncheon accepted an 
offer to go through the Friden plant at San Leandro. 

J. B. Andrews, office manager of the Carnation Com- 
pany, Seattle, was elected international] president of 
NOMA. He replaces Dr. R. P. Brecht, chairman of 
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Joe Mendell, Mendell’s Office Equipment, Oakland; Howard Board 

man and Sibley Smith, Wholesale Office Equipment Co.; Jim Bol 

ing, High Point Bending & Chair Co.; Howard Gatewood, Wood 
ce Furniture Institute. 

2. Dette Lanning, Everett Harris, John Mangels and Frank Gregor 
Ditto, Inc. 

3. Stephen Cowie, Kaar Engineering Co., Palo Alto; C. R. Mask and 
Bob Johnson, DoMore Chair Co.; Jack Baer, James E. Townsend 
Co., San Francisco. 

4. Walter Waldvogel, National Blank Book Co.; Ben Vorwick, Blais- 
dell Pencil Co.; Chet Williams, Yawman and Erbe Mfg. Co.; Herb 
Morgan, National Blank Book Co., Charles Evans, Sanford Ink Co. 

5. Folger Fellowes and Franklin Rising, Bankers Box Co.; Frank Mor 
rill, Morrill & Machaber, Reno, Nev.; John Fellowes, Bankers Box 

; G. R. Jenkins, Schwabacher Frey Staty. Co 

6. E. W. Mills, W. K. Clifford and L. F. Demdewolf, Monroe Calculat 

ing Machine Co. 
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the department of geography and industry, University 
of Pennsylvania. Mr. Brecht was voted a member of 
the association’s board of directors. 

One of the principal speakers was Walter M. Casey, 
who, while this issue of Orrice Appiiances is being 
printed, is to have a prominent place on the program 
of the National Office Machine Dealers Association at 
its annual convention in Dallas. 

His address was “What is America’s Objective: Free- 
dom or International Peace?”’ 

Changes in our political and economic thinking must 
be geared to the Russian threat of world conquest, 
Mr. Casey declared. He added: “We must reinforce 
the European military establishment and at the same 
time sustain the economic, political and social level in 
order to preserve in the people their spirit of inde- 
pendence.” 

Schwabacher-Frey, one of the principal San Fran- 
cisco dealers, in its capacity as retail outlet, referred 
in its newspaper advertising to the exhibits of such 
well-known concerns as Metal Office Furniture, Colum- 
bia Ribbon & Carbon, Acme Visible, Alma Desk, 
Minnesota Mining, Rockwell-Barnes, Tiffany Stand, 
Bankers Box, Myrtle Desk, Mosler Safe and Ester- 
brook Pen. 


Exhibits are Described 


Following are brief descriptions of the exhibits and 
names of persons in attendance 


Acme Visible Records, Inc., Crozet, Va.—A variety of visible record de 
vices on display included visible card cabinets, book and Flexoline 
reference equipment. Special emphasis was given to the new Acme display 


ounter. W. G. Cassady, exhibit manage snd J. B. Hinch, Pacific coast 
jivision manager, were in charge of the exhibit. 
icicdasanaihe Multigraph Corp., Cleveland, Ohio—Among the equip 


ment on display was a new line of i hole a inting equipment as 
well as standard products demonstrated new use Multigraph develop 
nents showing how duplicating equipr eing utilized to speed paper- 
work procedures, were demonstrated attendance were J. B. Ward 
vice-president and general manager, H. L. Metz, advertising manager 
B. L. Meyers, W. H. Wilson, W. H ynd H. K. McCracken, all sales 
managers “C F. Ogden and J. L. R sn Fran k h managers 
Alma Desk Company, High Point, N. C-- n exhibit were the new execu 
tive pattern Softone finish in the Standardizer S« together with 
>mpanion pieces. Charles E. Haywortt ecretary and general manager 
was in charge, assisted by Sibley Smitt slifornia representative 

Art Meta! Construction Co., Jamestown, N. Y.—Shown here were book 
a5e$ rrect seating aluminum office chair Jesks, files, Wabash filing 
ystems and supplies, tables, layout for offices, partition arrange 
ments and Postindex visible record snd syste n charge of the 

oth was Carl L. Elofson, executive vice-president, assisted by L. R. Ad 
jington, C. H. Bowen, Glenn R. Grindle and Harvey R. Parkman. Repre- 
enting the San Francisco dealer, the M West C were Kirby P. West 
A. E. Ride Kirby P. West, Jr.. C. W. Smith, Robert Martin, Clarence 

rgenson, Robert Lemon and A. R 

Bankers Box Co., Yaa 111.—Featured here were Liberty record storage 

xes, prefab wood shelving, storage binders, copyt rs and string tie 
binder Spe emphasis as given the new Lit helf file unit 
in attendar were John E. Fell wes sident a > pr Juction director 
F ger Fellowes, vice-president and sale ynager, and Franklin Rising, Jr 
a sales representative. 

i M VX4 of the 


Charles Bruning Co., Inc., Chicago, | 


Br § Copyfiex machine Hine was 
we 3 rent machine mode “ were Jerr strateac To snow how 
to increase efficiency in the office n charge was Dean Snyder of the Le 
Angeles office, assisted by R. A. Munch, R. Harrold and N spencer. 

Burroughs Adding Machine Co., Inc., Detroit, Mich r hibit were Bur 
roughs Sensimatic accounting machines, for payr ycle billing, govern- 
nental payrc reports, account receivat and recif union seccounting 
Burroughs t ng machines with mag nultiplier; typewriter t ng machine 
tax and payr machine; bank bookkeeping machine, sales audit machine 
nstallment accounting, receipting nd validating machine Jesk mode 
bookkeeping machines; adding-subtracting machine hand-operated calcu 
lator mmercial tellers machine and adding machine Also featured were 
the Bell & Howell microfilm recorder, hand operated microfilm reader and 
the electrically operated microfilm read The Burr 3h ticket suing 
machine for transportation nes was ais shown. R M i, hea of 
the industrial sales section, Detroit, was in charge k h 

Chart- Pak, Inc., Stamford, Conn.—Exhibited e were Chart-Pak pre 
fabricated materials for the preparation of organizat harts and sta 
tistical charts and Chart-Pak office furniture templat f fice layout 
H. O. Fre shba h, president, was in ch ' 

Clary Multiplier Corp., San Gabriel, “Calif Clary Jouble booth was in 

harge of Floyd Fulton, San Fran t h manager. A complete line of 
dding machines and cash registers, which feature add bar and 
diviaging eye was shown Also str 1a e wea L Jackson, western 
regional manager. 

Clemco Desk Mfg. Ron Bloomfield, Ind.—M. H. Raag president 

sted by Edward F. Dodge, was in charge of the ex t w h included a 
executive desk in silver gray fin wit tching | k e and telephone 
abinet, a an interviewer's desk ft 1 

Cole Steel Equipment Co., New York, N. Y Show ere was a f 
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ity Thomas A. Edison, inc., West Orange, N. J.—The Edison Televoice Sys- 
of tem for remote control dictation and executive and secretarial models of 
the Disc Edison Voicewriter were displayed here. E. C. McCarthy and 
H. P. Riley were in charge. 
Py, Elliott Addressing Machine Co., Cambridge, Mass.—The firm's latest 
ng models of automatic feed addressing machines for industry, banks and in- 
; surance companies were featured here. Mr. Parrish, district manager of the 
‘Mm San Francisco branch, was in charge of the booth, assisted by V. D. Forbes 
at and Tim Hennessey. 

Esterbrook Pen Co., Camden, N. J.—Al! types of ink-writing equipment 

en were shown. Desk-writing sets were given special emphasis. In charge was 
William B. Craig. 

Evans Specialty Co., Inc., Richmond, Va.—This exhibit was shared with 

ist Standard Copyhoider Sales & Dist. Co., of Los Angeles, Calif., represented 
st by Mrs. L. M. Hall. Shown were Evans gathering racks and the Standard 
vay opyhoider. L. W. Evans was in attendance. 
‘ce Executone, Inc.. New York, N. Y. — Executone intercommunication sys- 
ne tems for office and plants were on exhibit, also voice paging systems. In 
in harge was H. Federbush, sales promotion manager, assisted by Tom North- 
en, E. G. Hendrickson, Bob McMullon, Bob Robinson, L. L. Broudenburg 
ie- and Roy Tinsley. 

Felt & Tarrant Manufacturing Co., Chicago, Ill.—On display were the new 
n- Dual-Action Comptometer and the Floating Touch electric Model 3011. On 

hand to greet visitors were A. N. Koch, vice-president in charge of sales, 
ed snd E. D. Klein, assistant sales manager, Robert Pratt, W. 8. Scheeh! and 
ch Ralph Ranson. 
n- Friden Calculating Machine Co., Inc., San Leandro, Cal.—Feature of this 
sk. (Turn to page 166, please) 
id, 
iT - 
background of Sturgis Posture Chair booth, representative 
ts of the country and all methods of transportation, with 
y from chairs to Sturgis as placed on the map. 
nd 
Ge aC e’ Nelving Dive print 
5s se ty boxes four-drawer files. desk snd 
e-president, was in charge of the exhibit 
Columbia Ribbon & Carbon Mfg. Co., L. I., N. ¥.—Among the products 
¢ Hee paper plate for fice offset dup at 
wash C +) juc star nes har 3 cream pen 
Bank sles manage umbia Ribbon & Cart ma 
rge 3 sted Dy ry 5 momes vice-pre sent * ; ee ? 
Commer ntrols Corp., Rochester, N. Y.—Products shown here ay : 7 ‘ ~ 
f e Flexowriter * sutomat repetitive typing, tor { er ae t. 
ss Addre jraph plates automatically, and for € sine Mf ‘ 
tape as a by-product f typing in page form : . 
- pe De na snd sealing machine wey a . . 
tickets and Ticketograpt and the Endorsograpt . 
P } yenera ervice sneger and Keith L Moshier ¥1 
Computyps p., Los Angeles, Calif M. Ryar mptrolier, wa . 
Ralph ¢ xhead Corp., Newark, N. J.—This exhibit featured the Var 
mposing machine, the Coxhead forms desigr 
uddition to tt e. the Headliner. a phot 
Cane ptown branch manager, of New York 
Cramer Posture Chair Co., Inc Kansas City, Mo.—The firm's 
stends. stop-steo ledders end cushions wes show: 
Sw ade f aluminum and ee 
was n h +e by the western ‘ e 
« R M e . A C e 
Cumn go Corp., Chicago, Il k cance 
< number snd perf at 
; W. Kessler Jistrict ma 
A « + €£ wr Ch 1] co € 
A E. Wassar 5] 3 
specia € e ative 
Dick, A go, ill t time were f 
M g supplies; REcessE ff 
} Master-Sets, and othe 
+ A“ npress paper t 5 
w " e jel elect ~ 
el 450 rr sph 
wa ; w high peed elect ‘ ting 
v P rbe —_ srae of the t +h 
Dictaph p., New York, N. Y.—featured here were the Time-Master 
‘ é breakable Dictabelt record. The 
s supplementary system f dictating designed 
- jisplay Mek nor San Frar Jistrict 
Diebold anton, Ohio files: elevat f at 
7 Bien a nt and V-Line posting trays 
BR Stimme Sa Fra 
Ditt hicago, I!l.—Demonstrated here was the firm's complete line 
» eeehien sder billine. pawell. sreduction end 1. Nadine Wagaman, demonstrator, Henry Millang and J. A. Grundy, 
, ; 1 > a Remington Rand, Inc. 
WETS OR Crsprey he new Ditto D-45 sitting 2. Jim Davison, Jasper Office Furniture Co.; Chet Ristenpart, Jr., Sikes 
e new D-45 standing operation electric automat Co.; Cort Hamilton, Austin Safe & Desk Co., San Diego. 
" shown, in addit to general office duplicating 3. Carl Elofson, Art Metal Construction Co.; Kirby West, M. G. West 
jirector of sales promotion was in charge Co.; Carl Bowen, Art Metal; E. F. Shackleton, Kekeha Sugar Co., 
western sales manager: A. B. Lanning, manager soneee,, : T. H.; Paul Townsley, Lihue Plantation Co., Lihue, 
tf ool thomas, Belen Ge ten sali auai, T. H. 
Dehtere Casic Go. tan Galak, tnd cite anaes teaeed 4. W. W. Herrington, Shaw-Walker Co.; John Cahill, Rucker-Puller Co., 
7 * ' : y Mowe San Fransisco; James Shields, Shaw-Walker Co. 
' hibit was harge of C. R. Mack, vice-president 5. James Johnson, Bill Arnold, Carl Ruprecht, Underwood Corp. 
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NSOEA 


TENTH DISTRICT STATIONERS 
GATHER AT SALT LAKE CITY 


Frank Creer Presides—M. B. Wheeler of 
Wyoming Nominated as New President— 
Troupers Heard in Regional Addresses 


@ DEALERS FROM Utah, Colorado, Wyoming and New 
Mexico, which constitute the Tenth District NSOEA, 
gathered at the Hotel Utah, Salt Lake City for their 
annual convention, held May 2 and 3. Some uneasiness 
was felt by out of town persons before the meeting 
because of flood conditions in part of the city, but 
needlessly, only a limited residential area being af- 
fected. 

The man who was convention chairman when the 
group last met in the Utah city, Frank Creer of Utah- 
Idaho School Supply Company, presided this time as 
governor. 

Speakers besides the NSOEA troupe included Adrian 
Pembroke, Jr., Pembroke Company, Salt Lake City, 
vice-president of the association; Mayor Earl J. Glade, 
and Adam S. Bennion, vice-president Utah Power & 
Light Company. 


Troupers are Heard 

In the troupe were Grant Howard and Paul Burbank, 
president and general manager NSOEA; Howard Gun- 
locke, W. H. Gunlocke Chair Company; W. K. Wilson, 
Diebold, Inc.; Carl Priesing, American Pencil Company, 
and Chet Williams, Yawman and Erbe Manufacturing 
Company. 

Entertainment included sightseeing, golf, an organ 
recital at the famous Mormon Tabernacle and a party 
at the country club. The organ recital was given by 
Alexander Schreiner, preliminary remarks by Richard 
Evans, both widely known for their weekly radio per- 
formances. 

The first session included addresses by Mr. Howard, 
Mr. Gunlocke, Mr. Pembroke and Mr. Priesing. Mr. 
Pembroke, using the topic “It’s a Conspiracy,” dwelt 
particularly on consumer discounts. The best selling 
job in the industry today, he said, is being done by the 
customer, the dealer being faced by forces that tend 
to drive the profit level to a dangerous line. He quoted 
the statement, “Everyone wants to buy wholesale and 
sell retail.” 


Others are Seizing Profits 

He observed that every day we are permitting cus- 
tomers to seize our profits, a situation such as he found 
in no other field. It is as if a far-reaching conspiracy 
existed in the market place, participated in not only 
by large buyers but by small ones as well. There is 
real danger in permitting the earning potential to be 
disappointing. The first step in correcting this evil, 
he stated, was elimination of the practice of offering 
discounts other than the cash discount. He advised 
membership in the “quote net” club. Enemies to be 
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section regional meetings 


On the following 8 pages are picture and text re- 
ports of the third group of the scheduled 13 
district conventions of the National Stationery & © 
Office Equipment Association. The remaining 
meetings will be reported in the August issue. 


recognized he listed as dangerous inventories, customer 
resistance to high prices and lack of confidence in 
sales ability. 

Mayor Glade and Mr. Bennion were speakers at 
luncheon. The mayor had been working night and | 
day in helping to meet the flood condition affecting — 
a large section of the city, but took time to deliver 
personally a message of welcome, mentioning that the 
city had been obliged to evacuate 300 families the night 
before. He closed a talk, necessarily brief, with the 
quotation, “Each day is a fresh beginning; each day 
is a world made new.” 


Need Revival of Spirit 

An assignment well performed brought Mr. Bennion 
to the program. He had spoken before the regional 
meeting at Salt Lake City in 1947. His topic was “You 
Too Are Citizens.” Our need, he said, was to arouse 
the citizens back home to the spirit of the people who 
came over in the Mayflower; all they did was in the 
interest and for the benefit of the individual. The 
Medes and Persians, Greeks and Romans and others 
were referred to as examples of great nations that 
have come and gone before us. Reasons for their 
failure were grouped as conquest, usurpation, bank- 
ruptcy, lethargy, moral disintegration. Bankruptcy was 
attributed to asking government to do too many 
things that cost too much money. 

Mr. Bennion cited enormous increases in expendi- 
tures of government departments, reminding his audi- 
ence that the United States owes more than 250 billion 
dollars, has a budget of 85 billions and an estimated 
71 billions tax money in sight. He gave examples of 
disastrous results to individuals from inflation which 
“destroys your money and taxes yourself unmercifully.” 
If you love your freedom, he said, guard it. 

The program for the second morning session included 
talks by Mr. Wilson, Mr. Williams and Mr. Burbank. 
Mr. Williams as vice-president of the field division used 
the topic, “A Traveler Talks to the Trade.” Now, he 
said, we are in the soft music phase of the business 
cycle. We are coming into what is called a buyer’s 
market, but which he prefers to call a salesman’s 
market. 


Makes Suggestions to Dealers 
Salesmanship he called the guarantee of future or 
continued success. Dealers must continue sending 
salesmen out in search of business and their technique 
must improve, improve and improve. Suggestions to 
dealers were (1) take your own stock and mail your 
orders, saving the travelers’ time for more productive 
work such as sales meeting and other helps; (2) sched- 
ule sales meetings two or three weeks in advance, the 
dealer paying supper money for his own men; (3) use 
NSOEA product training manuals; (4) set up a file 
folder for each regular traveler to accumulate per- 
tinent material which will be available instantly when 
the traveler arrives. 
A Wyoming man was nominated to succeed Mr. 
(Turn to page 150, please) 
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hnke, W. A. Sheaffer Pen Co.; M. B. Wheeler, Prairie 
; Casper, Wyo.; Bill Goodwin, W. A. Sheaffer Pen 
Dailey, Jr., and H. E. Dailey, Sr., Dailey Staty. Co., 


neval, A. W. Faber-Castell Pencil Co., Inc., Chet Williams, 
nd Erbe Mfg. Co.; John Horne, Eberhard Faber Pencil 
» Hall, ZCMI, Salt Lake City; Jack Guerin, Eberhard 


manufacturers’ representative; Harry Ford, Rock- 
s Co.; Adrian Pembroke, Sr., Pembroke Co., Salt Lake 
~——_. Columbia Ribbon & Carbon Mfg. Co.; Gilbert 
s Mfg. Co. 
K. Brink, Salt Lake City; Mrs. and Mr. Ralph Leidigh 
ne Bodle, O’Brien Prtg. & Staty. Co., Pueblo, Colo.; Mrs. 
tanton Peck, Alisteel Office Supply Co., Salt Lake City. 
ward, president NSOEA; Paul chonte general manager 
nk Creer, Utah Idaho School Supply Co., Salt Lake 
yovernor of 10th district; Howard Richardson, Richardson 
r Co., Grand Junction, Colo., former district governor. 
Howard Richardson, Richardson Office Supply Co., 
on, Colo.; Mr. and Mrs. Lloyd Nelson, Nelson Office 
ey. Colo. 
sham, Bob Gilmore and Carl Palmer, Salt Lake Desk 
Joe Davis, The General Fireproofing Co.; Frank Lipp, 
k Pen Co.; Jim Haynes, American Pencil Co. 


Bill Wilson, Diebold, Inc. 


manufacturers’ representative; Glen Barclay, Kist 
Ernie Gabrielson, Mid-West Office Supply Co., Salt 
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District No. 10 NSOEA, Convenes in Salt Lake City, Utah, for Regional Session 


Lake Cay: Carvel McWilliams, The Globe-Wernicke Co., Garvin 
a 


Holman, isdell Pencil Co. 

Frank Creer, Utah Idaho School Supply Co., Salt Lake City; Mrs. 
Burbank; Paul Burbank, general manager NSOEA; Adam Bennion, 
Utah Power & Light Co. Mr. Creer had presided at a luncheon at 
which Mr. Bennion was the principal » ker. 

James C. Bangs, Bangs Stationers, Inc., Pocatello, 

Unfug, Journal Office Supply Co., oe El 

Rocky Mountain Bank Note Co., Pueblo, lo; L. BR. A 

Art Metal Construction Co.; Robert McMullen, Weber Office Supply 
Co., den, Utah. 

Mrs. Evelyn Harper, General Supply Co., Albuquerque, and 
George Wolcott, Wilson Jones Co. 

Howard Gunlocke, W. H. Gunlocke Chair Co.; Bill Tonkin, manu- 
facturers’ representative. 

Joe M. Davis, manufacturers’ representative; John Nusbaum, Al- 
buquerque, Staty. Co.; Gilbert Weis, Weis Mig. Co. 

Art Pfister, Smead Mig. Co.; Ed Robinson, Weber Costello Co.; 


’ Chuck Kendrick, Kendrick-Bellamy Co., Denver; Sid Bradner, Art 


Metal Construction Co. 
Mrs. and Mr. Phil Pratt, South Western Stationers, Santa Fe, 
N. Mex.; Mrs. Joe Slagle, Salt Lake Desk Exchange; Carvel Mc- 
bed ae The Globe-Wernicke Co.; Mrs. John Gilbert, Office Ap- 
iances. 
erb Johnson, Kendrick-Bellamy Co., Denver; Harry Lynn, Ester- 
brook Pen Co.; Harry Fellowes, Bankers Box Co.; uck Lofgren, 
Sanford Ink Co.; John Nusbaum, Albuquerque Staty. Co., Al- 
buquerque, N. Mex. 
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DISTRICT 14 MEETS IN LAVISH 
SURROUNDINGS OF PASADENA 


Registrations Go Over 500 Figure— 
Own Area Hails President Howard 
and Troupers—Davis Renominated 


@ STATIONERS IN the 14th district NSOEA, which 
comprises Arizona and Southern California, met in 
record-breaking number at the famous Huntington 
Hotel in Pasadena for their two-day convention May 
§ and 9. The beauty of the hotel and surroundings 
including lavish gardens and modern swimming pool 
were enough to attract scores who formerly had not 
attended. 

The office of Blake Lockard, secretary of the South- 
ern California Stationers Association, reported more 
than 350 advance reservations. At the opening ses- 
sion Russell Davis, proprietor of Alhambra Office 
Supply Company and governor of the district, an- 
nounced 494 registrations. The final count exceeded 
500. In recognition of a job well done Mr. Davis was 
renominated to succeed himself. 

The program was supplied by the association troupe 
of six speakers. Governor Davis introduced the mem- 
bers, also Walter McNiven of Stationers Corporation, 
newly-elected president of the Southern California 
Stationers who the next day was elected lieutenant 
governor of the district, and George Hatten, Eaton 
Paper Corporation, president of Golden State Travelers 
Club, after which Ted Brodhead extended a cordial 
welcome to Pasadena. 

Speaking the first day were Grant Howard, Howard 
& Stofft, Tucson, president of NSOEA, who was greeted 
enthusiastically by members of his own district; Ken- 
neth Davis, W. H. Gunlocke Chair Company, with his 
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1. George Cornell, Chula Vista; Eileen Cornell; Bill Tonkin 
manufacturers’ representative; Mrs. Louis McManus; Louis B 
McManus, Office Supply Co., El Centro, Cal. 

2. W. M. McNiven, Stationers Corp., Los Angeles; Russell Good 
rich, G. & C. Merriam Co.; L. R. Addington, Art Metal Con 
struction Co.; Jim pemepemery. Higgins Ink Co. 

3. —— g Barnes, Stationers Corp.; Chet Williams, Yawman 
and Erbe Mfg. Co.; Mrs. Ellis; Frank Lucas, West Coast 

omy & Prtg. Co.; Jack Ellis, F. S. Webster Co. 

Joe McDonnell, Carter's Ink Co.; Paul Schmits and Leon Reps 

Los Angeles News Co. 


da 


A me ee ee 


l. Louis J. 








Schuster, manufacturers’ representative; Vernon 
Vallet, Southern California Stationers, Los Angeles; Jerry W. 
Turrell, manufacturers’ representative; Floyd H. Smith, Den- 
nison Mfg. Co. 


2. Norma Risser, Mona Finch, Clarence Conrad and Blake Lock- 


ard, Southern California Stationers Association. 


3. Willard Jay and Sam Flatau, Yale Filing Supply Co.; Frank 


Randall, A. C. Vroman, Inc., Pasadena; Stanley Hall, Parron- 
Hall Corp., San Diego, Cal.; S. C. Sheldon and George Gil- 
fillan, A. C. Vroman, Inc. 


4. R. A. Thomas, Grimes-Stassforth Staty. Co., Los Angeles; Ed 


Harrington, Pasadena Staty. & Prtg. Co., Pasadena; Wm. E. 
Nevis, Ideal Systems Co.; Sam Mead, Office Appliances. 


On the Opposite Page... 


1. 


Guy Denison, Joe D. Hale Co.; Russ Davis, Alhambra Office Sup- 
ply Co., Alhambra, Cal., governor of District 14; George Hatten, 
Eaton Paper Corp. 

Blake Lockard, Southens California Stationers Association, bidding 
farewell to Mrs. Grant Howard. 

Roy Wilson, Joe D. Hale Co.; Jack Polster, Wilson Jones Co.; Joe D. 
Hale. 

Mrs. Carl G. Grimes; Mr. Grimes, Grimes-Stassforth Staty. Co., 
Los Angeles, Cal.; Ed Harrington, Pasadena Staty. & Prtg. Co., 
Pasadena, Cal.; John Wikle, Millam & Wikle, Phoenix, Ariz. 
Seated: Mrs. Irving Satrang; Mrs. Joe M. Davis; Bill Jenkins, 
Jenkins Card Index Co.; Mrs. Herman E. Hirdler, Industrial Staty. 
& Pritg. Co., Huntington Park, Cal. Standing: Irving Satrang, 
Schwabacher-Frey Co.; Joe M. Davis, manufacturers’ representa- 
tive; Frank Lucas, West Coast Staty. & Prtg. Co., Los Angeles; 
Henry L. Palmer, Joe M. Davis Co. 

P. J. Cloney, Dennison Mfg. Co.; Howard Atkinson, Merle Clayton. 
Edward Nelius, Albert F. Schick and Lester Sturgeon, San Diego 
Office Supply Co. 

Leighton Cress, Clark Office Supplies, Phoenix, Ariz.; Rex Snavely 
and Bill Wilson, Diebold, Inc.; Rush Polgrean, York Safe and 
Lock Co. 

Frank Booz, Mrs. Alter, George Alter, all Invincible Metal Furni- 
ture Co. 

Jim Montgomery, Higgins Ink Co.; Guy Denison, Joe D. Hale Co.; 
George Nelson, Weldon Roberts Rubber Co.; Harry Homer, retired. 
formerly Esterbrook Pen Co.; Orlando Palmer, Hollywood Citizen, 
Hollywood, Cal. 

Mrs. Clyde Stickler, Mr. Stickler, Valley Office Supply Co., Bakers- 
field, Cal.; Mrs. Rose Stoyle. 

Carl Priesing, American Lead Pencil Co., in deep study 

Seated: Ken Davis, W. H. Gunlocke Chair Co., and Bill Tonkin, 
manufacturers’ representative. Standing: Walter Waldvogel and 
Brew Towne, National Blank Book Co. 

Clyde Stickler, Valley Office Supply Co., Bakersfield, Cal.; Mrs. 
Stickler; George Nelson, Weldon Roberts Rubber Co.; Henry Hotten 
stein, Alpha Stationers, San Diego; Helen Smith, Weldon Roberts 
Rubber Co.; Forrest Costenborder, Forrest Stationers, Santa Monica; 
Ray Mayfield, Valley Office Supply Co. 

Charles Evans, Sanford Ink Co.; Ernie Daniels, Bert M. Morris Co.; 
Pete Masterson, Acco Products, Inc.; J. E. Rohr, Minnesota Mining 
& Mfg. Co. 

R. G. Smith, Zellerbach Paper Co 
Santa Ana, Cal.; Norman Horton 
Sieger, Eagle Pencil Co. 

Kemp Huber and Robert Cass, Weber Costello Co 

Mr. and Mrs. Grant Howard. 

George Griffiths, Jr., and Carl Draper, Noesting Pin Ticket Co 


Ivie Stein, Stein's Staty. Store 
Zellerbach Paper Co.; Elias 


- Paul Burbank, NSOEA, and Car! Priesing, American Lead Pencil Co 


Blake Lockard, secretary Southern California Stationers Associa 


’ tion, and Mrs. Lockard. 


Ed Harrington, Pasadena Staty. & Prtg. Co., Pasadena, Cal 


' Arthur Carlson, Charles R. Barry Co.; Chet Williams, Yawman 


and Erbe Mfg. Co., about to photograph the photographer 
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BEAUTIES OF YOSEMITE INTRIGUE 
DISTRICT 12 REGIONAL CROWD 


Tom McWhorter Renominated as Governor— 
Resort Idea Carried Out in Session at 
Ahwahnee Hotel—Hear Alonzo Baker 


@ CARRYING OUT the resort idea further than ever 
before, stationers of the Twelfth District NSOEA met 
at the Ahwahnee Hotel, Yosemite National Park, for 
their annual convention May 12 and 13. Re-nomina- 
tion of Governor Tom McWhorter of McWhorter- 
Young, Inc., San Jose, was an indication of complete 





1. J. E. Hehnke, W. A. Sheaffer Pen Co.; Bill Isakson, Madera 
Stationers, Madera, Cal.; Norman Schneider, W. A. Sheaffer 
— So Wendy Whidden, Harvey Whidden, W. A. Sheaffer 

en Co. 

2. George Wall, Smead Mfg. Co.; Don E. Maas, Joe M. Davis 
Co almer Saterstrom, Saterstrom Pen Service, Burley, 
Idaho; Tom McWhorter, McWhorter-Young, Inc., San Jose; 
Lou Mann, Sturgis Posture Chair Co. 

3. Wayne Journigan, Joe M. Davis and George Morgan, manu- 
facturers’ representatives; John Sullivan, H. S. Crocker Co., 
San Francisco; Don Maas, Joe M. Davis Co.; Ralph Bender, 
Watson Mfg. Co. 

4. Don Carpenter, Joseph Dixon Crucible Co.; Howard Patrick 
and Fr Rohrbach, Patrick & Moise-Klinkner Co., San Fran- 
cisco; Alex Rattray, Geyer’s Topics. 

5. Grace and Ralph Maneval, A. W. Faber-Castell Co., Inc.; 
Mrs. Dan Toquero, Lee Brothers, Modesto, Cal.; George Wall 
Mrs. and Harold Hoffman, Smead Mfg. Co. 

6.. Claude Williamse, American Lead Pencil Co.; E. W. Crook, 
Moore Business Forms Co.; Ed Schweitzer, Hall & Smith Co., 
San Francisco; Charles Sutliff, Palace Staty. Co., Monterey, 
Cal.; Elgin Burke, A. Carlisle & Co., San Francisco; James 
Davison, Jasper Office Furniture Co. 
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Satisfaction with the program, the location and the 
surroundings. The district is composed of Northern 
California and Nevada. 

Most of the program was supplied by the six members 
of the association troupe. An additional speaker was 
Alonzo Baker, Ph. D., professor of political science and 
international relations, College of the Pacific, Stockton, 
Cal., who was invited for a repeat performance, having 
delivered an address on the American economic outlook 
a year ago which was received with great acclaim. 
His topic this time was.“American Business Looks 


Ahead.” 


Why Business is Off 

Since December 1951, said Dr. Baker, business has 
been a little bit off. For reasons, he mentioned uncer- 
tainty for the first time in 20 years as to an election 
with a possible change in philosophy, various intangi- 
bles and imponderables, and a surge of labor disputes 
which may increase. 

In 1933, he said, labor moved into the picture. Labor 
leaders feel they must get theirs while the getting is 
good. Some Supreme Court decisions affecting the 
economy are due. Some groups are advocating com- 
pulsory labor arbitration. The consumer, he stated, 
had become somewhat Scotch. He is not so anxious 
to buy. He still feels the heavy March 15 income tax 
installment. With no new international affair we 
feel less urgency for armament spending and arma- 
ment is the life blood of our present prosperity. 


Longest Period of Boom 

Quoting Leonard Ayres, noted economist, he recalled 
that we have had 11 years of boom, the first of that 
length. History indicates we are due for a downturn 
which, but for huge spending, should have come sooner. 
He said no real depression was expected for the next 
few years. He expects a Republican house of repre- 
sentatives and political turmoil regardless of election 
outcome which will have its effect on business. 

The United States will have to keep a strong hand on 
international affairs, said Dr. Baker, and that will 
support business. Farm income, representing 40% of 

(Turn to page 157, please) 


On the Opposite Page... 
1. Carl W. Priesing and Richard Lewisohn, Jr., American Lead Pen- 


cil Co. 
2. Philo Leonard, Elmer Rahe and Al Howard, The Globe-Wernicke 


o. 

3. Tom McWhorter, McWhorter-Young, Inc.; Al Brandhofer, secretary 
Stationers Association of Northern California; Harry Ford, Rock- 

well-Barnes Co. 

4. George Alter, Invincible Metal Furniture Co.; Wayne Journigan and 
Bill Joost, manufacturers’ representatives. 

5. Roberta Morton, H. S. Crocker Co., Sacramento; Mrs. E. G. Rahe, 
Mrs. Philo Leonard. 

6. Claude Williamse, American Lead Pencil Co. and Franklin Rising, 
manufacturers’ representative. 

7. Lee Johnson, H. S. Crocker Co.; Dan Toquero, Lee Brothers, 
Modesto, Cal.; Hank Lyles, McMillan Book Co. 

8. Yosemite Falls. 

9. Al Knox, manufacturers’ representative; Harry Fellowes, Bankers 
Box Co.; S. Flatau, manufacturers’ representative. 

0. Mr. and Mrs. Ralph Robinson, Office Supply Co., Watsonville, Cal. 

1. Joe McDonnell and S. D. Wonders, Carter's Ink Co. 

2. Tom McWhorter, McWhorter-Young, Inc., San Jose, Cal., governor 
of district; Grant Howard, Howard & Stofft, Tucson, Ariz., president 
NSOEA. 

13. Paul Burbank and Grant Howard, general manager and president 

NSOEA. 

14. Cy Lundgren, F. S. Webster Co.; Mrs. Robinson; Charles Robinson, 
White & Wyckoff Mfg. Co. 

15. Mrs. George Alter, Mrs. John Gilbert, Bridal Veil Falls in back- 
ground. 

16. Joe M. Davis, Joe M. Davis Co.; Don Hillhouse, Hillhouse, Inc., 
San Francisco. 

17. George Morgan, manufacturers’ representative; Ralph Maneval, 
A. W. Faber-Castell Co., Inc.; Dick Sheppard, Minnesota Mining & 
Mfg. Co., Brew Towne, National Blank Book Co. 

18. H. G. Konnersman, Eagle Pencil Co.; John D. Horne, Eberhard 
Faber Pencil Co.; Harry Ford, Rockwell-Barnes Co.; Herman Dahl, 
Rust Craft Publishers. 

19. Carl Leydig, Mittag & Volger, Inc.; Mrs. Willis Palmer; Bob Heath, 
Boorum & Pease Co.; Pete Masterson, Acco Products, Inc. 

20. Kenneth Davis, W. H. Gunlocke Chair Co.; E. A. Peterson, As- 
sociated Stationers, Oakland; Sibley Smith, Wholesale Office Equip- 
ment Co. 

21. Roy Kennedy, Kennedy Business Machines, San Jose; Leland 
Adams and Mrs. Barry, Charles R. Barry Co.; Robert Frier, Pacific 
Stationer. 

22. One of the permanent inhabitants. 

23. Clinton Jordan, Jordan-Mayo, Sacramento, Cal.; Mrs. Jordan; Mrs. 
Henry Sleeper; Mr. Sleeper, Sleeper Stamp & Staty. Co., Sacra- 
mento. 


OFFICE APPLIANCES, July, 1952 


; 
























































NSOEA DISTRICT NO. 11 ASSEMBLES 
IN YAKIMA FOR ANNUAL MEETING 


Nearly 250 Registered—Pacific Northwest Name 
Dropped—Lew Hilton Elected Governor 


@ RESPONSIVE to the call of the apple country, sta- 
tioners, travelers and their ladies gathered in the 
Chinook Hotel of Yakima, Wash., on May 18, 19 
and 20 for the 43rd annual convention of the Pacific 
Northwest Stationers Association and the somewhat 
younger District No. 11 of the National Stationery 
and Office Equipment Association. Under the skillful 
guidance of Herb Peterson, governor of District No. 11 

d president of the Pacific Northwest Stationers 

jation, the program moved with precision. 

An important decision reached was to drop the 
name of Pacific Northwest Stationers Association and 
use only the District No. 11 designation. For a number 
of years there has been no separation of the two 
organizations except in name. 

From now on there will be no Pacific Northwest 
Stationers Association, an organization with a history 
of distinction since it was founded back in 1910 by 
Will Ortel, the Shaw and Borden Company, and other 
forward-looking stationers of that time. 

Registration at the convention just about equalled 
that of last year—about 250—with dealers outnumber- 
ing manufacturers 91 to 70. Lew Hilton, of Ruggles, 
Inc., Seattle, Wash., was elected governor for 1952-53, 
and immediately began campaigning in favor of the 
idea that the 1953 convention be held on board a ship 
running up along the West Coast toward Alaska and 
back. An informal, non-binding vote was taken at the 
annual banquet and the balloting seems to indicate a 
favorable interest in a convention on the high seas. 

All of the speakers on the program were regular 
members of the NSOEA troupe. Their addresses which 
had been reported in a previous issue, were as follows: 
“Balance” by Grant Howard, president of NSOEA; “Put 





Harper Jamison, McMinnville, Ore., treasurer; Clarence Larkin, D. C 
Wax Office Equipment House, Portland, Ore., second vice-president 
Lew Hilton, Ruggles, Inc., Seattle, Wash., governor-elect; Bob Strawn 
Strawn Office Supply Co., Boise, Idaho, first vice-president; Herb Peter 


son, Yakima, Wash., retiring governor. 

it on the Line” by Carl W. Preising, vice-president, 
American Lead Pencil Company; “With Office- Equip- 
ment It Pays to Package” by Kenneth F. Davis, vice- 
president, W. H. Gunlocke Chair Company; “A Traveler 
Talks to the Trade” by F. C. (Chet) Williams, Yawman 
and Erbe Manufacturing Company, vice-president field 
division NSOEA; “Build a Fire Under Your Protection 
Selling” by William K. Wilson, vice-president, Diebold, 
Inc., and “News of ’52,” by Paul Burbank, general 
manager NSOEA. 

Registration, which started Sunday afternoon was 
closed at 8 o’clock Sunday evening to permit two meet- 
ings—one for dealers only, under the chairmanship of 
Governor Herb Peterson and one for members of the 
Oregon Trail Travelers, under the chairmanship of 
Fred Carlson, Dennison Manufacturing Company, pres- 
ident of the club. 

About 30 were present at the annual meeting of the 
Travelers Club, the primary business of which was to 
collect annual dues and elect officers. In the latter 
process West Davis of the Minnesota Mining and Man- 
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ufacturing Company was moved up to the presidency, 
Clint Martin of the R. L. Smith Company was made 
first vice-president and Ken Dickensheet of the Na- 
tional Blank Book Company was chosen second vice- 
president. The old reliables, Chet Williams, Yawman 

(Turn to page 161, please) 
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With the Oregon Trail Travelers .. . 


1. NSOEA General Manager Paul Burbank speaking to the Oregon 
Trail Travelers. 

2. NSOEA President Grant Howard at the annual meeting of the club. 

3. West Davis, Minnesota Mining & Mfg. Co., president-elect, receiving 
congratulations from Immediate Past-President Fred Carlson, Denni- 
son Mfg. Co. 

4. New Officers: Seated—Ken Dickensheet, National Blank Book Co., 
second vice-president; West Davis, Minnesota Mining & Mfg. Co., 
president; Fred Carlson, Dennison Mfg. Co., retiring president; Clint 
Martin, R. L. Smith Co., first vice-president. Standing—George 
Simmons, Eberhard Faber Pencil Co., treasurer; Chet Williams, 
Yawman and Erbe Mfg. Co., secretary. 





On the Opposite Page... 


1. General Manager Paul Burbank and Field Division Vice-President 

Chet Williams in conference. 

Francis J. Fowlks, Pacific Staty. Co., Portland, Ore.; Art Joy, 

Wilson Jones Co. 

Mr. and Mrs. Bob Bratt, Ryder Brothers, Baker, Ore. 

J. D. Headley, Seattle, Wash.; Jack Boehne, General Fireproofing 

Co.; Dave Rudnick, Joe D. Hale Co.; Earl L. Howe, Speed Products 

Co.; Dick Sheppard, Minnesota Mining & Mfg. Co.; W. W. Wash- 

burn, Columbia Ribbon & Carbon Co. 

5. Bob Needham, Needham’s, Salem, Ore.; Jack Searle and Stan 
Wardin, both Peninsula Stationers, Bremerton, Wash.; Ralph Dor- 
roh, W. A. Sheaffer Pen Co.; W. W. Goss, Olympic Stationers, Port 
Angeles, Wash. 

6. Mr. and Mrs. W. E. Melior, Mrs. and Mr. Charles D. Yenney, Ker 
shaw’s, Inc., Spokane, Wash. 

7. Al Holmes, Seattle Office Supply Co., Seattle, Wash.; Ralph Has- 
brouck, Hazzy’s Book & Staty. Co., Nampa, Idaho; Willis Clark 
Mfrs. Rep.; Horace Kilham, Kilham Prtg. & Staty. Co., Portland. 
Ore.; James Henery, Cooke Staty. Co., Salem, Ore. 

8. Clay McGrath, McGrath Staty. Co., Everett, Wash.; John Hunt, 
Hunt’s Office Supply Co., Tacoma, Wash.; Sid Bradner, Art Metal 
Construction Co., Garvin Holman, Blaisdell Pencil Co.; Lester Hun 
ter, Pacific Staty. Co., Portland, Ore.; John Hunt, Jr., Hunt's Office 
Supply Co., Tacoma, Wash. 

9. Jack Miller, Miller's Office Supply Co., Puyallup, Wash.; Ken 
Sutherland, The Globe-Wernicke Co.; Dave Rudnick, Joe D. Hale 
Co.; Bob Opie, Weber Costello Co. 

10. Harvey Whidden, W. A. Sheaffer Pen Co.; Bert Broad, Broad's 
Ss Staty. Co., Yakima, Wash.; Jack Hehnke, W. A. Sheaffer 

en Co. 

ll. G. Prescott Tuesley, Yakima Bindery & Printing Co., Yakima, 
Wash.; Harry Palmer, Joe M. Davis Co.; J. M. Forsyth, Bindon’s, 
Ltd., Vancouver, B. C., Canada; Keith D. Irvine, Chapman & War- 
wick, Ltd., Vancouver, B. C., Canada; Charles Monk and J. D. 
Overholt, both Murphy Staty. Co., Victoria, B. C., Canada; Ray 
Strawn, Strawn Office Supply Co., Boise, Ida. 

12. J. D. Cordsen, B. F. Goodrich Co.; Ralph Graybill, Seattle Office 
Supply Co., Seattle, Wash.; Fred Minice, Trick & Murray Co., 
Seattle, Wash.; Bill Rounds, Mogre & Rounds Office Equipment 
Co., Yakima, Wash. 

13. Bill Washburn, Columbia Ribbon & Carbon Co.; Mrs. & Mr. Bob 
Reid, American Pad & Paper Co. 

14, ee Wiley, Mfrs. Rep.; Fred R. Tate, The American Crayon 

o. 

15. Mr. and Mrs. Harper Jamison, McMinnville, Ore.; Mr. and Mrs. 
Ernest Markewitz, Bushong & Co., Portland, Ore. 

16. “The Death of a Salesman”—({according to Oregon Trai] Trav- 
elers): Charley Nunn, Wilson Jones Co., the purchasing agent: 
Ed McCarthy, F. S. Webster Co., the territory salesman; Ken Dic- 
kensheet, National Blank Book Co., the “Big Wheel’ from the 
home office. 

17. Same as 16, plus Clint Martin, R. L. Smith Co., the interrupting 
sales clerk. 

18. Chuck Courtney, Minnesota Mining & Mig. Co., announcer for the 
Oregon Trail Travelers skit. 
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Banquet Scene During National Association of College Stores Annual Convention 


COLLEGE STORES ASSOCIATION 
CONVENES IN MIAMI, FLA. 


Nearly 100 Exhibitors Participate— 
Interest Keen in Self-Service—Elect 
H. R. Ritchie as New President 


@ LIVELY INTEREST in self-service techniques was 
the unscheduied feature of the 29th annual convention 
of the National Association of College Stores, held 
April 22-25, at the McAllister and Columbus Hotels in 
Miami, Fla. 

Nearly 100 exhibitors displayed their products in 
the Miami Convention Hall, where most of the sessions 
were also held. 

Two hundred and sixty-four bookstore managers 
and their wives attended the convention, while more 
than 725 people passed the registration desk. 

At the opening sessions the invocation was given 
by Dr. William H. McMaster, president emeritus of Mt. 
Union College and professor of religious education at 
the University of Miami. The Mayor of Coral Gables, 
David H. Hendrick, where the University of Miami is 
situated, welcomed the NACS group to the city. 

An innovation this year was the opening of the 
exhibit in the afternoon before the annual manufac- 
turers’ mixer. Managers attending the convention for 
the first time were greeted by the board of trustees at 
the First-Timers Reception, just prior to the meeting. 

Another new and highly successful feature of the 
convention was a series of group sessions covering the 
following topics: books, trade books, stationery and 
school supplies, controls, self-service, and store plan- 
ning. 

At the business session the NACS budget of $76,- 
125.00 was presented by H. R. Ritchie, chairman of the 
budget committee. It was approved by the member- 
ship in attendance. Copies of the budget and operating 
statement are sent to all NACS members, as required 
by the constitution. 

Changes in the constitution were proposed in the 
report of the constitution committee, presented by Carl 
Birdwell, Texas A. & M., College Station, Tex., chair- 
man. The principal changes noted were: 

1. Increasing the number of trustees from five to 
six. 

2. Dividing the country into six loosely defined dis- 
tricts. 

3. Providing for mail election of officers. 

4. That the nominal head of the store shall be con- 
sidered the active voting member and convention dele- 
gate unless otherwise stated in writing by the owner- 
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ship of the store. Only the manager or nominal head 
of the store is eligible for NACS office. 

A minority report was presented by Morris Jacobs, 
City College of New York, opposing the number of 
trustees, loosely defined districts and the provision 
that a non-manager is not eligible for NACS office. 
The assembled membership passed the constitution as 
presented by Carl Birdwell. The new constitution must 
be ratified by a mail ballot to the entire membership 
of NACS. 

Officers nominated and elected were: president, H. R. 
Ritchie, University of North Carolina Book Exchange, 
Chapel Hill, N. C.; vice-president, R. C. Avery, Cornell 
Cooperative Society, Ithaca, N. Y.; trustee, Ray Vander- 
hoef, University of Iowa Supply Store, Iowa City, Iowa, 
and manufacturers’ representative, A. W. Littlefield, 
Littlefield Adams Company, Paterson, N. J. 

The nominating committee under the chairmanship 
of Immediate Past-president Ralph Stilwell, U.C.L.A. 
Student’s Store, L. A., Calif.. nominated Jack Worthing- 
ton of the Princeton University Store, Princeton, N. J., 
to serve as the sixth trustee if and when the constitu- 
tion is approved. 

At the same time as the NACS members held their 
business session the associate members were in session 
under the guidance of Manufacturers’ Representative 





= 


Takes the Gavel... 


en 


George Racine, Student Book Ex- 
change, Evanston, Ill., past president of the NACS, passes the 
gavel to his successor, H. R. Ritchie, University of North Carolina, 
Chapel Hill, N. C.. 
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Abe Feinbloom, Champion Knitwear Company, Roches- 
ter, N. Y. 

No sessions were planned for the final morning of 
the convention so that everyone had an opportunity to 
visit the 97 commercial exhibits. This was the largest 
exhibit in NACS history. In the afternoon the cus- 
tomary small institutional store, large institutional, 
and private store panels were held. 

The first session under the chairmanship of Ray 
Vanderhoef, Iowa Supply Company, Iowa City, Iowa, 
discussed the subject, “How to Make Money on Text- 
books under Present Circumstances.” Warren Elze 
of the Bucknell University Bookstore, Lewisburg, Pa., 
discussed self service as a method of reducing oper- 
ating costs. He suggested that self-service let the cus- 
tomer do the work for which clerks were formerly paid, 
thus eliminating some help and releasing key person- 
nel for the work they ought to be doing. 

Mr. Elze was questioned extensively during the dis- 
cussion period. H. R. Ritchie, University of N. Caro- 
lina Book Exchange, Chapel, N. C., continued the dis- 
cussion on self service in his group session. 

In the opening session, in addition to the self serv- 
ice discussion, Mr. Vanderhoef spoke on the “How to 
Make — e than 20% on Textbooks,” and Connor Cole, 
Texas Tech., Lubbock, Tex., discussed “Making a Profit 
on 20% ~~ xtbooks.” 

Mr. Vanderhoef pointed out that college textbooks 
are a most unattractive piece of merchandise and that 
one method of increasing the margin on them was to 


push everything that carried more than a 20% dis- 
count such as paper-bound classics, outlines and other 
supplementary items. 

Mr. Cole itemized many procedures that tend to re- 
duce overhead and to eliminate stock losses. He said 
that there were many pitfalls in the college textbook 
business, but with hard thinking and wise planning it 
was possible to eliminate the major hazards with 
their resultant losses. 


Store or Dispensary? 


Other speakers included Dr. Trent Root, Comptroller 
of Southern Methodist University, Dallas, Tex., who 
spoke on “A Business Manager Evaluates the College 

tore’: Dr. Lincoln Armstrong, Professor of Sociology, 
University of Delaware, Newark, Delaware, who studied 


the college store business as chairman of a student- 
faculty bookstore committee, gave his conclusions on 
the subject of co-operative stores and profits; John 
Scott of Time and Life magazines, who was formerly 
stationed in Germany, discussed the problem of Rus- 
sian-American relations, and Stuart Dorman, vice- 
president in charge of the college book department, 
McGraw-Hill Book Company, spoke as a representative 
of the American Textbook Publishers’ Institute. 

In his talk, Dr. Root remarked that in a college store 
there was no control over the selection of books, nor 
over the size of the market nor the fact that the cus- 
tomer changes at least every four years. He said the 
big selling job was to the faculty. He expected his store 
to confo to normal average prices and did not ex- 
pect it to increase business by cutting prices. 

Dr. Armstrong noted that although there was an 
apparent profit at the University of Delaware store, 
in reality it was operating under hidden subsidization. 
There was no evidence that student-owned, privately 
owned or institutionally-owned stores operate more 
efficiently with greater profits or less opposition. 

He found the only significant differential was 
whether the group desired a true store or a supply 
dispensary 


Mr. Dorman pointed out that the traditional profit 


margins of college publishers have declined from the 
point where the publisher made as much as the author 
made in royalties, to the present point where the au- 
thor receives $1.00 and the publisher 40 cents. 

The small institutional store panel under the guid- 
ance of the chairman, Mrs. Francis Meekin, Genesco 
State Teachers College, Genesco, N. Y., featured John 


OFFICE APPLIANCES, July, 1952 





NACS Summer Workshop Graduates... George Coon, 
Cornell Co-op, Ithaca, N. Y.; Earl Wilson, Duke University Stores, 
Durham, N. C.; John McCloskey. LaSalle College, Philadelphia, 
Pa.; Daniel Sullivan, Providence College, Providence, R. I,; Jerry 
Baly, Loyola Union Stores, Chicago. 


Korinda, Detroit Textbook Stores, Detroit, Mich., who 
spoke on the subject of plus merchandising for the 
college store. 

Fred Ballou, Eastern State Teachers College, Rich- 
mond, Ky., spoke on “Service Above All.” He empha- 
sized that modern business succeeds because it gives 
service rather than by sharp business methods. 

Mary Harrington, State Teachers College, Cortland, 
N. Y., discussed the problem of assisting faculty mem- 
bers in co-operative buying. 

John Hartwig of the Cleveland College Bookstore 
had for his topic, “Know Your Merchandise.” He 
pointed out the necessity of knowing the qualities of 
merchandise and suggested that any good manufac- 
turer would help with his products. He also suggested 
that NACS should publish material on the subject. 

Chairman Frances Meeking presented a 5l-line 
drawing, depicting the daily life of a bookstore man- 
ager. 

The convention closed with the gala banquet at- 
tended by more than 400 bookstore managers and 
manufacturers. 


Many Firms Exhibit Products 


On exhibition were the products of many firms well 
known to the stationery and office equipment industry. 


Acco Products, Inc., Ogdensburg, N. Y.—Accropress binders, Acco fast 
eners and Acco covers were shown at the booth which was in charge of 
Jack Cooper and Andrew Fraser. 

American Pencil Company, Hoboken, N. J.—Shown here were pencils, 
erasers, fountain pens, ball point pens, mechanical pencils and sets. In at 
tendance were Leonard A. Hehner and Gordon Douglas. 

American Pad & Paper Company, Holyoke, Mass.—Typewriter papers, 
irawing tablets, fillers and composition books were displayed here. Don 
ald R. Taber and Russell Ragan were on hand to greet visitors. 

Cardinell Corporation, Monclair, N. J.—T-squares, triangles, straight 
edges, ink eradicators, typecleaner, stamp pad ink, erasing shields and 
twistout thumb tacks were among the items shown. Attending the booth 
were J. D. Cardinell and Theodore Reichard 

Carter's Ink Company, The, Cambridge, Mass.—inks, adhesives, carbon 
paper, typewriter ribbons, office specialties and college store specialities 
were displayed here. In attendance were A. E. Bourassa and R. W. Ryan. 

Cel-U-Dex Corporation, Brooklyn, N. Y.—Ernest Lowthorp and Edward 
MacLean were in charge of the exhibit of indexing aids. 

Cooke & Cobb Company, Chicago, II!.—Expanding files, wallets, envelopes- 
desk classifiers, pressboard binders and prong fastener binders were exhib- 
ted here. Harry Tehan, Jr., greeted visitors 

C-Thru Ruler Company, Hartford, Conn.—Displayed here were ruling and 
drawing devices consisting of rulers, triangles, T-squares, lettering guides, 
French curves, protractors, and so forth. Jennie R. Zachs was in charge. 

Eugene Dietzgen Company, inc., New York, N. Y.—Drafting instruments 
equipment and supplies were shown. In attendance were G. Johnston, O. W. 
Wold, A. L. Wankmiller, R. Zwirner and H. Snell. 

Eagle Pencil Company, New York, N. Y.—Wood-cased pencils, erasers 
penhoiders and allied products were shown at this booth in charge of A. 
Meleck and J. Bailey. 

Eaton Paper Corporation, Pittsfield, Mass.—Socia! writing and typing pe- 
pers were displayed. In attendance were L. G. Morris and E. L. Cassidy. 

Dixon, Joseph, Crucible Company, Jersey City, N. J.—On exhibit were 
pencils, crayons, erasers, penholders, pencil sharpeners and mechanical pen- 
cils. Howard A. Peacock, Macey Harper and A. J. Zino, Jr., were on 
hand. 


(Turn to page 165, please) 














Directors of Stationers’ Guild of Canada, Inc., in Formal Photo 


STANDING—Hugh L. Kennedy, vice-president, Montreal; Fred R. Smart, 
secretary-manager, Toronto; Gage H. Love, president, Toronto; A. G. 
Lancaster, Toronto; S. Tackaberry, Windsor; George Basil, Montreal; 
Arthur Careau, Quebec City, Que. SEATED-—S. J. Vogan, Winnipeg; 


STATIONERS’ GUILD OF CANADA HOLDS 
ANNUAL MEETING IN WINNIPEG 


Representative Attendance From All Parts of 
Dominion—Gage Love Elected President— 
Burbank and Gove Address Sessions 


® TRUE TO ITS STATEMENT of purpose, “To dis- 
tribute information and educational matter to help 
both employers and employees,” the Stationers’ Guild 
of Canada conducted its 19th annual meeting in the 
Royal Alexandra Hotel, Winnipeg, Man., Canada, on 
May 25, 26, 27, and 28. The program included a num- 
ber of excellent and informative addresses as well as 
several “discussion” sessions when representatives of 
the various branches of the industry shared knowledge 
and experience with their fellows. 


The following directors were elected by ballot by the 
membership: Robert Denver, McFarlane Son & Hodg- 
son, Ltd., Montreal, Que.; Harold Hopkins, Barnes- 
Hopkins, Ltd., St. John, N. B.; Sherwood Tackaberry, 
Windsor Office Supply, Ltd., Windsor, Ont.; J. S. 
Luckett, Sr., Luckett Loose Leaf, Ltd., Toronto, Ont.; 
A. G. Lancaster, Dennison Mfg. Co., Ltd., Toronto, Ont.; 
L. W. Jones, Lordly W. Jones & Co., Hamilton, Ont.; 
Stuart Vogan, Willson Stationery Co., Ltd., Winnipeg, 
Man. 


Directors re-elected by acclamation were as follows 
Eugene Charters, Charters & Charters, Ltd., Montreal, 
Que.; Arthur Careau, T. J. Moore & Co., Ltd., Quebec, 
Que.; A. Toupin, Thomas V. Bell, Ltd., Quebec, Que.; 
George Basil, Carter’s Ink Co., Montreal, Que.; Laur- 
ence Beattie, Beattie-Hill, Ltd., St. Catherines, Ont., 
(retiring president); Gage Love, W. J. Gage & Co., 
Ltd., Toronto, Ont.; Hugh Kennedy, L. E. Waterman 





New Olficers’ of Stationers’ Guild... 


Ltd., Toronto, elected 
Ltd., Montreal, and 
Ont., both elected 


Left to right: Gage H. Love, W. J. Gage & Co., 
resident; Hugh L. Kennedy, L. E. Waterman Co 

dly W. Jones, Lordly W. Jones & Co., Hamilton 
vice-presidents. 
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Harold Hopkins, St. John, N. B.; J. S. Luckett, Sr., Toronto; L. F. 
Beattie, retiring president, St. Catharines, Ont.; Lordly W. Jones, 
vice-president, Hamilton, Ont.; Andrew Patrick, retiring director, 
Ottawa; Armand Toupin, Montreal. 


Co., Ltd., Montreal, Que.; Harold Diggon, Diggon-Hib- 

ben, Ltd., Victoria, B. C. 
At the meeting of the new board of directors, held 
Wednesday afternoon, May 28, the following were 
(Turn to page 138, please) 


On the Opposite Page... 


1. Laurence F. Beattie, Beattie-Hill, Ltd., St. Catharines, Ont., presi- 
dent of the Guild; Fred Smart, secretary-manager of the Guild; 
E. A. Blanchard, W. J. Cage & Co., Ltd., Winnipeg, Man. 

2. C. N. Langford, Viceroy Mig. Co., Ltd., Toronto, Ont.; James Pres- 
ton, Preston-Noelting, tid. Stratford, Ont.; C. S. Brady, Viceroy 
Mfg. Co., Ltd., Winnipeg, Man.; Syd aay Syd Long Agencies, 
Winnipeg, Man.; A. Toupin, Thos. V. Bell, Ltd., Quebec, Que. 

3. Miss D. E. Douglas, Doug’s Book Shop, Port Arthur, Ont.; J. S. 
Luckett, Luckett Loose Leaf, Ltd., Toronto, Ont.; Miss Dorothy 
Matthews, The James Texts, Lid., Belleville, Ont.; Jean Savage, 
Venus Pencil Co., Ltd., Toronto, Ont.; Mrs. H. B. Hamilton, 
monton, Alberta; Mrs. F. J. Dool, Winnipeg, Man.; Mrs. C. Saun- 
ders, Toronto, Ont. 

4. Vernon Hamilton, Grange Stationery, Ltd., Winnipeg, Man.; Walter 
Craig, Luckett Loose Leaf Co., Ltd., Winnipeg, Man.; Andy Lid- 
dell, W. J. Gage & Co., Ltd., Winnipeg, Man. 

5. J. Francis, Reliance Ink Co., Ltd., Winnipeg, Man.; William Glen- 
dinning, Acme Carbon & Ribbon Co., Ltd., Toronto, Ont.; Alf Daley, 
The Brown Brothers, Ltd., Toronto, Ont.; Bob Usher, Commercial 
Printers, Ltd., Regina, Sask. 

6. Tom O'Neill, Frank M. O'Neill & Co., Ltd., Halifax, N. S.; Mr. and 
Mrs. R. W. Wright and Jean Wright, R. W. Wright & Co., Halifax, 
N. S.; Mr. and Tics. A. L. Colpitts, Colpitts The Stationer, Moncton, 
N. B.; H. F. Hopkins, Barnes-Hopkins, Ltd., St. John, N. B. 

7. R. S. Greenwood, Warwick Bros. & Rutter, Ltd., Toronto, Ont.; 
Bill Grand, Grand & Toy, Ltd., Toronto, Ont. 

8. Bill Gove, Minnesota Mining & Mfg. Co. speaking at the luncheon 
Monday. 

9. Jack Cloke, Cloke & Son, Ltd., Hamilton, Ont.; H. B. Hamilton, The 
Hamilton Staty. Co., Ltd., Edmonton, Alberta. 

10. F. J. Dool, G. R. Bradley & Co., Winnipeg, Man.; Lloyd Dickenson, 
Walter Dickenson & Co., Ltd., Toronto, Ont.; Mrs. Jack Dickenson, 
Toronto, Ont.; Fred Furgeson, official of city of Winnipeg; Mrs. 
Lloyd Dickenson, Toronto, Ont. 

ll. Merrill Hasty, Sengbusch Self Closing Inkstand Co.; William Gove, 
Minnesota Mining & Mfg. Co.; Charles Lipman, Geo. B. Graff Co.; 
M. J. Martin and Roy Keeley, both Minnesota Mining & Mfg. Co. 

12. N. T. Renwick and Bill Gordon, both Wni. A. Coutts Co., Ltd., 
Winnipeg, Man.; Eric Jeanfavre, General Staty. & Paper, Ltd., 
Winnipeg, Man.; Roy Keeley, Minnesota Mining u. Mfg. Co.; George 
Butcher, General Staty. & aver. Ltd., Winnipeg, Man.; Harry Te- 
han, Jr., The Cooke & Cobb Co. 

13. W. J. Strachan, Business Supply Co., Fort Williams, Ont.; Eugene 
Charters, Charters & Charters, Ltd., Montreal, Que.; William C. 
Borlase, Office Specialty Mfg. Co., Winnipeg, Man.; Ed Hazen, 
Hazen-Twiss, Ltd., Regina, Sask.; L. Avanzino, Eberhard Faber 
Pencil Co., New York, N. Y. 

14. Sam Jason, Reliable Printing Co., Montreal, Que.; W. J. Scott, 
Thomas Allen, Ltd., Toronto, Ont.; Hugh Kennedy, L. E. Waterman 
Co., Ltd., Montreal, Que.; Andy Patrick, Hutchings & Patrick, Ltd., 
Ottawa, Ont. 

15. Alf Daley, The Brown Bros., Ltd., Toronto, Ont.; Harry Tehan. 
Jr., The Cooke & Cobb Co.; Harry Dennis and Jack Chipman, both 
The Brown Bros., Ltd., Toronto, Ont 

16. Herb Hooks, More Push Pin Co., Philadelphia, Pa.; Fred Smart, 
secretary-manager, Stationers’ Guild of Canada; Frank Arnott, 
E. P. Arnott, Ltd., Toronto, Ont. 

17. L. W. Jones, Lordly V’. Jones & Co., Hamilton, Ont.; A. G. Lancaster, 
Dennison Mfg. Co., ".td., Toronto, Ont.; Mrs. Steve Luckett, Toronto, 
Ont.; Mrs. C. V. Nobbs, Vancouver, B. C.; C. G. Easton, Eagle 
Pencil Co. of Can., Toronto, Ont.; Mrs. H. P. Thompson, Regina 
Typewriter & Staty. Co., Regina, Sask. 

18. Nick Kurtz, Business Specialities Co., Regina, Sask.; F. M. McKen- 
na, Dennison Mfg. Co. of Canada, Ltd.; S. Tackaberry, Windsor 
Office Supply. Ltd., Windsor, Ont.; Lorne Selway, Acco Canadian 
Co., Toronto, Ont. 

19. At the Ladies “Get Acquainted” Breakfast, Monday morning. 

20. John Beveridge, Carter's Ink Co., Ltd., Vancouver, B. C.; Art Ca- 
reau, T. J. Moore & Co., Ltd., Quebec, Que.; W. House, Esdale Staty. 
Co., Winnipeg, Man.; E. R. Baker, Callow Bros., Ltd., Toronto, 
Ont.; George il, Carter’s Ink Co., Ltd., Montreal, Que. 

21. L. W. Jones, Lordly W. Jones & Co., Hamilton, Ont.; James Gibson, 
Underwood, Ltd., Ww 
Co., Ltd., Winnipeg. Man.; Bob Usher 
Regina, Sask. 


Commercial Printers, Ltd., 
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IBSA CONVENES IN PEORIA; 
NAME CORLETT NEW PRESIDENT 


Well-Rounded Program Presented for 
Session May 18-20—Invited to Meet 
with 6th District NSOEA in 1953 


@ THE ILLINOIS Booksellers & Stationers Association 
presented a well-rounded program of informative talks 
and entertainment for its annual meeting at the Pere 
Marquette Hotel in Peoria, May 18, 19 and 20. 

President Walter Wagner, University of Chicago 
Bookstore; Executive Vice-President Richard K. Cor- 
lett, Haines & Essick, Decatur, and Chairman Hugh 
Reeves, Jacquin & Company, Peoria, were mainstays 
in the profitable session along with Vice-President Tom 
Gillice, Rockwell-Barnes Company, who efficiently 
handled registrations and the reception on Sunday 
evening. 

In the closing session, Mr. Corlett was elected as the 
new president, succeeding Mr. Wagner. Other officers 
chosen are: 

Executive vice-president—Hugh Reeves, Jacquin & 
Company, Peoria. 

Vice-president—Jess Sutton, Woodbury Book Com- 
pany, Danville. 

Vice-president representing manufacturers—Tom 
Gillice, Rockwell-Barnes Company. (Re-elected) 

Secretary-treasurer—Homer Jacquin, Jacquin & 
Company, Peoria. (Re-elected) 

Members of executive committee—Chairman, Walter 
Wagner, University of Chicago Bookstore; Arnold 
Lawrence, Will Harms Company, Pekin; James Ded- 
man, Wallender-Pennington Company, Decatur; Harry 
Pinch, University of Chicago Bookstore; Eugene V. 
Crone, Business Equipment Company, Peoria. 

Jesse A. Peck, Springfield Stationery Company, 
Springfield, Ill., governor nominee of 6th District 
NSOEA, invited the IBSA to meet with the NSOEA 
district in regional convention at Springfield next 
spring. Another invitation came from W. B. Read & 
Company, Bloomington, suggesting a joint meeting in 
that city. The executive committee will make a defi- 
nite decision. 

Retiring Governor Ed Napp of the Sixth District 
NSOEA came from Manitowoc, Wis., to renew his many 
acquaintanceships with Illinois dealers, manufactur- 
ers and salesmen. 

The Monday morning session, following brief talks 
by Chairman Reeves and President Wagner, enjoyed 
a humorous talk by R. B. Bradley, Peoria’s well-known 
“Talkative Tailor.” This successful Peoria business- 
man, a humorist by avocation, spoke at the meeting 
20 years before in Peoria. 

Feature speaker of the morning was Robert G. Sey- 
mour of the University of Illinois business management 
service. Mr. Seymour pointed out the necessity of look- 
ing ahead for long-range changes that will affect the 
retail business. This year and last year were periods 
of the big profit squeeze with sales up and profits down 
in retailing, he said. 
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New IBSA Officers, Board ... 
SEATED—Jess Sutton, Woodbury Book Co., 
Danville, vice-president; Hugh Reeves, Jac- 
in & Co., Peoria, executive vice-president; 
chard K. Corlett, Haines & Essick Co., 
Decatur, president; Harry Pinch, University of 
Chicago Bookstore, executive committee; 
STANDING—-Eugene V. Crone, Business 
ment Co... Peoria, and Arnold Lawrence, ill 
Harms Co., Pekin, executive committee; Homer 
Jacquin, Jacquin & Co., Peoria, secretary-treas- 
urer; James Dedman, Wallender-Pennington 
Co., Decatur, executive committee; Walter 
Wagner, University of Chicago Bookstore, 
chairman executive committee and retiring 
president; Tom Gillice, Rockwell-Barnes Co., 
vice-president representing manufacturers. 


One of the elements of long-range planning arises 
from the decline of price competition. Some retailers 
are becoming sales agents for manufacturers rather 
than purchasing agents for the consumer. 

Mr. Seymour predicted that new Fair Trade laws 
will be passed. Stores that have lower markups than 
the stationer will pirate merchandise lines that they 
can sell, he predicted. Other observations included: 
Fast moving items tend to move through the stores 
with a lower markup. . Each retailer must keep 
records or turnover rates and know and relate his own 
cost in relation to such figures. . The impact of 
television as a merchandising medium cannot be over- 
emphasized. Self-service in stores will inevitably sup- 
plant self-selection of merchandise by the consumer 
in retail stores. 

A feature speaker at the convention, addressing the 
Monday noon luncheon, was Dr. Nicholas Nyaradi, 
author of “My Ringside Seat in Moscow.” His was a 
dramatic recital of what happened to him and his 
family before fleeing the Russians and what might 
happen under further Soviet domination. 


_ the Opposite Page... 

. Richard K. Corlett, Haines & Essick Co., Decatur, Ill., executive 
vice-president; Walter Wagner, University of Chicago Bookstore, 
president; Hugh Reeves, Jacquin & Co., Peoria, vice-president and 
convention chairman. 

2. James Dedman, Wallender-Pennington Co., Decatur, Ill.; G. J. 
Aigner, G. J. Aigner Co.; Don Sharpe, Reyburn Mfg. Co.; Jess Peck, 
Springfield Stationery Co., Springfield, Ill., governor-nominee of 
District No. 6, NSOEA. 

3. Carl Gibke, Rand McNally & Co.; James Lynch, Imperial Desk Co.; 
Jack Love, Business Equipment Co., Peoria; Roscoe Benge, Codo 
Mfg. Corp. 

4. Ken Reister, Minnesota Mining & Mfg. Co.; Harry Shook, Jr., San- 
ford Ink Co.; Homer Jacquin, Jacquin & Co., Peoria; Robert Reynell, 
Oxford Filing Supply Co. 

5. Mrs. & Mr. Don Sharpe, Reyburn Mfg. Co.; Mr. & Mrs. Ralph Black- 
burn, The Globe-Wernicke Co. 

6. Bill Boyd, Acco Products, Inc., and Art Steel Co; Mr. & Mrs. Harry 
Chumley and Harry Pinch, University of Chicago Bookstore. 

7. Robert Reynell, Oxford Filing Supply Co.; Mrs. Ralph Blackburn, 
Mt. Pulaski, Il.; Jess Peck, Springfield Stationery Co., Springfield 
Ill.; Mr. & Mrs. Don Sharpe, Reyburn Mfg. Co. 

8. Mrs. Homer Jacquin, Peoria; Mrs. John Carroll and Miss Bettie 
Carroll, Galesburg, Ill.; C. B. Horr, Associated Stationers Supply Co. 

9. Ken Henderson, The Carter’s Ink Co.; Elmer Krumwiede, Elmer 
Krumwiede & Assoc., Inc., Chicago; Al Cote, Reyburn Mfg. Co.; Ed 
Manning, National Brief Case Co.; Don Sharpe, Reyburn Mfg. Co., 
president of GLTC; Stuart Chapman, Boorum & Pease Co 

10. Herb Walsh, Ace Fastener Corp.; Walter Wagner, University of 
Chicago Bookstore; John F. Carroll, Carroll's, Galesburg, IIl.; P. J. 
Picknell, Haines & Essick Co., Decatur, Ill. 

ll. Harry Pinch, University of Chicago Bookstore; Jess Sutton, Wood- 
bury Book Co., Danville, Ill.; Will Leineweber, Associated Stationers 
Supply Co. 

12. H. J. Kraft, Graham Paper Co.; James Dedman, Wallender-Penning- 
ton Co., Decatur, Ill.; Joe Istwan, Graham Paper Co. 

13. Arneld Lawrence and Will Harms, Will Harms Co., Pekin, Ill. 

14. Gordon Kickels, C. L. Barkley & Co., and Ed Manning, National 
Brief Case Co. 

15. George Tynan, F. S. Webster Co.; Mrs. Dwight Streator, Parker 
Pen Co.; Mrs. Roscoe Benge, Chicago; Ralph Blackburn, The 
Globe-Wernicke Co.; Mrs. & Mr. Maynard F. Westring, Mid-City 
Stationers, Rockford, Ill. 

16. Mrs. Farnum Oster, Peoria; Mrs. Elmer Beck, Chicago; Mrs. Arnold 
Lawrence, Pekin, Ill.; Mrs. Jack Love and Mrs. Eugene Crone, 
Peoria. 

17. Bud Amberg, Amberg File & Index Co.; E. A. Napp, Napp Office 
& School Rg ig | Co., Manitowoc, Wis., governor District No. 6, 
NSOEA A. McNichols, Amberg File & Index Co. 

18. At the Pre ese desk: Tom Gillice, Rockwell-Barnes Co.; Mrs. 
Delores Dissman, Peoria Association of Commerce. 

19. Rus Ragan, American Pad & Paper Co.; Gordon Kickels, C. L. 
Barkley & Co.; Bob Vater, Joseph Dixon Crucible Ce. 


OFFICE APPLIANCES, July, 1952 


Dr. Ny 
is near and 
this wit 
before ! 


faculty 
One 
panel 


1952. Par 
Company 


Acct PI 


tradi challenged his listeners to cherish what 
dear to them in America and contrasted 
what he lost in personal possessions and kin 

ng a haven in this land. He is now on the 


f Bradley University in Peoria. 


the features of the Peoria meeting was a 
esentation of the manufacturers’ outlook for 
ticipating were Tom Gillice, Rockwell-Barnes 

liscussing the paper outlook; Bill Boyd, 
icts, Inc., and Art Steel Company, steel; 











E. W. Patterson, National Blank Book Company, loose 
leaf; E. R. Manning, National Brief Case Company, 
leather goods; and Gordon Kickels, C. L. Barkley & 
Company, filing supplies. 

The stationers’ outlook—as evaluated by the five- 
man panel—is: no price increase is expected in office 
equipment or supplies. Shortages in the main are 
being eased up. 

The annual banquet on Monday evening proved an 

(Turn to page 166, please) 
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Business Builders 
Broadcast over Station S-A-L-E-S 


Operating on a wave length of:—- 
CONFIDENCE .. . COUR. 


AGE ... CO-OPERATION 


® THRILLED INDEED, have we of 
Business Builders been these past 
few days to have welcomed in per- 
son so many of our profession, 
returning from our regional in 
Yakima, Wash. One of these many 
visitors between planes and trains, 
Louis R. Laeremans of The Superior 
Marking Equipment Company, 533 
Mission St., San Francisco 5, Calif., 
noted particularly a _ freshly-re- 
ceived copy of Fred S. Sengbusch’s 
June house organ. And we in turn 
called friend Laeremans’ attention 
to the fact that the top three en- 
trants to our Mr. I. Will Pepper- 
Upper department each gave credit 
line to this very excellent publica- 
tion ... and first we give you the 
winner, the observer being a Denver 
stationer’s wife, and here our genial 
Mr. I. Will Pepper-Upper holds it 
aloft on his very own T-V screen: 


“Everyone 
wants to get into 
the act, so let 
your prospect be 
the star of the 
show.” 





. . . and the runner-up two office 
outfitters, both from Chicago, se- 
lected flash items from the Seng- 
busch “Bits and Banter” department 

. these were, quote: “The man 
who falls down will get up a lot 
faster than the man who lies 
down”; and the last quote: “It 
doesn’t do any harm to smile and 
say, Good morning—even if it I5 
raining!” 


* 7 * * * * - 


You'll be interested in knowing 
that the veteran purchasing agent 
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of one of Los Angeles, Calif., most 
successful stationery concerns took 
the satisfaction in contributing the 
following winning statement in 
Business Builders’ popular depart- 
ment: 


HERE’S AN IDEA FROM UNDER 
MY VERY OWN HAT: 








) “I’ve always contended: there’s 
just as much courtesy needed 
in buying as in selling!” f 

















I-D-E-A E-X-C-H-A-N-G-E 


Presented 
each month to 
give your dol- 
lars CENTS- 
INSURED 
plus SENSE- 
ASSURED! 
Remember 
the price— 
ONE IDEA FROM YOU FOR EACH 
IDEA ORDERED BY 
YOU!!! (Always men- 
tion idea number, and 
address the co-ordinator 
of this page, Care of Shaw and 
Borden Co., Box 2153, Spokane 10, 
Wash. Use this same address in 
sending in your thoughts for our 
Mr. I. Will Pepper-Upper, Here’s 
an Idea From Under My Very Own 
Hat, and Terse Trailer departments 
of BUSINESS BUILDERS’ monthly 
telecast. 





* * - + * * * 


Ask while your impulse is PULS- 
ING for: Business Builder No. 7- 
52-1 “Making the most of Store 
Traffic Departmentalization” by the 
executive vice-president of a large 
Detroit stationery concern. 

Ask while your impulse is IM- 





PLORING for: “Evaluating Your 
Own Market, Using Our Plan,” this 
measuring guide yours from the 
salesmanager of a prominent south- 
ern stationer in the Southeast sales 
area, headquartering in a city often 
described as “always moving for- 
ward, yet never in a hurry.” The 
number of this particular factful 
Business Builder is 7-52-2. 

Ask while your impulse is im- 
PULSATING for: “Buying Habits of 
Our Customers We’ve Recognized 
and Capitalized On.”—A different- 
ly-slanted treatise that you’d expect 
from this title— Better send for 
Business Builder No. 7-52-3. 


. * * x ” * * 


History repeats itself and for the 
third time in Business Builders’ his- 
tory, we can gleefully announce a 
triple-tie for our Terse-Trailer de- 
partment, but for variation this 
time all three winners are women 
in our stationery profession: The 
first a private secretary now in the 
Marines, the second an accountant 
in the offices of a Cleveland, Ohio, 
stationery firm, and the third on 
the engraving sales staff of an Oak- 
land, Calif., store. Source of the 
first two is unknown. 

* “If your. efforts are criticized 
you must have done something 
worth while.” 

* “No one is a success for more 
than a minute—the minute in 
which he completes a_ successful 
piece of work.” 

* The last one from our Oakland, 
Calif., airmail postmark does give a 
credit line and to none other that 
the illustrious Franklin P. Adams, 
who put it this way: “Middle age 
occurs when you are too young to 
take up golf and too old to rush up 
to the net.” (All of which reminds 
us of the hilarious cartoon in the 
New Yorker, or perchance it was the 
Post, where two ambitious tennis 
contenders at the end of the match 
got extraordinarily sportsmanlike 
and both jumped over the net, hand 
extended, missing each other com- 
pletely and mest neatly!) 

Again we emphasize: 

“TERSE TRAILERS 
PRODUCE FOR YOU!” 

So send in your TERSE TRAILERS 
and there’s a prize for each one 
used. 


SR, 38, 3B 3 


Office-efficiently yours! 
RALPH B. ORTEL 
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\ational Office Machine Dealers Association 


Harold W. Mann, Executive Secretary, 1267 North Wilton Place, Los Angeles 38, California 


NOMDA Insurance Plan Launched 
Members of the National Office Machine Dealers 


Association are now in the process of putting their 
group life insurance plan into effect. On May 6 a com- 
plete explanatory brochure was mailed each member 


together with enrollment cards and all other pertinent 
information on the plan. 
This presentation to the members is the culmination 


of nearly two years’ work which began with a survey 
to determine the numbers that were interested in such 
a program. The results were so overwhelmingly in 
favor that steps were taken to secure group life insur- 
ance as an association. 

“Group life insurance is one of the modern features 
of relations between management and employees and 
we know our members will hasten their participation 
in the plan,” stated President Liston Jackson. “Benefits 
such as this are very important in today’s business 
because it gives the owner of the smaller business an 
opportunity to take part in a beneficial plan he other- 
wise would not be able to enter. Our group life is espe- 


cially favorable to the dealer who doesn’t have enough 
employees to qualify for a plan for his own company. 


I am sure our members realize this and will enroll 
immediately.” 

Since the plan was announced some time ago in 
various trade publications there have been several in- 
qguiries from non-members as to the manner in which 
the insurance would be placed in effect and what was 
necessary for a dealer to be included. Several dealers 
have joined in order to qualify for the group life plan. 





New York OMDA Hears Larry Taylor 


Some 70 members and guests assembled to attend the 


228th regular monthly meeting of the Office Machine 
Dealers Association of New York, Inc., held in the 
Governor Clinton Hotel on Tuesday evening, May 13, 


with President David C. Silvers, American Business 
Machines, Inc., New York, N. Y., presiding. 

Presidernt Silvers introduced Walter R. Potts of the 
New York City Visitors and Convention Bureau. Mr. 


Potts extended a hearty welcome to Larry Taylor, vice- 
president and general sales manager, Friden Calculat- 
ing Machine Company, Inc., as a visitor to the city and 
expressed the hope that his visit would be a pleasant 
one ; 

In calling to mind the successful convention held in 


New York City in the year 1948 he urged that consid- 
eration be given to holding another National Office 
Machine Dealers Association convention in New York 
City in the near future. 

President Silvers then introduced the following 
prominent guests: Charles B. Havern, past president 
and director, Metropolitan Life Insurance Company; 
Rudolph Lamg, secretary of the Office Executives Asso- 
clation of New York, and Ernest Zastrow, director of 
the New York chapter of the National Association of 
Cost Accountants. 

Israel Meizner, Mercury Business Machine Company 
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Inc., New York, N. Y., chairman of the program com- 
mittee, introduced the guest speaker of the evening, 
Mr. Taylor, who expressed his pleasure in being able 
to attend the meeting and have the opportunity to 
talk to a group of salesmen, who are, in reality, all 
dealers, he declared. 

He went on to tell of the growth and success of his 
company, recalling numerous dealers throughout the 
country who have represented Friden for many years 
and are still doing an outstanding job. In this connec- 
tion, he pointed out that dealers can do a better selling 
job when they have a thorough knowledge of the 
application of the machines they are offering for sale. 
He advocated close dealer-manufacturer relationship 
with the manufacturer giving all the co-operation and 
assistance possible. 

He discussed the various Friden machines and told 
of their operation, stressing the fact that calculating 
machines are used by most all businesses both large 
and small. When asked what the life of a calculating 
machine is he replied, “There is no telling, some are 
30 years old and still giving good service.” 

In the question and answer period that followed, the 
setting-up of educational group meetings was dis- 
cussed. Prompt delivery of parts, supplying instruction 
sheets, electronic research and development and other 
topics were fully covered by Mr. Taylor to the satis- 
faction of all present. 

President Silvers then introduced T. A. Maukey, 
State Mutual Life Assurance Company of Worcester, 
Mass., who outlined the National Office Machine Deal- 
ers Association group insurance plan. The plan is to 
become effective by July 1, 1952, and provides for 
$2500.00 insurance for executives and $1000.00 for em- 
ployees. Those eligible to participate are business 
partners, proprietors, officers and employees of asso- 
ciation member firms. A question and answer period 
followed. 





Electric Typewriter Tek-Manual Available 


Rocky’s Electric Typewriter Tek-Manual, a consol- 
idation of all issues of the Tek-Bulletin, is now avail- 
able. This volume with table of contents, lubrication 
chart and service reference chart comprises 100 bound 
and covered pages. 

The manual] sells for $10 with orders directed to the 
author, Rocky Jones, 544 N. E. 12th Ave., Fort Lauder- 
dale, Fla. 

The book offers more than 70 explanatory drawings 
and explains how each electric typewriter action oper- 
ates, where the adjustments are and how to make 
them. 





Tulsa Dealer Gets Victor Award 

R. H. London of the Typewriter Service Company, 
Tulsa, Okla., has won the “merit award” of the Victor 
Adding Machine Company of Chicago. The award is 
presented each month to an outstanding Victor dealer 
of the nation —-WLF 
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BEAUTYRITE CARBON PAPER 


Remington Rand Inc., 
315 Fourth Ave., New York, N. Y. 


A lightweight carbon paper said to have 
advantages in multicopy work on electric 
and other hammerblow typewriters, has 
been announced. It is claimed to give 
increased copy potential, unusual dura- 
bility and to have a non-slip back. The 
paper is packed in a dispenser box. 





SUSPENSION FILE 


Keystone Steel Equipment Company, !nc., 
1914 S. Water St., Philadelphia 48, Pa. 


This new cradle-type suspension file in the 
8000-9000 series is available in two-, three-, 
four- or five-drawer units in letter and legal 
sizes. Features include 10 heavy duty rollers 
on each drawer, a cradle-type suspension, 
ratchet-type follower block, thumb latches, 
six reinforced uprights and a solid base. The 
file measures 28 inches deep. 
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SECTIONAL UNITS 





Niemann, Inc., 


330 E. Ohio St., Chicago, Ill. 


Recently added to the Niemann line of office furniture are these 
sectional groups, Nos. 252 and 285. No. 252 consists of left and 
right chair units and a center unit without arms. Upholstered 
in top grain leather and supported plastics, the units have 
comfortable loose cushions. Also available is a modern sofa and 
chair, with twin cushion seat and back effect. These are fur- 
nished in top grain leather and supported plastics. 


PLIER TYPE STAPLER 


Arrow Fastener Company, Inc., 
] Junius St., Brooklyn 12, N. Y. 


Latest addition to this company’s line of stapling 
machines is this pocket-size, plier-type stapler. 
The P-98 is of all-steel construction with hard- 
ened steel working parts and chrome finish. 
Capacity is 100 staples. Designed to fit the hand 
comfortably, it is claimed to require only light 
pressure to operate. 





COPYMAKER MODEL 9S 


Old Town Corporation, 
750 Pacific St., Brooklyn 17, N. Y. 


The new model 9S Copymaker, designed 
to retail at $175.00, has the following 
features: automatic paper feed with 
patented single sheet feeding; master 
clamp and master release, which produce 
a copy of.a typed, written or printed 
master with a quarter reverse turn of a 
handle, and fluid control using the wick 
method. Rollers are mounted in ball bear- 
ings, which are sealed. The machine is 
claimed to duplicate on any weight paper 
from 16-pound to card stock, and in any 
size from label or postcard to 9x14 inches. 
More than 145 copies a minute may be 
produced. Finished in soft gray hammer- 
tone, the machine weighs approximately 
24% pounds and requires 19x12 inches 
table space. 
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m4 Typewriter Ribbons and Carbon Papers 


There is no guesswork in our laboratories, 
manufacturing departments or finishing rooms. 
Each PANAMA-BEAVER product, being designed 


for a specific purpose, is planned and 









produced by skilled technicians working to 
a careful formula. These are PRECISION 





ribbons and carbons... and that is why 


their national popularity grows. 
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MANIFOLD SUPPLIES COMPANY — 188 Third Avenue. Brooklyn 17, N. Y. 
Coast to Coast Distribution 


CARBON PAPERS * HECTOGRAPH + UNI-MASTERSIZLINKEDIRISBONS.. 
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STEEL UTILITY CABINET 


Vanguard Engineering & Manufacturing 
Company, 
53 W. Jackson Blyd., Chicago 4, Ill. 


A spacious closed cabinet divided by a 
shelf, provides space for ledgers, books, 
files and so forth, under lock and key. The 
door, fitted with a Yale lock and brass 
pull, is finished flush, with rounded corners. 
It measures 18 inches wide by 12 inches 
deep by 30 inches high. Made of furniture 
gauge steel throughout, it is finished in 
baked on enamel in a choice of office gray 





or green. 
RECORD CONTROL SYSTEM 
Diebold, Inc., 
Canton 2, Ohio 
V-Dex is the latest development of woneome,, 
this company in business record con- 
trol systems. It may be used for / Moray 


stock, production, credit, sales, collec 
tion, personnel, purchasing and other 
records. A variety of record sizes 
may be added or removed easily 
Several models are available for dif 
fering requirements. Manufactured 
of furniture grade steel, it has Die 
bold chrome-gray fine wrinkle finish 


PENCIL KIT 


American Pencil Company, 
500 Willow Ave., Hoboken, N. J. 


A handy pencil kit designed to 
hang on the wall in the office, 
school or home, making a perma- 
nent container where a pencil is 
most needed, is offered by this 
company. Six pencils are packaged 
in an assortment of striped finishes 
and utilize the element of human 
interest by including imprinted 
mottos or quotations. 


NEEO A PERCH” 





COMBINATION DESK LAMP ASH TRAY 


Smo-King Products, 
602 Wythe Ave., Brooklyn, N. Y. 


Molded fibreglass bullet shades, in green, grey, red, chartreuse and 
natural, are a feature of the new desk lamp and ash tray combina- 
tion. The shades are washable and translucent and are claimed not 
to scratch, break or dent. Shades are adjustable. The lamp is avail- 
able with either metal (No. 66) or wood (No. 67) ash tray, 8% inches POSTURE CHAIR 


in diameter with removable six-inch glass liner. Overall height is 17 





inches The Worden Company, 
200 E. 17th St., Holland, Mich. 





Made of walnut wood with leather 

arm rests, seat and back, this posture 
chair, Model C 137P, is the latest 

design offered by this company. The 

pillow effect back permits natural 

back and forth movement of the body 

while the seat remains stationary. It 

is rigidly constructed with Seng 
Syncro-Tilt swivel mechanism. Meas- | 
urements are: width, 24 inches; depth, 
19 inches, and height, 36 inches. 
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says the new PAGE GAGE 












“you're only 2's inches from the 
bottom of the sheet!” 





Exclusive Smith-Corona feature... 
TAKES THE GUESSWORK OUT OF PAGE-END TYPING ! 


HAVE YOU SEEN 
THE SMART 
LUGGAGE-STYLE 
CARRYING CASE 
THAT GOES 

WITH IT?" 






NOW! On the world’s first... 
and fastest portable—PAGE 
GAGE! Saves retyping, insures 
neatness. Red figures on gage 
keep showing you how much 
space is left. This is just one of 
many exclusive features—plus 
the keyboard, touch and action 


of an office typewriter! 


“4 Smith-Corona 4: RAGE 


LC SMITH & CORONA TYPEWRITERS ING SYRACUSE 1 NY Canadian factory and offices, Toronto, Ontario, Makers 
also. of famous Smith-Corona Office Typewriters, Adding Machines, Vivid Duplicators, Ribbons and Carbons. 
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6000 LINE BOOKCASES 


All-Steel Equipment, Inc., 
44 Griffith Ave., Aurora, Ill. 


This new 6000 line of bookcases, designed to supplement 
the 6000 line of desks and tables, offers convertibility in 
several widths and heights, to be used as plain steel units, 
with or without sliding glass doors. Slip-on linoleum tops are 
also optional. Shelves are adjustable on one-inch centers 
without use of tools and all shelves have a continuous pan 
reinforcement welded the full length of the underside. Shelf 
depth is 12 inches. End panels are rounded and all joints 
concealed with complete absence of visible external fasten- 
ings on either front or rear of bookcases. The island base 
is adjustable to accommodate uneven floors. The optional 
slip-on, non-glare linoleum tops are available for individual 
sections or racked sections in 42-inch and 52-inch heights. 
The 29-inch high bookcase is available only with linoleum 
top and cannot be racked. 





BERKSHIRE HOUSE CHAIRS AND TABLES 


Atlantic Furniture Products Company, Inc., 
1330 S. Sharp St., Baltimore, Md. 


These sectional chairs and modern tables are designed for use in offices, 
lounges, club rooms, homes and so forth. Construction is with No-Sag springs, 
hinged and helical-tied, topped with rubberized cushion. All frames are of 
hardwood and the coverings are of heavy gauge Boltaflex plastic in a choice 
of 12 colors. Sectional chairs retail from $39.95 and up, while tables retail 
from $24.95. A companion club chair is similar to the sectionals, but with 
two arms. 





PRIVATEER STRONG BOX 


Valentine Safe & Lock Works, Inc., 

La Porte, Ind. 

Here are three views of the Privateer personal strong box. Made 
in the shape of a concrete block, it has a ‘-inch steel door; '4- 
inch thick solid steel walls and a Sargent and Greenleaf com- 
bination lock. Measurements are 14 inches wide, 7'2 inches high 
and six inches deep. Weight is 50 pounds. The box will anchor 
in concrete, bolt to a shelf or replace concrete block. It has one 
shelf. One or two bond boxes with key lock are optional equip- 
ment at list price of $2.90 each. List price of the strong box 


is $59.95. 





DUPLICOPY SPIRIT DUPLICATOR 


Duplicopy Company, 
224 W. Illinois St., Chicago 10, III 


A liquid process rotary duplicator with several new features is being introduced 
by this company. Model A-44 is equipped with a patented automatic feed device, 
giving up to 125 copies per minute. The adjustable paper guides help prevent 
the feeding of crooked sheets and wrinkled paper. The machine is operated by 
right hand turn with finger pressure control for light or dark copies, in from one 
to five colors and in one operation. It will copy material measuring from 2x2 
inches to 9x14 inches. Each machine is assembled at the factory and has a 
shipping weight of 28 pounds. Finish is Sahara topaz or Sapphire gray. 
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THIS ADVERTISEMENT APPEARING IN BUSINESS WEEK, NEWSWEEK, TIME AND U. S. NEWS 








NM... more lime foc mamagembtdl 10 tmaniuge 


VERY DAY the “paper work” 
mounts. All of us are snowed 


under with new regulations, new 


taxes, new reports of every kind. 
Never before in the history of Amer- 
ican business has the handling of de- 
tail been so important —and taken so 
much of management’s time. 

But there’s a way to cut through 
this maze and to find more time for 
the rea productive work. It’s a 
simplified plan by Shaw-Walker— 
“time-engineered”’ to erganize every 
one of your papers for instant find- 
ing, no matter how big or involved 
your record keeping. 

Finding is up to four times faster. 
Operatir sts for help are reduced. 
But most impertant, there’s less to 
hamper and delay decisions; man- 


. "Built Like a 
BSkys taper” 





GHAW-WALKER 


payroll equipment—everything for 
the office except machines, and each 
“time-engineered”’ for the needs of 
every job and worker. 

So if you are setting up a new office, 
or merely wish to modernize, make 
sure you use Shaw-Walker. It will help 
you stretch time—the most critical 
factor in business today. 


agement has more time to manage. 

This is just one of the ways we can 
help you speed your office work. 
Since starting to work with American 
business in 1899, Shaw-Walker re- 
search has developed close to 4000 
products to help increase per-capita 
productivity —chairs, desks, Fire- 
Files, filing cabinets, loose-leaf and 






Finding is fast because papers OE ae 


are automatically classified as 
to importance... top-ranking 
customers, active correspond- 
ents and infrequent corres- 
pondents. 


Positive control over all papers 
out-of-file, and simple automatic 
follow-up of letters in file. 


This is only one of Shaw-Walker’s 
eight “time-engineered” — 
7 systems for records of any kind, 
Mistake-proof guide headings whether in one drawer or 1,000. 
eliminate figuring and guessing. 


The booklet, Time and Office Work,” is packed with ideas for stretching office 
time. A wealth ot intormation on‘ time-engineered office systems and 
equipment. 36 pages! Many color illustrations! Write today, on busi- 
ness letterhead to: Shaw-Walker, Muskegon 4, Michigan. 


wie foe FOE 


Largest Exclusive Makers of Office Furniture 
and Filing Equipment in the Worid 


Executive Offices at Muskegon, Michigan 
Branches and Dealers in All Principal Cities 
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6600 FILING CABINETS 
Peerless Steel Equipment 
Company, 

6616 Hasbrook Ave., 
Philadelphia 11, Pa 


This 6600 line of metal 
filing cabinets features 
smart styling with stream- 
lined handles which have 
automatic drawer latches. 
Other features are non- 
locking follower blocks; 
Torque plates welded onto 
upper corners of drawer 
openings and sturdy ball- 
bearing suspension slides. 
Cabinets are made in two 
to four drawer heights, in 
letter and legal widths. In- 
serts to accommodate vari- 
ous sizes of index cards 
may be used in any open- 





TELEPHONE BRACKET 


Glidex Corporation, 
4358 W. Roosevelt Rd., Chicago 24, Ill. 





ing The Glidex Extenda Phone adds to telephone convenience by 
keeping the telephone within easy reach, yet out of the way. 
Made to hold present models of telephones, the bracket will 
swing in any direction. Extended, it reaches 30 inches; closed, 
it measures nine inches. Models are available for ordinary tele- 
phone or for inter-phone, and these have various types of 
mounting to attach to wall, desk, table edge or side of table. 
SUR-RITE PLATE Extra lengths of the expanding arm are available 
American Stencil Manufacturing 
Company, 2714 Walnut St., 


Denver, Colo. 


Sour Rive omeet (WAGE PLATE 


This direct image paper plate, the 
Sur-Rite, has been develoved for use 
with offset printing machines. Com 
plete dimensional stability and 
elimination of scumming-up, if the 
directions are followed, are claimed 
It is available in three types 





ds 
wee 
a é 
ad 
DICTEX COMBINATION UNIT 
Dictex Corporation, 
221 N. LaSalle St., Chicago 1, Ill. 
ATLAS LEGS 


By being actually two machines in one, the 
new Dictex dictating and transcribing ma 
chine ends the need for separate dictating 
and transcribing units, claims its manufac 
turer. Utilizing the magnetic recording 
principle, Dictex is claimed to achieve 
ultra-fidelity by means of a pliable record 
ing belt. Recording belts may be reused 
without reprocessing—as a new letter is 


All-Luminum Products 
1917 W. Oxford St., Philadelphia, Pa. 


A steel folding leg for use in making in- 
expensive folding tables has been intro- 
duced by this firm. Constructed of bright- 
plated, one-inch, 16-gauge_ electrically- 
welded steel tubing, Atlas legs are claimed 
to support a load of 1,500 pounds safely. 
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recorded, old information is automatically 
erased. The machine weighs 11 pounds 
and measures a scant 6 x 10 inches. Dicta 
tion is done by the flipping of a toggle 
switch, correspondence then being recorded 
through a dynamic type hand microphone. 
The microphone is also used for “play- 
back.” For transcription the secretary slips 
the recording belt on her Dictex and turns 
the switch to “transcribe. 


They are easily screwed into plywood, 
masonite, wood and other materials and 
lock into position when opened. Legs come 
complete with screws, plus instructions for 
installation. Standard height is 2914 inches 
to make 30-inch high table. Other heights 
ore available on request. Six sizes are 
offered for various uses, in addition to 
bench legs measuring 17‘ inches in height. 
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\MPRES. 
PRINT x By DRY 


DUPLICATING 
INK 





he 





DRIES KEEPS HANDS 
INSTANTLY CLEAN! 

as it leaves the cylin- Weoterproof, yet 

der—no slip-sheeting never stains hands 


...- washes off easily 
with soap ond water, 


needed! 











A WORLD OF 
NEW FEATURES in 


\MPRES 


CELLULOSE F§ 


STENCILS 


IMPRESS is making stencil news with 
features dealers and customers want— 
features that will bring you new sales 
—new profits! 


SELL THE BEST 


The PRINT-O-MATIC CO. 
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Rene 
DUPLICATING |® 
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NO SMUDGE— 


and stay clean! 





Your nome in gold on every 
box af no added cost. Write 
for full details TODAY. 


INC. 


DUPLICATING INK 


i DON’T CONFUSE In- 
¥ press “Formula 27” with 
. any other ink you've ever 
| seen! This instant-drying 
R ink is entirely new—result 
‘ of years of laboratory re- 

















search! Works perfectly in 
all rotary stencil duplica- 
tors—-open or closed drum. 
In %-lb. handy plastic 
“squeeze” bottle, or 1-Ib. 
attractive metal container. 


~ 
+ 


THE WORLD'S FIRST 
PERFECT DUPLICATING INK 





“TYPEWRITTEN” 
NO OFFSET! LOOK! ‘ 


come clean Sharp, clear copies 
look like individually 


typed sheets! 








New “TWIN-PAKT” PROTECTION 

—Every pair hermetically sealed 

in air-tight envelope—stay factory- 

fresh until used! 

New PACKAGE APPEAL—A tri- 

umph of modern package design. 

Easy to open . . easy to close 
+ easy to sell. 

New EASY COPY-FITTING—Pat- 

ented “ACCURA-SEE” Line Counter 

tells at a glence how many lines 

used—how many left. 

New EYE COMFORT—Soft “’NO- 

GLARE” green color is easier on 

the eyes while typing—essier to 

proof-read, too! 

New SUPERIOR QUALITY—Finest 


| eungonenaszen” eapenet materials make IMPRESS more dur- 


able . . . won't “bleed,” smudge,. 


builds repeot business for you. or rub. 


New MATCHLESS PERFORMANCE— 
IMPRESS cuts sharp and clear with 
typewriter or stylus—runs cleaner, 
lasts longer! 


-. SELL IMPRESS! 


AA 
AL. 
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crease accuracy, 
in filing 


Guide-O. feller 


THE HANGING FOLDER WITH ADJUSTABLE METAL TAB 
















Increasing the accuracy, speed and facility of filing 
and finding is money in every customer’s pocket. 
That is exactly what a Guide-O-folder installation 
does. 


There are no complications about installing—no extra 
housing is needed. Guide-O-folders with their ad- 
justable metal tabs fit right into every filing system. 


Because Guide-O-folders hang, they are always in 
an upright position in the files. They glide along on 
the steel Guide-O-frames with finger tip ease. Filing 
and finding thus becomes pleasure instead of 
drudgery. 


Your customers ought to have all the advantages of 
this modern way to keep their records instantly avail- 
able. You will find their sale highly profitable, too. 
Begin today to put sales emphasis on Guide-O- 
folders. 


a A personal file, desk high, where information may be kept 
ae v instantly available. The Slid-O-Matic top completely dis- 


WITH appears at a slight push of the finger. It slides back into 
place with equal ease. Gray or Green finish. Sturdy all steel 


SLID-O-MATIC construction. Mounted on rollers. Equipped with 25 Guide-O- 


folders complete with adjustable metal tabs and an as- 
sortment of inserts for tab headings. Also available without 


Disappearing Top the stand. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK 13, N. Y. §& 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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speed and facility 
and finding 


Trademark 


Transfile 


STEEL FRONT FIBRE BOARD TRANSFER FILES 


TRANSFILE Files provide finger tip control for 
semi-active and inactive records—the records which 
are often tied in bundles and more or less tossed into 
a storage room. But if these records are valuable 
enough to be kept, they should be instantly available 


for reference. 


TRANSFILE Files are the low cost, economical, and 
modern method of keeping the records orderly, safely 
and instantly available. Made of fibre board they are 
reinforced so that all the weight of the drawer and 3 STYLES 
contents is supported on steel. They can be stacked 





+m . ; ; * STEEL ROLLER 

as high and wide as desired with the patented inter- 13 SIZES BEARING DRAWER 

" I — the 

lock. In 3 styles and 13 sizes there is a TRANSFILE seaman pat Gs 
File for every record. 


FILING SUPPLIES 


GUSSCO filing supplies are sound, salable 
merchandise, made right and priced right. 
In the GUSSCO catalog you will find a com- 
plete range of supplies for all standard filing 
systems—all stock items. And when it comes 


Guide O.tiay 


STEEL DESK DRAWER UNIT 


Made to f e lower deep drawer of all 
tand Using this unit, the desk to “specials” you get service, not excuses. 
worker way as important and vital data y B : 


Remember—when you sell GUSSCO filing 


always in an upright posi- 


Instantly available and instantly re- supplies you are always sure your customers 





laced. This unit consists of a metal tray . 2 . 

and 25 Guide-O-folders complete with ad- will get satisfactory service. Write today for 
ustable et tabs and an assortment of " : 

inserts for tab headings. complete information. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET NEW YORK 13, N. Y 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL 
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SAFE-TEE CHAIRS 


lonia Manufacturing Company, 
lonia, Mich. 


The Safe-Tee chair is made of welded 
tubular steel and designed to help prevent 
tipping, collapsing, upsetting or sliding. It 
has rounded seat corners and mechanically 
secured rubber feet caps. Chairs fold com- 
pactly so that they rest within each other 
for space-saving storage. The finish is per- 
manent baked enamel! in fawntone, a soft 
shade of cocoa brown. The chair illus- 
trated, model No. 40, is available with 
wood veneer seat for school use (model 
No. 42) or with an upholstered pad 
Cohyde seat covering and steel back 
(model No. 43). A deluxe version, model 
No. 44, is upholstered in Cohyde, and has 
a spring filled seat and upholstered pad 
back. 





{ 
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PORTA-MATIC POSTING TRAY 


Posting Equipment Corporation, 
777 Hertel Ave., Buffalo 7, N. Y. 


With the new Porta-Matic, this firm hes added 
to its line of portable trays available with or 
without hoods and locks. This model comes in 
two sizes to accommodate both ledger sheets 
and card stock. The trays for ledger sheets have 
drop sides, while the other has two fixed sides. 
The drop-side model is available in 12-inch, 14%4- 
inch and 18-inch lengths and seven widths rang- 
ing from five to 11 inches. For card sizes the 
Porta-Matic may be obtained in 14%-inch length 
and 5, 6 and 7%%-inch widths. Stands are avoil- 
able to hold one or more of the trays. They 
are equipped with 2% rubber casters. 
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ELAPSED TIME COMPUTOR 


Fattor Manufacturing Company, 
1024 N. First St., St. Louis 2, Mo. 


A handy tool for payroll, cost and 
factory offices, this computor calculates 
daily elapsed time to the nearest five 
minutes on either 12 or 24-hour clocks. 
Short, simple directions are on the face 
of the calculator. Price is $2.20 each, 
postage prepaid. 


LEATHER BRIEF BAG 


Lexington Leather Goods Company, 
569 W. Van Buren St., Chicago 7, Ill. 


Made of smooth split cowhide, this stiff 
bottom briefbag has a leather gusset, 
leather frame cover and leather parti- 
tions. There are three inside pockets. 
It comes in 16-inch and 18-inch sizes 
with brass studs on the bottom. It is 
also available in top grain cowhide, 
with soft or stiff bottom, in three or 
six—ounce leather. 


y E W Continued 


NEEDLESORT PUNCH 


Boeckeler Instrument Company, 
P. O. Box 181, Tuscon, Ariz. 


Any card or sheet of paper may be perforated 
along one or more edges for edge-punch coding 
and sorting with the Needlesort punch. The 
punch is a precision device, producing holes 
5/32 inches in diameter, spaced on 5/16 inches 
centers and 3/32 inches from the edge of the 
card. It produces 27 holes along 8% inches of 
card edge. An adjustable gauge is provided for 
positioning the paper. One card may be marked 
as a template and used for reference and cards 
may be run through a mimeograph machine 
after the holes are punched. A hand punch is 
available for edge-punching and a_ selector 
needle for sorting out wanted cards. It is fin- 
ished in gray crinkle. Price is $32.50. 
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Push 6 ways at once—make money! 
ated 
ding 
The 
oles 
oe 1. Push Royal: Royal is the easiest-selling 2. Push public preference: Remember that 
the portable ever built—with more office- Royal is preferred 41/, to 1 over its near- 
oe machine features than any other portable. est competitor. This puts it in a class 
rked Push Royal: The complete line of pre- a 4 itself. ne 3 _ on popularity 
a ferred portables, Quiet Deluxe, Arrow, i a 
a and Companion. 
ctor 
fin 


4. Push the typewriter that helps you most: 


3. Push the best-advertised portable: 


Royal does more advertising than any 
other portable on the market. In 1952 


more millions of customers will learn 
about Royal. Here is a sales-tool worth 
capitalizing on. 


1952 brings startling new merchandising 
plans for Royal dealers, tested direct- 
mail programs, traffic-building stunts, 
and other free sales-stimulating aids. 


5. Push the best-made typewriter: Royal 6. Push the portable whose manufacturer 





is made by the world’s largest manu- 
facturer of typewriters. Royal Portable 
is the finest, most rugged portable ever 
built any place, any time. Exclusive 


cooperates with you: Don’t forget, Royal 
depends on typewriter dealers for dis- 
tribution of its famous portable. We are 
proud of you and are continually looking 


for new and better ways to improve our 
worthy relationship. 


features such as “Magic” Margin, 
“Touch Control” and other famous 
features. Get behind it! 





oe | 
: 
: 
3 


Exclusive Royal Portable Features 
“Magic” Margin, Finger-Flow Keys, ¥) 
Speed Spacer, Rapid Ribbon Changer, |] 
“Touch Control,” Automatic Paper Lock, 4 
Locked Shift Freedom, Line Finder. y 





ROYAL —World’s No. 1 Portable 


“Magic” and “Touch Control” are registered trade-marks of Royal Typewriter Company, Inc. 
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STEEL EQUIPMENT 


Royal Metal Manufacturing Company, 

175 N. Michigan Ave., Chicago ], lil. 

A complete line of steel storage shelving, counters, storage cabinets, 
machine stands and library shelving is now being produced by this 
firm. Features of the new line are adjustability to the needs of the 
purchaser, tool-less adjustment, simple assembly and availability in 
standard package units. it is said to require 80% less bolting than 
any other shelving. New types of shelving include open, or skeleton; 
closed, or bin type; box inserts, sectional steel counters, office record 
storage equipment and tab card cabinets. U. S. Standard sheet steel 
gauges are used in all equipment. Heavy duty benches, desks and 
machine stands are available for the industrial or school shop. 


DESK PADS 


L. M. Bickett Company, 

Watertown, Wis. 

A new marbleized green desk pad, produced by this firm, is said to 
be sufficiently hard that writing by a ball point pen will not leave an 
impression. The surface is non-slip and impervious to stains and may 
be cleaned with soap and water. Available in two sizes, it lists at 
$4.80 and $6.00. 





NEW Continues 


SELF-RENEWING CARBONS 

Autographic Register Company, 

215 Seventh St., Hoboken, N. J. 

This company now provides Durographic, a self-renewing carbon paper, 
for use with its registers. The company claims that it will outlast ¢ 
full load of register forms and that when it has been inserted it § 
not necessary to touch it again until all forms in the register are used 
A special ink which automatically flows back into the pencil indente 
tions after each writing is said to give the improved carbon. 4 
booklet describing the carbon is available from the company or one 
of the company’s local offices. 


PATENTED DRAWER PULL 


The Globe-Wernicke Co., 

Cincinnati, Ohio 

A patented drawer pull with trigger latch has been developed for the 
7000 line of steel files made by this company. The latch is mounted 
and concealed at the left within the inner surface of the drawer pull 
When the pull is grasped, the trigger is automatically compressed by 
fingertip pressure. This releases the drawer latch mechanism to permit 
immediate opening of the drawer. Made of white metal, with satis 
finish, the pull is of concave design which fits the hand. 





Diebold Appoints Managers 
Thomas C. Cortwright, Jr., manager of the Cincin- 
nati branch of Diebold, Inc. since 1947, has been ap- 
pointed manager of the Boston branch of the com- 
pany, it was announced by W. K. Wilson, vice-president. 
Mr. Cortwright’s performance as Cincinnati branch 
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T. H. Cortwright 


J. D. Hawkins 


manager earned him the title of Diebold Manager of 
the Year for 1951. Before becoming manager of this 
branch, he was a salesman and assistant manager of 
the firm’s New York branch. 

Mr. Cortwright is succeeded by J. D. Hawkins, for- 
merly manager of the Dayton, Ohio, sub-branch of 
Diebold. 

Mr. Hawkins was a member of the 1951 100% Club, 
the firm’s honor organization for outstanding sales- 
men. 





Huntington Chair Names Sales Representative 


J. M. Bachrach, president of the Huntington Chair 
Corporation, Huntington, W. Va., has announced the 
appointment of Dan Aloisio to the Chicago sales staff. 

Mr. Aloisio will assist Barney Senf, midwest sales 
representative, and will work out of Chicago, covering 
the states of Illinois, Wisconsin, Indiana, Iowa and 
Michigan. 





McLeod Returns to Addressograph 


Hugh W. McLeod has been appointed to head sales 
and service at the Addressograph-Multigraph Corpo- 
ration office in Cleveland, Ohio. He succeeds R. L. 
Greene who has been named Newark, N. J., manager. 

Mr. McLeod, who joined the organization in 1934, 
held various posts at the Cleveland branch from 1938 
to 1942. Most recently he has been manager of the 
Reading, Pa., office. 
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Crane Company Buys Desk Concern 

Crane Company, a valves, fittings and plumbing sup- 
plies manufacturer of Chicago, has added the Toledo 
Desk & Fixture corporation to its list of subsidiaries 
primarily to make steel cabinets and similar products 
under the Crane label. 

Crane bought the plant and equipment of the Toledo 
Desk & Fixture Company, for about $550,000. Author- 
ized capital of the new corporation is $1,000,000. There 
are 1,000 shares of stock of which 700 shares were 
issued and purchased by Crane. (New York Times) 





Lane Repair Shop Opened 

The Lane Repair Shop, operated by Frank Lane, 
has recently been opened at First and Robinson Sts., 
Oklahoma City, Okla. The owner formerly had a pen 
repair business in the American National Building in 
the same city for about six years and for one year at 
105 N. Hudson St. 

In addition to a fountain pen repair department, 
the store features greeting cards; a Pen Bar displays 


Frank Lane 


fountain and ball point pens, while another section 
is devoted to boxed stationery, gift wrappings and so 
forth. 

Mrs. Lane assists in the store. 

L. E. Cartmell, who has been with the business for 
three years is in charge of the repair department. — 
EVH 





Lee Named Georgia-Hanks Official 


Richard Lee has been named vice-president and 
member of the board of directors of the Georgia-Hanks 
Company, office equipment and supply firm of Elmira, 
N.Y. 

Mr. Lee joined the company in March, 1946, as a 
salesman and in April, 1950, he became manager of 
the Elmira office at 410 W. Gray St. — GET 
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chise that means quality merchandise 





The “Y and E” Direct Name System of filing indexes by number, by 
alphabet, and by direct name. It’s the swiftest, simplest, most ac- 
curate of all vertical filing systems 

Gives your customers 10-second service in finding any paper filed 

.. gives you a terrific selling story. 

Tell your prospects and customers how simple it is to operate... 
how sure it is even if filing clerks are not experts. 

Tell the “Y and E” Direct Name Story and you'll sell this quick- 


delivery item wherever there are filing problems! 
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Featuring G-F Furniture ... The new store of Sanford- 
Hall Co., Jacksonville 2, Fla., shown herewith in three photo- 
graphs, features a complete display of metal office furniture man- 
ufactured by The General Fireproofing Co. Sanford-Hall recently 
acquired this line exclusively for the Jacksonville area. At this 
time, the firm began a complete renovation of one of its adjoining 
stores in order that it might display the line adequately. Each 
item shown in this store will be manufactured by G-F, declares 
President Robert M. Sanford. 





personality 


R. M. NEEDHAM Of native Ore 





gon stock n jreat granaperent 
settled in the Oregon Country n 
the 1850 Bob Needham was born 
and raised in Salem, Ore. Appr 
pri itely uah. he now the part 
ner and general manaaer of Need 
em’: the Jest stationery firm 
a Sa em und is Management 
It was acquired by his father, W. |. Needham, in 1925 


and he started working there on a part-time basis whi 
B rts and while 


attending school in 1926. Bob enj 


the University of Ore } Tr ry) wh nine graacuatTe } 
1934 with a degree in busine administration, he w 
three letters in swimmina and wa yotain of the swin 
ming team in his senior year. His hobbies now include 
golf, salmon fishing in Oregon ystal waters and 
hotography. He is a sctive in Salem's civic affair 
woe identified as an officer or board member of the 
Chamber of Commerce, the Nationa! Foundation { 
Infantile Paralysis, the Salem Community Chest and the 
Oregon Stationery and Office Equipment Dealers A 
ciation. He is a member of the Kiwanis Club, the Elk 
and the Chamber of Commerce Salem. In 1938 h 
was married to Maxine Rankin and they now have 


daughter, Beth, aged 9, and a sor mmy 
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Friden Officers Make European Trip 


L. B. Taylor and S. M. Friden, vice-president in 
charge of sales and export sales manager, respectively, 
of the Friden Calculating Machine Company, Inc., are 
spending June, July and August touring the European 
continent studying business conditions. 

The two sailed from New York City aboard the 
R.M.S. Queen Mary on June 11 and expect to return 
to their offices on September 1. 

Mr. Taylor, who was recently named to a vice-presi- 
dency of his company, reported that this would be a 
“get acquainted” tour and that he and Mr. Friden ex- 
pect to visit every Friden agency and sub-agency on 
the continent. 

Several sales meetings will be conducted and every 
effort will be made to understand and meet the cur- 
rent problems of the foreign market as these problems 
affect the calculator sales. 


August 10-13 hicago Stat 
by Georae F Little Management Ay wy N 
October 48. National Stationery & ffice Equir t A stior 46th 
annua . n Conrad Hiltor ‘ rly Steven } +e ~ hy 30 th. 
Paul Burbank, general manager, 740 8 3ton D 
October 20-22. Fifth Annual Internat Syster neeting Jucted by the 
vsten R Pr edurt Associatior fA » Mat re evelt New York 
N.Y ws Bor chairman. Sh . , 9 Ww 50th St.. New York 
20, N.Y 
October 20-25. National Business Show r i Cent Palace, New York 
N , RQ 4 c Lang. managing direct 7 W 4? Ce New tk 18 N y 
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The “VISITOR” 
No. 821 


Here’s an easy chair to sell! 
Distinctively designed to meet the demand of modern 
reception room decorating. 4/2” Foam Rubber 
spring-filled seat and 16 gauge seamless steel construction 
guarantee each chair a long and comfortable 
life. Your choice of Duran or Sheltmoor fabric... 
or Eagle Ottawa genuine Leather in a variety of 
colors. Your low price is only... 


$36.30 ea. List 


slightly higher in zones 2 & 3 





PREPAID TO DESTINATION 


in shipments of 100 Ibs. or more 








[Ubdells CHAIR CORPORATION) 
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Representatives of office equipment concerns abroad, visiting in the United States, are cordially 

invited to make the offices of this journal their headquarters. The staff at the main office, 600 W. 

Jackson Bivd., Chicago, and the staff at the branch in charge of G. C. Wheeler at 1023 Pershing 

Square Bldg., Pershing Square, 42nd St. and Park Ave., New York, will be happy to be of any 

possible service. While the facilities at New York are not so many as at Chicago, there will be 
found the same desire to serve. : 





NOTES AND NEWS FROM THE BRITISH ISLES 
By S. E. Rhodes 


Lancashire Press Agency, 277 Corn Exchange Buildings 
Fennel Street, Manchester 4, England 


Manchester, May 30 


Many new items of equipment were displayed by 
manufacturers of office machinery and associated 
equipment at the annual British Industries’ Fair, held 
at Olympia in the early days of May. 

The British Tabulating Machine Company, Ltd., 
showed a wide range of the latest Hollerith electrical 
and electronic punched card accounting equipment. 

The punched card accounting system exhibited con- 
sisted of a basic set of punched card accounting equip- 
ment (hand fed punch and verifier; a sorter and tabu- 
lator) which, together with a balancing machine, facili- 
tated the initiation of any people who may not have 
been conversant with the method. 


Punched cards in a new and vital role were seen ata 
demonstration on the stand. Through holes punched 
into pieces of card approximately seven inches by three 
inches, it is now possible to control the initial mar- 
shalling of parts ready to start the assembly of a prod- 
uct on a moving line. Once the assembly starts, the 
same pieces of card also control the exact moment 
when major components of sub-assemblies are dropped 
automatically on to the moving line. 


One of the most interesting features of the stand was 
a display showing how Hollerith techniques have been 


Koh-I-Noor Display ... Pictured is 
the Koh-I-Noor Pencil Co. display at the 
recent British Industries Fair. From left to 
right are Louis de Rohan, secretary of the 
English company; William E. Danjczek, 
president of the American organization, 
and members of the exhibition staff. A few 
minutes before this picture was taken 
Queen Elizabeth and her husband Philip, 
Duke of Edinburgh, passed the stand and 
the Duke inquired about the pencil imprint- 
ing machine which is in operation at the 
extreme left of this picture. 
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applied to form the nerve centre of the assembly syn- — 


chronization at the new Austin Motors plant at Long- 
bridge, in Britain, and this was the first time that de- 
tails had been available showing the vital part which 
Hollerith plays in the project. 


Since the war the office equipment industry has suc- 
cessively set up six annual export records—a “double 
hat trick”—and has become a most valuable dollar 
earner. In March of the current year, as is now known, 
the United States was Britain’s premier overseas cus- 
tomer—a tribute to the shrewdness of the American 
buyer and to the British supplier. 


On display at the B. I. F. this year there was much 
equipment which had never before been seen. One 
such display was by Dacron, Ltd. (This name is not to 
be confused with the fibre which DuPont is marketing 
in America and, indeed, is manufacturing under license 
from Imperial Chemical Industries, Ltd. As is known, 
Dacron, the fibre, is the DuPont name for the all- 
British fibre Terylene which first saw the light of day 
in the Calico Printers’ Association’s laboratories in 
Manchester. We mention this in passing to indicate a 
certain natural pride in the fact that Dacron has 
‘caught on’ to such an extent in the U. S. A. and also 
because it was discovered in Manchester. It also ‘clears 
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Ist PRIZE—large window 
H. H. West Co. 
Milwaukee, Wis. 





2nd Prize—large window 
F. J. Heer Printing Co. 
Columbus, Ohio 


3rd Prize—large window 
Gramercy Stationers 
New York, N. Y. 


AMOW? YOUR BUSINESS RECORDS CAN TELL YOU MORE .FASTER/ 


Ist PRIZE—small window 
Bauman Office Equip. Co., Inc. 
Wichita, Kansas 





2nd Prize—small window 


Palley Office Supply Co. 
Worcester, Mass. 


3rd Prize—small window 
York Office Supply Co., Inc. 
York, Pa. 






%. 





THESE PRIZE WINNING WINDOWS 


BOOSTED BOOK VISIBLE SALES 


These prize winning windows are examples of effective 
display which boosted sales and profits. The sensation- 
ally successful Victor Book Visible Display contest, 
conducted in March and April chalked up an astound- 
ing nation-wide sales volume for this essential visible 
record-keeping unit. 

Again, this proved that a top product, well displayed, 
is the key to successful merchandising and increased 





j&>| THE VICTOR SAFE 


CIOR) NORTH TONAWANDA 
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sales. Take a tip from these prize winners—and from 
dealers everywhere who participated in the Victor con- 
test: Stock Victor Visible...display it—and you will 
assure yourself maximum sales, turnover, and profit. 


What these dealers have done—you can do, too. 
Ask your local Victor Representative for proved 
ways in which you can boost sales now. Or write 
to eee 


& EQUIPMENT CO., INC. 


NEW YORK 
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the air’ in so far as the produce of Dacron, Ltd., is con- 
cerned.) 

The product of Dacron, Ltd., is Plan-o-Matic and 
A. R. Jackson, the managing director, tells me that he 
plans to go into the American market within the next 
two or three months. 

“I intend to ship from Great Britain for a short 
period and then to arrange for local manufacture un- 
der license in the U. S. A.,”’ he told me when I chatted 
with him at the Fair. 

“T have every confidence that the Plan-o-Matic will 
be a great success in the United States and I know 
from my long association with the systems world that 
Plan-o-Matic has brought into the graphic field an en- 





tirely new flexibility and adaptability which should 
widen very rapidly the market for graphic devices,” he 
added. 

The system is certainly revolutionary. It is claimed 
to be the fastest operating and most flexible graphic 
system in the world—and the most compact. It is abso- 
lutely universal and can project (a) simple and com- 
pound color bars (b) columnar classification by color 
and position (c) numerical coding. 

Color bars can be projected and altered at an amaz- 
ing rate. There are no bits-and-pieces to buy, store, 
locate and manipulate. 

Ten revolving discs are carried in the unit box regis- 

(Turn to page 124, please) 
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Some of New Products and Personalities Seen at British Industries Fair 


1. Burroughs microfilm recording machine 

2. New Byron machine of Bar-Lock Co., Ltd 

3. A. Jackson, managing director of Dacron, Ltd. shows D. Collen 
Smith a point about the firm's new visible systems. 

4. An overseas visitor receives information at the stand of the Of 
fice Machinery and Equipment section 

5. Managing Director Mawle (left) of the British Typewriter Co., Ltd 
demonstrates the new tartan container 
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New hand model produced by Roneo, Ltd 
Remington Rand Ltd. desk. 

James Howden & Co., Ltd., exhibit 

Filing systems of E. N. Mason & Sons, Ltd 
Imperial Typewriter Co., Ltd., new attachment 
New Princess model produced by Fordigraph 
New equipment at the Hollerith exhibit 
Gestetner Model 160 electric stencil duplicator 


OnNrKOwO® 3m 
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a daisy of a new 
Pendaflex campaign 
launched nationally in 











hacked up with a complete program of ie 


MAT ADS - POSTCARD MAILER - DEMONSTRATOR KIT 
DISPLAYS - WINDOW AND COUNTER TRIMMING a 


The new Pendaflex Daisy program is going to work for you! 
Make the most of it~—get your full share of Pendaflex 
sales in your community. Tie in with the ca 

America how Pendaflex makes it possible to stay 


“Fresh As A Daisy” on the filing line! 
Stock, display, sell Pendaflex—Now! 


are you aboard ? 
For full details without obligation write today to: 


Sam A. Wood, Oxford Filing Supply Co., Inc. 
Clinton Road, Garden City, N. Y. 
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Presenting the 
Ol0 Town «95 Copymaker 


RADIO & TV _ oS” a a STORES 
STATIONS A ig 






NOW, AT LAST, A TOP QUALITY 

# Spirit DUPLICATING MACHINE 

BUSINESS That 8 Out Of 10 Organizations 
saerces Can Afford 


ae 













<h Old Town ‘Cyclomatic Action’’ Copymaker has all the 

= high-priced features of machines costing twice as much 
— the same precision engineering, rugged construction 
that highlights Old Town's time-proved heavy duty ma- 
chines — yet it costs only $175.* 








This new cyclomatic machine is especially constructed 
and equipped to handle a// of the many and varied dupli- 
cating jobs of Small Business and Industrial Concerns, 
Schools and Institutions and as avxiliary equipment in 
Big Organizations. 










Here’s the finest little duplicator that money can buy — 
featuring ‘Cyclomatic Action” which assures faster, more 
brilliant reproductions. Produces 1 to 6 colors at one 
time and in split seconds. Actually makes over 
140 clean, clear copies a minute, of anything 
you type, write, print or draw — on varying 
weight paper or card stock; 3” x 5” up to 
9” x 14”. Write for illustrated brochure on 
this revolutionary COPYMAKER. 



















Lee tit 


%. INSTITUTIONS 












DEALERS — OLD TOWN ’s lower-priced duplicating 
machine can increase volume — add materially to 
a ere ' our profits. The many unique and exclusive features 

INDUSTRIAL FIRMS a, \ ree i of this new OLD TOWN Copymaker 9S can mean 
: extra profitable, year-round, repeat business for you. 

Write TODAY for dealer franchise information which 
shows you how just one machine can bring you thou- 
sands of dollars of business every year. 
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* PLUS FEDERAL EXCISE TAX 
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os NEW CYCLOMATIC ACTION 


(Printe N 
. puPLiFOR pirit CARB * « 
supe & suPruis Precision Engineered 
e APE ' 


Lifetime Construction, 





2 Revolutionary /7W Low-priced 
with... only 


010 Town $ COPYMAKER 


Has ALL the usual 
Duplicator features PLUS:— 
% CYCLOMATIC ACTION-—Sealed-in bearings 
and high-tension gears give greater speed, 
efficiency, economy and a lifetime of service. 


%& FLUID CONTROL—Prevents excess moisture 
and results in instantaneous drying. 


% SINGLETTE—Potented sheet separator pre- 
vents waste and blank sheets and jamming. 


% WIZARD COPY CONTROL — Reguiotes 


GOVERNMENT brightness of copies or length of run. 
AGENCIES 


Manufactured To The Same High Standards 
That Have Made OLD TOWN Carbons, 
Ribbons and Equipment World Renowned 


CORPORATION 


| CORPORATION, 750 Pacific Street, Brooklyn 17, N. Y. 

















Baltimore Stationers Hold Frolic 


The fourth annual dinner and dance of the Balti- 
more Stationers Association at the Lord Baltimore 
Hotel on May 9 attracted a capacity crowd—all pleas- 
ure bent. Confidence in their entertainment committee 
was well justified for all the elements were at hand 
for all to eat, drink and be merry. 

A beautiful corsage was presented to each lady as 
she entered the banquet hall. Liquid refreshments 
were provided by Penn-Mar-Va Travelers so a happy 
hour was spent before dinner making new friends and 
re-establishing old acquaintanceships. The dinner was 
appetizing and carefully served. The music provided by 
Harry Long and his orchestra was irresistible. With 
the assistance of many manufacturers pleasing gifts 
were provided. 

President W. E. Bocmiller, Baltimore Office Supply 
Company, Baltimore, Md., took the “mike” for a brief 
but sincere statement of appreciation for the support 
of all the guests and the industry and energy of the 
committee to whom all were indebted for a grand eve- 
ning of pleasure. He introduced Governor Samuel 8S. 
Rocendorf, Southern Stamp & Stationery Company, 
Richmond, Va.; Miss Rose Cushman, NSOEA, and Mr. 
and Mrs. E. Wade Land, Chas. G. Stott & Co., Wash- 
ington, D. C. Mr. Land is president of the Washington 
Stationers Association. 

Cal K. Johnson, Julius M. Stark & Company, Balti- 
more, Md., who acted as “MC” and his committee is 
to be complimented for their untiring efforts. The full 
committee, all of Baltimore, was as follows: Chairman 
Cal K. Johnson, Julius M. Stark & Company; Richard 
Widemeyer, Koch Office Supply Company; John A. 
Busch, Baltimore Stationery Company; Bernie Younger, 
Younger & Company, and Fred Yenni, Yenni & Block. 





Wisconsin Firm Holds Dinner, Get-Together 


About 50 employees and guests of the Engineering 
Manufacturing Company, Sheboygan, Wis., ‘enjoyed a 
dinner and get-together on the evening of Friday, 
May 16. 

E. H. May, president of the company, highlighted 
the evening by showing a film of past company picnics. 
He also showed films and colored slides of a recent 
trip he and Mrs. May took to South America. Mr. May 
gave a running commentary on the people, places and 
scenes, including some of Rio De Janiero, Brazil and 
the Chilean Lake region. 

Members of the committee in charge of the dinner 
arrangements were V. J. Kritske, H. l!. Mais, John 
Klabechek and Paul Schroeder. 





O.E.M.I. Meets in Pebble Beach, Calif. 


More than 100 top executives of the nation’s office 
equipment industry attended the annual meeting of 
the Office Equipment Manufacturers Institute in Peb- 
ble Beach, Calif., May 21 and 22. 

The opening dinner was addressed by Tully C. Knoles, 
Chancellor of the College of the Pacific, who was intro- 
duced by Edgar B. Jessup, president of Marchant Cal- 
culators, Inc., and Pacific Coast director of the Insti- 
tute. The luncheon meeting heard J. Hugh Jackson, 
dean of the Stanford Graduate School of Business. 

“Since World War II,” commented Mr. Jessup, “the 
office equipment and furniture industry has tripled 
its volume, and the total annual sales are currently 
running at the rate of 14 billion dollars.” 








N. Y. Dealers Hold Golf Tournament 


(Pictures on page 82) 


The first golf tournament of the 13th annual golf © 
season of the Office Equipment Dealers of New York ~ 
was held on May 22 at the Colonia Country Club, = 
Colonia, N. J. 

A day of clear skies and sunshine welcomed the 
golfers, many of whom arrived early to take advantage 
of the first really warm day of the season. A total of 
77 members and guests took part. Those who did not 
compete in the golf tournament played clock golf or 
cards. 

Security Steel Equipment Corporation plant is situ- 
ated close by at Avenel, N. J. and, as usual, the firm 
served refreshments at the eleventh tee and later on in 
the early evening provided refreshments at the Club: 
House. 

R. G. Drinkuth, vice-president and treasurer, and 
H. G. Tough, sales manager, were on hand to act as 
hosts to the group assisted by J.T. Stevens, B. W. Kane, 
J. Chaney, J. Seymour, C. M. Reid, F. LaCorte, H. Rey- 
der and Lynn Jervis. 

As the day drew to a close all adjourned to the din- 
ing room where they enjoyed a delicious beef steak 
dinner. After which president Ben Itkin, Itkin Bros., 
Inc., New York, N. Y. extended greetings and expressed 
his pleasure at seeing such a good attendance. He 
thanked John E. Mossman, Desks Inc., New York, N. Y., 
and Bernard H. Nemlich, Regan Furniture Corporation, 
N. Y., N. Y., for arranging a fine day’s outing and also 
thanked Joe Weiner, David Kramer, Inc., New York, 
N. Y., for helping with the ticket and financial ar- 
rangements. He then expressed the appreciation of 
the association to the Security Steel Equipment Corpo- 





Left: John R. Gray, NOFA executive director, and Howard A. New- 
man, NOFA TT Right: B. W. Kane, Security Steel Equipment 


Corp., and Howard Newman, NOFA attorney. 


ration for their thoughtfulness and generosity in play- 
ing hosts at the affair. 

The following guests were then introduced: R. G. 
Drinkuth and H. G. Tough of Security Steel Equipment 
Corporation; John R. Gray, NOFA executive director 
and Howard A. Newman, NOFA attorney; Jack 
Schwander, Desks Inc., New York, N. Y.; Moe Turman, 
Metwood Office Equipment Corporation, New York, 
N. Y.; Dan Waldner, D. Waldner & Company, Mineola, 
Long Island, N. Y.; A. J. Kuhn, Sr., Joe Galen, A. J. 
Kuhn, Jr. and Chap Rafferty, all of Peerless Steel 
Equipment Company; Jack Einhardt, Columbia Steel 
Equipment Company; and Max Block, Keystone Steel 
Equipment Company. 

The following winners of the golf tournament were * 
announced by B. H. Nemlich who made the awards: © 
Low Gross—Samuel Henning, Cole Steel Equipment ~ 
Company; Runner-up—Chap Rafferty, Peerless Steel 
Equipment Company; High Gross—Jack Levis, Brock — 
Press, Inc., Stamford, Conn.; Runner-up—Jack Barnes, * 
manufacturers’ representative. j 

Other winners were: Charles Stettler, Berry, Dickie & 
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Sturgis Steel Chairs Survive 
Kansas City Flood! 


This is of several Sturgis steel chairs salvaged 
from 1 fices of the Colgate-Palmolive-Peet 






















Comp ifter last summer’s disastrous Kansas 
City For over a week these chairs had 
lain si rged in a corrosive mass of mud, 
acids, ind the pollution from 10,000 rot- 
ting ¢ 

ries 


_ 





J iy a Sturgis No. 1225 Office Guest 
ter being pulled from flood filth. 


left) 


The 
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Sturgis Dealer Wm. J. Evans 
shows W. B. Ege of 
Colgate-Palmolive-Peet 
pany the same chair after it had 
been washed and reupholstered. 
Bonderized steel 

came through unscathed. 


To the surprise of Colgate-Palmolive-Peet execu- 
tives, when the filth was scraped and washed 
off, the steel parts of the chairs showed absolutely no 
rusting or finish peeling. As soon as the upholstery 
was replaced the chairs were as good as new. 


Sturgis engineers were not surprised, however. 
They had long ago included Bonderizing of all 
metal parts in their program of building chairs 
capable of performing above and beyond normal 
use demands. That these Sturgis chairs survived 
a flood is proof not only of the value of Bonderiz- 
ing but of the soundness of Sturgis manufactur- 
ing methods. 


Your customers can’t see all the quality that’s 
engineered into Sturgis chairs but it’s there in 
full measure—and because it’s there Sturgis 
dealers find it easy to build repeat business for 
the complete line of Sturgis chairs. 









Com- 


frame 











1. 


Bob Andrasick, Macey 


Charies Lundgren, Dancker & Sellew, Inc.; 
Equipment Co.; John 


Fowler, Inc.; Ted Patton, Patton Office 
Broere, Lackawanna Leather Co. 


Jack Levis and Jerry Walliston, Brock Press, Inc., Stamford, Conn. 


F Joe Chaney and Lynn Jervis, Security Steel Equipment Corp. 


Sam Katz, Art Steel Sales Comps Moe Turman, Metwood Office 
Equipment Corp.; Max Block, Keystone Steel Equipment Co.; Joe 
Wallace, manufacturers’ representative; Ben Itkin, Itkin Bros., 
Inc. 

Charles Stettler, Berry, Dickie & Stettler; A. J. Kuhn, Sr., Joe 
Galen, A. J. Kuhn, Jr., and C. Rafferty, all Peerless Steel Equip- 
ment Co. 

Fred Sorensen, Regan Furniture Corp.; Ed Golden, manufacturers 
representative; Hugh Ward, Geyer Publications; Geo. B. Wray 
manufacturers’ representative. 

R. B. Booth, The Leopold Co.; Charles a ae tg Blanchard 
Bros. & Lane; Edwin L. Steinbruck, Macey-Fowler, Inc.; Charles 
Grubstein, American Leather Co.; Angus Gordon, Penny & Gordon 
Dan Fox, Macey-Fowler, Inc.; Wally Good, Lackawanna Leather 
mag Jack Schwander, Desks, Inc.; Dan Good, Lackawanna Leather 
o. 
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8. 





(Story on page 80) 


Joe Weiner, David Kramer, Inc.; Sam Katz, Art Steel Sales Corp.; 
Angus Gordon, Penny & Gordon; Victor Scheinman, Cole Steel 
Equipment Co. 

H. G. Tough, J. T. Stevens, B. W. Kane, J. Chaney, R. G. Drinkuth 
and J. Seymour, all Security Steel Equipment Corp. 

T. Mestel, Parker Steel Products, Inc.; Nat M. Plaine, Columbic 
Steel Equipment Co.; Sam Fish, S. J. Fish Co.; Irving Jacobson, 
Excellent Cabinet Works Co. 

F. LaCorte, Security Steel Equipment Corp.; W. B. Wood, Jr., The 
W. B. Wood Co., Newark, N. J.; R. Penny, Penny & Gordon. 

Al Lakow, Samuel & Sons; Sy Pels, Royal Metal Mfg. Co.; Joe 
Brenner, Brenner Desks, Newark, N. ; Arthur Bright, Bright 
Chair Co. 

Samuel Henning, Cole Steel Equipment Co.; B. H. Nemlich, Regan 


Furniture Corp.; Harvey Bright, Bright Chair Co., Inc.; Dan Wald 


ner, D. Waldner & Co. 


Jack Einhardt, Columbia Steel Equipment Co.; B. Brokman, Guest; 
Abe Itkin, Itkin Bros., Inc. (Dealers not otherwise identified are 
from New York City or Long Island 
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Phere must be a reason 
why so many dealers who 
once try WRITEMASTER 

Typewriter Carbon Paper 


order it again and again. 


It may be the sharp, 
clear copies produced by 
WRITEMASTER’S all-rag, perfectly 
inked Typewriter Carbon. 


It may be the ease of handling 
and the cleanliness of WRITEMASTER’S 


treated back. 


It may be the friendly cooperation 


PEERLESS IMPERIAL gives its dealers with regard Wags 


samples and other sales aids. 
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It may be the complete line of weights and finishes that simplify the dealer’s carbon paper problems. 


Whatever it is, you will surely benefit by investigating the advantages of WRITEMASTER 
Typewriter Carbon Paper. 


Pe 


Write for samples today. 


For the finest in typing—we suggest WRITEMASTER Ribbons. 


a 


PEERLESS-IMPERIAL CO., INC. 
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i Cf real 9, iu we Ribbons, carbons, spirit and gelatin duplicating 
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carbons, master units, carbon ribbons, carbon rolls for every business need. 
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Stettler, New York, N. Y.; H. G. Tough, Security Steel 
Equipment Corporation; Charles Lundgren, Dancker & 
Sellew Inc., New York, N. Y.; B. H. Nemlich, Regan Fur- 
niture Corporation, New York, N. Y.; Joe Wallace, 
manufacturers’ representative; Dan Waldner, D. Wald- 
ner & Company, Mineola, Long Island, N. Y.; Victor 
Scheinman, Cole Steel Equipment Company; Dick 
Houghton, Regan Furniture Corporation, New York, 
N. Y. and Andrew Nelson, W. H. Gunlocke Chair Com- 
pany. 

In conclusion Mr. Nemlich called attention to a 
beautiful silver cup donated by Roth & Margolis, the 
association’s attorneys. On behalf of the association 
he thanked them for their handsome gift and an- 
nounced that it will be awarded at the final meet of 
the season to be held at the Westchester Country Club 
in September. 





Credit Executives Convene in Chicago 

Nearly 100 were registered May 14-16 for the silver 
anniversary conference at the Congress Hotel in Chi- 
cago of credit executives of associated manufacturers 
selling stationery, office supplies, school supplies and 
kindred industries. It was regarded as the best session 
in the history of the group. 

Highlight speakers and their topics included: Spe- 
cial Agent K. Robert Schroeder, Federal Bureau of In- 
vestigation, “Bankruptcy Frauds”; Joseph P. Temple- 
ton, comptroller of Joseph Dixon Crucible Company, 
“We Get So Soon Old and So Late Smart”; Harry W. 
Heckman, Ph.D., consulting economist, “Yardsticks of 
the Future”; Joseph T. Meek, president of Illinois Fed- 
eration of Retail Associations, “Freedom to Fail”; Ed- 
ward L. Maclennan, C.P.A., “How to Read a Financial 
Statement”; Attorney Abraham L. Popper, “Law as 
Applied to Credit Work’; William Gove, Minnesota 
Mining & Manufacturing Company, “Serve and Sell’; 
Attorney C. Edward Dahlin, “Behind the Scenes in 
Banking Operations,” and Howard P. Sanders, secre- 
tary the Stationers & Publishers Board of Trade, Inc., 
“Credit Where Credit Is Due.” 

Melvin W. Borders, president of Wilson Jones Com- 
pany, served as honorary chairman for the past year 
and Morris Ness, also of Wilson Jones Company, was 
national chairman. Honorary vice-chairman were 





Frank Hempstead, Eaton Paper Company, and Wilbur 
D. Comstock, G. J. Aigner Company. 

A motion picture film, “Simplified Unit Invoice Ac- 
counting Plan,” was presented by Remington Rand Inc. 
A question and answer period and numerous social 
events were on the program. 





New York Stationers Hold Dinner Dance 


More than 565 members, their wives and guests as- 
sembled to attend the first annual dinner dance of the 
Stationers Association of New York, Inc., held on Sat- 
urday evening, May 10, in the grand ballroom of the 
Hotel Statler. 

Prior to the dinner an hour of sociability and good 
fellowship was spent in the adjoining spacious foyer 
where guests enjoyed their favorite cocktails to the 
tune of pleasant music provided by strolling musicians 
before the banquet was served. 

Present were Richard E. Wahrman, R. E. Wahrman, 
Inc., New York, N. Y., governor NSOEA 13th regional 
district; Past Governors Robert Reichman, Mooney’s 
Inc., New York, N. Y.; and J. S. Libien, Libien Press, 
New York, N. Y.; Milton Goldhair, Harmill Office Sup- 
ply Company, New York, N. Y., president of the Sta- 
tioners Association of New York, Inc., and many sta- 
tioners, manufacturers and sales representatives with 
their ladies from the metropolitan New York area as 
well as from New Jersey, Philadelphia and other points. 

George Reichman, Mooney’s Inc., New York, N. Y., 
chairman of the entertainment committee, welcomed 
guests and introduced President Milton Goldhair who 


extended a hearty welcome on behalf of the association 


and expressed his pleasure at seeing such a large 
attendance. 
various committees and all who had contributed 
toward making the affair a success and expressed the 
hope that there will be many such affairs in the future. 


He was followed by Sig. Engelberg, Eagle Pencil Com- 
pany, of the committee of arrangements who an- 
nounced that there would be no speeches. In com- 
menting on the large attendance he confessed he had 
strong doubts that it could be done, so strong in fact 
that he wagered a good hat with two of the committee 
members. He concluded with the remark that the 


en 


Stationers Association of New York Banquets at Hotel Statler 
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He went on to thank members of the | 
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affair was successful far beyond his expectations and 
it was a real pleasure to pay his debt. 

Excellent entertainment consisting of a variety of 
well chosen acts followed with Broadway's Star Come- 
dian “Red” Buttons acting as master of ceremonies. 
Music was furnished by Herb Steiner and his orchestra 
for dancing between courses and for the balance of 
the evening. 

A handsome journal containing names of member 
firms of the association, officers of the association and 
names of the committees was distributed to each guest 
in addition to a ball point pen, compliments of the 
Paper Mate Pen Company, and a plastic memo case 
and pad, compliments of the Autopoint Company. 

Credit goes to the following committees for a job 
well done. 

General Committee—chairman, George Reichman, 
Mooney’s Inc.; Carl C. Judkoff, Cantigny Printing & 
Stationery Corp.; Mannie Klein, The Klein-Heimbinder 
Co.; J. S. Libien, Libien Press, Inc.; Frank O’Brien, J. J. 
O’Brien & Son; Irving Orens, Alpha Office Supply Co., 
Inc.; Sam Rabinowitz, Sport Stationers & Printers, 
Inc.; Mac Rapoport, Symac-Harlem; Robert Reichman, 
Mooney’s, Inc.; Arthur Robinson, Simax Stationery 
Co., Inc.; Dan Siegel, M. C. Flynn, Inc.; Irving Stein- 
holtz, Cantigny Printing & Stationery Corp., and R. E. 
Wahrman, R. E. Wahrman, Inc., all of New York, N. Y. 

Entertainment Committee—San Rabinowitz and Carl 
C. Judkoff. 

Dinner Committee—Mannie Klein and Carl C. Jud- 
koff. 

Publicity Committee—Robert Reichman and George 
Reichman. 

Journal Committee—J. S. Libien and Irving Stein- 
holtz. 

Officers of the association are: 

President—Milton Goldhair, Harmill Office Supply 
Company. 

Vice-President—Louis Novick, Novick Press. 

Treasurer—Irving Steinholtz, Cantigny Printing & 
Stationery Corporation. 

Secretary—Robert Polon, Robel Press. 

General Counsel—Herbert Markham. 





Bowling League Banquets, Elects Officers 


The affable Len Schneider, The Globe-Wernicke Co., 
stepped out of the position of president of the Sta- 
tioners Bowling League of Chicago, in a brief but noisy 
business meeting preceding the distribution of prize 
money May 20 at Riccardo’s Restaurant. 

Division of the “swag” was the highlight of the eve- 
ning for the Tuesday night bowlers at the Arena as 
they enjoyed good food, refreshments and an evening 
of cards. 

Succeeding Schneider as pilot of the bowlers is the 
ten pin expert, Bill Bruner, Office Stationery & Equip- 
ment Company. Other officers chosen at the banquet 
include Joe Falbo, Codo Manufacturing Corporation, 
vice-president; Frank Grenzik, Just & Son, secretary; 


iY 


Officers, Winners in Bowling League... 





i. Officers: Frank Grenzik, Just & Son, secretary; B. J. Powell | 


W. Faber-Castell Pencil Co., Inc., treasurer; Joe Falbo, Codo Mig, 
San vice-president; Bill Bruner, Office Staty. & Equipment Co, 
president 


2. Winning Team: Joe Falbo, Codo Mfg. Corp., captain; Len Schneider 
The Globe-Wernicke Co.; Walter Fieldhouse, Commercial Staty. Co. 
Eddie Kraft, National Blank Book Co. 


3. Retiring Officers: Len Schneider, The Globe-Wernicke Co., president; 
Eddie Kraft, National Blank Book Co., vice-president; Joe Corbino 
Horder’s, Inc., secretary; H. W. Fiddelke, Graver-Dearborn Corp. 
treasurer. 


and B. J. Powell, A. W. Faber-Castell Pencil Company, 
Inc., treasurer. 

Grenzik succeeds “Little Joe” Corbino, Horder’s, Inc., 
whose figures showed that the Indians, captained 
by Joe Falbo, Codo Manufacturing Corporation, were 
champions of the league. Falbo’s teammates were 
Walter Fieldhouse, Commercial Stationery Company; 
Len Schneider, The Globe-Wernicke Co.; Eddie Kraft, 


National Blank Book Company, and Joe Domanski,} 


Horder’s, Inc. 


The league ended almost in a dead heat between the! 


Indians and the Phillies, led by Harry Venet, Reyburn 
Manufacturing Company. Both outfits won 59 and 
lost 46 games and after they had stumbled on the 
final night it was necessary to resort to total pins to 





Members of Stationers Bowling League of Chicago Attend Banquet at Riccardo’s 
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year in, year out 


no sales Prob- | 


HERE'S WHY. -- You Rove sO ondable, 


lems nor Service Problems W 
Simple, Rugged 





LI@GUID DUPLICATORS 


A ‘‘Copy-rite’’ liquid duplicating equipment is easier to sell and more profitable to you be- 
cause of its overwhelming acceptance everywhere—and because “‘Copy-rite’’ Duplicators 
are dependable, simple to operate and built to last, with no service problems. 








“Rite-Copy”’ supplies are popular, heavy selling 
items, t since they insure the finest duplicat- 
ing work—‘‘Rite-Copy”’ Supplies and ‘“‘Copy- er 668 2 ae 
rite’’ Duplicators—including electric models oe epee e ft enon yer — 
Yi with the UL Seal of Approval—are now avail- F.0.8. Chicago. = * 
- able. Write for complete details today! 





SEVEN IMPORTANT REASONS 


ki WHY Copy-nrile ASSURES 
GREATER CUSTOMER SATISFAC.- 
TION — BIGGER PROFITS FOR YOU 


1. LONGER RUNS OF MORE UNIFORM 


PIE rmitted by roller moisten 
Hh 
the * 
‘ 


2. FASTER WORK — one copy for each 
sndie — face up 


3. INSTANT STARTING without priming 
F olways visible 

4. N TENCILS, GELATIN, RIBBONS, 
TYPE. INK 


5S. A RATE ALIGNMENT — avtomotic 
br 7 occurote registration 


6. VERSAT TY—Copy-rites handle 
postcards to 9” x14" sheets 


7 y ‘ resimple, and built to last 


WOLBER DUPLICATOR & SUPPLY CO. 














1203 Cortland Street, Dept. OA, Chicago 14, Illinois 
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deciare a winner. This method found the Indians vic- 
torious. 

In third place at the finish were the Cardinals, cap- 
tained by Bill Silberstorf, G. J. Aigner Company. 

Once more John Steurcke, Rogers Loose Leaf Com- 
pany, captured individual honors, besting his 1951 
performance three pins in an 183-pin average. Tony 
Peters, Horder’s, Inc., and Roy Hanson, The Globe- 
Wernicke Co., both made 176 averages for run- 
ner-up ranking. Bill Bruner, Office Stationery & 
Equipment Company, was fourth, averaging 174. 

The Indians bowled the high series of 3170 and the 
Giants spilled the wood for 1107 high game. Harry 
Gordon, off a near-perfect game, had 738 high series 
and Art Olsen was credited with the 285 high indi- 
vidual game with handicap. 

Lud Singer, Standard Visible File Company, headed 
the banquet arrangements committee, assisted by Joe 
Redmond, Just & Son, and Walter Lennartson, OFrFrice 
APPLIANCES. Stewart McDonald, Commercial Station- 
ers, was chairman of the nominating committee. 





Elect New Officers of Chicago OFA 


The Office Furniture Association of Chicago in May 
meeting at the Charles Harrison Restaurant elected 
Henry Otto, Office Furniture Clearing House, as the 
new president succeeding Norman Ginsburg, Joseph 
Ginsburg, Inc., who becomes chairman of the board. 

Other officers named include William Wolff, Chicago 





New Chicago OFA Officers .. . Seated (left to right): 
Henry Otto, Office Furniture Clearing House, newly-elected president 
and Norman Ginsburg, Joseph Ginsburg, Inc., retiring president, now 
chairman of the board; Standing: John Smythe, Geyer’s Topics, activi- 
ties secretary; Louis H. Farber, manufacturers’ representative, mem- 
ber of board of directors; William Wolff, Chicago Office Furniture 
Co., secretary; Al Lipsky, Business Furniture Co., treasurer. Missing 
when photograph was taken were: Martin Hilmer, Weber, Hilmer 6 
Johnson, vice-president, and Sidney Stein, S. Stein & Co., member of 
board of directors. 


Office Furniture Company, secretary; Al Lipsky, Busi- 
ness Furniture Company, re-elected treasurer; M 
Hilmer, Weber, Hilmer & Johnson, vice-president; Joh 
Smythe, Geyer’s Topics, activities secretary; Lou Fare 
ber, manufacturers’ representative, and Sidney Steiny 
S. Stein & Company, members of the board of directors, 

A highlight of the evening was the presentation t@ 
Harry Hofherr, Kendrick Furniture Company, retiring 
president of NOFA, of a plaque as a token of the esteem 
in which he is held by his fellow Chicagoans. The 
presentation was made by Hy Natovich. 

The members voted their appreciation to the fing 
work of activities secretary, Abe Golden, Royal Meta} 
Manufacturing Company, for his many outstanding’ 
programs, and Art Olsen, Olsen’s Office Supplies, Ine) 
Forest Park, Ill, for his work as secretary. Norman” 
Ginsburg, the retiring president, was accorded special] 
mention. 

A movie, “Credit, Man’s Confidence in Man,” wag 
enjoyed through courtesy of Dunn & Bradstreet. Re-' 


ports on the recent NOFA convention were heard. ; 


: 
: 


New Stationery Show Set for Chicago 


The Chicago Stationery Show, which is scheduled to! 
open Sunday, August 10, and run through Wednesday, 
August 13, at the Palmer House has been announced 
by George F. Little Management. This organization is 
well known for its management of the New York Sta- 
tionery Show and other trade shows in the giftware, | 
lamp, china and glass industries. 

The decision to establish this new market was 
reached following the request of a group of prominent? 
manufacturers and a survey which indicated trade-§ 
wide interest. 

The show will occupy 88 rooms on the seventh floor! 
of the Palmer House and will provide a most conveni-! 
ent and inexpensive opportunity for buyers of station- 
ery and related items to shop and buy over 100 
representative lines of merchandise in the following 
main categories: social stationery, pens and pencils, 
office supplies, typewriters, desk accessories, leather 
goods, school supplies, drawing materials, greeting 
cards, gift wrappings, playing cards, games and acces- 
sories, party favors, household paper goods, candles 
and sundries. 

The dates August 10-13 immediately follow the Chi- 
cago Gift Show. It is expected that many buyers will 
find the combination of the second week of the Giff 
Show and the Sunday opening of the Stationery Show 
added inducement to cover both markets. Many buyers 
are also expected to take advantage of the two evening} 
openings, Sunday and Wednesday until 9 P.M. : 

Among the firms who have already made their ex- 
hibit room reservations are: American Binder Co, 
Arrco Playing Card Co., Artamount, Inc., Barker Greet-} 














The Office Furniture Assn. of Chicago Meets at Charles Harrison Restaurant; 
Inset: Harry Hofherr (left) Receives Appreciation Plaque from Hy Natovich 
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Why not shoot for the top? Maybe you can 
get the Mosler line!”” 


You’ll have good reason to congratulate 
yourself if you land a Mosler dealership. 
Mosler is the Jeader. The largest-selling 
safe line in the world. And that makes a 
world of difference to a dealer. It means 
Mosler safes and chests are easier to sell 

.. more profitable, too! It means you’ve 
got the full weight of Mosler’s unparalleled 
national advertising behind you. Millions 
of dollars have been spent in the last five 
years making new customers for you every 
day. It means thorough Mosler training, 


IF IT'S MOSLER . . . IT'S SAFE 


*~ Mosler Safe 


%* A limited number of Mosler dealerships are still available 
want to handle the world’s leading line of record safes and money chests. Find out, 
today, if there’s one open in your town! 





. . » for merchants who 


both in the factory and the field, for your 
salesmen . . . plenty of promotional back- 
up ... personal sales help from Mosler 
representatives. It means, in short, that 
the Jeader is behind you all the way! 


These are just a few of the reasons a 
Mosler dealership is worth shooting for. 
Why not check on it right away? Wire, 
phone, or mail the coupon below, right 
now, for further details! You'll get an im- 
mediate reply! 


Z, vMfutty 


Since 1848 


World’s largest builders of safes and bank vaults . . . Mosler built the U.S. Gold ry * Vaults 


at Fort Knox and the famous bank vaults that withstood the Atomic Bomb at 


The Mosler Safe Company 


Mail Co n, Today, Dept. OA-7, Hamilton, Ohio 


for information on 


NAME OF STORE 


Mosler Dealership 
Openings ! 


CITY OR TOWN.. 
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Please advise me whether or not a Mosler dealership is open in my area. 


























ing Card Co., Blue Star Leather Mfg. Corp., A. N. 
Brooks Co., Bruelheide Publishing Co., Cape Shore 
Paper Products, Colonial Candle Co., Joan Daniels, 
Maurice Duchin, G. J. Eberhardt Co., Everlast Process 
Printing Co., Eisman, Ewen & Rose, Eversharp Inc., 
Freund-Mayer & Co., J. R. Geller, Goodfrend Metal 
Products Co., General Diaries, George S. Heineman, 
Masterpiece Studios, Moviette Inc., The O’Leary’s, Park 
Sherman, Puritan Stationery Co., Regency Thermog- 
raphers, Remington Rand, Royal Imprints, S. K. Smith 
Co., Stationers Specialty Co., Treasure Masters Corp., 
Victry Lite Candle Co., Samuel Ward Mfg. Co., and 
Whitman Publishing Co. 

Show hours are: Sunday, August 10, 1 p.m. to 9 P.m.; 
Monday and Tuesday, 9 a.m. to 6 p.m. and Wednesday 
9 aM. to 9 P.M. 





Lousiana Printers & Stationers Meet 


in Lake Charles for Convention 
REPORTED BY ART CARROW 


The fourth annual convention of the Louisiana 
Printers and Stationers was held in the beautiful city 
of Lake Charles on May 17 and 18 with an attendence 
of 72 men and 50 ladies, making this meeting the 
largest in the history of the association. 

Under the direction of Bob Burns, Bob Burns Print- 
ing Company, Monroe, as president; Mrs. Inez Land, 
The Franklin Press, Inc.; Baton Rouge, La., first vice- 
president; L. W. Tabb, Lake Charles Office Supply 
Company, Lake Charles, La., second vice-president, and 
George W. Rollosson, Rollosson & Son, Crowley, secre- 
tary-treasurer, favorable gains have been made during 
the past year. 

L. W. Tabb was general chairman and with Connie 
Ruysenaars, Office Machines & Supply Company, Lake 
Charles, as co-chairman, the meeting was a success 
and much credit is due Mrs. Horace Allen and her 
committee for the wonderful entertainment provided 
for the ladies. 

The convention opened with invocation by Rev. 
Iveson B. Noland, Church of the Good Shepherd, and 
an address of welcome by L. D. Mann, president of 
the Association of Commerce, Lake Charles, and a 
response by Mrs. Inez Land, first vice-president of 
the association. 

The speakers for the first session were well chosen 
and gave the audience some good information to take 
home with them. A. V. Breard, Monroe Office Equip- 
ment Company, Monroe, La. talked on “Store Modern- 
ization”; Albert Shands, manager Graham Paper Com- 
pany, New Orleans, La., selected for his subject, “The 
Fine Paper Market”; Marvin W. Parnell, Dixie Cup 
Company, Monroe, La., was timely with “What is 
Salesmanship?” and Harold N. Cornay, Press of H. D. 
Cornay, delivered an interesting address of “Promo- 
tion of the Printing Industry”. 

Fellowship hour was held before the banquet along 
with cocktail hours sponsored by Lee Zachary of 
Southern Folder & Index, El Dorado, Ark.; Ennis Tag 
& Sales Book Company; Louisiana Paper Company, 
and Albert Fox, Shreveport, La., for various groups 
with the main gathering in the Charleston Room of 
the Charleston Hotel with D. & W. Paper Company; 
Graham Paper Company and E. C. Palmer & Company 
Ltd., as hosts. 

The banquet was held in the Colonial Room of the 
Majestic Hotel, with Horace Allen as master of cere- 
monies and Boyce House of Fort Worth as the banquet 
speaker. After the banquet, dancing was in order until 
the late hours of the evening. 

At the second session held Sunday morning, the 18th, 
Gus Trahan, governor 9th District NSOEA, delivered 
an address on “Organization” whereby he presented the 
advantages of association work and membership; J. D. 
Spaulding, Ditto sales manager, New Orleans, gave an 
interesting talk on “The Duplicators and their Applica- 
tion”; George A. Tarrant, division sales manager, The 
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. Bernard Levi and Herman Marks, Ferd Levi Stationery Co., Monrog 








Directors of the Louisiana Printers and Stationers Assn. L. W. Tabb 
Lake Charles Office Supply, Lake Charles; Geo. Rollosson, Rollosson 
& Son, Crowley; Bob Burns, Bob Burns Ptg. Co. Monroe; Gus Trahan, 
General Office Supply, Lafayette; Virgil Jones, Alexandria Office 
Equipment Co., Alexandria; Mrs. E. J. Land, The Franklin Press 
Baton Rouge; Edgar Jordan, Standard Ptg, Alexandria; Claude 
Latil, Latil Stationery, Baton Rouge; Jim Renton, A. Blanco, New 





Orleans and H. A. Kuhimann, Kuhlmann Office Supply, Bator 
Rouge, La. 


Harold N. Cornay, Press of H. N. Cornay, New Orleans, and Poul 


' P. Piazza, Piazza Office Supply Co., Abbeville, La. 
. H. P. Stutes and Horace Allen, Lake Charles Office Supply, Lake 


Charles. 


La.; Cenas Gaines, Oak Office Supply Co., New Iberia, La.; Dwight 
Petty, Standard Office Supply Co., Monroe, La.; August Schmidt 
J. A. Hoerner Co., New Orleans; Theo J. LeBlanc, A. Blanco, Inc 
New Orleans, La.; Paul Piazza, Piazza Office Supply Co., Abbe 
ville, La. 


M. I. Townsend, Graham Paper Co., New Orleans, La.; C. | 





’ Blanchard, Ennis Tag & Sales Book Co., New Orleans, La.; C. Green} 


Holcombe, Ennis Tag, New Orleans; Jim Dufty, New Orleans and 
Roland C. julien, Julien Office Equipment Co., Lake Charles, La. 


Miss Rose Harnot, New Orleans, La.; Miss Germaine Pastoret, New 
Orleans, La.; Mrs, Bob Burns, Monroe, La.; Mrs. Lester Kiplinge 
Lake Charles, La.; Mrs. Marvin Parnell, Monroe, La. 


. Mary Farlow, Lake Charles; Mrs. W. B. Waltman, Dallas, Texas 


Mrs. Henry Mayo, Monroe, La.; Mrs. Connie Carrow, Houston 
Texas; Mrs. R. G. Breard, Monroe, La.; Mrs. L. W. Tabb, Lait 
Charles, La.; Mrs. A. V. Breard, Monroe, La.; Mrs. Pat Ruysenaars} 
Lake Charles, La. 

Armand Breard, Monroe Office Equipment Co., Monroe La.; Albeit 
Shands, New Orleans manager, Graham Paper Co., Marvin ‘Parnell. 
Dixie Cup Co., Monroe, La.; Harold N. Cornay, Press of H. : 
Cornay, New Orleans. (Photos by Art Carrow t 
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it’s a sensation 
from coast to coast! 


am 
King-Size 


Bookcase 
84" high 


38” wide 12” deep 








Here's a bookcase that sells on sight! It’s “king- 
size” . . provides more shelf space per square 
foot of floor space . . has sliding shelves that 
are adjustable without bolting .. it’s a quality 
product through and through . . made of heavy 
gauge steel . . with beautiful, durable baked 


enamel! finish. No wonder this “king-size” book- 


ESP ae eS 


case is one of the biggest hits in any line-up of 


office furniture values! Write today 
for more details! 


tops them all in 
quality and value! 


amy 


nbol of a quality product 





AMERICAN METAL PRODUCTS COMPANY 
BORROUGHS MANUFACTURING DIVISION 


5959 Linsdale » Detroit 4, Michigan 
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Baton Rouge, La.; president, L. W. Tabb, Lake Charles 
Office Supply Company, Lake Charles, first vice-presij- 7 
dent; James E. Renton, A. Blanco, Inc., New Orleans, 
La., second vice-president, and Bob Burns, Bob Burns 
Printing Company, Monroe, La.; secretary and treas- 
urer. 

The directors for the coming year are Paul Piazza, 
Carter’s Ink Co., Dallas, presented the best way to 
“Meet Your Best Customer” with illustrations and 
charts and Edgar C. Jordan, Standard Printing Com- 
pany, Alexandria, La., conducted an open forum. 

In addition to participating in all the open festivi- 
ties, the ladies enjoyed a yacht trip for three hours 
on Lake Calcasieu and down the river to the Gulf of 
Mexico. Sunday morning, while the meeting was in 
session, they attended a coffee hour at the Majestic 
Hotel. 

The new officers for the coming year were elected 
as follows: Mrs. Inez Land, The Franklin Press, Inc., 
Piazza Office Supply Company, Abbeville, La.; Harold | 
N. Cornay, The Press of H. D. Cornay, New Orleans, | 
La.; Marlin Drake, The Drake Company, Shreveport, 
La.; A. V. Breard, Monroe Office Equipment Company, 
Monroe, La.; Virgil Jones, Alexandria Office Equipment | 
Company, Alexandria, La.; Edgar C. Jordan, Standard | 
Printing Company, Alexandria, La.; H. A. Kuhlmann, 

Jr., Kuhlmann Office Supply Company, Baton Rouge, 

La.; Claude Latil, Latil Stationery Company, Baton | 
Rouge, La.; George W. Rollosson, Geo. W. Rollosson &) ! 
Son, Crowley, La. and Gus Trahan, General Office | 
Supply Company, Lafayette, La. 

The convention adjourned at noon, Sunday, with 
Shreveport, La. selected as the city for the fifth annual 
convention in 1953. 
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Pres-To-Line Holds Sales Convention 

The first sales convention of the Pres-To-Line Cor- 
poration of America was held at the Commodore Hotel, | 
New York City, on April 14, 15 and 16. The program 
was planned so that each of the three days was high- ) 
lighted by a specialist speaking on Pres-To-Line read- : 





ply; Mrs. Connie Carrow. 


1. Robert C. Rollosson, Rollosson’s, Crowley, La.; John R. ing equipment, duplicating machines; stencils and 
Lamond, Heyer Duplicator Co., Chicago, Ill.; Ivy J. Garon, inks; carbon paper and inked ribbons. Several dis-/ 
Latil Stationery Co., Baton Rouge, La. tributors als wnoke on subjects of gen 1 int t 

2. Lake Charles dealers and committee chairman of the con- — - — mapebend ; — 8 = 

vention Amos J. Derouen and Buford Howell, Office Machines The business meetings were presided over by John) 

upply Co.; Lester Kiplinger, Kiplinger’s; L. . Tabb, Lake ‘ , 

Charles Office Supply; Lione! Harris, Quality Letter Shop and C. Blanchard, sales manager. Two demonstrations 

Connie Ruysenaars, Office Machines and Supply. were given by N. Alan Hill, Jr., regional sales man- 

3. Mrs. Bernard Waltman; Phil Hess, Lake Charles Office Sup- ager, and Edward A. Barley, Newark, N. J., distributor. 

} 


4. George Tarrant, Carter Ink Co., Dallas; 
Gus Trahan, General Office Supply Co., 
Lafayette, La.; Jack D. Spaulding, Ditto 
Corp., New Orleans, La. 


5. Mrs. Henry Mayo, Monroe, La. and Art 
Carrow, Speed Products Co., enjoying a 
Samba. 


6. H. A. Kuhlmann, Kuhlmann Office Suvply 
Baton Rouge; Henry Mayo, Monroe Office 
Supply Co., Monroe, and Jack Spaulding 
Ditto Corp., participating in the hospitality 
hour. (Photos by Art Carrow 











Pres-To-Line Guests .. . The cor- 
poration’s distributors, their wives and 
salesmen who attended the first sales con- 
vention at the Commodore Hotel, New York 
City, on April 14, 15 and 16 were dinner 
guests of Jerome James Holt, president of 
Pres-To-Line Corporation of America, at 
the Roosevelt Grill on April 14. 
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aa dustrial production, not because 

m- American factory workers put forth 
more human energy in their jobs, but 

vi- because of better tools and methods. 
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of The same idea can be true of offices. 

in Good metal office furniture such as 

tic Super-Filer — the mechanized file, 
Goodform Aluminum Chairs, cor- 

~ rectly adjusted to the individual, and 

. ; 

14 Mode-Maker desks, properly fitted 

ns to the job, will get a great deal more 

rt work done in any office without the 

hy expenditure of more human energy. 

nt . 

rd Not only will GF modern metal 

in business furniture increase office pro- 

ze Ps ; 

“ , ductivity, but it will promote better 

& GOOD metal business employee health and morale as well 

ice furniture is @ as improve customer prestige. 

th GOOD investment It costs you a minimum of $30,000 
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= Good office furniture is like good factory tools 


per average office employee in salary, 
floor space and general overhead, in 
any 10 year period — the normal 
period during which office furniture 
is charged off the books. Wouldn’t it 
be a wise investment to provide that 
employee with good office “tools” so 
as to increase your return on the 
$30,000 fixed expense? 


It will probably cost between 1% 
and 2% of this fixed expense to com- 
pletely re-equip your office with good 
metal office furniture that would 
quickly pay for itself and provide 
big dividends thereafter. 


Get the facts so you can decide 
whether good metal office furniture 
would be a good investment for you. 
Call your local GF distributor or 
write The General Fireproofing Co., 


Dept. X-7 Youngstown 1, Ohio. 





1952 


FIFTY YEARS OF PROGRESS 


GENERAL FIREPROOFING 


Foremost in Metal Business Furniture 


MODI DESKS GOODFORM ALUMINUM CHAIRS 
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This Trade-Mark Means.... 








IF YOU HAVE AN EYE FOR 
PROFITABLE VOLUME 


‘ EL RL IELTS IRE APNE 1 Nt. 


You're Looking at the 
PROPER SOURCE! 


The Jasper Chair Co. trade-mark is the Chair Retailer’s 











best “‘go-sign”’ to new levels of volume .. . new profit peaks. 
gO-sig | 














ms 


For Jasper Chair Co. Chairs are in tune with the times. P 
Made right Gia. serviceability and zood 
value. Styled right . . . for eye appeal and com- 
fort. Priced right . . . for customer satisfaction 
and quick turnover. 
6 
The 
at the 
RIGHT PRICE” ! 
We adhere to our Reputation . 
made upon 
No. 221 QUALITY, SERVICE & COOPERATION. 
‘Jasper Chair y 
JASPER, INDIANA 
REPRESENTATIVES: Gee. A. Litchfield, Sales Mgr. 
om 7 Bos ee. Eee eee bon 
Dallas, Tex Chicago. Ul. Space 844 New York, N. Y 
James S. Fo i (Southern) R. A. Browne, (West) Jack S. Doran, (Northwest) 
327 Sunset Drive, North 2925 Revere Ave. 538 E. 9lst St., 
St. Petersburg, Flerida Oakland, Calif. Seattle 5. Wash. a 1 N 
ROMER xc 
f 
» OF 
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Why it pays users to buy INVINCIBLE 
“FOR BETTER BUSINESS LIVING” 


AN “INSIDE STORY” — 

From the standpoint of beauty and efficiency, Invincible 
metal office equipment is a joy to have in any office. But 
you have to know about below-the-surface features to fully 
appreciate its comfort and /ifetime durability. A good 
example is the Height Adjustment Feature shown in the 
drawing at the left. The foot may be screwed up or down 
to permit the user to adjust desk height at any point between 
29 and 3034 inches. Floor contact is provided at 4 positions 
— eliminates rocking on uneven floors. Large, rugged, 
securely anchored sleeve gives added strength to withstand 
jolts and side strains of moving — improves appearance — 
provides exceptionally stable desk support. Glides at bottom 
of each foot are of rust-proof material — prevent rust stains 
on floor after scrubbing. For detailed information on other 





distinctive construction features which convince users that 
Invincible equipment is a wise investment for better business 
living — write the factory direct. 


i 4 VITTCR 


: COMMERCIAL OFFICE EQUIPMENT 


INVINCIBLE METAL FURNITURE CO. © MANITOWOC, WISCONSIN 
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Modern Guildsmen .. . These little 
cut-out fellows, a modern version of the 
medieval guildsmen, long a prominent 
figure in stores affiliated with the Stationers’ 
Guild of America, are part of an ensemble 
of six characters and six slogan cards de- 
signed to promote sales of Guild stationery 
products. Here, they are getting the ap- 
proval of some of the stockholders, direc- 
tors and key dealers of the Stationers 
Guild. 


Guildsmen Hear Advertising Counsellor 


The importance of a sound advertising program in 
the advancement of their growing organization was 
the theme of a talk given by Earl Buckley, head of the 
Buckley Advertising Agency, to stockholders, directors 
and key dealers of the Stationers Guild of America. 
The meeting was held in May at the Drake Hotel, 
Philadelphia. 

Envelope stuffers, window displays, improved pack- 
aging and a modern merchandising catalog devoted 
to Guild products were emphasized by Mr. Buckley. 

By chart and illustration, he described the program 
in progress under the supervision of Guild’s general 
manager, J. W. McCormick, Jr. 

Jesse Kaufman, Guild’s general manager, and presi- 
dent of Lucas Brothers, Baltimore, Md., said that 
during the past five years Guild business had more 
than doubled. He expressed his appreciation to all 
members who had contributed to this success. 

Sales contests and their effectiveness in increasing 
Guild sales were described by Sev Laskowski, president 
of Cotterel Company, Harrisburg, Pa., and James Mc- 
Cabe, sales manager of A. Pomerantz & Company, 
Philadelphia, Pa. Results were reported to be ex- 
tremely gratifying. 

Mr. McCormick showed a new window display of 
cut-out figures of a modern version of the Guildman, 
a familiar sight in Guild store. The display included 
a large central figure, four smaller characters and six 
slogan cards. A new booklet telling the Guild story 
was also shown for the first time. This is available 
on request from the Guild office in Philadelphia. 
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Friden Conquistadores Choose California 
for 1943 After Session at Virginia Beach 


The third annual international sales convention of) 
the Friden Calculating Machine Company, Inc., known 
as Fiesta de los Conquistadores, will be held May 4-9, 
1953, at Del Monte Lodge, Pebble Beach, Calif. 


This announcement was made at the recently-con- 
cluded sales meeting held at The Cavalier, Virginia 
Beach, when 260 Friden Conquistadores from 41 states 
and 7 foreign countries met for a week-long business 
discussion. 

Honored at Virginia Beach through election as the 
second president of the Friden Conquistadores Club 
was George L. Rogers, Chicago, veteran Friden mana- 
ger and long respected member of the office equipment 
sales field. Named with him were Roy Samuelson, 
Houston, vice-president, and O. E. Bergstrom, Boston, 
secretary. 


Mr. Samuelson is assistant manager of the Houston 
Friden agency with Rupert Brady while Bergstrom has 
been in New England office equipment sales for nearly 
a half century. Mr. Bergstrom has been Friden mana- 
ger since 1935. 

Vice-President in Charge of Sales Larry B. Taylor, 
Executive Sales Assistant C. L. Haig and Advertising 
Manager George Beeken directed the business discus- 
sions during Fiesta de los Conquistadores when terri- 
torial analysis and advantages of hiring assistants 
were emphasized. 

First act as Conquistador president for George 
Rogers was the pleasure of presenting to Executive 
Vice-President and General Manager John M. Lund a 


Turn to page , please) 














With the Conquistadores... 


Upper picture—George L. Rogers, Chicago man 
ager for the Friden Calculating Machine Com- 
pany, Inc and a veteran in the office 
equipment sales field, scores a humorous 
point as he accepts honors as president of 
the company’s sales club during ‘’Fiesta de los 
Conquistadores” held in May at The Cavalier 
Virginia Beach. In attendance were 260 of 
the company’s top sa.esmen and managers 
from 41 states and 7 foreign countries; Lower 
Picture—A victor’s handclasp spoke volumes 
as Executive Vice-President John M. Lund 
smiled his thanks to the Conquistadores for 
the surprise presentation of the beautiful 
silver punch bowl! (center, upper picture). 
With Mr. Lund are (left to right) John Angus, 
Hartford, 1951-52 Conquistador vice-president: 
Stanley M. Friden, export sales manager; Mr 
Lund; Larry B. Taylor, vice-president in charge 
of sales; and George L. Rogers, Chicago, the 
new president 
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‘desiq ned and priced 
friday sling 


SUPREME’S new cabinets are advance-designed to 
provide sanitary, convenient storage facilities in easy 
proximity to existing filing departments. They are 
equipped with 3 adjustable steel shelves for efficient 
storage and greater capacity, and have YALE Grooved- 
Key Locks with die-cast chrome handles for protection. 


With the addition of these 2 new File-High cabinets, 
SUPREME now offers 30 popular sizes to meet every 
market requirement for today's selling! 
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180 FILE-HIGH DOUBLE 
DOOR STORAGE CABINET 


36” wide x 26” deep x 52” high 




















Long-Life construction and ease in setting up 
® Die-cast chrome handles with built-in YALE lock 


@ SUPREME’S File-High Storage cabinets have the same 
excellence of construction and superb finish which have 
established SUPREME as the leader in the field of steel 
equipment manufacturing 





® Design features assembly without visible bolt heads 
on fronts, sides and tops of cabinets 






® Prompt Shipment in standard green or grey finish 





£190 SINGLE DOOR FILE- 
HIGH STORAGE CABINET 


24” wide x 26” deep x 52” high 


@ Shipped knocked down, substantially packed in cartons 
for low-cost transportation and economical warehousing 





write today for dealer price list and catalogues of the COMPLETE SUPREME LINE! 
THE MOST COMPLETE LINE OF CABINETS TO MEET EVERY REQUIREMENT—QUALITY, specail J 
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STEEL PARTS 
BIN UNITS 








SUPREME STEEL PRODUCTS INC. * 52-85 74th Street, Maspeth 78, Long Island, New York 
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Y and E Appoints R. E. Contryman 

Yawman and Erbe Manufacturing Company an- 
nounces the appointment of Richard E. Contryman to 
the post of manager steel division sales, effective 
April 23. 

Mr. Contryman joined the company as assistant clerk 
in the Rochester sales branch and, upon his graduation 
from the University of Rochester in 1936, began the 
successful sales career with the firm which has been 


R. E. Contryman 





recognized by promotion to his new position with the 
home office organization. 

During World War II, he took leave of absence to 
serve aboard a number of air craft carriers as Air 
Combat Intelligence Officer. He resumed his sales work 
for the company upon release to inactive duty in 1946. 

In his new capacity, Mr. Contryman will assume, 
along with other responsibilities, some of the duties 
formerly carried out by Charles W. Schreiber. Mr. 
Schreiber was recently appointed general sales man- 
ager, succeeding the late Hugh L. Smith as chief sales 
executive for “Y and E.” 





Dixon Crucible Promotes Officers 


The Joseph Dixon Crucible Company has announced 
the promotion of three officers of the company. They 
are Henry W. Armstrong, who becomes vice-president 
in charge of finance; Joseph P. Templeton, promoted 
to secretary-treasurer, and Walter H. Buckhout, the 
new comptroller. 

Mr. Armstrong has been with the company 48 years. 
He started as a mail boy and progressed through the 
sales department to be credit manager. He has since 
been successively: assistant treasurer, secretary and 
treasurer of the company. He has served as director 
of the parent company and its subsidiaries in the 
United States and Canada for a number of years. 

He was the first man in the State of New. Jersey 
drafted into the military service in World War I and 
served in the active campaign in France with the 78th 
(“Lightning”) Division, reaching the rank of Regi- 
mental Sergeant-Major. He was awarded the Silver 
Star for gallantry in action. 

Mr. Armstrong retired as president of the Stationers 
and Publishers Board of Trade after serving them in 
that capacity for 17 years. 

Mr. Templeton has also been with the Dixon Com- 
pany since his youth, having some previous business 
experience with the Underwood Typewriter Company 
and the original Wright-Martin Aircraft Corporation. 
He came to Dixon in 1921 as assistant in its pencil 
sales department. From there, he was promoted to be 
assistant credit manager and has advanced since 
through positions of credit manager, corporation sec- 
retary, secretary and comptroller, now secretary-treas- 
urer of the parent company and its subsidiaries. 

Mr. Buckhout, the new comptroller, has also risen 
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from the ranks of Dixon employees to executive re- 
sponsibility in the course of a span of 24 years. He fin- 
ished his education in accountancy, graduating from 
Pace Institute during the early days of his Dixon em- 
ployment. For many years, he served as manager of 
the cost accounting department and: recently as chief 
accountant. He is a member of the National Associa- 
tion of Cost Accountants, as well as several fraternal] 
organizations. 





Anderson-Hickey Moves to Nashville 


The Anderson-Hickey Company has moved from its 
former plant on the Fox River at Aurora, Il., to a new 
and much larger location in Nashville, Tenn. Expan- 
sion of the business necessitated more room. 

H. V. Anderson, president of the company, reports 
that Nashville was selected because it offered a greater 
supply of labor, adequate shipping facilities, and 
greater convenience in obtaining steel from the mill. 
In the new location the sheet steel goes direct from 
the mill to Nashville by barge on the Cumberland 
River. Machihery is installed and manufacture is 
proceeding up to the limit provided by the current 
government allotment. 

Cardinal Sales, Inc., 5631 W. Madison St., Chicago, 
James H. Hickey, president, is exclusive wholesale dis- 
tributor of Anderson-Hickey files. All sales activities 
will be handled from Chicago as before. 





Remington Rand Appoints Two 


H. A. Hicks, vice-president, general manager, dealer 
sales division of Remington Rand Inc., has announced 
the appointments of B. L. Rieser as branch supervisor 
of sales, dealer sales division, New York, and of A. R. 
Conroy as director of sales personnel and training, in 
the same division. 

Mr. Rieser joined the organization in 1945 as a mem- 





B. L. Rieser A. R. Conroy 


ber of the sales training staff, typewriter division. In 
1948 he was appointed branch manager of the portable 
typewriter division in Cleveland, Ohio, and in 1949 was 
transferred to the New York office as director of sales 
personnel and training. 

Mr. Conroy has been with the company since 194 
when he was appointed sales representative in Newark, 
N. J. He was transferred to the New York sales train- 
ing department of the typewriter division and in 194 
was appointed branch manager of the typewriter divi- 
sion in Buffalo, N. Y. 


A new equipment story appearing in the June issue 
incorrectly listed the Hamilton Manufacturing 
poration as being located in Columbus, Ohio. The 
rect state is Indiana. This error is regretted. 
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‘| BLUEPRINT 

i} CABINET 

FOR: Art and Photos 
Engravings 


Maps and Plans 


Blueprints 


unit built of heavy 






















gauge f ture steel. Smooth gliding 

drawer ball-bearing rollers, 

equipped with rear hood and lift com- 

pressor front. Can be securely 

tacked yray or olive green 

wer Outside Cabinet Price for 7" 
No wv H Ww D H 5 Drawer Unit Bases Ilustrated above, 
two 5-drawer units 

4030 37” 25” 2%" 40%” 28%” 15%” $112.50 $16.00 on @ sanitary base. 
. 4332 4 2" 2%" 46%” 35%” 15%” 149.50 18.50 
5038 5 2%" 53%” 41%” 15%” 169.00 20.50 

Automatic Plur Type Lock Controlling All Five Drawers—$15.00 Additional. 


STEEL LETTER FILE 


Made of heavy gauge furniture steel, electrically 
welded throughout. Smooth gliding ball-bearing 
rollers for easy action even when heavily loaded. 
Extra heavy formed reinforced channels run full 
length of case inside. Files can be interlocked 
into solid batteries. 14” wide, 12%” high, 24%” 
deep. Olive green finish. 


No. 1200, Letter-size 


The above file without ball bearing rollers: 


No. C112. letter-size $7.95 each [lots of two, $7.50 each) No. 1500, Legal-size, 17” wide... $10.25 
No. C115, legal-size $8.95 each (lots of two, $8.50 each) Equipped with lock and 2 keys .........$20 additional 


rices stightly higher in Texas, Colorado ahd West of the Rockies 





ee) i STEEL EQUIPMENT COMPANY 
285 Madison Avenue New York 17, N..Y 
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10 DRAWER 
STEEL UNITS 


* 
16,000 Card 
Capacity 
* 


Built To Last 
A Lifetime 


Electrically welded. Stacking feature for additional draw- 
ers. Olive green and Cole gray baked enamel. 


No. Card Height Width Depth Price 
10335 3x5 405%” 12%” 16” $41.50 
10346 4x6 45%" 14%" 16” 46.00 
10358 5x8 50%” 18%” 16” 58.00 
10369 6x9 55%" 20%” 16” 70.00 


With locks $2.10 extra per drawer. 


ELRLDBLELAS 


No. 2712 
LETTER-SIZE 


$9939 


MULTI-DRAWER CABINET. Contains 27 drawers (let- 
ter-size). Ideal for office forms, printed matter, photo- 
graphs, etc. Green or Cole gray baked enamel finish. 
Outside dimensions... 37%" high, 30” wide, 13%” deep. 
Inside drawer dimensions. .3%" high, 9” wide, 12” deep. 


LANDLESS 
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LEGAL SIZE No. 2716 
with 16” deep draWers instead of 12” drawers...$49.95 









Vi 


With automatic lock for 
drawers, No. 470PL $62.15 












“SECRETARY” FILE. Contains: two letter-size files; 
double index drawers for 3x5 or 4x6 cards (6400 ca 
ity); three adjustable storage compartments under lock 
and key. Size, 37%” high, 30%” wide, 17%" deep 
Olive green or Cole gray baked enamel finish. 


No 1478 


$435 


With automatic lock for 
drawers, No. 1478PL $67.45 








CONCEALED SECRET VAULT for personal papers a 
other valuables (only YOU know the dial combination} 
Also: two ball-bearing letter files. Two index drawers fat 
3x5 or 4x6 cards (6400 capacity). Two adjustable com 
partments under lock and key. 37%” high, 30%" wide 
17%" deep. Olive green or Cole gray baked ena 


No. 1473 — Similar to above, except instead of the card dre 
a third letter-size filing drawer has been added 















IT S CONVENIENT TO ORDER ROM US BY MAI 
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No. 3495S 


599° 





$4935 














BOOK CASE. Sturdily constructed of heavy gauge steel. SAFETY CABINET. Heavy steel cabinet with combina- 
Designed for many uses. Will keep your office supplies, tion dial lock, which controls a two-way locking device. 
catalogues and printed matter neat and orderly. Improves Only YOU know the combination. Three adjustable com- 
the appearance of your office. Three adjustable shelves. partments. Size 37%” high, 30/2" wide, 17%" deep. 
372" high, 30%” wide, 17%” deep. Olive green or Olive green or Cole gray baked enamel finish. 


Cole gray baked enamel finish. 








DESK 
No. 180Y HEIGHT 
$950 
No. C1505 No. 5426L 
s 4°° $949 
STEEL SECURITY BOXES. Built of heavy gauge steel, PORTABLE FILE. Top and bottom sections have locks 
welded throughout. No. 180Y — Size 11%” x 7%” x 4%”, and keys. Upper section for active records, has spring 
with Yale paracentric lock and two keys. Olive green. compressor. Green or Cole gray. 30%” high. 
se Vag? Size 16” x 12” x 7%” with combination ” Upper compartment, 13%" wide, 11%” high, 24” deep. 
ial lock. Cole gray baked enamel finish. Lower compo nt, 12%” wide, 14” high, 24’ d . 





Prices slighily highe Texas, Colorado and West of the Rockies 
CUTS OR PHOTOGRAPHS OF ALL COLE PRODUCTS ARE AVAILABLE ON REQUEST 
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PRONTO STORAGE FILES 


r less active records.. 





OTHER SIZES AND PRICES 
































inside Dimensions FIBRE BOARD STEEL 
DRAWER FRONT DRAWER FRONT 
SUGGESTED USES 
File PRICE File PRICE 

seston ane Cee No Single Corton No Single Carton 

a 12 ~~ WY, .. 24 | E210 . . $3.55 . . $3.45 1210L. . $4.45 . . $4.35 
a 12 -. 10%... 15 E21i0S . 3.45.. 3.35 1210S... 4.35... 4.25 
Legal or Cap__ 15 10% ..24 | E510... 435.. 4.25 ISIOL.. 5.60.. 5.50 
Invoices .... 10% 8% .. 24 E10? .. 3.20.. 3.10 109L.. 3.95... 3.85 
*2 Rows 8x5 Forms 10% .. 8% .. 24 Elos .. 3.50... 3.40 08L.. 4.25.. 4.15 
*Invoices or 2 Rows 8x5 10% 8% .. 18 EI08M . 3.45... 3.35 108M . 4.15... 4.05 
Freight Bills wh oe FC seen Eee ee S.. 2 1971IL. . 3.55.. 3.45 
A: 10%. .. 4%..24 | E104... 3.05... 2.9 104L 3.95... 3.85 
Drafts or Checks Te «sc Gout | Oe we B.. 22 1941L.. 3.00.. 2.90 
Drafts = Checks. " 4%,..18 | E94M 2.35... 2.25 941M . 2.95.. 2.85 
5x8 Forms __ Hi 5%..24 | E85 .. 2.70.. 2.60 18SIL 3.30.. 3.20 
Deposit Slips (2Rows) | 8 5%..15 | €85S.. 260.. 250 | §85IS.. 3.20.. 3.10 
Deposit Slips 8% 4%, ..24 E84 2.40... 2.30 1841L.. 3.00.. 2.90 
Tabylating Cards __ 7% 3% .. 24 E73 2.40... 2.30 1731L 2.95... 2.05 
*3x5 Cards (3 Rows) _. 16/, 4... 24 | E64 435.. 423 1645L.. 5.60.. 5.50 
*4x6 Cards (2 Rows) 12% 5 oan 8 ee as Bee BD 1245L 3.95... 3.85 
*3x5 Cards (2 Rows) 10% .. 3%..24 | E103 .. 3.05.. 2.95 103L.. 3.85.. 3.75 
Vouchers (Upright s/s . WY. . 24 6592 .. 3.35.. 3.25 iseeL.. 4.25... 4.15 
Ledger Sheets _.__. WH ..12 ..24 1 EF 405.. 3.9% 9I2L.. 4.90.. 4.80 
Ledger Sheets ____ 12 . 12% .. 18 | €12 5.15... 5.05 1212M . 6.70. . 6.60 
*These numbers have removable divider partitions. {Packed 6 to a carton—all others 12 to a carton. 














Letter Size $355 
Legal Size $435 
Check Size $2” 


STURDY CONSTRUCTION — Prontos are ba 
275-lb. test corrugated fibre board and? 
forced with steel on the shell and the four a 
of the drawers. 

SAVE FLOOR SPACE — Constructed so thal 
interlock into solid units and stack as he 
the ceiling, saving valuable floor space. 


LOCATE YOUR RECORDS EASILY — No mort 
of fussing and fuming. With Pronto files 
get at all records just as easily as in your 
active files. 

BEAUTIFUL APPEARANCE — Pronto files are 
tiful in appearance, finished in an attracti 
green. The steel drawer front matches you 
lar active office files. 






PRONTO FILE CORPORATION 


New York 17,N. Y.. 


285 Madison Avenue 
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STICKS TIGHTER ! 


New high-tack adhesive takes a good 
firm grip holds tighter than ever! 



















3 OUT OF 4 Shoppers prefer 
cellophane tape-sealed purchases ! 


It’s a fact! A recent survey of hundreds of shop- 
pers revealed that 3 out of 4 prefer cellophane 
tape to any other sealing method! 

See your jobber today for a supply of “Scotch” 
cellophane tape .. . it speeds all kinds of sealing, 
holding, mending jobs throughout your store! 


The term Scotch” and the ploid design are registered trademarks for the more than 200 pressure-sensitive adhesive tapes made in U.S.A. by Minnesota 
Mining & Mfg. Co., St. Poul 6, Minn. —also makers of “Scotch” Sound Recording Tape, “Underseal” Rubberized Coating, “Scotchlite” Reflective Sheeting, 
“Sefety-W alk” Non-slip Surfacing, “3M" Abrasives, "3M" Adhesives. General Export: 270 Pork Avenue, New York 17 N.Y. in Coneda: London, Ont., Con. 
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3 WAYS IMPROVED! 


UNROLLS EASIER ! 


Thanks to exclusive new back- 
sizing, this new tape comes off the 
roll twice as easily! 

















RESISTS BREAKING ! 


Tougher, more pliable construction 
means a tape that does a perfect 
job without splitting or breaking! 
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Name Addressograph-Multigraph Officials 
Thomas C. Woods Becomes Board Chairman 

Thomas C. Woods, Sr. on June 5 was elected chair- 
man of the board, Addressograph-Multigraph Cor- 
poration. 

George C. Brainard, the corporation’s president since 
January of 1946, was elected chairman of the executive 
committee of the board. 

J. Basil Ward, a veteran of 40 years in the business, 
was elected president. 

Mr. Woods succeeds his late father, Frank H. Woods, 





T.C. Woods, Sr. 


G. C. Brainard 


Sr., to the board chairmanship. Mr. Brainard, in his 
new position, will act in a general supervisory capacity. 
He will devote much of his time to special corporate 
projects. In the immediate future, his attention will 
be focused on integrating foreign subsidiary opera- 
tions. New manufacturing and head office facilities 
have recently been occupied in Canada. A new plant, 
with double the capacity of the one now in use, is 
currently under construction in London. 

President Ward will function as chief executive offi- 
cer. He is the first man in the corporate history of 
the business to have risen from the ranks to top man- 
agement responsibilities. 


J. B. Ward 





Elect Edwards to Smith-Corona Board 


The board of directors of L. C. Smith & Corona Type- 
writers, Inc., recently elected Harold Edwards to the 
board to fill the vacancy created by the recent death 
of Lewis P. Smith, Sr. 

Since 1928 Mr. Edwards has been president of the 
O. M. Edwards Company, which manufactures window 
sash for busses, railroad cars, airplanes, and ships. 
Since 1948, he has also been president of the Excel 
Corporation, Elkhart, Ind., which manufactures win- 
dow sash and wing ventilators for the automative 
trade. 

Mr. Edwards has long been associated with business 
and civic affairs of Syracuse. He is a trustee of the 
Onondaga County Savings Bank, a director of the 
Manufacturers Association, and president of the Cen- 
tury Club. He is also director of the Community 
Foundation of Syracuse and Onondaga County, a di- 
rector of the Foundation of the Episcopal Diocese of 
Central New York, and a member of the council of 
the State Commission Against Discrimination. 





Imperial Desk Adds to Factory Space 


The Imperial Desk Company, Evansville, Ind., is 
nearing completion of its new building program. This 
will add better than 12,000 square feet of floor space 
to the productive capacity of the plant as well as make 
available 26,000 square feet warehouse space to better 
service the requirements of its dealers throughout the 
country. 

The actual building program is just one part of the 
overall modernization program which was begun ap- 
proximately five years ago at Imperial. 

New equipment and new methods have been the key- 
note of this program which further emphasizes the 
confidence with which the management of the Imperial 
Desk Company views the future of the office equipment 
and wood office furniture business. 
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Underwood Gold Key Celebration 


An aggregate of 898 years’ service for the compan 
was counted by the 26 men who sat around a luncheo 
table in the Windsor Hotel, Montreal, Que., to partici 
pate in a Gold Key Club celebration by Underwood 
Ltd. 

The chairman, W. H. Muirhead, manager of the 
Montreal branch office, who has served for more thay 
50 years, received an engraved gold watch and 50 sil- 
ver dollars from E. S. Waller, sales manager of the 
typewriter division. Beside him was Henry Bail whe 
had also completed 50 years’ service. He too, received 
a similar presentation. 

Six other members, with an average of 44 years 
service were H. de l’Etoile, R. Lahaie, G. Wakefield, 
T. Orr, L. Mackenzie and J. D. Murphy. The latter twa} 
were presented with watches; the others had been rec- 
ognized previously by the club. : 

Everyone present possessed a gold latch key and a) 
miniature gold key for his watch chain. 

Speeches of congratulations and wishes for con-? 
tinued service and long life, followed the luncheon—) 
RC 






























































Make Executive Changes at Lyon Metal 


A number of executive changes have been announced’ 
by the Lyon Metal Products, Inc., Aurora, Ill., and 
York, Pa. 

H. A. Gardner was elected chairman of the board) 
filling the vacancy created by the recent death of Earl 
D. Power. Mr. Gardner is senior partner of the law 


J. M. Olesen 


firm of Gardner, Carton & Douglas, with offices inj 
Chicago. 

H. B. Spackman, Lyon’s president, was elected chief 
executive officer. 

J. M. Olesen, Lyon’s general sales manager, was’ 
elected a vice-president. 

Following the annual stockholders’ meeting, the 
election of H. F. Sadler to the Lyon board of directors 
was announced by Mr. Spackman. Mr. Sadler is vice- 
president in charge of sales of the United States 
Gypsum Company, Chicago. 





Nevin Named General Sales Manager 

J. K. Clark, president of Keith Clark, Inc., has an- 
nounced the appointment of Robert L. Nevin as gen- 
eral sales manager. The appointment became effective 
on June l. 

Mr. Nevin, formerly with the Defiance Sales Corpo- 
ration as export manager and assistant to the vice- 
president, has a background of foreign and domestic 
sales in the stationery trade. 

During the second World War, Mr. Nevin was a lieu- 
tenant Commander and naval aviator. 

He will have his office in the firm’s New York City 
headquarters at 130 W. 42nd St. 





Wilson Jones Acquires Division of Defiance 


Wilson Jones Company has announced the incorpor- 
ation of Defiance Calendar & Stationery Corporation. 
This company will handle the calendar and stationery 
division of Defiance Sales Corporation which Wilson) 
Jones has acquired. General policies of the division 
will be continued. 

E. T. MacIntyre, formerly vice-president of Defiancts 
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REPRESENTATIVE OF A BROAD LINE 


Illustrated is a representation of a broad line of Zippit 
Ring Books, Carrying Cases, and Brief Bags. 


Bindings range from popular priced, yet durable 
Tweed cover stock for the School and College trade, 
to the finest of top grain genuine leather, richly fin- 
ished for executives and professional men and women. 


ard 


Lar 


Featured in this line is the new Neolite binding 
material that has the appearance and feel of genuine 
leather and is famous for outwearing leather. 


It’s a modern line, made up of popular designs to 
meet every demand. 


For Full Information 
Ask For Circular No. D-1286 


~ WILSON JONES Co. 


‘ot NEW YORK CAMBRIDGE, MASS. CHICAGO KANSAS CITY, MO. SAN FRANCISCO 
t 23rd Street 26 Blackstone Street 3300 Franklin Bivd. 1520 Cherry Street 246 First Street 


ne Main Plants at CHICAGO and ELIZABETH, N. Jd. 
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Sales Corporation has been elected president of the 
Defiance Calendar & Stationery Corporation. He will 
make his headquarters at 72 Spring St., New York City. 





Parker Pen Names New Executives 


The Parker Pen Company has announced that at 
the meeting of the board of directors in May, Kenneth 
Parker assumed the office of chairman, while Bruce 
M. Jeffris, formerly vice-president and treasurer, was 
elected president. G. Earl Best, formerly assistant 
treasurer, was named secretary-treasurer and Maurice 
L. Wiereck, assistant treasurer. 

Mr. Jeffris had served as treasurer since 1933 and 
as vice-president since 1947. 

A native of Janesville, Wis., he is a graduate of 





G. E. Best 


B. M. Jeffris 


Brown University. Prior to joining the company in 
1919 he was a naval officer in World War 1. 

In addition to his offices with the Parker Pen Com- 
pany, Mr. Jeffris is treasurer and a director of the 
Wisconsin Manufacturers’ Association; a director of 
Employers Mutual Insurance Company, Wausau, Wis., 
Merchants and Savings Bank, Janesville, Wis., Gilman 
Engineering & Manufacturing Co., Janesville, and 
Parker Pen Company, Ltd., Toronto, Canada. 

Mr. Jeffris is a member of the University Club of 
Chicago and the Canadian Club of New York. 

Mr. Best who became associated with the company 
in 1948 was formerly with the firm of Arthur Andersen 
& Company. 





Globe-Wernicke Registers Trade Names 


The Globe-Wernicke Co. has announced that Guard- 
X and Adjusto Desk Tray have been registered as ex- 
clusive Globe-Wernicke trade names. 

“Guard-X” applies to a plastic card index tray for 
filing up to 200 cards of three-by-five inch size and yet 
with ample space for easy insertion and removal of 
cards. 

The “Guard-X” tray is especially designed, for handy 
and convenient desk-top or telephone use in offices 
and in homes. It is equipped with 23 recipe classifica- 
tion guides and 100 ruled index record cards. Across 
the entire front edge of the case’s body is a tapered 
lip over which the lid fits securely when closed to guard 
against dust. 

The Adjusto Desk Tray, made also of plastic, adjusts 
quickly and easily to either legal or letter size. Wide- 
hand openings on all four of the tray’s sides permit 
easy insertion or removal of papers. 

Globe-Wernicke also produces metal tray supports 
which are used to stack “Adjusto Desk Trays” to any 
desired height. 





Risdon Purchases Inkograph Company 


The Risdon Manufacturing Company, Naugatuck, 
Conn., has purchased the Inkograph Company, Inc., 
“manufacturers of Inkograph fountain pens. 

The new division of Risdon, to be known as the 
Inkograph Products Division, will be located in Nauga- 
tuck, Conn., and will be responsible for manufacture 
and sale of writing instruments produced under the 
Risdon-Inkograph name. The pens will be manufac- 
tured at Risdon’s Danbury, Conn., plant. 

Manager of the new division is Lewis A. Dibble, Jr. 
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George H. O’Connell, formerly sales nfanager of the 
Inkograph Company, will be sales manager of the 
Division. 

According to Mr. Dibble, plans are being made for 
re-vitalizing the Inkograph pen. New merchandising 
and distribution channels are being set up and plans 
are being made for repackaging the line and for the 
development of a promotion and advertising program. 








Plans Progress for National Business Show 


The gigantic strides made in the last half-century 
by the office machine and equipment industry will be | 
on display during the National Business Show in Grand | 
Central Palace, New York City, beginning October 20, | 

With the theme, “Invest in America,” alongside the * 
giants of industrial production, the office machine and 
equipment industry will demonstrate its important role 
in the American free enterprise economy. It will dem- 
onstrate to the nation that it is truly “the industry 
behind the operations of all industries.” 

New York follows Philadelphia, Detroit and Los An- 
geles in planning an “Invest in America Week.” It is 
a pattern that is spreading and is being planned as a 
continuous program. 

“Invest in America Week” will be a visual highlight 
in a continuing, ever-widening program. Soon, volun- 
teer members of the Association of Stock Exchange 
Firms will be telling the story of free enterprise in all 
major public high schools and junior colleges in the 
New York metropolitan area. 

The first two floors of the New York Business Show 
will be devoted to the office machine and equipment 
industry. Here, manufacturers of business machines | 
will demonstrate the latest developments and tech-! 
niques produced in their field. Since the wheels of} 
production cannot turn without an initial thrust from / 
the modern office, everything needed to construct, 
maintain and operate the office of today will be ex-! 
hibited. 

Members of the industry are cognizant of this oppor- | 
tunity both to display their products and to demon-{ 
strate their contribution toward the productivity which 
has made the American standard of living the envy 
and the wonder of the world. 

Thousands of executives and business people who will | 
attend the National Business Show will be alert to 
evaluate the status of the industry and how its prod- 
ucts and services can further help them raise the 
efficiency of their offices. 





Royal Names Ulrey Southern Manager 


J. D. Farr, office typewriter sales manager for Royal 
Typewriter Company, Inc., has announced the promo- 
tion of H. W. Ulrey, formerly Philadelphia district 
manager, to the post of divisional sales manager of 
Royal’s southern sales division. 

Mr. Ulrey came to Royal as a salesman in Milwaukee 


H. W. Ulrey 





in 1935 and was promoted to district manager of the 
Rockford branch in 1939. Named director of Royal’ 
Canadian operations in 1944, he returned to the United? 
States in 1951 to take over the managerial duties at? 


Philadelphia. } 
In his new post, Mr. Ulrey will make his headquar} 
ters at 342 Peachtree St., N. E., Atlanta 3, Ga. , 
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Experience proves that there are great 


rewards for those who, having once 
won leadership, retain the standards with 


which that leadership was attained. 





That is why A°’S-E is unwilling 
A’S-E Files are made in a size or 
style for every need — all the finest 
in their closs. 





to compromise the engineering and 
manufacturing standards which 

are today so widely recognized. That’s why 
A°S-E dealers are willing to forego the 
frantic expediencies of the moment... why they 
have so much confidence that A*S-E products 

will continue in their position of leadership for 


years and years to come. 
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The famous A-S-E Line of Desks 
and Tables is unexcelled for con- 
vertibility and flexibility. 
A‘S:E Storage, Combination, and 
Lely Wardrobe Cabinets. A variety of 


i) sizes and styles. 





iin 
ALL-STEEL EQUIPMENT INC. 
A, LC TTT 


600 CLEVELAND AVENUE AURORA, ILLINOIS 
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ANNOUNCING 
‘THE NEW 


JODEL 550 


Newest example of Rest-All’s steady expansion 
of both plant and product line is this shining 
creation in aluminum straight chairs. 


J 
It JS another new model, with all the 
beauty and ruggedness, with all the evidence of 
fine chair construction and detail, with every 


typical quality that marks the entire Rest-All line! CHECK THESE 


It's also a new — probably the greatest — profit- QUALITY FEATURES 

maker for Rest-All dealers. For, the 550 is a long- |. Full color range of U. S. Naugahyde simulated leathers 
perforated or plain, or Goodall! fabrics, thickly cush- 

lived but simplified construction ...a luxury ioned with foam rubber. 

c 

chair of modest cost that is the ideal seating unit 2. Natural satin finish of aluminum parts, in the familiar 
method of Rest-All craftsmen. Concealed welds 

to fill a multitude of needs .. . in office, restaurant, . 

‘ . . 3. Saddle style seat for added fort. 
hotel, store and institution. Rest-All presents the rn oe r wes 


4. Tapering half-round of front legs for added beauty 


550 with pride, as another milestone in the steady 
* 


progress of both the company and its dealers. 5. Generous-proportioned seat and back. 





WRITE FOR NEW LITERATURE, IN 
NATURAL COLORS, ON THE 
REST-ALL CHAIR LINE 






28 W. MADISON AVE., YOUNGSTOWN, OHIO 
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OU’LL find that STEEL AGE quality has a habit of making friends and building 

sales right from the start. Take this Secretarial Desk, for example. Its beautiful 
finish and modern lines are sure to put a sparkle of pride in any secretary's eyes. And 
it’s so downright pleasant to work at... with its eye-easy corroleum top . . . its big 
roomy drawers that glide open at a touch ... its handy convenience tray and its adjust- 
able gliders that tailor every STEEL AGE desk to the individual’s most comfortable 
working height. 

And to remind office people of all these advantages, you'll find STEEL AGE adver- 
tisements appearing each month in many of the country’s leading business magazines. 
Is it any wonder then, that more and more office furniture dealers are saying, ‘Sell 
STEEL AGE and you sell the finest in steel office furniture!” 


CORRY-JAMESTOWN MANUFACTURING CORP. 
Corry, Penna. 
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Two Royal Officers Mark Anniversaries 


M. F. Stockman, manager of the branch property 
and equipment department of Royal Typewriter Com- 
pany, Inc., will complete 30 years with the company 
on June 5. 

Mr. Stockman became associated with Royal in 1922 
as assistant Metro cashier in the New York branch 
office. From this position he quickly rose to the posts 
of Metro cashier, cashier in the foreign and dealers 
departments, assistant chief clerk in the home office 
accounting department, chief clerk and assistant to 
the company’s comptroller. 

When the branch property and equipment depart- 
ment was formed on November 1, 1948, Mr. Stockman 
was chosen to head this division and, in this capacity, 
has supervised the reallocation layout of the home 
office, improvements in departmental space and mod- 
ernization of Royal’s branch offices. 
Royal’s purchasing department 


manager, R. E. 





M.F.Stockman R. E. Urinyi 


Urinyi, completed 25 years of service with the Company 
on May 16. 

Mr. Urinyi’s quarter-century of Royal service began 
in 1927 when he was employed as head bookkeeper in 
the comptroller’s department. In succeeding years he 
held the positions of assistant in the comptroller’s 
department, assistant in the portable division, corre- 
spondent for the sales department, Roytype statistician 
and sales department statistician. 

In 1947 he was appointed manager of the methods 
and systems department and, in April, 1951, was named 
manager of the purchasing, stationery and printing 
division, his post as he celebrates his 25th anniversary 
with Royal. 





Commercial Controls Names Branch Managers 


Scott Cass, vice-president and general sales manager 
of Commercial Controls Corporation, Rochester, N. Y., 
has announced the appointments of Clarke L. Hoag- 
land as manager of the company’s Chicago branch and 
of Carl H. Louison as manager of the Detroit branch 

A native of Detroit, Mich., Mr. Hoagland attended 
Michigan State University. He served for four years 
with the U. S. Marine Corps during World War II and 
was wounded in action. 

He has been with Commercial Controls since June, 
1947, and has been manager of the Detroit branch 
office since March, 1949. 

In his new post, Mr. Hoagland will be responsible for 
the sales force in the Chicago territory distributing the 
full line of Commercial Controls products. 

A New Englander, Mr. Louison attended business col- 
lege in Springfield, Mass., and the University of Roch- 
ester, N. Y. He spent 342 years as an instructor in the 
U. S. Navy during World War II and has been a sales- 
man in the Commercial Controls Detroit branch since 
June, 1946. 





Mrs. Jack Geiser to Continue Business 
Rose (Buddy) Kronman Geiser, the widow of Jack 
Henry Geiser, who died on May 9, is continuing the 
Geiser Office Furniture Company which had. been op- 
erated by her husband at 124 W. Lake St., Chicago. 
Thus the identity of this long-established office fur- 
niture firm remains in the industry. 
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Ditto, Inc., Promotes Two 


H. 8S. Stone, Jr., vice-president of Ditto, Inc., has an: 
nounced the appointment of L. A. Watkins as genera] 
sales manager of the company. 

Formerly vice-president and managing director of 
Ditto of Canada, Ltd., Mr. Watkins brings to his new 





L. A. Watkins A. J. Coryell 


post 16 years of experience with the firm, including 








ad 


four as a salesman and six years as a branch manager, | 
During his term of service he has acquired experience | 


in branch and regional operation as well as in dealer 
supervision. 

Concurrent with Mr. Watkins’ appointment is the 
promotion of Andrew J. Corywell as printing sales pro- 


motion manager. Mr. Corywell relinquishes his duties | 


as manager of the Chicago division of Ditto Press, Inc., 
to take over his new assignment. He is experienced 
in both the production and the sales of printing and 
has a thorough knowledge of the specialized printing 
of business forms for reproduction on Ditto duplicators. 





Graver-Dearborn Displays Techniplan 


Marking the conversion of the whole office to the 
use of Techniplan produced by The Globe-Wernicke 
Co., Graver-Dearborn Corporation held open house 
May 12-16 at its quarters, 208 S. Jefferson St., Chicago. 

An invitation was extended by President David §. 
Bell to many interested persons in the industry to view 
the newly-arranged offices where a saving of almost 
40% in space and a speeding up of office routine was 
claimed. 

Under the supervision of H. W. Fiddelke and others 
of the Graver-Dearborn staff visitors were taken on a 
tour of the office and were served refreshments. 

The changes made through the Techiplan installa- 
tion, serving both display and office usage purposes for 
the Chicago firm, will be mirrored in before and after 
pictures to be used in the next issue of OFrFrice Ap- 
PLIANCES. 





hale’ ty 


On Thursday, May 19, George Drexler, director of 
Ofrex, Ltd., London, England, was a welcome visitor. 
Mr. Drexler was on a business mission in the interests 
of his firm’s line of office items, particularly number- 
ing machines. His study of the U. S. market has con- 


Meee re 





vinced him that excellent opportunities exist in this | 


country for Ofrex products. 


A welcome visitor on May 29 was Miss Amy Jones, | 
proprietor of the Jones Typewriter & Book Store, Iola, | 


Kans. Her 25th anniversary as a businesswoman was 


reviewed in a story appearing in Orrice AppLIANCEs last | 


December. Taking advantage of the long weekend Miss 
Jones visited a niece in Chicago, Alice Menzie, who at- 
companied her on a tour of the OA offices. Points of 
interest in Chicago which were on Miss Jones’ itinerary 


pet pe: 














included the Board of Trade, Merchandise Mart, State § 
St. stores, Art Institute and Museum of Science and 


Industry. 
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MECHANISM . 






to the stand. 
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STOP-STEPS 


ty and beauty for the most fastidious bank vault 
tone aluminum or various colors of baked 
Non-slip steps. It’s glued to the floor when 

ep, yet rolls with the touch of a finger when 

if That’s because of the famous Cramer 
r-Cup” Roller, and the ball bearing casters 


SPECIFICATIONS 


$S-4 with Hendrei 












OFFICE MACHINE STAND 
CONSTRUCTION |... 


on feet with special extrusions that positively lock the stand to the floor when in use. 
Absolutely no swing . . 


. finger-tip lever lifts machine stand off domes so that it may roll easily 
on ball bearing casters, This mechanism is built-in . , 
No projections. Illustrated a & is = mechanism of the guard rail, the front view showing 
vise jaws for holding machig ; 













. MO sway. . 










precision engineered . . . of steel and aluminum. Safety domes 


. even with heaviest loads. 


completely concealed and protected. 


bottom picture showing rear view when attached 


DIMENSIONS 
Overall top, with drop leaves 
extended, 38" wide, 17" deep. 
Center Panel of Top, 20” wide, 
17” deep. 

Drop Leaves, 9° wide, 17° deep. 
Height of top from floor, 26”. 
Overali leg Spread, 21 34" wide, 
1942" deep. 


ENLARGED 
VIEW OF, 
SAFETY 
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i 1205 Charlotte St. 
! 1. Cramer! MACHINE STAND........ sobadoninilansomann 
— ' 2. ALUMINUM STOP-STEPS: $s-2-) $S-3 
; i $s-4—J §s-5—) 58-6 
i (Left, sight on double Hondrail on 55-4, $S-5, SS-6). 
3. EXECUTIVE MODEL 953 
pre YOU STEP—IT STOPS! ' 4. SECRETARY MODEL 22-A 
L24 6 i 5. 22 
6. CASHIER MODEL 2452-RX. i 
F — TO THE FLOOR ; 7. BOOKKEEPER MODEL BK 
. WITH THE SLIGHTEST PRESSURE | 8. FACTORY WORKER MODEL FS-3 
} 2550 4 9. CUSHIONS 
10. SPECIAL CHAIRS— (exevain), 
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THIS AD IS AVAILABLE TO CRAMER DEALERS AS A SELF-MAILER CIRCULAR 
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Open New Old Town Pacific Headquarters 

The San Francisco representative of Old Town Cor- 
poration, Old Town Pacific Distributors, is now operat- 
ing from new and spacious headquarters at 74 New 
Montgomery St. 

This organization was set up primarily to be of serv- 
ice to Old Town dealers in northern California, Oregon, 
Washington, Idaho and Nevada. Stationers who handle 
the Old ‘Town line of duplicating machines and sup- 
plies, carbon papers and inked ribbons, are now able 











New Headquarters .. . Presenting two views of the Old 
Town Pacific Distributors new headquarters at 74 New Mont- 
gomery St., San Francisco. At the top is view from the entrance 
looking into the attractive new facilities. Left to right are A. P. 
Ames, president; George W. Brown, sales manager, and Mrs. 
M. E. Tolles, secretary. Shown in the interior view (bottom) are 
George W. Brown, sales manager; W. W. Scott, salesman; Mrs. 
M. E. Tolles, secretary, and A. P. Ames, president. 


to have their emergency stock requirements filled out 
of the workable inventory of this local office. 

Old Town Pacific Distributors will also have offices 
set up in Sacramento, Portland and Seattle, where, 
eventually, local stocks will also be carried. 

The San Francisco office is operated by Aubrey P. 
Ames, president; George W. Brown, sales manager; 
W. W. Scott, salesman, and Mrs. M. E. Tolles, secretary. 
Mr. Brown is a former Old Town factory representative 
who recently associated himself with this organization, 
having faithfully served the manufacturing company 
for a long time. 





Burroughs Appoints Lonsbrough to Denver 
Victor M. Lonsbrough has been appointed manager 
of Burroughs Adding Machine Company’s Denver, 
Colo., branch, W. E. Morgan, general sales manager, 
announced in May. 
Mr. Lonsbrough comes to Denver from New York 
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City, where he has been assistant branch manager 
since 1948. ; 
He replaces L. J. Funderburg, former Burroughs) 
manager who died early this year. 
Mr. Lonsbrough came to Detroit in 1924, from hig 


V. N. Lonsbrough 





home town of Fargo, N. D., and spent four years there 
in auditing work for a trust company. In 1928 he 
joined the Burroughs organization and was a mem- 
ber of the Detroit home office sales staff for a number 
of years. In 1935, he was transferred to Boston as a 
senior salesman and in 1946 was appointed a sales 
supervisor. He went to New York City from the Boston 
branch. 





Marchant Opens Enlarged Oakland Office 

Marchant Calculators, Inc:., has opened a new and 
greatly expanded Oakland district sales and service 
office at 296 2lst St., according to Edgar B. Jessup, 
president. 

Earl H. Handley is in charge of the new office as 
district sales manager and Walter H. Sommer is the 
district service manager. 





Appoint General Manager of Dallas Firm 


Keeney Office Equipment Company of Dallas, Tex., 
has announced the appointment of James K. Vaughan 
as vice-president and general manager, effective im- 
mediately. Mr. Vaughan will have charge of all phases 
of the business, according to D. L. Keeney, Jr., president. 

Mr. Vaughan has been in the office equipment and 
supply business since 1924, having had his early train- 
ing in Cleveland, Ohio. He has been merchandise and 
advertising manager for a large Texas office equipment 
dealer for the past three years. He is currently presi- 
dent of the Dallas Stationers Association. 

The Keeney Office Equipment Company was started 


James K. Vaughan 





in Dallas in 1934, selling and servicing office machines. 
It has since expanded its lines to include office furni- 
ture and supplies, filing equipment, duplicators and 
safes. There is a branch store at Mineral Wells, Tex. 

“The company has expanded so rapidly,” says Mr. 
Vaughan, “that Mr. Keeney can no longer supervise 
all the details personally. We plan a further expansion 
along the lines of sales and sales promotion. I am 
happy to have been chosen to take part in it.” 





Open New Firm in Lake Wales, Fla. 


A new office supply store and gift shop will be opened 
soon on Park Ave. in Lake Wales, Fla. 

The new store will be next to the Little Wales Tea 
Room. It is owned by Tyler’s, which operates similar 
stores in Winter Haven and elsewhere in central] Flor- 
ida. — JL 
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Many a successful stationer has travelled the 
highway and they'll tell you—it takes you © —puts new business on your books—with a big plus for 
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be glad to testify.* It breaks the ice on new accounts 


you in other office supply and equipment sales. 


Profit! 
ell-paved road and there’s no speed limit. Once So step on it! Write for a copy of the C.S.C, Plan. 
it, the sky’s the limit. What’s more you can We'll send it to you just as soon as we get the coupon— 
Columbia for relief drivers—factory schooled, no strings attached. 
. ; + ¥e * 
ed, ribbon and carbon specialists backed up 4 Names and statements on request. 


est dealer assistance program in the industry. 


Columbia Sales Cooperation Plan doesn’t try to 
sales staff. Its purpose is to help you make big 

t of ribbon and carbon sales and to train 

the very latest selling techniques. But, 

us plan, as many a leading stationer will 


Columba 


that Build Business: CLASSIC + SUK GAUZE 


APPLIANCES, 


July, 


1952 


Cotumsra Rippon & Carson Mec. Co., Inc. 
102-7 Herb Hill Road, Glen Cove, L. I., New York 


Cotomst, Rissow & Canson Manvuracrunine Co., Inc. OA-7 
102-7 Herb Hill Road, Glen Cove, L. L., N. Y. 

Please send me a copy of the Columbia Sales Cooperation Plan. 
Name. 
Position. 


Company 


AAAcess 


City Zone. State 






















+ COMMANDER + PINNACLE + MARATHON + D.H.&D. + RAINBOW 
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Open S. Spencer Moore Company Branch 


The S. Spencer Moore Company of Charleston, 
W. Va., recently opened a new branch at 119 W. Wash- 
ington St., in the west side business district of Charles- 
ton. The store is conveniently located in the shopping 
district near the new Bank of West Virginia and a 
growing number of warehouses and plants. 

In this small, new store the firm will maintain a 
selected stock of the most frequently used office sup- 
plies, some of the main lines represented being National 
Blank Book, Wabash Filing Supplies, Speed Products 
and Art Steel. The branch will also serve as an order 
office for all the supplies and equipment handled in 
the main store at 118 Capitol St. 

A feature of Moore’s new store is a five-foot shelf 
of reference catalogs on office equipment and supplies 
of all kinds. 

Mrs. Cecile C. Shropshire, for many years experi- 
enced in Moore’s office supply and furniture depart- 





Checking Up .. . Pau! C. Kell, general manager of the S. 
Spencer Moore Co., and Mrs. C. C. Shropshire check stock in the 
firm’s new branch store on W. Washington St. in Charleston, 
W. Va. 


ments, is in charge of the new store. Edward A. Dick- 
erson, a veteran with Moore’s, heads the customer 
service. Moore’s, established in 1863, is thus engaged 
in its first branch operation, announces General Man- 
ager Paul C. Kell. 





Nominate Kraft for Salesman’s Award 


Harold W. Kraft of Savannah, Ga., has been nomin- 
ated for the “Distinguished Salesman’s Award” in the 
Jacksonville, Fla., branch of Remington Rand Inc. The 
branch takes in Florida and south Georgia. Mr. Kraft 
was one of the three nominees of the Jacksonville 
branch, under which the Savannah office operates. 

The director of sales for Remington Rand Inc., in 
the home office in New York City will make the final 
selection. — EEG 





Westcott’s Shows Old Movie News Shots 


Westcott’s stationery store, Massena, N.Y., will have 
as a Sesquicentennial feature, a 40-minute showing 
twice a day of old movie news shots. The movies will 
be projected through a ground glass screen from the 
interior of the store through a front display window 
for passers-by on the sidewalk to watch. 

Among the famous people and events to be shown 


114 





are Sarah Bernhardt, Thomas Edison, Teddy Roosevelt, 
the San Francisco fire and an Easter parade in New 
York city. — GET 





Wilson Jones Appoints Representatives 


Two additions to the sales staff of the Wilson Jones 
Company have been announced. Andrew R. Miller who 
will cover territory in Michigan, and Ohio, is wel 


© 








A. R. Miller Leo Campbell, Jr. 


known to stationers in those areas, having been ac-} 
count manager for a firm specializing in business) 
forms. He is a native of Detroit, where he makes his) 
home. He attended Wayne University. 

Leo A. Campbell has been named to assist Joe Sim- 
mer in covering Utah, Idaho, Montana, Wyoming, Col- 
orado and Mexico. ‘ 

Mr. Campbell attended Tufts College and served in| 
the Navy Air Corps during the World War II. For the 
past several years he has been associated with The 
Carter’s Ink Company, more recently in the Salt Lake? 
City area, where he will make his home. ; 


FE 





Metalstand Uses Planes for Cargo Shipment 


In keeping with today’s fast-changing conditions and} 
needs the Metalstand Company, Philadelphia, Pa., has} 
taken to the air to supply its foreign customers in the} 
shortest possible time. 

A recent shipment of 80 cartons of steel] file cabinets, | 
a gross weight of 11,000 pounds, moved via air between | 
the United States and Cuba to comprise what may be} 
a record commercial shipment of this kind. 








Metalstand Takes to the Air .. . Loading proceeds of ¢/ 
shipment of 80 cartons of steel file cabinets from Metalstand Co. 
With a gross weight of 11,000 lbs., this is believed to be the 
largest commercial shipment of office furniture to move via ai 
between the United States and Cuba. 


Since October, 1950, when the company began opera- 
tions in its own building offering 52,000 square feet of 
floor space, it has made steady progress in the expan-j 
sion of business under the guidance of its president} 
J. Wolf Golden, and its general manager, I. Alatj 
Cohen. 


i 
H 
i 





OFFICE APPLIANCES, July, 1952 



















: FOR Hace w\tWOUT Wasp 
nes 4 + | + n 
vho i s e iv ew 
] 3 Mor 
The NEW Browne-Morse Tabulating Card File No, 2022W has been 
designed to give more speed and greater ease of handling while afford- 
ing file cards maximum protection from everyday use, Tattered and 
torn file cards thatcost time and money are eliminated . . . wrinkles, 
= tips and indentations calising machine rejects disappear. File No, 
his 2022W is another Browne-Morse unit of efficient office equipment 
made to meet today’s business demands. See and read the story below. 
im- 
0l- 
| in 
the 
he 
ake 2 
a 4 PLENTY OF STRENGTH 
~ 90,000 CARD CAPACITY 
the Twenty-two separate file drawers each with 
a large rolled edge give much added strength 
ets to the unit. Additional reinforcement is given 
ee! by 10 cross rails on the front panel, 3 vertical 
be U-thannels on each side, and @ solid sheet 


metal top, bottom and back, ’ | 
The exclusive Browne-Morse Glider Extension Arm gives “Feather Touch" 
action because of even ‘oad distribution on all points of the glider arm. 
Contour of the raceways exactly fit the contour of 
orm, eliminating excessive wear ond flat 











spots. ; 
“a 

GRAB’EM OUT — THEY'RE SAFE! eevee. Te,remore.s drawer from ihe 

SPACE SAVING cabinet you y pull out 

The generously rolled trey edge of each drawer cradles the . pd ae a. — = 
file cards into place without the least opportunity for scor- ting: anneal inte ated 
ring or morking. Nicked edges and torn corner rejects ore 9 Ty 
Re more individual drowers are in- 





An exclusive 

lorse feature allows 
each drawer to be slipped 
back info any opening while 
the troy is in closed posi- 
tion conserving much-needed 
Jaisle space and eliminating 
unnecessary handling of 
trays. 


H 


_- 100% COMPRESSION 


Moving from the rear-of the file to 
within Y% inch of the front, the 
Browne-Morse friction type com- 
pressor unit will lock at any pesi- 
tion: to compress any number of 
cords firmly in place. A smooth- 
faced compressor panel eliminates 
indentations on your cards, reduces 
rejects. A 


se 


Architects of Efficiency for America’s Offices 


Browne-Mlorse 


an MUSKEGON MICHIGAN 


MANUFACTURERS OF STEEL OFFICE FURNITURE, FILES, DESKS, ALUMINUM POSTURE CHAIRS AND FILING SUPPLIES FOR OVER 45 YEARS 
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@ Bulletins @ Inter-office forms 
@ Memos @ Price Lists 
Al: 
and scores more 
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WRITE FOR DETAILS AND PRICES 


INK SPECIALTIES CO., INC. 


Dept. © 519 N. HALSTED STREET @ CHICAGO 22, ILLINOIS 
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The Ad-Viser 


(Continued from page 21) 







The AA Office Equipment Company, San Leandro,® 
Calif., indicates a highly promotional attitude by mail- 
ing out 400 of the above cards every week. The attrac-7 
tive mailer, in four colors, shows pictures of the store 
front and repairmen in action. 

On the other side, in addition to the address, there} 
is a brief advertising message with a listing of type- 
writers and adding machines which are offered for) 
sale or rental. ; 

The consistency of this firm’s mailing is certainly 
commendable. The pictures, printed in color, are at- 
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15694 East 14th Street . Opposite Oaklond Speedway -iU.2-1731 - - - LO. 9-5537 
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GUARANTEED REPAIR WORK - ADDING 
MACHINES - TYPEWRITERS (ALL MAKES) 


COMPLETE RE-FINISHING FACILITIES 


tractive and do create interest. The message is brief 
which is important for any direct mail piece. One sug- 
gestion is offered by this department which might add 
to its effectiveness. 

A bolder headline, indicating the type of service of- 
fered, would give a quicker message to the reader. 
“Sales, rentals and repairs” are words which are im- 
portant and should be played up more strongly. 

However, this present mailer is very good and prob- 
ably does a fine job for the advertiser. 


1 RCE 00 RNR. Ren <a 





Bates Reintroduces Indexing Devices 

Bates Indexing Devices, imprinted for advertising 
goodwill builders, are now available again. A shortage 
of materials in 1951 caused them to be withdrawn. Im- 
printed Bates List Finders, models A and K; Bates 
Dialists and Bates Pressalists are being offered. A spe- 
cial circular giving full details on these items may be 
obtained from the firm. 
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THE FIRST TRUE DICTATING MACHINE APPLICATION 
OF “THE MAGNETIC PRINCIPLE OF RECORDING’ 


~< 


AECOU" 


REX RECORDER BEGINS ...WHERE OTHER 
DICTATING MACHINES LEAVE OFF...CHECK 


THESE FEATURES WHEN BUYING... 


Magnetic recording is free of surface or background 
noise. Magnetic recording is erasable, therefore DICTA UNIT 
disc is re-usable 10,000 times or more and spot ‘ 
corrections can be made by dictating over 265. 00 
mistake. Simplicity of construction, no TRANSCRIBING UNIT 
turntable, few parts and fixed recording complete with ct 
head makes for repair-free operation. adset and foo 
Simplicity of operation (see it and operate it) 265 5.00 

-as simple os thot. COMBINATION UNIT 


pi ee 


All true dictating machine features: a dictator or 

1. Immediate access to all parts of recording. 200. oo 
2. Perfect marking of length of letters and corrections: 

3. Word, phrase or sentence backspacing. 

4. Stopping and starting without clipping of words or noise interference. 


DEALERSHIPS NOW Lowest price machine to install . . . 
AVAILABLE . . . CONTACT Lowest cost machine to maintain and operate. 


US IMMEDIATELY FOR 
pense Gitiniialine EXCLUSIVE NATIONAL DISTRIBUTORS 


AMERICAN DICTATING MACHINE COMPANY, INC. 


N Yor Now York « MUrray Hill 4-3554 
65 Medison Avenve e¢« ow reeiisned Now. 
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SENSATIONAL! 


Within a very short time, Rowles will an- 


IT’S NEW! 


nounce one of the most revolutionary new 
ideas in classroom seating you've seen. 
Not only will it be ultra-modern, but it 
will be practical. Something every school 
has been waiting for. 


WATCH FOR IT! 


OWES 


School Equipment 














E. W. A. ROWLES COMPANY 
ARLINGTON HEIGHTS, ILLINOIS 
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Seven Million Typewriters .. . Reeve Schley, chairme 
of the finance committee of the Underwood Corp., tries the co 
pany’s seven millionth typewriter, while L. C. Stowell, presides 
and P. D. Wagoner, chairman of the board, look on. Finished 
gold to commemorate the completion of 50 years of typewrit 
manufacturing, the machine will be shown at many Underwog 
offices throughout the country. 





Edgar Noll Appoints K. E. Burchfield 


Edgar Noll, Philadelphia distributor for the Olivett 
fully automatic printing calculator, has announc 
the appointment of Kenneth E. Burchfield as sale 
manager of retail and dealer sales. 

Mr. Burchfield has had a wealth of experience 
the office machine field. For the past 20 years he 
been connected with the Underwood Corporation in th 


K. E. Burchfield 





Sundstrand adding machine division. He has been 
manager of adding machines, and so forth, since Jan 
uary of 1941, training salesmen and supervising dealé 
sales through the Philadelphia regional office. 

He will assist in sales of the Addo-X adding machin 
which Edgar Noll also distributes throughout Pennsy. 
vania, Delaware and southern New Jersey. 





Royal Exhibits at Inform-A Show 

At the recent Inform-A Show at the Atlantic Cif 
Convention Hall, May 25-28, Royal Typewriter Com 
pany, Inc., displayed the Gray Magic Royal standa 
typewriter, the Royal electric typewriter, and a com 
plete line of Roytype business machine supplies. 

In attendance at Royal’s exhibit were Joseph Folé€ 
of the company’s home office and R. R. Condit, distri¢ 
manager of Royal’s Wilmington branch. 

Also at the Royal booth was Cortez Peters, inte® 
nationally known speed typist, whose unusual typi 
demonstrations were a feature of the company’s @ 
play. 
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Mr. Dealer: 


Have you noticed that practically 
every item in your store, from safes to 
smoke stands, has gone modern? Then 
you must have noticed that the files you 
sell are still the same, stereotyped, 
severe-cornered, boxes that you've sold 
for over twenty years. 


It’s time a change was made, and 
we made it, with the “NEW TREND”. 
Don't be “OLD-FASHIONED’!! Every 
aspect of your business demands that 
you start selling this new line of mod- 
ern equipment. 

Remember, it’s 


“THE NEW TREND” 




































THE HOME OF QUALITY PARK ENVELOPES 


FACTS an FANCIES 


By McGillicudy 


Did you see in the paper where city bus riders 
in Jacksonville, Florida, get free rides on cer- 
tain days when they say, “I’m going to church,” 
or “I've been to church.” Well, that’s a cute 
idea . . . but there is some question as to 
whether a reward, even a free bus ride, is 
necessary for doing something you should do. 
And if some folks start using those phrases just 
to get free rides, it will prove one thing . . . it 
will prove they should go to church. 
In merchandising there have been a lot 
of special inducements, premiums, and 
“free rides” offered. But we hope you 
dealers feel as we do — that selling 
Quality Park products has its own re- 
wards — the rewards of customer satis- 
faction and repeat business. 
And that’s why we keep stressing those three 
points about Quality Park Envelopes: (1) Quality 
Products; (2) Quality Packaging; (3) Quality 
Service. Those things along with Quality Park’s 
nearly 400 styles, sizes, stocks, and weights 
add up to better business for all of us. 
Speaking of styles, have you noticed 
that vests are fast disappearing as 
standard equipment in men’s suits. They 
were practically eliminated during the 
war and never made a comeback. But 
now, the stubborn male is showing a 
yen for vests — and what vests! In Hol- 
lywood and New York, the demand is 
for fancy vests made of brocades, vel- 
vets, and even upholstery fabrics. We 
hope a return to lace cuffs, powdered 
wigs and silk breeches won't be next. 


If your vacation plans call for a motor trip, 
don’t leave caution at home. Drive carefully — 
and that means not only watching your own 
driving but keeping an eye on the other fellow, 
too. Have a good time — but don’t have any 
accidents. 








Remember to feature Quality Park Products. 


SOLD THROUGH DEALERS ONLY 


Qyaslity IP. 
Products 





¥* General Office and Factory, Quality Park, St. Paul 4, Minnesota 
% Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Ill. | 
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NSOEA Offers Manual on Selling Metal Desks 


“How to Sell Metal Desks,” a sales training manual 
for dealer salesmen, has just been published by the 
National Stationery & Office Equipment Association, 

The manual, complete with separate leader’s guide, 
meeting schedules, question lists, and glossary, is the 
“lucky thirteenth” in the product knowledge and sales 
training series undertaken by NSOEA. It contains 4 
pages, profusely illustrated, and printed in two colors. 

Included in the text are’sections on the importance 


















of the business office; the advantages of metal furni# 
ture; construction details; types of desks; and acces= 


adapted to metal furniture, including finding prose 
pects, the sales approach, presentations, proposal 
booklets and so forth. 

The material contained in the manual was cons 
tributed by all the metal desk manufacturers who are 
members of NSOEA and by representative dealer- 
members who have experience in selling metal furni- 
ture. 

“How to Sell Metal Desks” is available only to 
members of NSOEA. For further details, write to the 
national headquarters at 740 Investment Building, 
Washington 5, D. C. 








June Was Red Letter Month for Bert M. Morris 


June 1952 represents a major milestone in the suc- 
cessful careers of Mr. & Mrs. Bert M. Morris. 

This month Mr. Morris, president of the company 
bearing his name, celebrates his 54 years in the in- 
dustry since starting his career in 1898 at the J. C. 
Packard Stationery Store in San Diego, Calif. Alice M. 
Morris, secretary and treasurer of the company, also 
completes her 26th year of service to the or- 
ganization. 

In addition, on June 14, their silver wedding anni- 
versary, Alice and Bert celebrated their 25 happy 
years together. They chose this important occasion 
announce the engagement of their eldest daughter, 
Gloria June, to Robert Craig Anderson of Beverly 
Hills, Calif. 


















Rem-Rand Promotes Three in Dallas 


Remington Rand Inc. recently announced the p 
motion of three of its Dallas, Tex., employees. 

Frank H. Heller was promoted to branch mana 
from the post of branch manager of the managemé 
controls division. 

T. M. Ralph was named assistant branch man 
and H. L. Barnett was appointed branch mechan 
service manager. 

Mr. Heller joined Remington Rand in 1930 as a sales 
man in the Houston branch. Messrs. Ralph and Bal 
nett joined the firm in 1927. — WLF 
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Designs by 


Jorgen Hansen and Jens Thuesen 


Write for Catalog and Price List 
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Furniture by 
HUNTINGTON HOUSE 


... always in good taste 


HUNTINGTON 
ole Vicmeve)=i-ce)-7 Wale]. 


HUNTINGTON, WEST VIRGINIA 


Permanent Showrooms: Chicago and New York 
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Duh Haulwmne 
Nebiol Lock 


will help your products sell better 


If you manufacture office appliances, _ fine quality office appliance hardware. Call 





NATIONAL LOCK has a message ofinterest on us to work closely with you in solving 
to you. From this one dependable supplier your hardware problems... with an eye to 


you can get virtually everything you need in more profitable sales of your merchandise, 


If you are an original equipment manu- 
facturer or jobber, write us. If you are a 


dealer, see your jobber. 


Duk Pl Here are only | 


a few of a wide selection of attractive 
NATIONAL LOCK desk pulls. Pulls 
are stamped, die cast or molded plastic. 
Smartly designed, they will lend them- 





selves graciously to your products. 





Choice of several handsome finishes. 

















Duk Lochs For more than 40 years 


NATIONAL LOCK COMPANY has made a broad line 
of locks for most every purpose. Included are plate, 
lever and pin tumbler types engineered especially for use 
on wood or metal office furniture. Ease of installation and 


positive locking security are two of their proven assets. 


Distinchive Hardume... 
ALL FROM ] SOURCE 


PULLS, LOCKS, LABEL HOLDERS, 
CASTERS, LOCKER HOOKS, 
HINGES, LIFT HANDLES... 

EVERYTHING FOR OFFICE APPLIANCES 


NATIONAL LOCK 
COMPANY 


ROCKFORD . ILLINOTS 
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clean 














f as t PLUS EXCISE TAX 






accurate 


Mechanical Features. . . 


Front Paper Stop assures accurate registration. 
Automatic Roller Release eliminates smudged sheets. 
Automatic Counter counts only printed sheets. 

Open Drum—self-contained, internal brush inking. 
Automatic Feed — positive action. 


Selective inking by means of our ink dispenser. 


NOWRON = 


Paper Pusher is automatically lifted and carried back 
to feeding position. Eliminates lint on the stencil. 








TECHNYGRAPH CO. 


TECHNY, ILLINOIS 




















In Other Lands 


(Continued from page 76) 


ter. Each disc can show 10 color combinations, in the 
window of the box—precision located at the flick of a 
finger. There are black, white, red, yellow, green in ful] 
faced colors, or set mid-way to show half of two adja- 
cent colors. 

Each box register measures four inches long, and 
contains 100 color signs. 

On one board the user has at his fingertips a choice 
of 10,000 different signals. 

From a factory at Weybridge came a new photo- 
copying process which makes a reproduction of any 
one-page document up to 18 inches by 14 inches 
in about a minute-and-a-half. The manufacturers 
are the offspring of an American company—Remington 
Rand Inc., but it is worth noting that neither the 
parent company nor any other in the U. S. A. hasa 
machine quite like the one seen at the B. I. F. 

A new suspended filing system enables files to hang 
sideways on rails parallel to the walls with the title 
tabs all level and visible from the front. The manu- 
facturers are Frank Wilson and Company, Ltd) 
London. 

The new electronic brain of the British Tabulating 
Machine Company, Ltd., actuates through punched 
cards. It is the first direct electronic multiplier and 
carries out all its operations directly in sterling. To 
multiply a sum in shillings, pence and decimals by a 
four figure amount takes approximately seven hun- 
dredths of a second. 

The Fordigraph company displayed the new “Prin- 
cess” model. It is the latest addition to the range of 
precision-built “Fordigraphs.” It is hand-operated and} 
incorporates automatic roller moistening which elimi-j 
nates moistening margin, automatic fluid control with 
fluid level indicator, automatic paper feed, and auto- 
matic master insertion or injection with finger-tip 
control 





a\ 


Venetian Blinds, Too 


The manufacture of blinds may appear to be a little 
“off the map” of office equipment, but Avery’s, one of i 
Britain’s leading blindmakers, of Great Portland St, 5. 
London, W. I. displayed some first-rate flexible vene- 
tian blinds. These blinds are manufactured in “Airflex- 5 
Sunuminium.” Colors of the finished product include = 
an attractive ivory. K 

The firm’s representative told me: “We have been) [i 
making metal venetian blinds since 1938 on the Amefi- os 
can principle, but our drawing office and designef 
were asked to produce something of more rugged) 





mechanism than the American, with larger pulley 
wheels, but in a smaller head and, if possible, more) 
streamlined with an even better finish. The result # 
the Sunuminium. Only our fully automatic plant and 
large flow production have enabled us to produce this} 
beautifully finished blind at a saleable price.” : 

E. N. Mason and Sons, Ltd., of Colchester, Essex, dis-| 2 
played new methods of “instant finding” filing systems! = 
There was one vertical system displayed, specially de} 
signed for the use of architects, surveyors, and engk) 
neers, which was of particular interest. Separating Inj 
dex Units, means that after typewriting or handwrit} 
ing, the index units are easily inserted in the required 
order in their panels. Subsequent indexing alterations 
may be made quickly and easily. 

It is claimed that the system is time-saving; thay 
plans and so forth, are instantly accessible; that acct 
racy and ease of operation are combined with ra 
finding of the required document. 

The Bar-Lock Typewriter Company, of Basford, M 
tingham, displayed the new Byron typewriter which, 
is claimed, does the work of three. 

When a Byron is purchased, it is possible to buy, 
individual units, three lengths of carriage; 11-i 
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"FROM COMER TO COMBER—IN ONE EASY STEP” 
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V There once was a time when Bogard E. Crist 


Was a salesman with lots on the ball 


6 Each day he would comb through his prospect list 


Then he'd call—and he'd call—and he'd call. 


Then “normal” times vanished and so did Crist 
As he muttered, “all sales out of reach,” 
Now instead of combing his prospect list 
Our poor Bogard is combing the beach. 


® It’s been quite a spell since any 
of us have had a so-called “‘nor- 
mal” year in which to produce and 
sell. Odds are, it will be some time 
before we see such a year. It’s 
easy, in times like these, to stop 
selling and coast. Easy but wrong. 

Here at Lyon, we’re still pro- 
ducing 1500 standard items of 


2 STRATEGIC PLANT LOCATIONS... 


AURORA, 
LYON METAL PRODUCTS, INCORPORATED 


General Offices: 728 Monroe Avenue, Aurora, Illinois 


steel equipment. We aren’t pro- 
ducing as much as we'd like. 
Deliveries aren’t as fast as we'd 
like them, either. Whose are? But 
a lot of steel equipment will roll 
out of our two plants during 1952 
—and it will be sold, at a good 
profit, by dealers who continue to 
comb prospect lists and make calls. 


ILL., AND YORK, PA. 
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HARTER @GOp LINE... 
OF ALL-STEEL CHAIR 


High Quality at Low Pri¢é 













Since 1949, the requirements of the arm 
forces have taken the entire production 
Harter 1800 line chairs. Now, new additio 
to our plant capacity and the ability to 
more steel make it possible for us to suppl 
both the government and Harter dealers. 


The high quality, durability, modern appea 
ance and competitive price that have m 
the Harter 1800’s so acceptable to the 
forces makes them a valued addition to 
dealer’s stock. That’s the beauty of the co 
plete Harter line—the dealer always can sup 
ply exactly the right chair for every offic 
application. Write for catalog and full infor 
mation on the full Harter Line. ! 


HARTER CORPORATION 
725 Prairie, Sturgis, Michigan 


Quality In Hidden Details, Too 


Here’s quality that’s more than skin 
deep. If you took a Harter 1800 
chair apart piece by piece you'd 
find the same dependable quality in 
every part and in all workmanship. 
That's why the fine appearance in 
Harter chairs endures and con- 
tinues to please customers through 
the years. 


i) HARTER 


STEEL CHAIRS 
STURGIS, MICHIGAN 
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earriage; 15-inch carriage and 19-inch carriage. The 
changing of carriages from one size to another may be 
carried out instantly and does not call for mechanical 
knowledge 

The Roneo Company demonstrated its new “Roneo 
150” which is said to be the handiest portable dupli- 
eator for headings, forms, sales letters, agenda, min- 
utes, price lists, notices, and so forth. 

Automatic counter, single lever control, simple head- 
space adjustment, quick clean stencil fitting and re- 
lease, edge to edge printing on a foolscap sheet, fully 
automatic, totally enclosed and uniform inking to every 
part of the stencil, are features of the duplicator. The 
dimensions are 10 inches by 10 inches by 13 inches and 
it weighs only 28 pounds. 

The Spin-It rotary index is ideal for stock records, 
addresses and telephone numbers. There are 500 cards 
complete with index. 

The manufacturer is Exactus, Ltd., of St. Pauls, Lon- 
don, E. C. 4 

The Hubex Vertical Camera, manufactured by J. J. 
Huber Ltd., of Cricklewood, London, N. W. 2, attracted 
no little interest. It has been evolved especially, I was 
told, to cover the major needs of the Multilith and 
Rotaprint users who desire to prepare their own line 
negatives simply, speedily and economically. 

The camera is compact and strongly constructed for 
dark room use thus avoiding the necessity of film 
holders 


New Typewriter Features 


We saw some excellent office furniture at the stand 
of Remington Rand, Ltd.; and we also saw typewriters 
made at the Hillington, Glasgow, factory. These type- 
writers are beautifully designed and the new-style 
skirted key caps of dark green plastic, are specially de- 
signed to fit finger-tips, cushion impact and eliminate 
keyboard glare 

A new four-position, three-track ribbon control gives 
one third more usage on single-color ribbons. 

The Imperial Typewriter Company, Ltd., of Leicester, 
displayed the new Dual Feed. The principle of Dual 
Feed, of course, is that an additional paper feed has 
been incorporated into the carriage, which enables two 
separate sets of forms to be fed into the machine, each 
set being controlled independently of the other. It is 
possible to move either sheet at the same speed or at 
different speeds, or in different directions, or they can 
be linked together and moved simultaneously. 

The Cox Company, of Watford, Hertfordshire, showed 
its burn-proof furniture and the writer can vouch for 
its properties after a rigorous personal test! 

The Burroughs Adding Machine Company, Ltd., dis- 
played British Burroughs caleulating machines which 
have been built for world-markets at the new plant at 
Strathleven, Scotland. Since last year’s B. I. F., pro- 
duction at the factory has gone ahead with great speed. 
Today over 1,000 employees are producing an ever- 
increasing number of machines to meet the require- 
ments of both the sterling and non-sterling areas. 

W. J. Arris, the managing director of the company, 
told me that “no less than 90% of these Strathleven- 
made Burroughs calculators have gone to the United 
States and Canada, thereby strengthening the flow of 
dollars into Britain.” 


Of the total Strathleven output, 60% is for export. 
With 40 different countries clamoring for these and 
other Burroughs machines, it has been found necessary 


to double the existing 150,000 square feet of space at 
the Strathleven factory, he said. 





Stationers Guild Moves Office 


The Stationers Guild of America has moved its office, 
jue to large space requirements for increased activi- 
tles, accor xr to J. W. McCormick, Jr., general mana- 
ger. The new address is Room 1305 Morris Building, 


1421 Chestnut St., Philadelphia, Pa. 
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Model 6-6-0 


Model 7-6-0 


10-key keyboard 
odds 9,999.99 
Totals 99,999.99 


YOUR CHOICE 


OF KEYBOARDS 
9-column total 
also available 


Add the VICTOR Champion 
Line Now, and... 


YOU ADD .. . the same national advertised models 
featured in Saturday Evening Post, Pathfinder, 
Country Gentleman, and other leading magazines 
and newspapers throughout the United States. 


YOU ADD ... a popular low-priced line of pre- 
cision-built adding machines now in use by thou- 
sands of stores, offices, professional men, and other 
businesses. 


YOU ADD... a line of adding machines which 
offers your customers a choice of full key or 10 key 


keyboards. 
PROFIT-MAKING OPPORTUNITY 


Al Wee See 


VICTOR ADDING MACHINE CO. 
Chicago 18, Illinois 
World's largest exclusive manufacturers 
of adding machines. Now in our 33rd year. 


me ee me 


VICTOR ADDING MACHINE CO., Chicago 18, Ill. Dept. OA-752 
1 am interested in the new Victor Champion line of adding machines. 
Please send details to: 


FOR MORE INFORMATION ON THIS 


| 

i 

| a | 
insnapenilieiiaieatl | 
I 


2 ee 
Territory where | am now selling: a 











MORE 
PROFITABLE SALES 


e 





@ This new Accounting Board provides the 
medium of developing a real worth while 
volume of new business — and assures con- 
stant repeat orders. 





@ Multi-Rite is the modern method of han- 
dling Pay Rolls, Accounts Receivable and 
other Multiple Record Systems. Greater 
speed and accuracy is obtained because only 
one writing and one proof is required. 

@ This method saves as much as two thirds 
the clerical work normally required in’ the 
average size business. 

@ Exclusive Agencies are available to qual- 
ified dealers. Literature and full details may 
be had on request. 


Write for Com plete Details Today. 








Long Island City 1 
N. Y. 


44-07 Twenty-First Sc. 
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Meetings, Dinners, Conventions 

(Continued from page 96) 

beautiful silver punch bowl as a surprise from mem- 
bers of the Conquistadores Club. 

John Lund, who has long been identified with the 
field, organized the first Friden selling organization 
during the difficult days of the big depression and hag 
earned the complete respect of the Friden sales force. 
He added to this admiration in speaking his thanks 
for the gift when he said: 

“Often I have been referred to as ‘the first Con- 
quistador.’ I would much prefer to be known as one 
of the Conquistadores.” 

Fridenmen know that John Lund is just that. 

First officers of the Friden Conquistadores Club were 
R. B. Moodie, New Orleans manager; John J. Angus, 
Hartford salesman, and Sven von Heideken, San Fran- 
ciscO Manager. 








Beige 

et fh ¥s, i * 

Back from Mexico .. . Recently returned from Mexico is 
Stanley R. Akers (left) president of the Meilink Steel Safe Co, 
Shown here with the Mexican distributor for the company, E. San 
Chez of H. Steele Y Cia., S. A. Mexico City, Mr. Akers discusses 
plans for the fall introduction into Mexico of the new model “C” 
Hercules steel safes. 








N. Y. Management Group Elects Officers 


Robert Cameron of Socony-Vacuum Oil Company, 
newly elected president of the Office Executive Asso- 
ciation of New York, Inc., announced in June the elec- 
tion by the board of directors of five new vice-presi-, 
dents for the 1952-53 term beginning in September. 

Thomas J. White, Employer’s Mutual Liability In- 
surance Company, of Wisconsin, was elected vice-pres- 
ident in charge of education. He will work with the 
New York Advisory Council on business education and 
the association’s personnel testing programs covering 
skills, aptitudes and progress for up-grading. 

He will also act as liaison for the Just-One-Break 
Committee, which is concerned entirely with the re- 
habilitation and training of handicapped workers. It 
is planned to give scholarships at the college level to 
employees of member firms. He will work closely with 
educational groups to co-ordinate the needs of business 
with educational programs in both high schools and 
colleges. 

Miss Leta J. Stroben, The Globe-Wernicke Co. of 
New York, was elected vice-president in charge of 
public relations. She will handle trade relations and 
general publicity, along with the publication and dis- 
tribution of the year’s program of talks given by au- 
thorities from the fields of education, industry and 
government 

As vice-president in charge of research and study, 
Fred R. Jones, General Foods Corporation, will direct 
his division’s work in furthering the study of adminis- 
trative planning and office personnel administration, 
as well as work simplification and reproduction of 
forms and records. Methods and procedures, industry- 
wide salary surveys and general business organization 
and operation, with their impact on the modern busi- 
ness office, will be carefully surveyed and analyzed. 

Alwyn W. Ogden, Universal Atlas Cement Co., elected 
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Model 18-A 


COSCO Executive 


now with mew Form-Flo base. 


ee a 


Retails for $47.50 ($49.50*) 


@ Here’s an office chair for men that’s bound to head the sales 
parade—the Cosco Executive! 

Here’s why: (1) Six comfort adjustments, made without 
tools, that fit the chair to a man’s own physique, his own work 
habits, h wn ideas of comfort. (2) Sturdy, all-steel construc- 
tion, with foam rubber-cushioned, saddle-shaped, revolving 
seat and 1 ne-piece Form-Flo base. (3) Du Pont “‘Fabrilite”’ 
upholstery and Bonderized, baked-on enamel finish in all pop- 
ular office lors. (4) More comfort, more convenience—a 
greater value! 

Her: hair that you'll have no trouble at all in selling to 
nanag t as a profitable investment in attracting the best 
personnel getting top working efficiency . . . improving 
office appearances. 

Make the Cosco Executive your leader in America’s leading 
line of all-steel office seating . . . including an armless model to 
match the Model 18-A Executive; arm chairs, side chairs, and 
secretarial chairs. Stock and feature them all. Send today for 
prices and catalog 


HAMILTON MANUFACTURING CORPORATION + COLUMBUS, INDIANA 


*Zone 2: Florida, Texas and 11 Western states 
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LO5L47 EXECUTIVE —six easy adjustments 
that fit the chair to the man! 


Adjustable ina ‘iffy. to 
the individual physique 


ea 1” 
» o 





OS SEC 
or G 
44 
1 For angle 4 For height 
of backrest. of backrest. 
2 For depth 5 For height 
of seat. of seat 
For slope 6 For tension 
of seat. of tilt action. 





Nationally advertised 


CWGED \\:\- 





Custom-built quality at mass-production prices 
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DARNELL 


Office Chair 


CASTERS 


Recommend Darnell 
Office Chair Casters. 
They provide ease of 
movement, full protec- 
tion of floors, as well as 
eliminating damage to 
equipment due to 
wracking. 


Send jor complete information 


NELL CORP LTD 60 WALKER ST NEw yY 


ALIFORNIA 36 N CLINTON 













PROFITABLE SALES 








vice-president in charge of programs and meeting, 
will co-ordinate luncheon and evening meetings ang 
arrange for outstanding speakers in the business worlg 
to address OEA members. 

As vice-president in charge of membership, A. T. Ruf 
Ebasco Services, Inc., will direct the participation ang 
indoctrination work. Special attention will be given t 
the honors and awards made by the association & 
members for outstanding contributions to the scieng 
and art of office management. 











Shown in attendance at the session, No. 53, held at the Hotel Pep 
ae in Memphis April 14-18 are: FIRST TABLE—-David H. Hill, A. § 
Taylor Co., Memphis; William V. Poss, Rhodes Office Supply Co., Ay 
ae Ga.; Claude A. Bibb, S. B. Newman & Co., Knoxville, Tenn; 
arbara Sivley, Office Equipment Co., Chattanooga, Tenn.; H. W 


Barnes, educational director, Victor Safe & Equipment Co., New York 
N. Y. SECOND TABLE—J. Aubrey Thompson, Stoddard’s, Inc.; Nash 
ville, Tenn.; Robert B. Boylen, Zac Smith Co., Birmingham, Ala: 
Charles L. Klicker, Sanford Hall Co., Jacksonville, Fla.; Palmer § 
Hatiner, H. Dorsey Douglas Co., Oklahoma City, Okla.; William Ie 
zenby, Arkansas Staty. Furniture Co., Little Rock, Ark. 





Announce Calendar for GLTC Meetings 


Don Sharpe, Reyburn Manufacturing Company, pres 
ident of the Great Lakes Travelers Club, has announcej 
the following calendar of meetings for the organiza- 
tion, some of which were held this past month: 

June 12—Golf tournament at Rolling Green Country 
Club. 

June 20—Guest speaker, Floyd A. Poetzinger, presi 
dent of Sales Executives Club, Chicago. 

July 11—Movies presented by Harry Short, Colum 
bian Art Works, and Bob Reynell, Oxford Filing Supp. 
Company. 

July 17—Golf tournament at Cog Hill Country Club) 

August 8 or 15—Guest speaker. 

September 5—Golf tournament at Milwaukee, Wil 

September 12 or 19—Guest speaker. 

October 3—NSOEA pre-convention luncheon. 

November 14—Guest speaker. 

In December—Christmas party. 

Earl Hansen, Johnson Chair Company, is chairmal 
of the speakers’ committee and Bob Reynell is co 
chairman. 

Membership of the Great Lakes Travelers Club a 





tinues to grow. At the business meeting of June 6 t 
following were accepted into the membership: 

Stuart L. Chapman, Boorum & Pease Company. 

Alexander Kennedy, Jr., White & Wyckoff Manufat 
turing Company. 

Gordon E. Fisher, Herring-Hall-Marvin Company. 

Jack Asthalter, W. A. Sheaffer Pen Company. 

H. J. Warnock, The Globe-Wernicke Co. 

Lawrence Johnson, The Globe-Wernicke Co. 

Walter Bryzek and John Harrer, Joseph Dixon Crug 
ble Company. 

Reports on coming golf events were heard. Co 
tees for these events in July and September are: 

July 17, at Cog Hill Golf & Country Club—Chai 
Al Cote, Reyburn Manufacturing Company; co-c 
man, Clarence Clemen, G. J. Aigner Company; H 
Blum, Esterbrook Pen Company; Ray J. Eichen 
Service Steel Products Company; Roy Hansen, 
Globe-Wernicke Co.; Frank Lazowski, Automatic Pe 
Sharpener Company; Paul Sarno, Wilson Jones C 
pany, and Wes Wilson, Industrial Tape Corporation. 

September 5 at North Hills Country Club, Milwa 
Wis.—Chairman, Ken Henderson, The Carter’s 
Company; Co-chairman, Rus Ragen, American Pad 
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CARBONS 
and RIBBONS 
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\ Longhorn carbons and ribbons give your customers 
try \ top service...top performance ...and they give 
Pec: you top profits! 
€ om. 
im LONGHORN PLASTI-CARBON—takes more abuse 
ph; than any other type carbon. Produces sharp, clean 
copies, won't slip, won't smudge or “tree.” Lies flat, 
lub y 4 won't curl in any weather. Corner-cut for easy removal. 
Wis ee tn Gee 
a ise y i> Se A / y LONGHORN WAX-BACK CARBON —long- 
rie airy Sty “ wearing, non-smudging. Fast and clean to handle. 
soy en eee Won't curl, sharp writing—second in quality only 
: na Bey i aes Hy to Longhorn Plasti-Carbon. 
LONGHORN RIBBON —users call it the “per- 
. fect ribbon”—and it’s the perfect quality com- 
panion to Longhorn carbon. Non-filling, 
sheer yet tough. Types clean and 
fa sharp to please the most meticu- 
Amco Covers the Nation 
Wherever You Are 
uc 
nil; 
nary 
ait 
rom 
aull AMERICAN CARBON PAPER MFG. CO. 
"7 Factories at Ennis, Texas e Chatham, Va. a See 
on} Branches in Houston, Dallas, St. Paul, the complete AMCO 


New Orleans, St. Lovis, Albuquerque, Los Angeles, Carbon and Ribbon line. 


Denver, New York, Birmingham. 


5. Ee _ 
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me HARPER ruc 


by Metalstand 


A full suspension, quality file at surprisingly 
low cost! 22, 20 and !6 gauge furniture 
steel used throughout. Dustproof, enclosed 
bottom shelf. Full suspension —8 rollers 
to each drawer. Handsome forged alumi- 
num hardware. Beautiful baked enamel 
finish—green or gray. Also available in 
Grained Walnut and Mahogany. Legal or 
letter size—2, 3 or 4 drawers. Style shown 
here: 4-drawer letter file. Height 52”, 
depth 26”, width 14%". Drawer clear- 
ance 12%" x 10%" x 25%”. 


als 


an 


Write today for illustrated circular showing com- 


plete line and prices with dealers’ discounts 


METALSTAND COMPANY, %c 


73516 to 7524 STATE ROAD 
PHILADELPHIA 36,PENNSYLVANIA 
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Heatoucn ne 


TYPEWRITER STAND 


Amazing new device makes raising, lowering 
really easy! Touch right pedal to raise—for 
smooth, swift rolling. Touch left pedal to drop 


and lock into firm typing position. Construe 
tion: heavy gauge, welded furniture eat 
ing 


up, ready to use. Two spacious, piano-h 
side leaves steady, absolutely level 16'x36 
working space. Four handsome finishes: walnut 
maple, gray, green. 











Other style METALSTANDS for every office u 
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Paper Company; Parle Cooley, Bates Manufacturing 
Company; Ray J. Eichenlaub, Service Steel Products 
Company; Art Finger, S. J. Olson Company; Jim Gib- 
son, Commercial Stationery Company; Norman Han- 
son, National Blank Book Company; Bill Jarchow, 
H. H. West Company; Jack Olson, Kuschbert Office 
Supply Company; C. O. Schlaver, Orrice APPLIANCES; 
George Schumacher, Siekert & Baum Stationery Com- 
pany, and Gil Winkelman, H. C. Miller Company. 

' The members were happy to have present on June 6 
Earl Collins, Rockwell-Barnes Company, who is re- 
covering from an eye operation. 





Western Pennsylvania Dealers Discuss Wages 


In the Sheraton Hotel, Pittsburgh, Pa., on Monday 
evening, May 12, 50 men were present to participate 
in a joint meeting of the Western Pennsylvania Office 
Machine Dealers Association, the Stationers Associa- 
tion of Western Pennsylvania, and the Office Equip- 
ment Sales Managers Association of Pittsburgh. The 
subject of the evening was, “Prevailing Wage Condi- 
tions of Office Help, Salesmen, Warehousemen and 
Mechanics.” 

C. R. Chappell, Peter Paul Mechanical Service, Pitts- 
burgh, called the meeting to order and then asked 
for self-introductions. T. M. Stout, E. W. Curry Com- 
pany, Pittsburgh, president of the Stationers Assso- 
ciation of Western Pennsylvania, took over and 


introduced the speaker of the evening, Walter S. Len- 
nartson, editor of OrricE APPLIANCES. 

After reviewing the general business conditions cur- 
rently prevailing in the office equipment and supply 
industry, Mr. Lennartson asserted that there are still 
some controllable factors in business despite the re- 


strictive actions of government. 
analysis by 


Investigation and 
management, according to the speaker, 


can result in lower operating costs without reduction 
in wages or salaries. 

Mr. Lennartson gave a brief summary of the results 
of a survey he had made among representative office 
machine dealers in various parts of the country in 
reference to mechanics’ wages. The pay wage he re- 


ported showed a wide range, stretching from a low of 
$40 per week to a high of $100 per week. 

The remainder of the evening was devoted to a semi- 
nar of wages and salaries of office help, salesmen and 
warehousemen as well as mechanics. Mr. Lennartson 
acted as moderator and kept the discussion going for 
nearly an hour. Many of the dealers present shared 
their knowledge and experience, to the benefit of all. 





Record Attendance at N. Y. Stationery Show 
Record attendance and buying activity topping all 


former shows marked the sixth annual New York Sta- 
tionery Show held on Sunday, May 18, through Friday, 
May 23, at the Hotel New Yorker, New York, N. Y., un- 
der the direction of George F. Little, Management. 


Some 3,309 buyers inspected approximately 325 lines 
of products of outstanding firms in the industry, dis- 


played in 207 exhibit rooms. Five floors in all, from 
the fourth to the eighth at the Hotel New Yorker were 
used to accommodate the displays. Among the products 
to be seen were: social stationery, pens and pencils, 


greeting cards 
sories, leather 


gift wrappings and ties, desk acces- 
goods, office and school supplies, type- 


writers, adding machines, playing cards and adult 
games, party and household paper goods, candles and 
many other items. 

The show opened on Sunday, May 18, at 1:00 p.m. 


” accommodate the registration of an unusual number 
of early arrivals of department store and stationery 
ouyers. At the end of the third day officials put the 


otal of visiting buyers at some 2,153. When the final 


count was made the total registration for the six days 
of the show was found to be some 3,309, a substantial 
crease over last year. 


Robert Carman, manager of the New York Stationery 
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MONEY SAFES 








Every PLACE OF BUSINESS in your com- 
munity which handles a large amount of cash 
— particularly those which keep open after 
banking hours—needs a modern burglar-resistive 
money safe. 

The insurance discount made possible by the 
installation of one of these safes quickly pays 
for its cost. Among your primary prospects are 
food stores, filling stations, restaurants, taverns, 
theaters, taxi companies—to mention just a few. 

Illustrated is one of many models. This is 
the Herring-Hall-Marvin Inner Door Money 
Safe, rated Class “E” Mercantile and Class 
“H” Bank. All models are available in steel- 
clad reinforced concrete block. 


Two plunger buttons automatically 
control patented devices that lock 
door and dial in true position 
for closing while door is open. 
Neither dial nor door can be 
turned while door is open, 
thus eliminating costly re- 
pair bills resulting from 
bent bolt and burred lugs. 


COMPLETE 
CATALOG 
ON REQUEST 





Herring-Hall-Marvin Safe Co. 


HAMILTON, OHIO 
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the finest tradition in 
WOOD OFFICE CHAIRS 


for prestige, for elegance, for the 

very best in luxuriously comfortable 
seating and enduring service, American 
business looks to MILWAUKEE 


for its office chairs... 





“Commodore” 
Group 


Frankly intended for the purchaser who insists 
on the finest that money can buy, “Commodore” 
Chairs are without equal for authoritative 
appearance and lifetime comfort. These are luxury 
chairs, offered with pride by MILWAUKEE Dealers, 
with full confidence that they represent the 
most superb chairs ever created. 
The group includes Executive Swivel Armchair 
and DeLuxe Side Armchair... 


a limited number of MILWAUKEE 
Wood Chair franchises are open 
at present. Write for details 


makers of fine chairs for over half a century 





THE MILWAUKEE CHAIR COMPANY 


Milwaukee, Wisconsin 








Show, announced that buying at this year’s show was 
much better than at former shows and because of the 
outstanding success this year, a number of exhibiton 
have reserved space for displays in the 1953 show. He 
added that they have also signed to exhibit at the 
coming Chicago Stationery Show to be held August 
10-13 at the Palmer House. The Chicago show wij 
occupy 87 rooms, taking in the entire seventh floor of 
which 80% of the space is already assigned. 

Some 500 guests attended the annual dinner dance 
held on Thursday, May 22, in the grand ballroom of 
the Hotel New Yorker. The dinner was preceded by g 
pleasant and friendly cocktail hour in the spacious 
foyer adjoining the ballroom. It was attended } 
manufacturers in the stationery industry and the 
buyer friends. Good music and entertainment was pr¢ 
vided by Jack Baker and his Society ensemble. Singin 
dancing and good fellowship were the order of the e 
ning and some excellent talent was discovered amor 
the guests who graciously contributed to the evenin 
entertainment. 










































Re-Elect Secretary of Florida Group 


Mrs. Nadine L. Bagaley of Cox Office Supply Cor 
pany, Daytona Beach, Fla., was re-elected secretary 
the Florida Office Equipment Dealers Association at 
recent annual meeting in St. Petersburg, Fla.—_JL 
















Ed Jones Honored for His 35 Years of 
Service in the Typewriter Industry 


Approximately 100 of his friends were present 
North Hills Country Club Saturday night, May 17, 
honor E. H. Jones, manager of L. C. Smith & Coro 
Typewriters, Inc., branch in Milwaukee, Wis. The @ 
casion was the retirement of Mr. Jones after 35 ye 
of service to the typewriter industry and many cei 
functions. 

Erwin W. Doepke, S. J. Olsen Company, Milwauk 
presided as chairman of this Ed Jones Night w 
was in the form of a dinner and dance. Present w 
friends from Chicago, Madison, Wausaw, Stevens Pel 
Oshkosh, Green Bay, Merrill, Fond du Lac, Manitows 
Kenosha and Escanaba, Mich. They responded well 
the invitation of the Milwaukee Typewriter & Off 
Machine Dealers Association. 

Assisting Chairman Doepke were Bill Dick, Remin 
ton Rand Inc.; Ed Koepsell, E. H. Koepsell Compan 
Gordon Rush, Gordon Rush & Associates, and Ba 
Teeter, Teeter-Warsh Company. Competitors join 
in the tribute to Mr. Jones, those present at the dint 
including Carl Bretzke representing Underwood Co 
and Harry Schattschmeider for Remington Rand 

Highlights of the dinner program, following the @ 
joyable cocktail hour, were: 

Robert W. Swain, vice-president of the Sales 
agers Association of Milwaukee, of which Mr. Joneg 
finishing a term as president, presented a testimom 
to the honored guest. 

Leo Tiefenthaler, executive secretary of the City 
of Milwaukee, (served by Mr. Jones for two years 
president), was also very high in his praise. 

Chairman Doepke read a letter to Mr. Jones & 
was received from Ed’s boss, Victor H. Davidson, € 
ecutive vice-president of the Smith-Corona orga 
tion. The letter extolled many of the valued employé 
qualities. 

President Oscar Wettengel (Kenosha) of the 
waukee Typewriter & Office Machine Dealers’ Asso¢ 
tion, related how he felt toward Ed at the very beg 
ning, being his first outside territory salesman. 
told how his friendship grew and was cemented 
later years even though Oscar has his own busi 
now. Walter H. Dickson of Escanaba, Mich., was 
Jones’ first country representative for portables ang 
those days traveling was over rough roads, the ass 
blage was told. 
Mr. Jones was called upon for remarks and he re 
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R.C.Allen. 


CASH REGISTERS 


Se aa designed to protect 





MODEL 201 
Popular because it can be used for adding and n 
m tiplying as well as for protecting cash extremely 
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MODEL 201A Upright Service Station Mode! 


Brand New .. . has all the famous R. C. Allen pro 
fective features. Especially designed for operators 
who prefer the upright type cosh register 


is the time! 


Service Stations do their peak volume 


during the summer months. Get your 
share of cash register sales NOW! 


R. C.Allen 
Protects both stock and money. Designates merct 


es Business Machines, Inc 
locked in totals of gallons of gos sold os wel! as v ° 
money values. Handles cosh and charge sale: 


ceived on account ond paid out transaction 680 Front Avenue, N.W. Grand Rapids, Michigan 
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MODEL 611 


(Six carriage 
widths available) 


R.C.Allen Business Machines; Inc. 


680 Front Avenue, N.W. Grand Rapids, Michigan 



















































































how Ed Rudoly f the Advance Typewriter Company 


was an erral boy for him and being a very strong 

lad then, c¢ irry two typewriters when he delivered 
The clin the dinner came when Mr. and Mrs. 
mes wert ented with a tablemodel television set 
Dancing ided the enjoyable evening. 





Philadelphia Stationers Hear Art Foster 


Some 6 ers and guests attended the regular 
nonthly of the Philadelphia Stationers As- 
sociation h 1 Thursday evening, May 15, in the 
Robert M Hotel, Philadelphia, with President 
Irving Roth, Roth Brothers, Philadelphia, presiding. 

President | extended greetings and introduced 
the followil iests: John Debereaux, Eberhard Faber 
Pencil Con Rudy Dwonch and Vincent Fitz- 
patrick f Parker Pen Company; David and 
Arnold No! both of Norman Stationery Company, 
Bristol, Pa.; Lou Stern, National Stationers, Phila- 
delphia, P Tony Migliore, Fulton Marking Equip- 
ment Com, and one new member, Arthur C. Shear- 
man, Boorum & Pease Company. 

Paul Thorpe, Minnesota Mining & Manufacturing 
Company, reporting for the outing committee an- 
nounced tl rrangements are completed to hold the 
combined |! idelphia Stationers Association and 
Penn-Mar-\ rraveler Club’s annual outing at Oak 
Terrace C y Club, Philadelphia, on Thursday, 
June 26. H nised a fine day’s outing with a variety 
of outdoo! ts availalbe such as golf, handbail, base- 
ball, ping-] quoits, swimming and cards. 

In annou ng that the next meeting will be held on 
Septembe! t The Orioles, Boyertown, Pa., the chair 
called uj Vice-President Charles A. Newcomet, The 
C. F. Heller | lery, Reading, Pa. In response Mr. New- 
comet, whe act as host, urged all members who 
plan to the first Fall meeting to send in their 
reservati early as possible so that an ample 
supply of teaks can be provided for dinner. 

Tom D Cooks, Inc., announced that the next 
meetings e Philadelphia Stationers Educational 
Associati iid feature a talk on salesmanship and 
a trip thi the Cooks, Inc., plant in Camden, N. J 

Ben W: el, Parker Pen Company, remarked that 
selling tod in the days of Ben Franklin, follows 
very mu same pattern. He called for the lights 
to be di nd a sound motion picture entitled 
‘Selling A a” was shown with Rudy Dwonch at 
the conti 

Nume! amples of good and bad selling under 
the same nstances were given, based on the fol- 
lowing fir es—1. Get the prospect to talk and ask 
question Don’t argue, 3. Answer with a “yes-but,” 
4. Foreb«s lirect contradictions, don’t be too posi- 
tive, 5. D iste time—tell complete story, sell on all 
things p! t is interested in because one never 
knows ¥ ll decide customer to buy. 

At thi ision of the motion picture Mr. Wachtel 
introdu guest speaker, Art Foster, Parker Pen 
Compal! e topic was “Better Selling.” In an 
interesti informative talk Mr. Foster divided 
fountai iyers into three classes: 1. Those who 
want a | Pen; 2. Those who specify no particular 
brand; 3 that name other brands. In this con- 
nectio1 found that four out of 10 customers do 
not spe particular brand and therefore they 
are the g1 to concentrate on through intensive sell- 
ing 

He wt tell of a number of selling experiences 
he en in his travels through various parts of 
the cou In talking to dealer’s saleswomen, he 
found tl! t successful selling procedure to be that 
of getti e pen into the customer’s hand and 
makir ete presentation while the prospect is 
writings 
Before ning the meeting, President Roth gave 
a brief iry of the current status of the Fair 
Trade ' 
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fabulous Ceating 
-Comtort 


¥ high styie 


a | * tough-built 


* Super-value 


METAL-LUX 


CLERICAL POSTURE CHAIRS 


MILWAUKEE METAL-LUX is a solid selling 
success. Trade and users alike take to 
METAL-LUX functional design and matchless 

high-styling. Add out-of-this-world 
posture seating comfort, dreadnaught 
construction, surprisingly low cost—and 
you have the kind of metal chair value that 
sells. If you haven't yet shared in METAL-LUX 
profits, get the full details now. 


Send for complete descriptive literature 


MILWAUKEE METAL FURNITURE COMPANY 


treet, Chicago 3 
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TYPEWRITER @ TABULATING 
ADDRESSOGRAPH e@ TIME STAMP 
BOOKKEEPING MACH. @ ADDING MACH. 


CARBON PAPERS 


TYPEWRITER e@ BILLING 
FAN-FOLD @ PENCIL 
CARBON JACKETS @ REGISTER ROLLS 


HECTOGRAPH SUPPLIES 


CARBONS e@ MASTER UNITS 
RIBBONS @ DUPLICATING FLUID 
HAND-CLEAN CREAM @ CORRECTION PENCILS 


ONL, ~ASSURES YOU 
INCREASED SALES 
AND VALUE 


(oo- MEG. CORP. 


I 


564 W. Monroe St. 
Chicago 6, Ill. 


401 Wood St. 
Pittsburgh 22, Pa. 


270 Lafayette St. 
New York 12, N.Y. 





Stationers Guild of Canada Convention 


(Continued from page 52) 


chosen as officers for the coming year: Gage Love 
W. J. Gage & Co., Ltd., president; Hugh Kennedy, 
L. E. Waterman Co., Ltd., vice-president; Lordly W, 
Jones, Lordly W. Jones & Company, Hamilton, Ont, 
vice-president. 

A pleasant pre-convention event was a reception ig 
the tea lounge of the Royal Alexandra Hotel on Sun- 
day evening. With the Winnipeg Stationers Association 
as host, about 100 registrants participated, renewing 
old friendships and striking up new acquaintances. 

Promptly at 9:30 on Monday morning the first gen- 
eral business session got under way with Jack Mal- 
colm, Commercial Stationers, Ltd., Winnipeg, president 
of the Winnipeg Stationers’ Association, functioning 
as chairman. About 150 were present, including many 
of the ladies, to hear the addresses of welcome by offi- 
cials of the city of Winnipeg. President Laurence 
Beattie took over as permanent chairman and ad- 





Two presidents and two general managers: Laurence Beattie, Beattie- 
Hill, Ltd., St. Catharines, Ont., president Stationers’ Guild of Canada; 
Fred R. Smart, secretary-manager, Stationers’ Guild of Canada; Paul 
E. Burbank, general manager, National Stationery & Office Equipment 
Assn.; Grant Howard, Howard & Stofft, Tuscon, Ariz., president, Na- 
tional Stationery & Office Equipment Assn. 


journed the meeting for 15 minutes to permit the 
ladies to leave for participation in the program ar- 
ranged for them. 

When the session was reconvened, President Beattie 
presented his report informally. Mr. Beattie’s review 
of his activities in the interest of the Guild was fol- 
lowed by the annual report of Secretary-Manager Fred 
R. Smart. The complete text of Mr. Smart’s report 
will be published next month 

A report from a representative of the Guild Club of 
Toronto was followed by the first formal address of 
the convention. The speaker was Eugene Charters, 
past-president of the Guild and a thoughtful pro- 
ponent of idea that industry problems can very often 
be solved through associated endeavor 

Speaking on the subject, “You are a Factor,” Mr. 
Charters asserted that every business in the stationery 
industry, no matter how large nor how small, is a 
factor of influence. That influence can be good or bad 
and it has its effect both on the individual merchant 
and on the industry. 

Increased costs, the speaker pointed out, have re- 
sulted in reduced profits even though sales have been 
expanded. Certainly price cutting is not the answer 
because that would further reduce net profit even 
though it might result in a temporary gain in volume. 
Price fixing is, of course, illegal, but price education 
is not and therein lies the opportunity for an im- 
portant association activity. By sharing knowledge of 
the cost doing business and by becoming thoroughly 
informed on what those costs are, price cutting will 
be relegated to an even less important place than it 
now has. 

Mr. Charters concluded his remarks by pointing out 
that a recent survey revealed that 68% of lost cus- 
tomers are lost through indifference of sales personnel 
and only 9% are lost because of prices. 

At the luncheon on Monday William H. Gove, sales 
development manager, Minnesota Mining & Mfg. Co. 
gave his dynamic address titled, “Serve and Sell.” 
The inspiring presentation was as well received in 
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Enginected ws. TO BETTER 


SHORT TURN 
to office 
efficiency 


“BODY ENGLISH" by the office workers runs into a 


pretty (awit figure in a year’s time. That's 
the cost of turning the bodies to get out work. 
TECHNIPLAN, the original modular office, provides 
the same work surfaces, superior job-fitted work 
facilities ble and available to the worker 
within a sl .-turn of the body. Your payroll 


buvs work 1 er than torso exercises. 


MORE WORKERS IN THE SAME SPACE is another great 
TECHNIPLAN to changing or 


advantage 


expanding businesses, Space-saving is accom- 
panied by plete flexibility; your office is 
always ad le to your available space. 


INTERLOCKING and interchangeable TECHNI- 


PLAN units can be combined in innumerable 
arrangements, to fit the individual needs of 
workers 01 partments. The units are readily 
taken apart | rearranged—no special skills or 
tools need Yet they stand solidly, firmly— 
with height | leveling adjustments. 

PRIVACY, pal r complete, wherever desired 
—solid, part glass or sound-barrier partitions. 


SMART APPEARANCE, modern and tasteful, adds 
tinction to TECHNIPLAN offices 
Ider for the staff, a prestige item 
vood, Walnut finish. 

ASK FOR TECHNIPLAN FACTS—use this convenient 
Cheek List Request. 

MORE THAN 4000 aids to better business originate 
with Globe-Wernicke—sold and serviced by 
G/W dk located in your classified ‘phone 
director under “Office Equipment.” 


impress 
ea MO 


tor visitors. lr 


Engineering Specialists in 
Office Equipment, Systems 
and Visible Records 


1952 
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TECHNIPLAN 232. 





BUSINESS 
















Diagram of illustrated arrange- 
ment, and the efficient Y4-turn 
work station. 





Partitions add working privacy 
ot % or full height — same 
grouping. 

CHECK this LIST for 
wanted information — 
promptly furnished: 

[7] TECHNIPLAN Facts 

["] Modern Filing Methods 


[| Visible Record Facts 
[] Special BIG Papers System 


7-OA 


Check above, attach 
to your letterhead — 
and MAIL—TODAY! 


(On On 0 











Cincinnati 12, Ohio 





PENETRATING POINTS FOR 
PROFITS 


If there are any businessmen who 
were born with a deep yearning for 
Globe - Wernicke TECHNIPLAN 
Modular Offices we haven't en- 
countered them. Accordingly, tell- 
ing a man that you have TECHNI- 
PLAN, and that it’s new, and well- 
made, and the original, complete 
Modular Office, isn’t going to gen- 
erate any buying fever. 


We have learned, by first-hand 
experience that business of- 
fices are bedeviled by the help 
problem. That's the Number 
One headache. They are inter- 
ested, and deeply, in ways and 
means of getting more and bet- 
ter work out of their present of- 
fice staffs, as well as attracting 
better workers to their office 
payrolls. And THAT is precisely 
what TECHNIPLAN can do. 


A second problem is that of office 
space—getting more workers into 
the available space, because space 
costs are sky-high even when ad- 
ditional space is available. Again, 
TECHNIPLAN brings a practical 


answer. 


We are saying these things in 
G/W TECHNIPLAN advertising 
—to hundreds of thousands of 
alert, progressive businesses... 
the readers of BUSINESS 
WEEK, NEWSWEEK, ARCHI- 
TECTURAL FORUM, METH- 
ODS, and OFFICE MANAGE- 
MENT & EQUIPMENT. 


Point up these prime selling points 
with your salesmen. Urge them to 
stress the advantages that really 
interest prospects—increased worker 
efficiency, and getting more work 
output from the available office 
space. These are the Profit Points 
for your customers as well as for you. 






Cordially, 


Eimer G. Rahe 
Vice President 
Sales 
Globe-Wernicke 
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Ever have to beg a 





manufacturer for something 





you need badly? 

Stock, special stock, 

special packing, imprint, 
advice, information or 

one of the hundred-and-one 


kinds of a “break?” 


Ever get annoying delays or 
an icy cold-shoulder? 
Maybe from others... 

not from WRITE, 


OUR FAVORITE LANGUAGE IS DEALER-EASE 


In every possible way, 


We expect you to like us because our carbon paper, we meet dealers more than 
typewriter ribbons, Typ-Rol type cleaner... half-way. WRITE never 
our full, high-quality line keeps moving. has lost the personal touch. 
But we never have been content to stop there! We are growing big, 
We sell you stock but we give you service. but you can reach our 
Try WRITE’S stock and WRITE’S service... management. We do not 
and see how we earn our goodwill. snoot the small-stock dealer. 


We do not coast on our name. 


it Ask us today for full information 
na 
incorporated 420 LEXINGTON AVENUE, NEW YORK 17, N.Y. © Factory: BRIDGEPORT 2, CONN. d a 


visit 
recor 
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Canada as i ; been in the many places Mr. Gove 
ffered it in the United States. Telling his listeners 
to serve, sh ind suggest, Mr. Gove convinced them 
that they can improve their techniques and increase 
esults substantially by following his formula. 
Monday afternoon was devoted to divisional meet- 
} pliers assembling in the Colonial Room 
9 re in the Windsor Room. Out of the 
jiscussion e a number of recommendations which 
were present n report form on Wednesday morning 
the gene! onference session. 
Tuesday evenings were left unscheduled 
could choose their own form of en- 


norning meeting under the chairman- 
Vogan was especially interesting. It 
sion on the topic, “Better Selling.” 
known in the industry, L. W. Jones, 
James Gibson, Winnipeg, Man., and 
Regina, Sask., were assigned the re- 
iscussing in turn the three basic lines 
lucts—furniture, machines and com- 


ted most of his talk to posture seat- 
very convincing demonstration with 
‘hair. He assured his audience that 
was a most lucrative field. Like prac- 
offered to business men chairs are not 
rather as agencies of comfort, effi- 

If that factor is kept uppermost 
salesman can become a better sales- 


lowed Mr. Jones’ example by confining 
only one type of machine in the 











Stationers Visit Shriners’ Hospital . . On the itinerary 
' many Suild of Canada visitors at Winnipeg was a 
Bit to t Hospital for Crippled Children. The OA camera 
ecor dé ‘ 1. Boys’ ward. 2. School room. 3. Girls’ ward 
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SWIFT 


ADDING 
MACHINE 


SWIFT BUSINESS MACHINES CORP. 
Great Barrington, Mass. Dept. 07 


Send information about the Swift Adding Mochine: 


NAME_ 
COMPANY 


ADDRESS 


GUARANTEED 








general category. He spoke enthusiastically about 

portable typewriters, pointing out that only 20% of 

ii the factory output is sold through direct branches 

yo U ca n sell The 80% sold by dealers represents a large volume of 
itt business and a big opportunity. 

Most portables are sold to individual users, Mr. Gib- 

son indicated. Because they are ideal gift items sales 


are quite seasonal, hitting the high spots just before 
Ht Christmas and school graduation periods. The steady 
increase in the number of high school students hag 


greatly expanded portable typewriter market. Sta- 
tioners should prepare themselves to share in that 


| forms to every | maest 


Robert Usher covered the subject of selling com- 
mercial stationery in a very thorough fashion. Ex- 


‘ 
bu sin ess U p pressing the conviction that super salesmen are not 
needed to sell commercial stationery he said that they 





must be a bit above the average because they need 
a nd down you 'f to know about a great number of products. Once that 
basic information has been absorbed the first require- 
; ment is to expose one’s self to prospects and then 
sell. Like virtually all other speakers at the convention, 
Mr. Usher emphasized the fact that the item itself is 
not sold, but rather the service that it renders. 

In addition to his helpful suggestions for salesmen 
Mr. Usher mentioned briefly a number of other factors 
involved in the operating of a commercial stationery 
business. Some of the factors he mentioned were: 
hire good salesmen; pay them adequately; start them 
from scratch; use a newspaper advertising; try spot 
radio announcements; use direct mail promotions. 

Continuing the convention theme of selling, the 
guest speaker of the morning, Paul E. Burbank, genera] 
manager, National Stationery & Office Equipment 


























Every business, whether large or small, can use Hano forms 
. «and you can sell them, with your own imprint, shipped 
direct under your label to your customer, but billed to you. 


You can sell these Hano items — 
e Autographic Registers and Cash Drawer Units 
@ Portable and Desk Mode! Registers 
@ Multi-Snaps (one-time carbon sets) 


@ Standard. and Custom Snap-A-Parts 










@ Continuous Carbon Interleaf Forms 


@ Continuous Interfold Billing Forms 


Use our complete Quotation Service, 
or our Manual of Modern Business 
Forms. Write today for full details of 
the many Hano Dealer Services. 











HOLYOKE, MASSACHUSETTS JF 
Ladies Feted at Fort... 
« i ; 1. Ladies at luncheon at the Lower Fort Garry Motor Club 
Established dealers wanted in the South, Southwest 2 and 3. Some of the ladies standing behind a spinning wheel which 
and Mid-west. was a part of the original equipment at the fort 
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~ Inetease dollar profits 35 %-60% during 


_ Apsco’s giant back-to-school promotion ! 













Trade-up sales by 
featuring Giant Deluxe 
Model 51 and Chicago 
Deluxe Model 51 
sharpeners in new 
Apsco sales-stimulating 
“Parade” display! 


me a 


| 
N ? 


<A ' 






Model 51 


—f 
Chicago Deluxe 
=~, 









STOCK 
DISPLAY 
- SELL 
Apsco 
Sharpeners! 


FREE ! 


This colorful $10.00 floor 








display is yours without extra 

charge during Apsco’s back-to- 

school promotion. It’s a real The year-round 

sales maker—large, self-service profit maker! 

bin. Sturdily constructed. 

Complete with pedestal and 

ep aa USE HANDY COUPON FOR ORDERING! 
eeeeeeveeveeeeeeeeeeeeeeeeeeneeeeeeeaeeee 








DISPLAY DEAL #1 : 

* AUTOMATIC PENCIL SHARPENER CO., Dept. Q 
6 doz. Giant Deluxe Model 51 * 336 N. Foothill Road, Beverly Hills, California 

1 Apsco Drum Display with Pedestal FREE . 

DISPLAY DEAL #2 ° 
3 doz. Chicago Deluxe Model 51 


Please rush new Apsco “Parade” display to me without 
extra charge with 
Deol #1[] Deol #2] Decl #3() (Check one) 

















6 doz. Midgets - Nome 

1 Apsco Drum Display with Pedestal FREE - Store. wil 

DISPLAY DEAL #3 Address__ - 

12 doz. Midgets . City om State 

1 Apsco Drum Display with Pedestal FREE seb bo bbe S eek oeeeeveeee oeeeeeeeneeeee 
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Every dealer knows the basic factors that produce continued 
sales success . offer your prospects a handsome piece of 
merchandise that has high quality, good construction, and rea- 
sonable price and your sale is made. Every Boling chair has these 
essential factors that are so necessary for sustained sales volume. 

Style-appeal that satisfies any taste, backed by the finest of 
materials and craftsmanship, assures you of continued sales 


when you offer Boling chairs in your showroom. 


The complete line of Boling’s chairs for all business provides 






the means of your selling the most discriminating 
buyer ... they answer every requirement .. . 


mean more profit for you! 
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Association, gave an enlightening address titled, “Sell 
or Else.” Mr. Burbank expressed concern over the fact 
that top-flight men seem to avoid the field of selling 
and that the colleges and universities are not offering 
courses of training in salesmanship. Too often sell- 
ing as a life work is looked down upon at educational] 
institutions 

Stating that he believed selling should be profes- 
sionalized, Mr. Burbank named five factors needed by 
every successful salesmen. The factors that he had 
discussed were as follows: 1. A sense of motivation 
for selling. 2. A willingness to work. 3. A knowledge 
of products sold from the standpoint of what the 
products will do. 4. Initiative. 5. Developing those 
factors in sales personnel is management’s responsi- 
bility, in Mr. Burbank’s opinion. 

At the luncheon, under the chairmanship of Sher- 
wood Tackaberry, Stefan Hansen, a group actuary, 
Great-West Life Assurance Co., was the guest speaker. 
In his address titled, “The Chosen Few,” Mr. Hansen 
gave a very interesting review of the insurance idea 
from early times up to the present. 

Although nothing specific was scheduled for Tues- 
day afternoon a number of delegates engaged in an 
informal golf tournament. 

As previously indicated reports from the divisional 
meetings were presented at the general session on 
Wednesday morning. President Beattie opened the 
meeting, reported progress on the Guild’s project of 
establishing a field division and than asked Secretary- 
manager Smart to name the seven directors who had 
been elected by secret ballot. The remaining eight 
directors named previously were elected by acclama- 
tion and then Hugh Kennedy assumed the chair. 


Divisional Reports 

The reports from the divisional meetings were 
largely in form of resolutions offered for con- 
sideration. Following are the essential features of the 
resolutions as passed by members assembled: 

1. Manufacturers were requested to initiate or con- 
tinue the publication of recommended resale price lists 
with adequate discounts. 

2. Manufacturers were requested to incorporate the 
following slogan or a similar one in all advertisements 

“Procurable from your local stationer.” 

3. It was recommended that the convention city 
stationers be in complete charge of all social arrange- 
ments if ssible and that the business program be 


the responsibility of the Guild board of directors. 
4. It was recommended that manufacturers’ exhibits 
be associated with all annual conventions, if possible 


recommended that all resolutions from 
ssociations be submitted and the general 
informed as far in advance as possible 


5 It was 
provincial a 
membershij 


of the annual convention. 

6. It was recommended that the Guild board of 
directors give consideration to the publication of a 
monthly bulletin containing trade information, that 
the Guild headquarters office advise the membership 
to a greater extent than in the past what the Guild 
plans and accomplishments are, and that the Guild 
headquarters office make an even greater effort to 
keep local associations informed as to activities of 


other local groups in other parts of the country. 
7. It was recommended that local associations co- 


operate with the printing industry in an attempt to 
make a m realistic and fair classification of trade 
eustomer 

8. It wa iggested that, where feasible, manufac- 
turers publish suggested western resale price lists in- 
cluding freight and other extra operating costs so 
that the regular trade discount will be adequate. 

9. It was suggested that a petition be sent to the 


Dominion Government requesting the abolition of the 
tax on writing instruments. The Guild board of di- 
rectors was instructed to prepare the petition. 

10. It was suggested that certain items such as 
thumb ta and paper clips be reclassified to be in- 
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EACERLY AWAITED 


be 


NOW READY © —— =a 
TO MAIL * | 
ON YOUR. 
REQUEST oe aoc 







A complete Catalogue 
of Safes & Safekeep- 
ing Equipment in the 
Newly-Styled Hall's Line 


DOUBLE DOOR SAFES — 


1, 2 and 4-hour fire-resistive construction 


SINGLE DOOR SAFES tA wi 
ad Pee hd 
, ae 


1, 2 and 4-hour fire-resistive construction 


MONEY CHESTS ee 


Bank-type circular door 


ENCASED MONEY CHESTS ie — 


Heavy reinforced steel and concrete block 


CHESTS IN SAFES 7 


Money Chests Anchored in 
Single and Double Door Safes 






VAULT ENTRANCES J 
Single and double door — 
1, 2, 4 and 6-hr. construction ait 


INSULATED RECORD FILES (or 


~ 


3 and 4 Drawer sizes 


STEEL STORAGE FILES 


All popular sizes 


All Hall’s products bear the familiar eagle 
emblem, for many years the Hall's mark of 
quality in the safe field. 


ad 


Send for complete 
Catalogue today. 


rae HALL’ 


SAFE CO., inc., 


811A — 10th St., W. E. 
CANTON 5, OHIO 


Successor to The Hall's Safe Co., Cincinnati 
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A Good Seat 


FOR HIGHER LEARNING 





Made in solid oak, finished 
in light, softone and 
school brown; and maple, 
finished in natural, honey 
and school brown. 


A GOOD education requires a good foundation .. . 
under the pupil . . . and Gregson school chairs and 


desks are built to absord all the abuse that active scholars 
can hammer into them. 
Yes, Gregson school chairs are rugged . . . built to seat 


many generations of hard working boys and girls. And 
they’re handsome too. They make the three ‘R’s a little 
more palatable to both teacher and pupils. 

And if you'll compare the dollar for dollar value of 
Gregson school chairs and desks, you'll find them economical 
too . . . So, it will pay you to investigate Gregson school 
chairs and desks before you buy. 


FOR FULL INFORMATION, WRITE 





GREGSON MANUFACTURING COMPANY 
Manufacturers of Office and School Chairs 
LIBERTY, NORTH CAROLINA 
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cluded in stationery pool cars instead of taking first 
class shipping rates as is presently the case. The 
proposal was referred to freight classification com- 
mittee of the Guild. 

11. It was recommended that the cash discount be 
continued or initiated by manufacturers in the com- 
mercial stationery industry. 

12. It was suggested that when wholesalers quote 
directly to consumers that they use a retail list higher 
than the wholesale price. The suggestion was referred 
to local associations. 

13. It was suggested that manufacturers have their 
salesmen prepared to give sales talks on the products 
to retail sales forces when possible and when re- 
quested. 


Election of Directors 

14. It was recommended that manufacturers and 
wholesalers, when advertising proposed retail prices 
in trade publication advertising or stuffer advertising, 
set prices high enough to allow adequate mark-up for 
the retailers. 

15. Greeting card manufacturers were requested to 
consider higher discounts to the trade on boxed cards 
and that the federal sales tax on boxed cards, which 
is now 10%, be brought in line with the 742% sales 
tax on individual cards. This resolution also urged 
reinstatement of shipping via the Panama Canal to 
the West Coast for the purpose of reducing transpor- 
tation costs. 

16. It was recommended that paragraph three of 
the by-laws of the Stationers’ Guild of Canada be 
amended by adding thereto the following: “Each of 
the said directors shall be nominated by any member 
of the Guild as per regulations outlined in paragraph 4, 
which follows: The election of directors representing 
the manufacturers and wholesalers divisions shall be 
by the membership only in the division of the Guild 
which he represents, and further the election of di- 
rectors representing the retailers division of the Guild 
shall be by the membership only in the division and 
the province or geographical area which he repre- 
sents.” This resolution was referred to the incoming 
board of directors for consideration. 

A final set of resolutions passed was an expression 
of thanks to all who had participated in making the 
19th annual convention of the Guild a success. 


History of Pen and Ink 

The luncheon on Wednesday was presided over by 
J. S. Luckett and the guest speaker was F. W. Wolsten- 
croft, Esterbrook Pen Co. The subject assigned to Mr. 
Wolstencroft was titled, “The Pen is Mightier Than the 
Sword,” but the speaker asked to be released from 
making any comments relating to war. Instead he 
traced the history of ink writing instruments from 
the stone chisel of 35,000 years ago up to modern 
fountain pens and the new type of writing instru- 
ments—ball point pens. 

M. Wolstencroft made interesting references to the 
clay tablets of 3500 B.C., the development of the 
Phoenician alphabet, Egyptian papyrus, the hollow 
reed pen of Egypt, ink made from the liquid extracted 
from cuttie fish, biblical references to pens, the de- 
velopment of parchment, and the first use of the quill 
pen. Metallic pens, Mr. Wolstencroft assured his hear- 
ers, were known as early as 39 A.D. 

In 200 A.D. the Chinese invented paper but it was 
not until the 12th Century that it was introduced in 
any quantities in Europe. 

By the 15th Century the quill peddler was an estab- 
lished type of business man. At first he wandered from 
castle to castle, but soon found it more profitable to 
station himself in a fixed location and by so doing in 
England gave rise to the use of the word stationer as 
a man who could supply writing materials. 

The steel pen was first used in 1722, but the quill 
continued in popularity until about 1840. That there 
are some people who still use quills for writing is evi- 
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303 E. Corso” Street, Pittsburgh 19, Pa- 
() rust HASKELL NEW CATALOG NO. 22 
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HOW much stoc 

does it take === 
lo do a good 
carbon paper business? 


It all starts with Flagship’s revolutionary metallic back .. . 














This Much if You Carry 
the Flagship Line 














This important patented development, which gives Flagship 
fine working, handling and lasting qualities, also give it versatility 







Flagship is. curl-proof, never before found in carbon paper. 
just curl-resistant me , _ 
ce And it is this versatility that can mean carbon paper volume 
hip's metallic back —and profits — you never dreamed of. For now, instead of stocking 
is extra weor, easier a different kind and price class for almost every customer, you can 


please your most discriminating customers with a single brand! 


That's something to rock the carbon paper business. But mark 
these points as well: 


e Flagship’s pigmentized carbon formula, its absence of dye and 
smudge, give your sales staff something new to talk about. And 
because the Flagship line is easier to understand and explain 
— it’s easier to sell. 

e Flagship’s rememberable look —its one and only metallic back 
with the silvery gleam — establishes itself unforgettably in your 
customers’ minds. They become your carbon paper steadies. 


e Flagship’s home office and road staff stand behind you with 
expert merchandising counsel and sales aids that really sell. 
And still there’s more! For the whole story, write today! 


CARBON AND RIBBON MANUFACTURING CORPORATION 
ALLIE General Offices and Factory: 165 Duane Street, New York 1 
Western Office & Warehouse: 1629 So. B’way, Los Angeles 15 


148 OFFICE APPLIANCES, July, 1952 

















hip 
lity 





ime . 
. - 
ing | 
a 
can 


! 


ark 


‘10K 
si 


952 





dent by the that the Superior Quill Company is 
still operating in England. 
The first intain pen was put into function in 


1835. To the Waterman Pen Company goes the credit 
for having introduced the first good fountain pen. The 
Conklin was the first self-filler and the Sheaffer was 
the first with a cellulose acetate barrel, which 
was practically unbreakable. Eversharp introduced the 
desk set. The latest arrival in the writing instrument 


field is the ball point pen which has won a market, 
but certainly has not replaced the fountain pen. 

The new Guild board of directors met Wednesday 
afternoon and all registrants gathered for the annual 


banquet in the evening. Gage Love, new chief execu- 
tive of the Guild, presided at the formal session fol- 
lowing the banquet. 

An interesting address by W. G. Coventry, United 
Kingdom Trade commissioner, on the subject, “Re- 
viewing the Commonwealth in the World Today,” was 
followed by me special entertainment and ballroom 
dancing 

While the men were attending business sessions or 
engaged in lobby conversations, the ladies attending 
the convention enjoyed a fine program of entertain- 
ment and reation. Monday’s schedule included a 


get-acquainted breakfast in the Royal Alexandra Hotel 
and a luncheon at the Hudson’s Bay Company. On 
Tuesday the ladies were taken for a bus tour to Lower 
Fort Garry, were they listened to an interesting talk 
on the visit of Queen Elizabeth to Canada. Lower Fort 
Garry has been preserved very largely in its original 


state, alth it is now privately owned and operated 


as a country club. On Wednesday the ladies had 
luncheon with the men and then took a tour of the 
city, including a special stop at the Shriners’ Hospital 


for crippled children. In the evening they joined the 
men onee again for the annual dinner. 





J. B. Alexander Operates Greensboro Firm 


Busine Equipment Corporation began operation 
June 1 at 330 Bellemeade St., Greensboro, N. C., under 
the directi f its owner, J. B. Alexander. 

After making an enviable record as chairman and 
senior branch manager for Remington Rand Inc., in 
Greensboro, serving the company continuously for 29 
years, Mr. Alexander resigned and entered the same 
type of business. He hopes to continue the same per- 
sonal sal ind service to those he has served for 
nearly 30 year 

The new Business Equipment Corporation quarters, 
formerly pied by Burlington Mills Corporation’s 
employer tore, provide 3,600 square feet of space with 
street floor and basement. 

Mr. Alexander states that he will carry all types of 
national brand office equipment, machines and sys- 
tems, with several lines new to the area. He will use 
the stor: 1in floor for merchandise display and the 


basement 


1ent 
men 


a repair and renovating service depart- 





Erie Office Supply Relocates 


An ultra-modern store at 16 E. 10th St., Erie, Pa., is 
the new home of the Erie Office Supply, formerly lo- 
cated at 23 E. 9th St. 

The new store, with over 3,000 square feet of floor 
space, v made necessary due to the constant growth 
of the firm’s business, according to Dick Gallagher, 
Owner and manager. The business was established 
seven veal ago 

Produ arried include those of The Globe-Wer- 
nicke Co., Security Steel Equipment Corporation, Rem- 
ington Rand Inc., Olivetti Corporation of America, 
Royal Typewriter Company, Underwood Corporation 
and L. C. Smith & Corona Typewriters. Parker, Sheaf- 
fer and Waterman pens and pencils are also stocked. 
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B] ELECTRIC PRINTING CALCULATOR 


CAPACITY 9,999,999.99 





A REAL DEAL 
for the Retail Dealer 


Because of certain important and exclu- 
sive features, Barrett Printing Calculators 
require a minimum of sales effort, and 
under the BARRETT EXCLUSIVE SALES 
AGENCY PLAN the business you build is 
YOURS. 

Some territories now open for exclu- 
sive assignment. If interested in securing 
our exclusive and profitable agency, 
write for full information. 


BARRETT ADDING MACHINE DIVISION 


LANSTON MONOTYPE MACHINE COMPANY 
Twenty-fourth at Locust Street Philedelphie 3, Pe. 











B19? HAND OPERATED PRINTING CALCULATOR 
CAPACITY 9,999,999.99 
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aluminum 
chairs 


VALUABLE DEALERSHIP 


FINE-REST chairs combine all the basic ingredients of 
a profitable item. They symbolize top quality, eye 


appeal, and a competitive price. Best of all, FINE- 


REST chairs will repeat and repect. 


Some dealerships are now available. Why not write 


for yours now. 
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REESE AKRON 8,OHIO 





A SAFE CO., 46-50 






LDishibuler AETN ’ W. 29tnh St., MN. Y. 
METROPOLITAN WN. Y. & EXPORT DISTRIBUTOR 






SAFE & EQUIPMENT WHOLESAL 
EASTE 
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ERS. 260 S&S. FIFTH ST., 
RN PA. DISTRIBUTOR 


PHILADELPHIA 6, PA. 












District No. 10, NSOEA 


(Continued from page 42) 
Creer as governor, M. B. Wheeler of the Prairie Pub- 
lishing Company, Casper. The Broadmoor Hotel in 
Colorado Springs was selected for the 1953 meeting, 












Rocky Mountain Travelers Meet 

The annual meeting and election of officers of the 
Rocky Mountain Travelers Club was held at Hotel Utah, 
Salt Lake City, May 3. In a session presided over by 
Joe E. Davis, the The General Fireproofing Company, 














Rocky Mountain Travelers Club Leaders... 

Joe Davis, The General Fireproofing Co., retiring president; John 
Stewart, manufacturers’ representative, second vice-president; Ed 
Robinson, Weber Costello Co., sergeant-at-arms and correspondent; 
Jim Haynes, American Pencil Co., president; Glen Barclay, Kistler’s, 
Denver, secretary-treasurer; Dan Koss, Eberhard Faber Pencil Co., first 
vice-president. 









who was made president a year ago, various matters 
were discussed culminating in the election of officers 
for the ensuing year. 

Mr. Davis is succeeded by Jim Haynes, American 
Pencil Company. Selected for first vice-president was 
Dan Koss, Eberhard Faber Pencil Company; second 
vice-president, John Stewart, manufacturers’ repre- 
sentative; sergeant-at-arms and correspondent, Ed 
Robinson, Weber Costello Company, secretary-treas- 
urer, Glen Barclay, Kistler’s. The last two were re- 
elected. 






















District No. 14, NSOEA 


(Continued from page 42) 
illustrated talk on selling office equipment in a pack- 
age, and William Wilson, Diebold, Inc. The accessories 
to Mr. Wilson’s address, as elsewhere, were startling. 
On the program the second day were F. C. Williams, = 
Yawman and Erbe Manufacturing Company, and vice- 
president of the field division of the association, topic, 
“A Traveler Talks to the Trade”; Carl Priesing, Amer- 
ican Lead Pencil Company, with his unusual talk on 
selling, and Paul Burbank, NSOEA general manager, 
whose dramatic portrayal registered impressively. 
Entertainment included the sport of kings at Santa 





‘ 


Golden State Travelers Club Waiters... 

Front: Reg Holliday, Scripto Mfg. Co.; Dick Kirkpatrick, Jos. Dixon 
Crucible Co.; Walt Waldvogel, National Blank Book Co.; Bill 
Jenkins, Jenkins Index Card Co. Standing: Guy Denison, Joe D. 
Hale Co.; Pete Masterson, Acco Products, Inc.; Ernie Daniels, Bert 
M. Morris Co.; Ralph Maneval, A. W. Faber-Castell Co., Inc.; Art 
Carlson, Chas. R. Barry Co. 
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STANDARDIZER 1600 SERIES 


el, the Line of Least Resistance 


R Pes 
WISE ECONOMY 
they want, 


Regardless of the times, it’s always easier 
to move more merchandise known to fill the need of the majority. 
That’s why Alma dealers consistently prosper from pushing 
the line of least resistance. Meet the demand with Wise Economy. 
Sell Alma. Write today for literature. 
BETTER DESKS ARE MADE OF WOOD 
mUalire 
ALMA DESK COMPANY | c 


HIGH POINT, N. C. 





net fs 


WV—lLower In Cost 


ti on the huge market for /ow- 
thelving. PREFAB costs less than 

_ catpenter built shelving and is so adapt- 
- able to Volume installations of linear 
wall shelving or back-to-back island 


x 


4 


meh. Leg assemblies are now made of one 

solid piece of %4"x1%4" Ponderosa pine. 

_. Shorter 76" height adds to strength, yet 

© the same six-shelf area (with 12%" 
adj le clearance) is maintained. 

; For each row, only one Starter Unit is 

: d. Additional shelving can be 

!with Extension Units which inter- 

with factory applied metal hard- 
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ware on all uprights. It’s completely 


_ prefabricated. 
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Tr 


NO NAILS /-- 
NO SCREWS 


SET IT UP 
WITHOUT TOOLS 


STARTER UNIT... 


and each extension unit 
holds 12 letter size and 6 
legal size storage boxes or 
18 letter size boxes. Each 
shelf may be adjusted 1” 
up or down by moving 
metal brackets. ~ 
Optional shelf boards 
and end panels (not 
needed when used with 
storage boxes) convert 
PREFAB into general util- 
ity shelving—ideal for 
dealer's store rooms. 


WRITE FOR FULL DETAILS 


BANKERS BOX COMPANY 


Record Retention Specialists Since 1918 


720 South Dearborn St. + Chicago 5, Ill. 
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EXTENSION UNIT 
No. 2477X 


$24.40 List—Zone 1 fam 





STARTER UNIT 
No. 2476 
$29.60 List—Zone | 





JUST A FEW OF OUR MANY USERS 


international Harvester Company 
Marquette University 

Perfect Circle Corporation 

Shell Oil Company 


Aluminum Company of America 
Borg-Warner Corporation 
Container Corporation of America 
Sears Roebuck & Co. 








NEW! Open Shelf File Unit | 


Your customers will be in- 
terested in this new filing 
application. It provides a 
cost file with instant 
availability to records; saves 
loor space. Not a_ stock 
item, can be made to speci- 
fication. Inquiries on special 
requirements invited. 


CHECK THESE FEATURES: 


® Holds letter or legal size folders 

® Follow-blocks keep material up- 
right for ready reference. 

© 42” of filing space on each of 
six shelves. 

® Capacity: | unit will hold equiv- 
alent of 10 letter or legal size 
file drawers. 


low 


f 
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Anita, a tour of the Huntington Library and gardens, 
and golf. Low gross in the golf tournament was won 
by Jim Montgomery, Higgins Ink Company, whose 
score was 73. The cun in competition annually between 
dealers and travelers was retained by the latter 
through M1: fontgomery’s assistance. The travelers 
won in 1951 

Even registration in effect was part of the enter- 
tainment. That chore was performed on a stone ter- 
race opposite the pool with beautiful flower and shrub- 


Seen at District 14 Golf Meet... 


1, John Radovich, Bill Carroll, Bob Hoven 
Jr., Ralph Alexander, Brewster Towne, Walt 


3. enkins, Ernie Daniels, Larry Garrity, Paul Schmits. 
4. Har 3ass, Wally Jones, Irving Samuels, Paul Heck. 
Wayne irnigan, Mac McCune, Ned Nuanes, Fred Wallace 
Andy Lund, Whit Curley, Reg Holliday, Harry Fuller. 
kson, Hank Wyland, Eaton Gillette, Jim Mont 


Willis Palmer, George Morgan, Carl Teele. 
iford, Irv Satrang, Guy Dennison, Russ Davis 
trles, Jack Lang, Doug Homan, George Hatton 
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alk of the trade 
in aluminum office 
furniture... 















SCULPTURED 
MASTERWORKS 


CHAIR No.1055 


Swivel chair with slat 
back. Beautifully up- 
holstered pad and seat. 
“Anodized” aluminum 
fer lasting beauty and 
y@ors of hard usage. 





Leader in Aluminum Office Furniture, Emeco Corp., Hanover, Po. 















DONT BE LATE 
_ FOR SCHOOL 


TIE-IN WITH THE 








DON'T BE CAUGHT WITH 
YOUR STOCKS DOWN / 


Make sure you have enough 
Esterbrook Pens, Pencils, Desk Pen 
Sets to fill the demand. 

Order short items now! 


THE ESTERBROOK PEN COMPANY, Camden 1, New Jersey 
THE ESTERBROOK PEN COMPANY OF CANADA, LTD., 
92 FLEET STREET, EAST; TORONTO, ONTARIO 
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Seated: Clyde Stickler, Valley Office Supply Co., 





bery background. Chairs and tables with and without 
umbrella protection were provided, as well as coffee 
and doughnuts. Visitors had sun or shade as they pre- 
ferred. The travelers club sponsored and manned the 
House of Friendship and helped in various other ways, 

At the banquet all the guests stood in tribute to 
Ebenezer Wallace, Southern California Stationers, who 
had been hospitalized for several weeks because of a 


G-F Breakfast Group at Pasadena... 


Bakersfield, Cal.; 
Mrs. Stoyle; Tom Stoyle, General Fireproofing Co.; Mrs. Minister; 
George Stetson, Heinze, Bowen & Harrington, Inc., Phoenix, Ariz. 
Standing: Russell Stickler, Valley Office Supply Co.; Ross De Vinne 
A. C. Vroman, Inc., Pasadena; Wares Stickler, Valley Office Sup i 
Co.; Dick Strait, A. C. Vroman, Inc., Pasadena; Douglas Minister, ou 
Pueblo Office Supply, Tucson, Ariz.: V. H. Bentley, F. H. Binney and 
R. L. Pratt, Stockwell & Binney, San Bernardino. 

serious illness and only a day or two before had been 
brought home. He was to have given the invocation 
had his health permitted. The banquet in effect was a 
dinner dance, the Fire House Five plus Two, with tuba, 
slides and trumpets furnishing the incentive to the 
guests to participate in lively foot work. With Mr. 
Davis presiding, brief remarks were made by Mr. How- 
ard, Mr. Burbank and Mr. Williams. 

Arrowhead Springs was selected for the meeting in 
1953, the site recommended by the location committee 
headed by Herman Hirdler of Industrial Stationery & 
Printing Company, Huntington Park, Calif. 

The general convention committee chairman was Ed 
Harrington, Pasadena Stationery & Printing Company, | 
who was governor a year ago; nominating committee, | 
R. A. Thomas, Grimes-Stassforth Stationery Company, ® 
Los Angeles; golf committee, Carl Teale. 


Golfers Convene Before Regional : 
REPORTED BY BOB WESTOVER ; 
Golden State Travelers and dealers teed off for their) 
golf tournament before the opening of the District | 
14 NSOEA regional meeting in Pasadena. The play 
was at Brookside Country Club in the shadow of = 








Rose Bowl. 

The convention trophy was won this year by the 
Golden State Travelers team consisting of Jim Mont-7 
gomery (Higgins), Augie Erickson (Sanford), John) 
Radovich (Eversharp) and Bill Carroll (Eberhard 
Faber). The dealers’ team consisted of Bob Hoven, 
Jerry Horton, Hank Wyland and Eaton Gillette. 

Jim Montgomery won the low gross award with @ 
73, Whit Curley the low net and Mac McCune the 
blind bogey. Consolation prize went to Harry Fuller for 
the day’s high gross. 





















Stationers and Travelers Plan Picnic 


The annual Stationers Picnic, to which Detroit, 
Mich., Stationers and Fifth District travelers are urged 
to come, will be held on Wednesday, July 23, 1952, 
the Glen Oaks Country Club, 30500 13 Mile Rd., Wes 
Detroit. : 

The program includes golf—at $1.50 a head—an 
steak for dinner at $5.00 a person, as well as many 
other “goin’s on.” 

Members are advised to make their reservation 
early as possible with Harry Jessee, c/o Gratiot Officé) 
Supply, 11009 Whittier, Detroit 24, Mich. 
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SPOTSEALD Eye-Tint Adding Machine Rolls. The “‘spot”’ seal, a patented 
feature, eliminates loss of time and paper waste when starting a fresh roll. 


And every roll is marked with a red warning signal near core end. 
wound, without breaks or patches, SPOTSEALD Eye-Tint rolls are indi- 
vidually sanded, vacuumed and brushed—reducing lint to a minimum. 


SPOTSEALD 


Adding Machine Rolls 


NON-SKID 


Easel Notebooks 


EYE-TINT 


Scratch Pads 


Eye-Tint paper products, 
exclusive with Rockwell- 
Barnes Company, are de- 
signed to make paper work 
“easier on the eyes’’ and 
deliver added workingcom- 
fort. Eye-Tint papers offer 
a restful, delicately green- 
tinted surface that elim- 
inates high reflection and 
resultant eye fatigue. 


Hard 








NON-SKID 
Easel Notebooks 


First choice — 
everywhere!!! 

Eye-Tint paper 
ruled in green 





NON-SKID edges on each cover keep notebook up- 
right at any angle, prevent creeping or collapse. 
Patented special wire binding allows pages to turn 
easily without tearing—permits book to open flat. 

High-quality sulphite Eye-Tint paper well fin- 
ished for pen and ink or pencil notes. Each book 
contains 72 leaves. 
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g EYE-TINT 
z, Scratch Pads 


Eye-Tint Scratch Pads are uniform in quality, made 
with well-finished sulphite grade paper. Each pad 
contains 100 sheets with board back. Banded pack- 
ages of 12 pads each are packed in cartons of ap- 
proximately 50 Ibs. each. Complete range of standard 
pad sizes available. 



























Write for samples or catalog of COMPLETE line of Office Papers and Paper Specialties. 
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District No. 12, NSOEA 


Continued from page 46 


the nation’s purchasing power, will be maintained. Con- 
struction industry will become more active through 
elimination of restrictions. Savings are at high level. 
Labor supply will be tight because of the draft. Costs 
of doing business are going higher. 

The international situation, he declared, would be 
the greatest factor for a year or two, with possibilities 
of political moves in Russia, Japan, Iran and elsewhere. 
If tension drops, business also will drop. Quick peace 
could be a lure to false security. He called the business 
picture mixed 

The NSOEA troupe was the same as at Pasadena, viz.. 
Grant Howard and Paul Burbank, president and gen- 
eral manager of the association; Carl Priesing, Amer- 





a 


A Corner of the Ahwahnee Hotel for 
District No. 12 Convention at Yosemite 


ican Pencil Company; F. C. Williams, Yawman and 
Erbe Manufacturing Company, and vice-president of 
field division; Kenneth Davis, W. H. Gunlocke Chair 
Company, and W. K. Wilson, Diebold, Inc. 

Fred Goette, Schwabacher-Frey Company, president 
of Stationers Association of Northern California, and 
Jack Guerin, Eberhard Faber Pencil Company, presi- 
dent of the travelers club, spoke briefly. 

In Yosemite entertainment always is at hand—nu- 
merous waterfalls, including the famous Yosemite and 
Bridal Veil, the ever-intriguing Merced River tumbling 
along its rocky bed, perpendicular cliffs extending up 
to 3000 feet above the valley, pitch and putt golf, 
bears and deer running loose and unafraid, and many 
other features 

As an interesting aside, the car bearing Mr. and Mrs. 
Harold Hoffman, Smead Manufacturing Company, and 
George Wall, West Coast salesman, was preceded into 
the long tunnel on the road into the park from Fresno 
by a deer which lead the way to the exit at the 
Opposite end 

On the evening before the meeting Donald McHenry, 
park naturalist, gave an instructive talk illustrated 
with color slides which described the bird and animal 
life of the valley, suggested origin by glacier and river 
erosion and related some of the history since discovery 
by the white man. 

Following Mr. McHenry and in a different vein was 
a program presented by an orchestra recruited mostly 
from the travelers club. Its efforts were not too serious 
but the soloist, Elgin Burke of A. Carlisle & Company, 
performed like an expert. He formerly had his own 
band and as a youngster for merit was given a baton 
by John Phillip Sousa. Sightseeing trips in Vista Dome 
busses were provided for men and ladies. Many cameras 
were in evidence. Valuable attendance prizes were 
given by the travelers. 

Governor McWhorter presided at the business ses- 
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Something NEW 
ina 


BINDER FOLDER 





¢ Your customers will be quick to recognize 
the advantages of the new revolutionary 
“Punchless” Binder. It’s more flexible—saves 
time (actually 80% by test). No holes to 
punch. Papers are bound or released by merely 
pushing two slides. Zip! it’s open—Zip! it's 
closed. Saves money, too—unpunched papers 


are much less expensive. 


The cover, thin enough to be used as a file 
folder, is made of genuine pressboard in a 
choice of red, black or grey. “Punchless” clip 
at top or side. Feature the “Punchless” Binder 
for quick sales and steady repeats. 


CUSHMAN & DENISON MFG. CO. 
DEPT. H-6 
153 West 23rd Street, New York 11, N. Y. 
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No-Over-Flo 
Sponge Cup 





HP 6 Handi-pen 
Desk Set 


Sengbusch Handi-Pen, 
No-Over-Flo Sponge Cup 


Office managers like the way they help workers 
do faster, neater work. You can't go wrong when 
you show office managers these two efficiency-boosting 
aids. Office workers just reach and write with Handi- 
pen. Its amazing ink capacity equals 100 fountain pen 
fillings — ends empty-pen nuisance. No ink spoilage 
or waste, either — “Capillary’’ inking keeps ink fresh. 

No-Over-Flo Sponge Cup is convenient and saves 
time on any desk — moistens fingers, stamps, envel- 
opes, etc. Can't overflow or splash on papers or furni- 
ture. Beautifully styled in lustrous plastic with rubber 
rim base — won't slide or scratch. 

A good stock of these time-saving office aids — 
properly displayed — means money in your pocket. 
So order today and get set for a healthy profit. 





Reg. U. $. Pet. Off. 


352 SENGBUSCH BLDG. © MILWAUKEE 3, WIS. 
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sions. Mr. Goette was toastmaster at the banquet at 
which brief remarks were made by Mr. Howard and 
Mr. Burbank. Acting on behalf of the Stationers Asso- 
ciation of Northern California, Mr. Burbank presented 
a plaque to Ernie Laird of Laird’s Stationery, Oakland, 
for valuable service during his period as governor. A 
certificate of merit was presented to Mr. McWhorter 





. Mrs. Ray Muchmore; Sam Flenniken, Diebold, Inc.; Mrs. C. R. Barry, 
Charles R. Barry Co.; Carl Priesing, American Lead Pencil Co.; Mrs. 
Tom McWhorter; Chet Williams, Yawman and Erbe Mig. Co.; Bill 
Wilson, Diebold, Inc.; Mrs. Wilson; Fred Goette, Schwabacher-Frey 
Co.; Richard Lewisohn, American Lead Pencil Co. 

2. Hard workers all: Lee Johnson, Schwabacher-Frey Co.; Chuck 

Charles and Jack Lang, Cramer Posture Chair Co. 

3. Rollie Mann, A. Carlisle & Co., San Francisco; Mrs. Mann; Ralph 

Buckley, Automatic Pencil Sharpener Co.; Mrs. Buckley; Mrs. Frey; 

George Frey, Everett Pulp & Paper Co. 

Fred Goette, Schwabacher-Frey Co., San Francisco; Tom Stoyle, The 

General Fireproofing Co.; Harry Best, McWhorter-Young, Inc., San 

Jose, Cal.; James Cowie, Schwabacher-Frey Co. 


os 


on behalf of NSOEA. Gavels were given by the travelers 
to their past presidents, H. G. Konnersman, Eagle Pen- 
cil Company, and Jack Guerin, Eberhard Faber Pencil 
Company. Bob Smith, manufacturers’ representative, 
is to receive one after returning from a season in 
Europe. 

Two men registered at the convention worked at 
Yosemite for the early owner of the Ahwahnee and 
nearby Camp Curry as young men. One is Al Knox, 
manufacturers’ representative, the other, Ralph Robin- 
son of Office Supply Company, Watsonville, Cal. Carey 
Gregory, Gregory Fount-O-Ink Company, who could 
not attend, was “fry” cook at Camp Curry 50 years ago. 





Play Proceeds in Stationers’ Golf 


I. M. Levy in Class A and J. Campbell in Class B 
were the winners of the competition in the second 
tournament of the Stationers Golf Association of New 
York held at the Pelham Country Club. Tournaments 
were held at Montclair Golf Club June 12 and at Lew- 
wood Golf Club June 24. Others scheduled include: 

July 8, Century Country Club; July 22, Knollwood 
Country Club; August 5, Tamarack Country Club; Au- 
gust 19, Echo Lake Country Club; September 4, The 
Bonnie Briar Country Club; September 16, to be an- 
nounced, and September 30, Hackensack Golf Club. 

H. Schneider in Class A and J. Campbell in Class B 
took early leadership of their respective divisions. 
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IN CANADA e ACE FASTENER 








ACE STANDARD 


The One Complete Line You 
Can Depend Upon Kor Steady, 
Profitable Repeat Business 


It’s repeat business that counts! Thousands 
of successful dealers from coast-to-coast 
can tell you that. They are cashing in on 
ACE’s ability to produce TOP QUALITY 
Stapling Machines and Staples .. the kind 
that brings customers back again and 
again. ACE Stapling Equipment has been 
made with fine-watch precision for over 
20 years. You, too, can depend upon ACE 
products to give greater satisfaction to 
your customers, greater profit to yourself. 


SOLD THROUGH DEALERS EXCLUSIVELY 





FIG. 1 FIG. 2 


HOW THE ACE PROCESS MAKES ACE STAPLES STRONGER 


Ace engineers hove developed a process which gives ACE Staples the exoct 
degree of hordness and rigidity needed to insure greater tensile penetrating 
strength. FIG. 1: Shows @ cross-section of an ALL-ROUND steel wire. Ace uses 
only premium, precision-moede, accurately drawn-to-size steel wire. FIG. 2: 
Shows the all-round steel wire after being treated by the ACE PROCESS. This 
gives moximum strength on the outer edge where it is needed most. 
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STAPLING EQUIPMENT 




























ACE 


ACE CLIPPER 





ACE FASTENER CORPORATION + 3415 NORTH ASHLAND AVENUE = 
(CANADA) LTD., 
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CABINET SIZES 






STORAGE CABINET Height Depth Width 
° PP gd 18" 35” 
ot ey ae 


B D } 42” 18” 35” 
- 2 wa 
E 30%” 18” 20” 


“AVAILABLE IN 78” HEIGHTS 





WARDROBE 


“ 





Cc 
COMBINATION 





COUNTER HIGH 












DESK HIGH 





NON-SUSPENSION TYPE 






Depth 
25 ia 


FULL SUSPENSION TYPE 


De CATALOG AND PRICE LIST UPON REQUEST DEPT. A-7 






KEYSTONE STEEL EQUIPMENT COMPANY, INC. 
1914 S. WATER ST., PHILA. 48, PA. 
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District No. 11, NSOEA 


Continued from page 48 
and Erbe Manufacturing Company, and George N. 
Simmons, Eberhard Faber Pencil Company, were re- 
elected secretary and treasurer respectively. 

The first of several potlatches sponsored by the 
Oregon Trail Travelers Club was held Sunday evening 
following the meetings. Other potlatch sessions were 


held just before the luncheon at the Yakima Golf and 
Country Club and before the dinner on Monday, as well 
as before luncheon and dinner at the Chinook Hotel 
on Tuesday 

Both Monday and Tuesday afternoons were given 
over to recreation. A golf tournament was staged on 
Monday while the non-golfers indulged in indoor 
games at the country club. Tuesday afternoon was left 
open for registrants to choose their own entertainment. 

The golf tournament drew 39 participants, including 


two ladies. Numerous awards were made to golfers 





Winners of Golf Tourney Awards at Yakima ... 
Final results were as follows: Low gross, Bill Rounds, 78; second 
low gross, Dan Kerr, 81; third low gross, Ken Morgan, 83; fourth 
low gross, Humphrey Griggs, 84. Low net, Jim Headley, 68; sec- 
ond low net (tied), Bill Weaver and A. G. Fitzpatrick, 69; fourth 


low net (tied), Jim Hunt and Dick Vaughn, 72. Long drive, Russ 
Stevens, 250 yards. Closest to pin: No. 4, Ken Morgan, 18 feet, 5 
inches; No. 5, Augie Ericksen, 8 feet, 3 inches; No. 9, Walter 
Lennartson, 13 feet, 6 inches. High score, Ken Fullerton, 138. 


Ladies tournament: Mrs. Carlson and Mrs. Rounds. 


and lucky dubs following the buffet dinner Monday 
evening. Entertainment provided by the Oregon Trail 
Travelers Club included an excellent barber shop quar- 
tet and a German band made up of youngsters from 
the Yakima High School. 

A special event not on the formal program Tuesday 
morning was a breakfast meeting attended by 26 em- 
ployees of Yakima dealers. General Manager Paul 
Burbank spoke on various phases of selling. 

Tuesday morning’s session was highlighted by the 
annual skit presented by the Oregon Trail Travelers 
Club. This year it was titled “The Death of a Sales- 
man” the prologue being given by Chuck Courtney, 
Minnesota Mining & Manufacturing Company, who 
introduced the following actors: Charlie Nunn, Wilson 
Jones Company, the purchasing agent; Ed McCarthy, 


F. S. Webster Company, the territory salesman; Ken 
Dickensheet, National Blank Book Company, the big 
wheel from the home office; and Clint Martin, R. L. 
Smith Company, the interrupting sales clerk. 

The hilarious performance revealed the territory 
salesman calling upon the purchasing agent in an 
attempt to sell him a substantial stock of clothes pins. 
Every time the purchasing agent resisted the big 
wheel from the home office made another concession. 
At strategically inconvenient times the interrupting 
sales clerk asked the purchasing agent non-principle 
questions finally reaching a climax with the statement, 
‘It’s time to go out for coffee.” When the big wheel 
had considered everything else he finally offered to 
remove the territory salesman’s commission in order 
to make the sale. The territory man promptly drew 
a gun and shot himself. The audience was very 
appreciative 


Before adjournment committee reports were heard 
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FEATURE THE PORTABLE 
WITH THE TOP 
SELLING FEATURES! 








REMINGTON QUIET-RITER 
with Amazing Miracle Tab 


Five exclusive features make Remington 
Quiet-riter a stand out value in portable type- 
writers ... there are more than 30 additional 
features to make the Quiet-riter the most com- 
plete, compact typewriter on the market today. 
Make more sales and more profit by pointing 
out these features to your customers. Be sure 
to cash in on these exclusives: 


1. Amazing Miracle Tab 


2. Simplified Ribbon Changer 


3. Standard Keyboard with 
Finger-Speed Keys 


4. Super-Strength Frame 
5S. Larger Size Paper Cylinder 


BACKED BY “BACK-TO-SCHOOL” ADS 
IN LEADING NATIONAL PUBLICATIONS 


Millions of readers will see and read about Remington 
Quiet-riter in The Saturday Evening Post, Colliers, 
National Geographic, Scholastic and Seventeen Maga- 
zines. These ads are timed to help you produce sales 
during the back-to-school market. Tie in and cash in. 


DEALER SALES DIVISION 


Remington Rtand 


315 FOURTH AVE ° NEW YORK 10, N 
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ANHOUNCING 

two new 
Adjustable Posture 
general 


office chairs 


by “Taylor 








9B3145sVR 
with upholstered back No. 98355sVR 














98325; be the first in 
(with upholstered seat 
eae Ai your city to offer 


these chairs... 
order floor samples 
today. 


FOR NEW OFFICES—OR TO MODERNIZE—SELL 


SD | 1816 
WRITE FOR CATALOGUE AND COMPLETE INFORMATION 


THE TAYLOR CHAIR COMPANY + BEDFORD, OHIO 
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and the officers named previously were elected. 


At the luncheon on Tuesday Carl Jones, of the 


Yakima Bindery & Printing Company, Yakima, Wash., 
presided. A special entertainment feature was the 
singing of several numbers by the Yakima Valley 
Junior College Chorus. One that made a deep impres- 





Seen at the G-F Breakfast in Yakima... 


l. 


Seated: Mrs. Larry Ballmer, Mrs. George Abelsett, Mrs. J. H. Peter- 
son, Mrs. J. M. Boehne, Mrs. Al Osborn. Standing: Al Osborn and 
George Abelsett, both Tacoma Office Supply Co., Tacoma, Wash.; 
Larry Ballmer, Commercial Book Store, Salem, Ore.; Dave Wax, 
D. C. Wax Office Equipment House, Portland, Ore. 

Seated: Mrs. William Sutton, Mrs. Leslie Rosser, Mrs. Clarence 
Larkin, Mrs. Paul Lyon, Mrs. William Goss. Standing: Bud Brodie, 
Shaw Staty. Co., Klamath Falls, Ore.; Clarence Larkin, D. C. Wax 
Office Equipment House, Portland, Ore.; Paul Lyon, Rosser & Sutton, 
Yakima, Wash.; William Goss, Olympic Stationers, Port Angeles, 
Wash. 

Seated: Mrs. Jack Fulmer; William Sutton, Rosser & Sutton, Yakima, 
Wash.; Mrs. William Leeper; R. M. Church, Church & Nelson, 
Wenatchee, Wash. Standing: Bob Church, Jr., Church & Nelson, 
Wenatchee, Wash.; Jack Fulmer and Bill Leeper, both Rosser & 
Sutton, Yakima, Wash.; Bob Brister, Brister Stationery, Centralia, 
Wash.; John A. Graef, Western Business Systems, Spokane, Wash. 
J. H. Peterson, new district manager, General Fireproofing Co., and 
]. M. Boehne, former GF district manager and now manager of 
shelving sales, with headquarters at the factory in Youngstown, 
Ohio. 


. Mrs. J. M. Boehne and Mrs. J. H. Peterson 
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VARDRAR DURA ARDRDRANDUDRAADAMUDNDAADET Eads 





The LUXURY of tradition 


The Coronation Suite . . . an excellent example of 
the elegance of traditional furniture designed for 


distinctive office interiors. 


en the customer talks of quality in office furnishings . . . fine 
truction, beautifully matched solid walnut and superior crafts- 
nship .. . they are talking about furniture made by Jasper Desk 
lards. Our Coronation Suite installations are the pride of execu- 


who demand the best. 


The Jasper Desk Co., Jasper, Ind. 
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more than 20 sharp 
reasons for using QUEEN 
QUALITY CARBON PAPER! 


. . . But they can all be summed up like this: 
With QUEEN QUALITY CARBON PAPER, any 
secretary can make over 20 wonderfully clear, 
pin-point sharp copies. 


This time-tested, deadline-proved carbon paper 
never curls, never smudges. And, important news: 
it's specially made to end once and forever 

the nuisance of soiled hands and clothing! 











wads teens 





‘ ohh 
ah 


Ask your boss or purchasing agent to get you 
some FREE samples of 


QUEEN QUALITY CARBON PAPER 


Be sure to state the quantity of carbon copies to be made 
at each typing. Available in four different weights for 

all business requirements—feather-weight, light-weight, 
medium weight and standard weight. Each weight available 
in four different finishes to suit your needs. 





Made by the 
ueecen 


a S makers of famous 
& 


RIBBON & CARBON CO., Inc. i! / 
128 ee Ave., Brooklyn Il, N. Y. protect-o-coat 


Manufacturers of: INKED RIBBONS, CARBON PAPERS, MASTER UNITS, CARBONIZED ROLLS, SPIRIT and HECTOGRAPH DUPLICATING CARBONS 
FACTORIES: Brooklyn, New York * Chicago, Illinois * Atlanta, Georgia 
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sion was Mozart’s “Gloria in Excelsus Deo” sung en- 
tirely in Latin. Oregon music during the serving of 
dinner at the annual banquet Tuesday night was fol- 
lowed by several duets and solos beautifully rendered 
by a soprano and a baritone. Herb Peterson, func- 
tioning as toastmaster, introduced head table folk and 
Governor-Elect Lew Hilton, who announced that the 
1953 meeting probably would be held on May 21 and 22. 
Mr. Hilton than called for a vote on the idea of a 
convention cruise next year. 

Other brief speakers at the banquet were Grant 
Howard, president of NSOEA, and Paul Burbank, gen- 
eral manager. Mr. Burbank presented a certificate of 
merit to Governor Herb Peterson. Mr. Peterson in turn 
presented a certificate to Grant Howard good for a box 
of Yakima apples and then gave neckties decorated 
with the face of “Skookum Jim” to Messrs. Howard and 
Burbank. The rest of the evening was devoted to ball- 
room dancing 





College Stores Convention 
Continued from page 51 


Company, Brooklyn, N. Y.—Pen erasers 
nechanical pencils were shown here. with Thoma 


Eberhard Fabe 


Eibe File & Binder C Inc., Fall River, Mass.—Loose leaf binders and 


shermar } 1 Ernest Lowthroc were 
Esterbrook Pen any, Camden, N. T firm showed fountain pe 
lack ets. Mr snd Mr R. N. Wood: Har 


e present to greet friends 
mpany, inc., New York, N. Y Wire-bound notebooks 


Greg Sales 
t xeao Tyf } papers anaiysis pacs brief 


were jisplay ng and Tillie Agins were 
Higgins Ink mpany, Inc., Brooklyn, N. Y¥.—Drawing and writing 
t ks ana Higg r assortments were ex 
? “a ’ were Marry Tel af nc Bert Cholet 
Koh-l-Noor Per mpany, Inc., Bloomsbury, N. J.—Wood cased pen 
syed. In attendance were Samuel S aytor 
wv am Daniczek 
Linton Pen mpany, Lewisburg, Tenn.—Kar! H. Soliman was in charge 
i pencils, erasers, rubber bands and chalk 
Maple Leaf Mfa Inc., New York, N. Y.—Wirebound memo sten 
' ring book fillers, boxed papers, pads and index 
’ were Robert Warner and Edward Woodruff 


pany, Chicago, II! 
harae £ +} exhibit 


National Blank Book Company, Holyoke, Mass 


Marks Manufacturing Com A. Marks, S. N. Tat 
Ie2SKk iaMe 
Ring binders, fille 


» venstie wach on 
E. Farr, W. B. Towne, Sam Orr, Paul Buckwalt 


re 
j 


Florence were sHendance 
National Fiberstok Envelope Company, Philadelphia, Pa.—Expanding 
j files, brief vers, pressboard binder 
i photo ma were on exhibit. J. H. Sime 
ee visitors 
poration, New York, N. Y.—Samue! Jacobs and Martir 
t the display of Norma Multikolor pencils 
Parker Pen Company, Janesville, Wis.—Parker Per penci 


Norma Pen 


s, Superchrome 
Flaminaire shter were shown here. H P. 


Frederick P mpany, Chicago, Ill.—Engineering supplies and drawing 


' . . e Kulage was in charge 
Redi-Record Pr ts Company, New York, N. Y.—Personalized photograpt 
per ring binders, addre books, desk pads, loose 
forth were on show. Bernard Klein, Jerry 
were in arter ,ance 


rporation, Mt. Vernon, N. Y.—This firm showed w 


nding machines. Albert McLane was in charge 


Sanford In npany, Bellwood, Iil.—Penit fountain pen ink, tempera 
te n age Grippit cement, ink erasers, stamp 
eaner were among the products shown here 

t i Mrs. W. J. DeGroft and Jack Lydiard 
WwW. A he Company, Madison, lowa.—Pens, pencils, bal! point 
eads were exhibit n attendance were J. A 


ng Company, Hastings, Minn.—Shown here were 


Smead Mar 
‘ xpanding files, Redrope wallets, ring book 
anal was Milton C. Shuster 

peed Prod 


mpany, Inc., Long Island City, N. ¥.—Swingline 
i staples, and miscellaneous office supplies wer 
sck Mintrer snd Fred Pittman were on hand 
Standard Diary Jesk calendars, trig 
‘ y 3 Vrane was in charge 
Trussell Manufacturing Company, Inc., Poughkeepsie, N. Y.—Loose 
3 t Charles E. Conger a 


npany, Chicago, Ill 


nders were exhibit 
. e booth 
Vv. & E. Manufacturing Company, Pasadena, Calif.—Vemco drawing instru 
, . jrafting machine sles were among the pr 
were Ned Vaughan, Joe Shanks, Elmer Duke, Lar 
snd Harold and Charlotte Atwood. 
New York, N. Y.—Shown at this stand were ring 


3 


E. & M. Vernon 


OFFICE APPLIANCES, July, 1952 







GAN OE 





[V | INDUSTRIAL PLANTS 
(V'] ALL KINDS OF MANUFACTURERS 
'V‘] ENGINEERS 
V| AD AGENCIES 
‘V] MUNICIPAL OFFICES 
J) PRINT SHOPS 
(V] MANY OTHERS 


“PLANMASTER” 

& “STAKMASTER”™ 
Sectional “all-purpose™ filing 
cabinets. Available in one, 
three, four & five drawer units. 


New steel base, 
wood top draft- 
ing tables. 





Open your doors to new sales opportunities with 
STACOR’S line of fine all steel equipment. Lifetime 
steel construction plus the most efficient modern de- 
signs .. . an unbeatable combination for solid results. 


NEW ITEMS! NEW LIBERAL DISCOUNTS! 


Write today for illustrated catalog sheets and prices. 


STACOR 


EQUIPMENT COMPANY 


770 East New York Avenue Brooklyn 3, New York 
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Vents Yinest 


| office 
machine 
stands 


IFFANY 


Extra Strength and 
Safety Assures Top 
Operator-Efficiency 
at Lowest Annual Cost 


Office machines are costly. Protect them the safe, sure 
way with Tiffany Stands. Almost 40 pounds of angle 
and channel steel construction, reinforced with 10 
welded corner braces, give sturdy, no-sway rigidity. 
Heavy foot castings keep a vise-like grip on the floor 
++. adjust to compensate for uneven floors; open-top 
design greatly reduces noise and vibration. 


Among Tiffany's many features are: retractable casters 
for safe, easy moving, an adjustable top that fits 
almost every type of office machine, high or low drop 
leaf arrangement on either side of the stand. Tiffany 
meons a lifetime of trouble-free service and this longer 
life actually makes Tiffany lowest in cost per year 
of service. 


Available with extra drop 
leaf on right side. 


IFFANY 
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ks, zipper vers. memo books. indexes. fillers, blank book teno books, 
work sheets and so forth. Ray V. Shumacher wa harge 
Wallace Pencil Company, St. Louis, Mo.—C. H. Johnstone and J. W. Bar 
were in charge of this exhibit of wood-cased per 
Wilson Jones Company, Chicago, Ill.—Exhibited here were ring books 


books, zippit ring books, fillers, indexe notebooks tapling ma- 
hines, punches and so forth. In attendance were James Pryor and George 
Drane 
Write Right Manufacturing Company, Chamblee, Ga.—Paper school sup- 
es, loose leaf filler binders, tablets, ream papers omposition books 
nd ndex card were among the items shown here Ir stfengance were 
Ww am M. Sewe Don MacKaye Metzger and yd K. T 





IBSA Annual Convention 
(Continued from page 55) 


enjoyable affair, one without speakers, and high- 
lighted by a series of vaudeville type acts. 

Speakers at the Tuesday morning session preceding 
the business meeting were Joe Meek, president of the 
Illinois Federation of Retail Associations; Carl Gibkey, 
Rand McNally Company; and Clyde Schwyhart, di- 
rector of education and training, Caterpillar Tractor 
Company. 

Meek, a perennial favorite of IBSA audiences, ex- 
horted his listeners not to turn to government for re- 
lief of problems, but rather as individuals to maintain 
their freedom from regulation. 

In his book talk, Mr. Gibkey discussed current best 
sellers and also gave his version of the four basic books 
needed in every home. They are the Bible, dictionary, 
a cook book and an atlas. 

“Prepare to Continue Business” was the subject of 
Mr. Schwyhart, who told of his firm’s plan for con- 
tinued employee education. 

A tour through the Hiram Walker plant concluded 
the convention. 





NOMA Show in San Francisco 


(Continued from page 41) 


hibit was the new Automatic Square Root ; stor, which extracts the 
sare root of a number in a matter of s« j snd ther new 
jevelopments 
The General Fireproofing Co., Youngstown, Ohio—Displayed here were 
Mode-Maker desk Super-Filers, aluminum ffice seating and institutiona 
ture A feature of the exhibit was the new Super Carder equipment 
yned specifically to house and handle large ard record installation 
attendance were A. J. Ball, general manager of sales; C. W. Straube 
snager of f 3 equipment sales; and John A. Saunders, manager of desk 
snd chair sales, all from the home office, and personnel from the San 
Frar co branch Trice 
The Globe-Wernicke Co., Cincinnati, Ohio—Techniplan functional office 
eq nf in w i and stee! were featured with filing ysterr na tice 
essories. In attendance were A Cc Mowara president ana genera 
nager: E Rahe, vice-president of sale R. W. Sprott, assistant 
to f sales; W. K. Downing, sales promotion manager; R. H. Hammer 
vice-president, secretary-treasurer, and P. H. Leonard, district representative 
Gray Mfg. Co., Hartford, Conn.—The Audograph Soundwriter and Phon 
Audograph were shown here. In charge of tt exhibit was H. W. Stewart 
nmercial manager of the company 
Charles R. Hadley Co., Los Angeles, Calif.—Write-it-Or nethods of 
unting, use peed boards for accounts receivable, a ints payable 
nd payroll work, were shown, also Unisort edge-punched cards. On hand 
7 Tne Doorn was Jack Barry, San Franc c a1¢ manager 
The Haloid Company, Rochester, N. Y. On display were duplicating 
schines and the Xerography process. In attendance were James R. Burton 
es and service representative: Robert Kerrigan, branch manager at San 
Frar and James H. Felz, sales and service representative 
Harter Corp., Sturgis, Mich.—J. A. Sweens ales manager was in charge 
t this display t steel office chairs 
High Point Bending & Chair Co., Siler City, N. C.—This firm's executive 
snd commercial grade office chairs were shown here f tion with 
jesks made by the Myrtle Desk Co. and the Alma Desk ¢ J. K. Boling 
e-president, wa n charge. 
Hillhouse Office Supply Co., San Francisco, Calif. Amberg specialties 
were showr re, with Weldon Hillhouse, Fred Allerdice and Jos. Grayson 
attendance 
Imperial Desk Co., Evansville, Ind.—As part of the Wood Office Furniture 
nstitute’s display Tomorrow's Office th mpany showed a walnut 
sultatior jesk, & space-Saver secretaria jesk and @& sifation desk. 
attendance were Gilbert H. Bosse, president, and Norman A. Gerth 
secretary-treasurer 
Indiana Chair Co., Jasper, Ind.—The firn e of cha was shown with 
the Wood Office Furniture Institute's display harge was F 1 Yudelson. 
Indiana Desk Co., Jasper, Ind.—Exhibited here were desk f all descrip- 
ns from too grade executive line + mmer r grade Hice series 
Featured was its No. 1500 line of clerical island base desks for general 
ffice use. Held in conjunction with the W i Office Furniture Institute 
jisplay, A. W. Braun and Floyd Yudelson were in charge 
Inserting & Mailing Machine Mfg. Co., Phillipsburg, N. J n charge 
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DIVISION > , Ohio 
BERGER nah ome Avenue, Canton 5 


the Newest idegs 
office furniture 


are coming from Berger 


In ¢ Feating ¢} 


"S New desk anc 
Sutrmod, d nor 


Conce Pt of » 


with roomy, 9° 


right at ‘Our desk 


: Office 
displaying them NOW, in rich walnut and 
* finishes and '2 modern Platinum Bray. They’); be glad to 
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R EVERY OFFICE! 


the ALL NEW MERLOLES 'C label sates 


From Coast to Coast in every office—in every State—Hercules “C” label safes carry 
the unanimous vote of all businessmen desiring the finest. A half-century of proven 
reliability leaves but one choice! For latest streamlined appearance—for rugged, 
low-cost dependability—Hercules wins by an overwhelming majority! 





All Hercules ‘‘C’ line safes carry the Underwriters’ Laboratory, Inc., and $.M.N.A. 
“C” one-hour labels—plus the T-20 label, which earns 20% 
reduction in insurance rates 


| | oo ee ID. L444, 
Get details now on this profit-making line. Write for catalog C. 


THE mene $ eet | COMPANY ° 
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re nn, 
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smaaeexemm STEEL SAFE COMPANY - Toledo 6, Ohio 


WAREHOUSES and DISTRIBUTORS in: NEW YORK—Export Dept. e PHILADELPHIA + BOSTON 
WASHINGTON, D. C. ¢ CHICAGO e DETROIT ¢ FORT WORTH @ SEATTLE e LOS ANGELES e SAN FRANCISCO 





A COMPLETE LINE OF INSULATED PRODUCTS, INCLUDING: A, B, C-LABEL SAFES, HOME VAULTS, 
CARD AND LETTER FILES, BUSINESS MACHINE AND TYPEWRITER STANDS 
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Henshaw, Fred Smith and 


nternational B s Machines Corp., New York, N. Y. — Exhibited here 
BM electror business machines, including comput 
1 elect nting machines were a 
recent jevelor statistical machine and 
yiven. An assortment of electric typewriter 
wn. W. B. McWhiter, 1BM manager of 
" Je 
asper h asper, ind Rot A. Browne wa n charge of 
prod 
ssper Desk ny, Jasper, ind A a snd base executive 
tan serie n walnut, together with matching 
wastebasket were xhibited. West Coast repre 
A F -e-president. were 
asper ffice F ture Co., Jasper, ind The firm's Office Master 
Pp, secretarial ana the mptometer desks was 
e-president and g manager, was in charge 
sper Sea Jasper, Ind. — Feat was an assortment 
sir n wainut and w juertered oak. The 
with that of the W 1 Hice Furniture Institute 
f the booth ass by H. A. Clemetsen 
eFebure n, Cedar Rapids, lowa Products on display here 
' tare with aba Adiusto Tray-Binders: H 
ng tray ncluding the Aut 
snd zeyphr-weight posting tray of mag 
ral manager T eFebure was in attendance 
Western Loose Leaf C the 
eopold C : ngton, lowa Natural walnut finish executive nfer 
Jesk ano ft kcase were exhibited here 
wa ? was wn ' atten 7ance were 
A. DeCou and Ster s I j 
uxo Lame rporation, San Francisco, Calif The new adjustat 
sture * this exhibit harge f the -t th was 
R. Mante San Francisco, Calif Lester Bourg was in harge 
sil and parcel post scales and Saxmayer bundle 
Marcha Inc., Oakiand, Calif Fully automat Figure 
‘ at machir wit taneous push-Dut 
o € “ x 3 Je st 
. sreet visit were Pre ; 
"I snager Ww. cE Jenk 
) Jistrict sale anage 
Marr D Inc., New York, N. Y New models of Marr du 
e ‘ pplie we r lisplay n the harge 
Master A er Co., Minneapolis, Minn Master addressers, Master 
; Lab-l-Masters and supplies were shown here 
R. Parkers 1 A. J. Wright were in at 
Master ration, Kalamazoo, Mich This firm showed 
payr systen Sight-Saver forms, accounting 
pads and 16 type f binders. J. A. Shie 
Walker ( snd W. W. Herrington. Pacif act 
arge of the boot sisted by Dale Smit 
Rucker-Fuller C 
The McBee y, New York, N. Y Keysort, unit analy W axse 
' hinders forr r ment to facilitate 
“ 3 k McCorn k t € 
s Dav executive 
Je 5] sles ; E. R. Freed. Westerr 
B k anch manager; R. H 
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Metal Office Desks, filing cat 


re Co., Grand Rapids, Mich 


siSC sy wit 


Edaa Hunting in attendar 
Minnesota M & Manufacturing Co., St. Paul, Minn. The new T 
wn here together with Scotch brand pressure 


W. Mereness were 


Monroe : 3 Machine Co., Inc., Orange, N. J. Representative 
M e fia 4 and accounting eauioment 
, , 5) t kkeerc ; " 
f M bit manager 
R xk + age f “ 
ford Sa -_ ‘ 7 maneae 
Moore B rms, Inc., Niagara Falls, N. Y This firr 
hes biades: aad tiadian « oment nt 
sy hea card syst s. Wa 
era 5 Lynn Pick 3 
} Molt 


Mosle milton, Ohio — M pment ¢ 
eae wart fire. holdups a 
w pervised by Edw 
R R Co. Joseph Ashle 
‘ mpany were tenders 
Myrtle Dé digh Point, N. C Sample f the Pacemaker is 
ference desk and of the Expediter snd base 
. T. R. Pitts. sale meaer. wes on hand et 
National Blank Book Co., Holyoke, Mass. N. S. Morgan and N. Wa 
this exhibit of the pany's products 
Nation Register Co., Dayton, Ohio The mpany feature 
i, ik a4 “oa - Alc Lee eee . 
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The New Automatic SCOTTIE LETTER OPENER 
opens 200 to 300 letters per minute. The Scottie is 
designed for small and medium sized businesses 
opening 100 to 2,000 letters per day. Opening let- 
ters 30 times faster than by hand gets the whole 
office into high gear fast. It takes a clean slice 
off all sizes of envelopes without clipping corners 
or damaging mail. Light and portable, the Scottie 
can be moved from desk to desk or easily stored. 


The market for Scottie Letter Openers is huge. It 
is needed by banks, stores, wholesale houses, in- 
surance offices, mail order businesses, factories and 
dozens of other medium sized firms. Selling 
Scotties is a rare opportunity ... 12 times greater 
market than for larger, more expensive machines. 
The Scottie is new and a hot item. If you are 
experienced in specialty equipment sales, mail 
coupon now! 


Mfd. by ARNOLD MACKENZIE, Inc. 


3133 Overlook Drive 
Minneapolis 20, Minn 


only $195" F.0.B. FACTORY 


plus excise tax. Stacker optiona!l at 
nominal price (Prices subject to 
change without notice.) 




















ARNOLD MACKENZIE, INC. 
3133 OVERLOOK DRIVE, MINNEAPOLIS 20, MINN. 


1 am experienced in sales of specialty office equipment 
Send full information on Scottie Letter Opener. My 









territory is: 
Name 
Street Address ............ 








TOM kites = — State 
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3 m and wood; eight grades ’ Time jineered tee 
tiles f sl types of records: eight nplitied f 3 systems for 
tters and j und other business re j 2rge we A. Shield 
N. T. Shepherd Chair Co., Melrose Park, II! The w tom 900 line 
i the off s| BU ne, with executive ¢ t eating were exhibited. Jack 
K K R. Baker , e-pre ent 1 sale wneger ~~ huck 
eckiey and Frank 5 z were in attendga 
The Sikes Co., Inc., Bufflo, N. Y. Post eating both the executive 
/ exe tiy type wa r exhibit ¢ rethe with . 4 walnut Bank 
England ) A animated pla howed a Sikes xe tive posture 
Ou j raised platform and tuated mect sily at 
were Francis B. Bacon, president, Robert A raig, vice-president 
{J treasurer, and Ross R. West. West ¥s pre \ 
SoundScriber Corporation, New Haven, Conn A fy f dictating 
j " ynd transcribing equipment > the M Mike remote 
tating system. together with ecce my se es 
Specialized Office Equipment Co., San Francisco, Calif rt-O-File 
jipment; Kitcr typewriter pad ina ¢t x £ r be Jers to 
c KS magnify } ba t py?’ yers na @ 
“ jisplay. Rayn iB yrte manufacturer of Sort-O 
e and & -¢ McGratt f the exhibit } npany Ww stte ja e 
Standard Copyhoider Co., Los Angeles, Calif M M. Hall wa 
rae ’ TF npany s exnibdit. 
Standard Fluid Machine Corp., San Francisco, Calif sttendance at 
+ hibit were Frank E. Wilbur. Fred Berat — aie Dav 
Saird, Mark Bate yd T ney, Kayr Cor 3 Leif Jone 


Pak t papers for use with + ‘ ms Repeat Rite iacket 






rtest nor utting ¢t } bbons. W Fle hman 
wa r harage. with Me WwW ? sna OW ] K he, saies 

epresentative sttendance 
Sturgis Posture Chair Co., Sturgis, Mich Exhibited he was the com 
ahetaGinn oft as ' snd stenograph stios . 1 inetitutions 
Trice ) L Manr pre ; ? scy Van Bure r Tracy Van 
Tonkin. Sturais west ¢ representative. were in 
Sunset McKee Business Forms, Oakland, Calif Product Jisplay in 
3eC ’ narginagiiy punchec ft rc ver ved Kon-tro 
Re ; tratne c feed platen §ar } « « mack 6 sutomat ne 


TelAutograph Corporation, New York, N. Y Feat ere was the 





ayr I and charge and other ; edures. National bank 


6nc pr nes; analysis and ta ent posting machines were 
yispiey. ir nharge were representatives ft the compeny's branch of.- 


fice in San Frar 


Office Appliance Co., San Francisco, Calif Displayed with Odhner 


chines. P. A. Tobin, president, and C. W. Harnett, were attendance. 
Olivetti Corporation of America, New York, N. Y The vetti fully 

; mat Printing Calculator was featured here West Coast distributor 
Business Equipment mpany of San Frar was in charge of the booth. 
Ozalid, Div. Gen Analine & Film Corp., Johnson City, Displayed 
re was fhe ew zamat @ aesk pying machine which makes 
es up tf 6 hes wide. Hugh Silbaug} ies manager, wa n charge 
ted by J. E. Russe Fred Raeder harles Freebom and Virginia Ma 


Pitney-Bowes, Inc., Stamford, Conn. et ne of postage meters 

} na scale ma peners office ?¢ jing ) t Tick eter counting 
mMprinting machines, tax stamping mact na post office cancelling 

was show here. In attendance were V McNe Western re 

jional sales manage H. M. Sto San Francisco branch le nanager: 
A. J. Gordon skiand branch sales manager, and Vv. Miller, regional 


manager 


Pierce Wire Recorder Corp., Evanston, I! Pierce dictat ystems 
ference re rders sirborne recorders te > e recorde und the new 
remote teler ne dictation yster were jisplayed srle Pierce 

aries Logs Jor Thomas and Barney Warfield were afte jance 
Polychrome Pacific Corp., San Francisco, Calif Ster nks fset 
stes and dur sting supplies were shown here. The exhibit f Oniunc 


with Rex Rotary 


tributing Corp., wa harge of . E 


Remington Rand Inc., New York, N. Y Walter L. Rayr i was 
harge of the display of equipment wi jed the ve-Filer, tabu 
stor, key punch, Robot Kardex, adding mact printing ators, type 

ters, dual - A-Re rd, files and supr 

Rex-Rotary Distributing Corp., New York, N. Y Ste printers with 

tomaft nk 3 te ‘ ink pes nd Jur sting , ries were 
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with the P Pacifi Cor 
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‘ ts ’ ’ the noch 


15 snd 20 } 7. n eye quide extension 
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) es Califor Jistributor for Rite-l f were harage 
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ture wa ? turea here 5] stee K k-a-? ) were 


snd Harry C. Ford 
Co., Inc., New York, N. Y Products shown here in 
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nard se 
Royal Typewriter 


the Maa Royal typewriter Roy elect typewriter tand 
1 electr yrbon ribbon typewrite ind Roytype supplies, including 
Pedestalog tex Peters, internat ily known speed typist, gave typ 
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Standard Manifold Co., Chicago, Iil Exhibited here were Repeat-O 


se wit tinuou pen web f ns standard typewriter: Per 
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IF YOURE IN’ BUSINESS- - 
you need a Burroughs Adding Machine 


APPLIANCES, 


in the big office 


July, 


on the retail counter 


Whether you carry on a business from your 
home, run a crossroads store or manage a 
multi-million-dollar plant, figuring is a neces- 
sary part of your operation. 


A Burroughs Adding Machine is a basic 
figuring tool for any business. And a Bwr- 
roughs represents a one-time investment that 
will deliver a lifetime of dependable service. 


A Burroughs is much more than an adding 
machine. Primarily, of course, it lets you for- 
get pencil-and-brain figuring with its chances 
of error—and gives you the right answer 
faster. In addition, it can serve as a 
check protector —as a means of 
preparing neat, accurate, prestige- 

building invoices — balancing 


1952 


WHEREVER THERE’S BUSINESS THERE'S 


Burroughs 








office cash, listing sales—figuring payroll, 
insurance, taxes, and profits. A Burroughs 
does so many jobs it pays for itself over and 
over again. It's a modern business tool 
that is helping America get things done in 
these critical days. 


Burroughs offers a wide choice of hand or 
electrically operated models, with or without 
subtraction, to suit the needs of every busi- 
ness. Every one is fast, sure, smart-looking 
and sturdy — built to Burroughs world- 
famous standards of dependability. 


Prove to yourself how much time and money 
a Burroughs will save you. Call your Bur- 
roughs man today, or write Burroughs Add- 
ing Machine Company, Detroit 32, Michigan. 
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The Arnot Office-ette provides greatest flexibil- 
ity in rearrangement, contraction or expansion 
where space is a problem. Arnot Office-ette 
will serve under ANY existing acoustical, light- 
ing or decorative treatment. 

Engineered for the modern planning of the 
Architect, the Arnot Office-ette meets the 
demand for a flexible group of related units for 
portable or semi-private requirements. 


Arnot Engineering Service is available to assist 


you with your space problem. Write to: 


ARNOT AND COMPANY, INC. * 922 PARK AVENUE 
DEALER FRANCHISES AVAILABLE 
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Engineered to fit 
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OFFICE-effe 


THE PERFECT Auckaged OFFICE 





Any arrangement 
can be made for 

ANY office space! 
Easy to assemble 
or disassemble 

by your 


own personnel. 


RE 
SB 








Any FLOOR PLAN! 























BALTIMORE 1, MARYLAND 
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h transmits business forms over wire from one 
ns. R. J. Keller, vice-president, was in charge 


Inet i, ‘ wr 


Thomas Mechanica! Collator Corp., New York, N. Y. — This firm displayed 
j yng t pment, collators, duplicating machines supplies; 
pplies. G. W. Oliver, vice-president in charge of 

sles fr New k, was in charge 
Tiffany Stand Company, Poplar Bluff, Mo. A complete line of portable 
fice tands including stands for special applications was 


tee 


exhibited. A E. Wolf, was in charge of the booth. 
Todd Co., Inc., Rochester, N. Y. Products on display included Protecto- 
rar heckwrit ; combination checkwriters and signers. Snap 
management message payroll checks. Robert 
Geoghegan w rT f the booth. 
Underwood Corp., New York, N. Y. — Shown here were the Sundstrand 
Mode! [ 3 machine: Payr accounting machine; a 
3 machine; Elliott F r flat platen accounting 
fanfold billing machine. Also displayed were 
rtable typewriters and a line of ribbons, carbons 
f the exhibit were J A Johnson, western d 
egional manager San Francisco office, and C. H. 
y Ruprecht sdvertising and pub relations division. 
Victor Adding Machine Co., Chicago, Ill. A complete line of Victor 
jing mact jisplay, with special emphasis on the new super 
schines in both full-key and 10-key models. Wal 
t eay anf br manager, was in charge. 
ViSirecord, In New York, N. Y. — Products on display here were the 
ecord keeping equipment; V!Siriter speed hand dupli- 
TRiposter, for posting multiple records at one writ 
was Clyde Aliyr f Western Loose Leaf Co 
. , or i ? for the ompany. 
Wassell Organization Inc., Westport, Conn. Rotor-File record housing 
nent: f T boards, and SigNaLok visible record equip 
t were ex Roger Wing was in charge of the booth, assisted by 
Brad son and L. A. Timmermar 
Western Loose Leaf Co., San Francisco, Calif Clyde Allyn, vice-presi 
t etary-treasurer, were in charge of this display of 
Wheeldex San Francisco Co., San Francisco, Calif. — Wheeldex motion 
r plafind automat ard filing systems were or 
{ N. L. Sevense 
Frank E. Wilbur Co., San Francisco, Calif Standard Coronet model 
door ; xhibited The ¢t +h wa . charge of Fred H 
Weood Office Furniture Institute Tomorrow's Office Today" was the 
f + which or was i extensively to demonstrate 
Ninning entrie nstitute'’s nation-wide stu 
TIT , jispiaeyed 
Yawman and Erbe Mfg. Co., Rochester, N. Y A representative selectior 
’ tee Jesks were n show. A new finish, ¢ be 
ment, was featured. In attendance were Ralph 
W. Schreiber, general sales manager; Chet 
manager; R. H. Curtiss, Pacific coast district 
geles bra manager, and sales repre 
th was Char Ward, sales engineer. 





Students’ Designs Highlight WOFI Exhibit 


The display of prize-winning designs in the Wood 
Office Furniture Institute Student Design Competition 
was one of the feature attractions of this year’s Insti- 
tute exhibit “TTomorrow’s Office Today” at the recent 
NOMA exposition in San Francisco. 

The presentation of the grand prize and announce- 
ment of other prizes was made on the NOMA conven- 
tion program on May 19 by Sterling Lord, vice-presi- 
dent, The Leopold Company, who is also vice-president 
of WOFI and chairman of the promotion committee. 

Richard Baxter, Cranbrook Academy of Art, Bloom- 
field Hills, Mich., won the $1,000 grand award and an 


expense-paid trip to San Francisco to receive the 
award. 
Second prize of $500 was won by James S. Ward, also 


a student Cranbrook. Howard H. Sersen, Chicago 
nstitute of Art, received a third prize of $250. Five 
honorable mention prizes of $50 went to: Irwin P. 
Gates, Jr., University of Southern California at 
Berkeley; James A. Arnold, Jr., Alabama Polytechnic 
Institute; R. W. Harvey, University of Virginia; Wayne 
C. Locke, University of Washington, and Mildred L. 


Patschke, Chicago Art Institute. 

Both Chicagoans receiving prizes are students in 
product design at Chicago’s Art Institute, and Joseph 
Palma, Jr., an industrial designer and partner in the 
firm of Palma-Knapp Associates, is their critic. 


Mr. Sersen who is 23 years old, lives at 3443 N. 
Kostner Ave. Before entering the Art Institute, he 
studied at Lane Technical High School in Chicago. 
Miss Patschke was an Army Nurse during the last war, 
and is now studying to enter the field of industrial 
design. 


OFFICE APPLIANCES, July, 1952 


RAISE THE OFFICE STANDARD 
OF LIVING BY SELLING 
BETTER OFFICE TOOLS 


FREE: To all stationery employees 
—Handy 4 oz. bottle of amaz- 
ing new paper cement. Just send 
this ad, your name, and business 
address, and 10c to cover post- 
age and handling to Sanford! 
REGULAR RETAIL $.50 





Sticks flat and forever 
Grippit Paper Cement is the permanent adhesive 
... It’s perfect for any office use: scrap books, 
portfolios, riders on contracts or policies. Fac- 
tories often find uses for great quantities. 








Many of your customers have old records that 
have become discolored by use of improper 
adhesives for the jobs. Grippit never stains pure 
white material. Even the most delicately tinted 
papers or materials don’t discolor. Grippit 
simplifies every kind of pasting and mounting 
problem. 


Amazing results in permanence 


Yes, Grippit is permanent . . . yet, here’s the amaz- 

ing advantage about it! Though it is permanent, 

mounted items can be pulled up or shifted until *- 

they’re permanently set. Excess rubs off clean— 5 
Yes, it’s the cleanest of all adhesives to work with. 






ORDER GRIPPIT. NOW 


Write for prices, sizes, and shipping 
weights. You do a real service to your cus- 
tomers when you replace the wrong adhe- 
sive with the right one—Grippit! 


Fits right in desk drawer 


Every one of these desk-size bottles of 
Sanford’s PENit Ink is a fresh, clean 
inkwell, and it writes 100,000 words! It 
is the simplest, cleanest way to supply 
desk workers with ink in a bottle that fits 
the center drawer. It contains all the ink 
the average person can keep fresh. Sug- 
gest refills from Sanford’s easy-to-handle 
“Fifth” bottle of PENit! 


9 


4. 


SANFORD INK COMPANY 
BELLWOOD, ILLINOIS 
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SPOTLIGHT THIS 
SWEES FEATURE 


‘ 


Ou GouLhe Otfice Chairs! 
£, en rd te oo 
f wet ea er 7 a ' Po J 


SE 


e When you talk about modern office chairs and 
their body-fitting comfort features that so greatly im- 
prove working efficiency, be sure to show your cus- 
tomer the SENG CHAIR ACTION CONTROL be- 
neath the seat. Here is where comfort engineering 
Starts. 


That’s why the SENG Chair Action Control is 
such an important sales feature. It’s the operating 
“heart” of your best chairs . . . designed and built to 
afford easy adjustment to body weight and height, to 
provide smooth-operating swivel and tilt for com- 
fortable working posture or relaxing stretch. 


Be sure the chairs you sell are equipped with SENG 
CHAIR ACTION CONTROLS .. . For easier selling 
and customer satisfaction. 


CHICAGO - 22- ILL. 


1430 NORTH DAYTON ST- 


WORLD'S LARGEST SPECIALISTS 


FURNITURE HAROWARE 
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News Notes from NSOEA District No. 4 


R. E. HILBURN, CORRESPONDENT 
P.O. BOX 2835, GREENSBORO, N. C. 


Things have been shifting about in Charlotte re- 
cently. Brown Office Supply Company has moved 
nearer to the center of things and now occupies the old 
location of Funderburk & Sizer Company at 512 §. 
Tryon St. The Funderburk & Sizer Company moved 
around the corner to 121 W. list St. Both firms have 
benefited as Brown needed to be nearer town and Fun- 
derburk badly needed more space. 


~ * ” 


Just in case any of you fellows have been having 
trouble getting Harold Mitchell, Mitchell-Dixon Office 
Supply Company, Greensboro, N. C., to part with any of 
his assets you can expect even more trouble the next 
time you call. Harold is spending plenty modernizing 
his furniture display room. He is employing some en- 
tirely new ideas in display and if the effect is anything 
like what I think it is going to be he will have one of 
the most attractive show rooms to be found. 


. = © 


On a recent visit with our hard working district gov- 
ernor, Allan Cammack, in Burlington, N. C., I was in on 
the unveiling of where the next regional convention 
will be held. Paul Burbank phoned Allan from Canada 
and put his stamp of approval on Atlanta, the Biltmore 
Hotel, for next April 10. 

This should be welcome news to many of the dealers 
in the district who have been yelling for it to get out of 
Florida and the slightly advanced date should also 
please many. The 10th will give them time to get “first 
of the month itis” over with. So—begin making your 
plans right now to attend. 

Allan is busy working on an even better program 
than last year’s and, at least for those that were there, 
nobody has to tell you it was the best ever. The dealer 
attendance is expected to double last year’s. 


* * * 


Geo. Curtis, Jr., slightly related to the “Sr.” section 
of the family, who in turn is slightly connected with 
the Alamance Book & Stationery Company, Burlington, 
N. C., is almost as ambitious as “ye scribe.”’ George has 
just graduated from State in textiles and is going to 
work for one of the hosiery mills in Greensboro. That 
should be enough for one time but not for me and 
George. He chased a Miss Ann Warren until she caught 
him so they will be married on June 28. After a honey- 
moon trip they will reside in Greensboro. 


* * - 


Now that I have mentioned me, I may just as well 
bring all of you up to date on my “doins.” In the past 
two months I have changed jobs, from Bates to Bain- 
bridge-Southern; moved from Atlanta to Greensboro; 
finally got my divorce and, as I’m slightly “tetched” 
anyway, the next thing you know I'll probably be mar- 
ried again. If any of you happen to think of anything 
else that could happen to me just stay ‘way from my 
door. 


* + 7 


Joe Alvarez, Chestnut Office Equipment Company, 
Gainesville, Fla. has done it again. Joe writes that his 
income tax deduction, No. 2, Barbara Jo (wonder 
where he got that “Jo”) weight six pounds, 11% ounces, 
arrived on April 18. 

He said both mother and daughter were doing nicely 
but failed to mention how “papa” was doin’. Guess 
that oldie of “never lost a father yet” will have to do. 
The Alvarez’ have another daughter, Mary Catherine, 
aged two and a half. Nice going Joe—you gonna stop 
there? 

” o = 

The only one of my so-called ‘volunteer cub report- 
ers” that got around to sending in any news items was 
George Drane. Thanky George. If them other guys 
that jumped up at the convention and promised to 
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Old oKice furniture 


ee A to give you 


easier sales, > 4igs profits (Photo—San Diego Federal Savi 


Outstanding 
Leopold Features... 





Rounded Corners 


Eliminate clothing snags . . prevent 
scuffing marring 





Ball-bearing Suspension 


Allows drawers to open and close 
smoothly, easily . . . regardless of the 
weight of contents. 





Densified Legs 
DensiwooD center legs are hard and 
smoot stubbornly resistant to im- 


pact and wear 
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. & Loan Associc- 
tion Installation by the Austin e ond Desk Co.) 





At a glance, your prospects will recognize and appreciate the 
distinctive styling . . . the excellent workmanship of every 


Leopold product. 


Leopold office furniture gives your customers durability, 
creased efficiency, comfort, reduced employee turnover. These 


Leopold benefits help you turn “lookers” into “buyers.” 


For over 76 years, Leopold has produced the finest in office 
furniture. This superior product plus Leopold’s complete adver- 
tising and merchandising program helps make your sales job 


easier, profits bigger. 


rut Leqpold vvurant 


BURLINGTON, IOWA 
TY 


teed 





MEMBER OF THE WOOD OFFICE FURNITURE INSTITUTE 
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In every business 





every department keeps records 


This knowledge can mean profits for you 


As A DIEBOLD DEALER your sales prospects are 
virtually unlimited in numbers and types. 

Multiply the number of businesses in your area 
times the departments in each business and you'll get 
an idea of the profits within your grasp. The Diebold 
line of record systems and protection equipment is so 


Export 





Shipping 


CARDINEER ROTARY FILES 
9 Today's fastest 
; method of hand- 
ling inventory, per- 
sonnel and many 


——-f__ other records 





V-LINE POSTING TRAYS 
Speed up machine 
billing. Ideally 
suited wherever 


Personne! 


‘ay large accounting 
forms are handled. 


FLEX-SITE RING BINDERS 
Compact record 
keeping with the 
added conven- 

all ence of visible 
margins 


Accountin 

. TRADEX FILES 
Vertical visible 
control at ao glance 
for inventory and 
production records. 


Dieb 


) 


Canton 2. 





Payroll 





\ SS < ever bulk cash 


comprehensive that it is applicable to every business 
and every business function. 

Departmentalized selling will build big profits 
for you and your entire organization. 

There are still valuable territory franchises open 
—write today for complete information. 





Purchasing 


SAFE-T-STAK STORAGE FILES 
Finest low cost 
storage of inactive 
records for all de- 

— partments. 


DIEBOLD LABELED SAFES 
1 Protect vital rec- 
bad ords of every de- 
| partment against 

ft fire and theft. 





DIEBOLD CHESTS 
Protect money 


against burglary 
and holdup where- 


must be handled. 


DIEBOLD VAULT ROOM DOORS 
> ‘| Fire and theft pro- 
tection for all gen- 
eral business 
records stored in 
central vault. 


Old 


ohio 


Stock 





AZ Advertising 
serving business f r 92 ve a 
te 
i 
Production 
Receiving 
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gather the news for me don’t get busy I'll start naming 
names so you good people will know exactly who ain’t 
doing nothin’ towards making this a column. If I can 
find time to write it they can certainly find time to 


send it in. Nuff said??? 
> > - 





Square dancing is coming more and more into favor, 
even with the “younguns,” and it was with considerable 
interest that I noted a piece in the Charlotte paper a 
few days ago to the effect that one of our office supply 
boys is one of the country’s top ranking callers and 
teachers. 

Bill Lawing, Kale-Lawing Company, Charlotte, holds 
a string of degrees, or diplomas, or whatever they cail 
them, from just about every noted school or teacher all 
the way from Colorado Springs, Colo., to New Hamp- 
shire. Bill is currently engaged in organizing a course 
of square dancing instruction at the Enderly Park 
Center and has been calling and teaching the dance at 
the Charlotte Country Club for the past eight months. 
He is a member of the Charlotte Quadrille Club. 


* * * 


from the home of 










world-famous hardwoods 
and skilled craftsmen 
who know how to use 
those woods right — 
come America’s most 
desired office chairs— 


“Huncan Dines Again” 


For the traveling man in a car, and a car is a must 
for this one, I am going to give you this month The 
Plantation House out on U. S. Highway 78 about 12 
miles toward Stone Mountain from Atlanta. It is on 
the left-hand side going toward the mountain about 
half way between Avondale and Stone Mountain. The 
Plantation House excels in good home-cooked food of 
all kinds and more especially country ham, fried 
chicken and sea food. The “Plantation Special” covers 
everything—ham, chicken and sea food, together with 
soup, salad and several vegetables, all served “family” 
style. This is a place you and the girl fren will enjoy 
but take a tip and don’t go out there unless you have 
skipped lunch and have a whopping appetite. They 
like to see you come early and stay late. The atmos- 
phere is “tea roomish” with some rustic or antiqueish- 
ness thrown in. It would be a good idea to phone out 
for a reservation as their seating capacity is not too 
large and the week-ends especially are crowded. I’m 
sure you will like it. 








JASPER x 





= . 





E. A. Sell Completes 45 Years with Dixon 
Rounding out 45 years of service with the Joseph 
Dixon Crucible Company, Edwin A. Sell, manager of 
the pencil products contract department, was honored 
at a dinner held at Mayfair Farms recently. High point 


Edwin A. Sell 





of the celebration, which was attended by the officers 
and executives of the Dixon organization, occurred 
when President E. M. Cabaniss presented Mr. Sell with 
an emerald-studded 45-year service pin. 

Interesting sidelight on the occasion was the fact 
that the 14 executives present represented a combined 
total of 369 years service with Dixon, an average of 
26 years apiece 





Grant Charter To Oklahoma Firm 


Southwestern Stationers, Inc., Oklahoma City, Okla., 
has been granted a charter for 20 years. Capital stock 
is $100,000 and incorporators are Ted R. Warkentin, 
Robert P. Scott and Jack W. Carraway, all from Okla- 
homa City —WLF 
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PARKER line of VALUES! 


STEEL OFFICE EQUIPMENT 


STEEL 
BOOKCASE 


The Bookcase is of 
standard size with disap- 
pearing glass front panel 
for clear visibility. Avail- 
able in three different 
sectional sizes: 


H WwW D 


12" x 35%" x IY," 
15" x 35%," x 11," 
18" x 35%" « 11a" 





STEEL 
TRANSFER FILES 
FOR YOUR FILING NEEDS 





LEGAL AND LETTER SIZE 
SPECIAL SIZES MADE 
ON REQUEST 





THESE STURDY 
STEEL 
TRANSFER 
FILES 
CAN BE 
STACKED 
TO ANY 
DESIRABLE 
HEIGHT 





ALSO STORAGE e WARDROBE and COMBINATION 
CABINETS e COUNTER HIGH and DESK HIGH 
CABINETS e SECTIONAL BOOKCASES 
Made of heavy Gauge Steel . Electrically welded 
construction and completely reinforced throughout . . 
Baked-on enamel! finish in Green or Grey. 


Write for Catalog and NEW price list 
PARKER STEEL PRODUCTS INC 
100 UE WU. 
Manufacturers of Steel Office Equipment 
56 COLUMBIA STREET ° BROOKLYN 2, NEW YORK 
(Qe i‘ 
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News Notes from District No. 5 


FLOYD E. ZINKHON, CORRESPONDENT 
6740 ELWYNNE DR., CINCINNATI 36, OHIO 


Special: Harold Hampton (a dean of the industry), 
who has the Indianapolis Office Supply Company in 
Indianapolis, Ind., has just completed a modernization 
program of his furniture department. 

Believe me, the new showroom offices put Hollywood 
to shame. They are beautiful. Once a customer takes a 
look he will be duck soup to sell. The manufacturers 
who are fortunate enough to be represented in Indian- 
apolis by Mr. Hampton had better put the night shift 
on for the orders will pour in like water. 

Harold extends a welcome to all to view his master- 
piece of merchandising. 

* ~ + 

Will Winnes, general manager of the Will Winnes 
Company, announces that effective June 1 Joe Erwin 
is taking over the position as buyer. Lifting of this re- 
sponsibility, largely carried by Mr. Winnes in the past, 
will enable him to devote his time and efforts almost 
exclusively to sales development and sales promotion 
work in which we all know he excels. 

- * * 

Lloyd Landenberger, Richard Best Pencil Company, 
that money-hungry secretary of the Fifth District 
Travelers Club, wants to know, and I quote: “Did you 
pay your dues for ’52?” 

* * * 

John Wakeland, Esterbrook Pen Company, reports 
from Detroit: 

The annual stationers and travelers’ picnic will be 
held July 23 at the Glenn Oaks Country Club. They tell 
me this is enjoyed by all and the baseball games are 
out of this world. Of course the ladies are invited and 
they will lend beauty and charm to this affair. Harold 
Jessee of the Gratiot Office Supply is the man who will 
receive your reservations. 

* * * 

Taylor’s, Inc., formerly of 50 N. Division St., Grand 

Rapids, has moved to 308 Monroe N. W. 
* t r 

Will somebody in Detroit please tell your reporter if 

Gene Grennon has returned from Louisville. 
+ ” 7 

Pat (Speed Products) Patterson reports from Cleve- 
land: 

Congratulations to Frank Graham, Bates Manufac- 
turing Company, on the arrival of a son, his third. 

Dick Dahn, recently of The Carter’s Ink Company, is 
now with State Office Supply in Columbus, Ohio. Good 
luck, Dick. 

Bob Dotson of Bears, Canton, Ohio, is well on the 
way to recovery after his recent operation. 

The monthly meeting of the Cleveland Chapter had 
as its guests the following: Charlie Bohaty, Cleveland 
News Company; C. B. Clarke, S. Barker & Son; Nate 
Tranzman, Ace Rubber Stamp & Office Supply, and 
Don Swan, Yawman and Erbe of Canton. 

* 7 * 

Ray Carey of Esterbrook Pen Company reports that 
Wallace Whitman, president of the State Office Supply 
Company, Indianapolis, recently made the headlines by 
rolling a bowler’s dream, the perfect game. All we can 
say is “Gosh!”’ 
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The Middleton & Beirne Lumber Co. 


MEN WHO KNOW WOOD 


choose Wiltshire Modern! 
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When the management of a lumber company 
selects office furniture, they are well qualified to 
pick the best. That's why the Middleton & Beirne 
Lumber Co., of Redding, Calif., chose Wiltshire 
Modern by Imperial. The installation was 

made by Sierra Stationers, of Redding. 
Wiltshire Modern is quality wood office furniture 


... you'll be proud and happy with 





the sales it will bring you. 





e Ads running monthly in these national publications P ra.8 | Ay a= nen cal 


pre-sell Imperial wood office furniture for you . . . 


help you fo inertans praite. by <aaGRNG eiiet desk company 


EVANSVILLE 7, INDIANA 
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No. 1516 Executive Chair 


Here’s an entirely new pattern . . . designed especially for 
your customer with the new modern office furniture and the 
highly modernistic scheme of interior decoration. 


The “Modern” Group offers every one of the fine seating 
characteristics found in all Johnson Chairs, plus styling 
that will win the approval of all your customers. 

These new chairs are made of genuine walnut and have 
full spring seats, padded backs, deep foam rubber arms 
and rich luxurious leather upholstering. 


With a growing interest in ‘“‘modernistic’” styling for offices, 
you'll find the new “MODERN” group one of the most 
popular and fastest selling chairs you can offer 

to your customers. 


OFFICE EQUIPMENT DEALERS: The 
Modern"’ Group is just one of the 
many outstanding patterns in the big 

of Johnson Chairs. Get the full 
story of Johnson Chairs and how they 
an mean profitable business for you. 


No. I5I5 Side Cha Write today. 





JOHNSON CHAIR COMPANY 


4401 West North Avenue Chicago 39, Illinois 
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News Notes from NOSEA District No. 7 


MERRILL D. HASTY, CORRESPONDENT 
7 CENTRAL AVE., WAYSATA, MINN. 


From the land of the sky blue waters ... 


Mr. & Mrs. Charles Storey of Storey-Kenworthy Com- 
pany, Des Moines, recently returned from a month in 
Miami, Fla. We wonder if the tan will be gone before 
they get another respite in Iowa. 

> > . 

Here is another vacation. Mr. & Mrs. Bing Botatto 
and daughter, Susie, of Des Moines Stationery Com- 
pany will spend the first two weeks of July in Burbank, 
Calif. It’s grand city and there are many of our 
travelers from the Midwest in that section awaiting a 
VISIT ¥ 2 

William King has joined the staff of Storey-Ken- 
worthy Company, Des Moines. . . .And Charles Brookins 
has been appointed manager of the machine depart- 
ment of Koch Brothers. .. . Morris LaHue recently 


joined the sales staff of Ahern-Pershing Company, Des 
Moines 
* * . 

Everything seems to happen in Iowa. Mr. & Mrs. 
Jack Tiernan of Ahern-Pershing Company are the 
proud parents of a baby boy. Congratulations. 

* > . 

Einar Anderson of Mauston Office Supply Company, 
Mauston, Wis., was riding double with a friend on a 
motorcycle when they collided with an auto. It put 
both of them in the hospital. Einar is now at home 
convalescing with a broken leg, bumps and bruises. 

* . > 

Speaking of accidents and close shaves, it is under- 
stood that Sterly Jerue has no time for automatic or 
electric razors. He prefers the good old safety razor. 
How close the shave, only Sterly can tell, as his ex- 
perience was without a blade. 

* * > 

Don’t forget if you are in Chicago, there’s a summer 

golf tournament scheduled for July 17 at the Cog Hill 


Golf & Country Club. 
. * * 

Gene Herrbold of Herrbold Office Supply, Sturgeon 
Bay, Wis., had a bad fire in his home. It was one of those 
mean, smokey blazes. We may soon hear of the grand 
opening of the Herrbold Office Supply. It’s a swell store. 


* . * 


Mr. & Mrs. Arnold Berglund are the proud parents 


of a grandson, as are Mr. & Mrs. Merrill Hasty. And 
still another, our western friends Mr. & Mrs. H. Ed 
Cooper are announcing two new granddaughters. 

* = > 


Miss A. E. Wiese of the Parker Company, Madison, 


Wis., was in Tucson, Ariz., on a grand vacation in the 
land where the rolling canyons tell everlasting tales 
and that southwestern hospitality never changes. 
* - . 
When you visit the Paul Bunyan Country of Brainerd, 
Minn., you will find the Brainerd Office Supply under 
new management. George E. McPheeters purchased 


the store but the faces of the employees will be familiar 

Miss Gustie Welsh, Miss Ella Peterson and Mrs. Janis 
Simmons. The Carl Anderson family can be found in 
Brainerd or at their summer lake home. The North- 
west Travelers have enjoyed calling on Anderson and 
are happy that he can retire from a grand and inter- 
iness of office supplies, machines, greetings, 
gifts and hobbies 


esting | 


* * > 


Van Parker of the Parker Company, Madison, Wis., 
will be returning soon to pass along a story we will 
all want to hear. Van has been in Germany and we 
hope that he will tell us about his trip in a later issue. 


al * > 


Eddie “LePages” Friedmann had a fine trip into 
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Here are six, special 
purpose pieces that 
will help you “step 
up” that desk order, 
and please your cus- 
tomer with the value 
and satisfaction of 
Myrtle Equipment. 


No. 6032 CT (32” x 32” H 24”) 
CORNER TABLE 


No. 6016 ET (26” x 16” H 24”) 
END TABLE 


















_No. 6058 BC 
(58” x 20” H 29”- 
31”) SERVICE 
UNIT — IDEAL 


AS A 
CORRESPONDENCE 
CENTER 


No. 6048 WT 
(48” x 18” H 29”) 


No. 6058 WT 
(58” x 22” H 29”) 
A SPACE-SAVING 

GENERAL UTILITY 

TABLE 

(One Drawer) 


No. 6026 CT 
(26” x 26” H 24”) 
LAMP OR CHAIR 
TABLE 





THREE FINISHES: 
WALNUT, FROSTED WALNUT, 
NUBIAN 


Wy 





BETTER DESKS 
ARE MADE OF WOOD 


MYRTLE DESK 





COMPANY 


HIGH POINT, NORTH CAROLINA 
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wiss never miss / 





Fh Uy, 
e@ Gewiss nicht! (Certainly not!) From Wilhelm Tell to 
Zurich belle, every Swiss will spot a good bet yards away! 
Best eraser bet—Weldon Roberts. Jahwohl! They correct 
mistakes in any language! You have plenty of eraser-smart 
customers like the never-miss Swiss. So you can’t miss either, 
when you feature this world’s foremost eraser line. 


121 ELLIPTIC. Soft gray eraser in 
handy elliptical shape for pencil or 
ink erasures on all types of work. 
Feature it for volume sales to 
office workers, typists, draftsmen, 
artists. 





/ A® Pee 
340 CORAL PINK. A soft, _4 G O 
smooth pink pencil eraser - kh 
in immensely popular 4 > 
“stubby” double-beveled 


shape. A _ big selling 

number for general office, 

drafting, art and school ~ 
use. ; 


Write for Hlustrated Price List. Capitalize on smart eraser-selling NOW! 


WELDON ROBERTS RUBBER CO. 


6th Ave. & No. 13th St., Newark 7, N. J. 
World’s Foremost Eraser Specialists 






SE 
SN 


aldon Rotel | 


Correct Mistakes in Any Language 











Poe 
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southern Minnesota and Iowa. It’s good to see Ed up 
and at ’em again. 


~ ” + 


Roy Clarke of F. S. Webster is still the dead-eye 
boy, whether it be in a duck pass or at snooker. I 
speak from a two-hour experience in Milwaukee and 
he is still the winner. 

7 . . 

When you see Fred Scheafer you can depend on a 
true fish story. It will be backed by Vic Lundeen of 
Fergus Falls. Two fishermen and a long tale! 

~ . * 

Harry Bergquist is on his way into North Dakota. 
Buying oil? Well, maybe, but B. P. Company will get 
most of the profit from the trip. 

e + * 

Stan Griebel spent a few days going through Mayo’s 
in Rochester, Minn. He does this so often for business, 
he must know his way around when it comes to his 
own illness. We hope that the verdict was not too bad. 

+ * * 

It was an enjoyable convention of the Stationers’ 
Guild of Canada in Winnipeg. We were happy to be 
present. 

* + . 

You will now find Bob Bray doing the buying at 
Midwest Beach Company, Sioux Falls, S. D. This is a 
new appointment. He has been in other capacities for 
several years. 

+ . cm 

Bob Clossen is now with H. S. Crocker’s in San 
Francisco. 

+ * * 

Don’t forget, Don J. Bennyhoff has moved to 717 
Larel, Brainerd, Minn. 

* * + 

Everytime you help the other fellow up the hill, you 
get a little higher yourself. 





New Business Sells Realty Office Supplies 


A new type of business, believed to be the first of 
its kind in this country, has been opened by Harris N. 
Kroll, at 5901 Southwest Ave., St. Louis, Mo. The com- 
pany is known as Realty Supply. 

Mr. Kroll, who has operated a mail order business 
in these lines since December, 1950, said that the com- 
pany will carry a full stock of real estate signs, display 
equipment, index files and similar merchandise, as well 
as a number of specially designed sales books and in- 
dex cards originated by him. 

The idea of developing a complete sales business 
around supplies for realty firms, occurred to Mr. Kroll 
several years ago when, as a sales manager for a real 
estate concern, he found that many items needed in 
his office were unobtainable or difficult to locate. 

Mr. Kroll has customers in every state in the union, 
in Hawaii, Alaska and Canada. 





Change Name of Firm in Hollywood, Fla. 


Mr. and Mrs. G. Donald Smith, owners and operators 
of Reid’s, Hollywood, Fla., have announced the change- 
ing of the store’s name to Smith’s Office Supply. 

The Smiths purchased the store, which handles office 
supplies and equipment, from Carl Reid in September, 
1951. They had been regular winter visitors in Holly- 
wood since 1941, coming from Mt. Clemens, Mich.., 
where Mr. Smith was a certified public accountant and 
stationery store owner. — JL 





Form New Wisconsin Corporation 

Swartz Office Supply Company, Inc., has been formed 
in La Crosse, Wis., with an authorized capital stock 
of 100 shares of common stock of no par value. Incor- 
poration papers were signed by Arnold Swartz, giving 
Robert Rennebom, 303 Main St., La Crosse, as the regis- 
tered agent for the new corporation.—JEH 
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Watson 


SINCE 1887 








Our Defense efforts 
Stopped Production 
of many Items in 
our Extensive Line 


of Stock Files. 


; 
| Rye. 
| 


We are Now Producing 
Many of the 
more Popular Numbers. 


Contact your Watson agent 
for full information 
—or write direct. 


Dept. A-1, [. < WATSON> | 





OFFICE APPLIANCES, July, 1952 








WATSON MANUFACTURING COMPANY, Inc., Jamestown 3, New York 


UPRIGHT FILES 
—<z, J. 4 and > drawer 


units. 


COUNTER HEIGHT 

FILES—continuous lino 
leum tops and finished 
counter fronts, stock and 


special. 


HORIZONTAL FILING 

EQUIPMENT—for floor 
cases, omnibuses, safe in 
teriors, vaults and book 


cases. 


TABULATING FILES 

—22 drawer units, built 
to definite specifications 
to give maximum capa 
city and protection to tab 


ulating machine cards 


HIGH LINE FILES 


—stock units for roller 


shelf and document files 


in three standard heights. 


INTERIOR METAL CASE 
WORK—for banks hos. 
pitals, court houses, mu- 
seums and public build- 


ings. 


CUSTOM BUILT INSECT 
SCREENS—-steel, bronze 
and aluminum framed 
screens for windows, 


doors and porches. 


ROL-DEX AND TRANS. 
DEX—active record filing 
equipment “that rolls rec- 


ords to aseated operator.” 


CONTRACT SPECIAI 
ISTS—custom design 
and fabrication of: prod 
uct cases, control cabi 
nets, electronic equip 
ment, and special built 


to order items. 
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All steel non-suspension files 


FOR IMMEDIATE DELIVERY 


QUALITY FEATURES 


e 52” High . . . 26” deep. 


e 20 and 22 gauge heavy 
furniture steel construction. 


e 3 heavy gauge steel ver- 
tical braces on each side 
of the case give the file 
that extra rigidity ... 





BALL BEARINGS ON DRAWER 


e 4 ball bearing rollers per 
drawer . . . make this the 
easiest rolling drawer in 





use today. 


e TOP CORNERS ARE ARC 
WELDED AND FINISHED 
SMOOTH, ELIMINATING 
ALL SHARP EDGES... 








e Positive lock, spring type 
follower block . . . Adjust- 
able to any position. 








e Beautiful “ALUMILIKE” 


DRAWER CONSTRUCTION drawer pull, card holder, 
and guide rod knob... 





e FINISHED IN WARM 
GRAY OR GREEN BAKED 
ON ENAMEL. 





| 
e “TOPCO” ball bearing 
paracentric locking device NO. 2051-4 LETTER SIZE 

available at usual extra 

ae e Individually packed in 275 Lb. 
test corrugated cartons with 
waxed inner-liners for safe ship- 
ping anywhere in the U. S. 





ii 
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e Available in 2, 3, 4 and 
5 drawer letter and legal 
sizes. 


BALL BEARINGS ON CASE WRITE TODAY FOR COMPLETE FACTS 





PDS eee he aed 


st OE Ee 


OE st 


Top! | 


!) FLIGHL !' 
I’ PRODUCTS 1" 


COMPANY INC 


6224 SO. OAKLEY AVE. . CHICAGO 
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ONE AND ONE 
MAKE SALES FOR 
INDIANA DESK 
DEALERS 























eer on ae 


No. 301312 


A solid combination of two big factors pay 
big dividends to Indiana Desk dealers. The 
first is an aggressive advertising campaign in 





national publications including Fortune, Na- 


tion’s Business, Dun’s Review and Forbes. 











These ads promote Indiana Desks—invite in- 
quiries. The result is many letters asking for 
information and the name of the nearest In- 


diana Desk dealer. 





Second factor paying off for Indiana Desk 
. . . desks to fit 
every office design . . . 


dealers is the complete line 
every taste 
budget. 


every 


TIS, | 





You can capitalize on these advantages if 
Write to- 
day for information about the Indiana Desk 





you stock and sell Indiana Desks. 





dealership in your territory . . . for profits 


tomorrow. 


today .. 












No. 15131 


No. 1313 


wnd’uana desk co. 








JASPER, INDIANA U.S.A 
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In and Around Eighth Region 
with Midwest Travelers 


BY E. J. MITCHELL, CORRESPONDENT 
329 BELT AVE., ST. LOUIS 12, MO. 


While dining out recently in the company of Mr. 
and Mrs. F. K. Adams of S. G. Adams Company, St. 
Louis, your correspondent had the good fortune to 
run into Messrs. Walter Jordan and Ollie Schied, who 
own and operate the office equipment firm of Jordan 
& Scheid Company in St. Louis, dining at the same 
place. Both men appeared hale and hearty and seemed 
to be happy with the way their business continues to 
prosper. 

. - . 


Very sad news came to us from Dan MacDougall on 
May 4, of the death on the previous day of J. L. Wren, 
Jr. of The House of Wren in Oklahoma City. J. L. was 
perhaps the best known and most popular member of 
the 8th Region. The many close friends he had made 
throughout this industry will miss his genial person- 
ality and his tireless efforts for the welfare of the 
industry he loved. Services held in Oklahoma City 
were attended by many of the leading dealers of the 
industry and representatives of the several travelers 
clubs. Our deep and sincere sympathy to Mrs. Wren 
and the bereaved son, Bennett, as well as to his as- 
sociates of The House of Wren. So long, pal! 

7 7 . 


W. Lee Gamel, vice-president of Midwest Travelers 
Club and sales representative of Bates Manufacturing 
Company, reports that Harry Patterson, formerly of 
Felton & Wolff Company, Lincoln, Nebr., and more 
recently manager of Zaisers, Des Moines, has resigned 
from Zaisers, but has made no announcement of plans 
for the future. 

. . > 

A reminder:—The Midwest Travelers Club of Greater 
St. Louis will meet at noon on the last Friday of each 
month to enjoy lunch and good fellowship in the Bixby 
Room of the Mark Twain Hotel. It is located directly 
across 8th Street from Wm. J. Kennedy Stationery 
Company and Shallcross Printing & Stationery Com- 
pany. All local and visiting travelers will be heartily 
welcomed. 

. . - 

John Brain, Jr., of Omaha, Nebr., had his flood wor- 
ries recently when the “Mighty Mo,” threatened the 
stocks of Omaha School Supply Company, of which 
John is president. The school supply employees beat 
the river to it, however, and moved everything to 
safety on the top floors of the large building they 
occupy in the mid-south industrial section of Omaha. 


Your correspondent was the proud and happy re- 
cipient of one of the beautiful, leather wallets awarded 
the past-presidents of the Northwest Travelers Club 
at its silver anniversary party during the 7th Region 
convention held in St. Paul, Minn., in April, this year. 

I was greatly disappointed at being unable to attend 
this convention and anniversary dinner, but the wallet, 
most suitably stamped, was received by mail following 
the convention. To the membership of the Northwest 
Travelers Club goes my heartfelt thanks for this kind 


remembrance. 
- > 7 


The Midwest Travelers has another member who 
holds the honor of being a past-president of both the 
Midwest and the Northwest Travelers Clubs—namely, 
Fred C. Shaeffer, vice-president of Sanford Ink Com- 
pany. 

> > . 

The membership of the various travelers clubs may 
not realize the many services rendered their club by 
its secretary, but try to keep up with Dan A. Mac- 
Dougall, who is secretary-treasurer of Midwest Trav- 
elers. In addition to doing a fine job for his factory— 
Stationers Loose Leaf Company—Dan is confronted 
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@ Colson’s attractive new counter display 
peps up your caster sales, brings you extra 
business — extra profits by displaying re- 
placement casters for all types of office fur- 
niture and equipment. 


Requiring a minimum of counter space, the 
Colson display shows hard and soft wheel 
casters for wood or metal office equipment 
—also two sizes of glides. Millions of these 
products are sold and the Colson “Silent 
Salesman” merchandising plan can help 
you get your share of this sales volume. 
Mail Coupon Today 


THE COLSON CORPORATION 

ELYRIA, OHIO 

Pleese send data on Colson Casters for office furniture 
—also information on Colson’s new “Silent-Salesman” 
merchandising plan 





a — 
Company —__ ne 

Address___ a 
= See Zone 






ELYRIA, 
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daily with many miscellaneous problems affecting our 
club. In addition he keeps us informed of tragedies 
and emergencies striking within our ranks. Dan re- 
cently flew to Oklahoma City to represent our Club 
at the funeral of our belowed old friend, J. L. Wren, Jr. 


x * . 


And remember—this job is one of those “Less than 
a dollar-a-year jobs.” Our sincere thanks to you, Dan, 
for your fine work, and to your lovely wife, Enid, for 
her loyal help. 

We all (dealers and travelérs) remember your great 
assistance to the whole region when you compiled 
lists of surplus inventories on the shelves of many 
dealers, helping them, and us, to balance these stocks 
without financial loss to any of us. This entailed a 
lot of work on your part, but was an outstanding 
service to our dealer friends, as well as to our own 
members. 

* ” * 

The Stationers Association of Greater St. Louis en- 
tertained members, business associates and their ladies 
on the evening of May 23 at its annual spring dinner 
party. Following the enjoyable dinner many couples 
danced while other played cards. 

Ray Brotherton, sales representative in these parts 
for Eversharp, Inc., sang several songs. The enter- 
tainment program was handled by President Alex J. 
Bartens assisted by Izzy Voda of the entertainment 
committee. 

ao x ” 

All good wishes of the Midwest Travelers Club to 
Edward A. Keeling, former vice-president of Art Metal 
Construction Company, who recently joined the sales 
staff of Watson Manufacturing Company, Jamestown, 
N. Y. 

7” 4 ” 

May 27 brought us a sad message from Kansas City, 
Mo., informing us of the death of Irving Shockley, 
president of Samuel Dodsworth Stationery Company, 
and treasurer of the 8th region, NSOEA. Details are 
presently lacking, although we understand he was 
at his office all day in seemingly good health. 

Irv led the Kansas City Stationers Association as its 
president for many years. He had always been a valu- 
able asset to the 8th Region as well as to the entire 
industry and his loss will be keenly and widely felt. 





McPheeters Buys Brainerd Office Supply Firm 


George E. McPheeters has announced the purchase 
of Brainerd Office Supply Company, Brainerd, Minn., 
from C. W. Anderson who is retiring after 34 years as 
owner-manager. 

In his announcement Mr. McPheeters declares, “We 
represent many of the finest companies in their re- 
spective fields — we will continue to represent them 
and supplement their lines where advisable. Service 
to the customer shall be our guiding force and all our 
purchases will be made with this in mind.” 

Introducing his successor, Mr. Anderson says, “I am 
certain that Mr. McPheeters will continue the suc- 
cessful operation of the Brainerd Office Supply. He 
will bring to the store the enthusiasm of a younger 
man, the knowledge and experience of an outstanding 
education and the business background and the addi- 
tional advantage of a wide range of friends in this 
area. 





Dudley Cox Recovering from Accident 

Dudley Cox, president of Great Lakes Desk Com- 
pany, Grand Rapids, Mich., who was involved in an 
automobile accident at Christmas time, is now up and 
about, but only with the aid of crutches. 

Mr. Cox, who is a veteran office furniture salesman 
and manufacturer, is well known to the trade. He 
was at one time an executive of the former Gunn 
Furniture Company. 
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Business asked for it 
... you should supply it 


THIS TRULY MODERN FILING CABINET 


Che demand was for a filing cabinet that would have 
every advanced functional feature plus a simple, mod- 
ern design suited to the finest fitted office. Peerless 
now offers the solution ... our “6600” Series. These 
have dignified beauty for greatest eye-appeal, structural 
strenéth for longer service as wellas many construction 
features for unusual convenience, ease and efficiency 
in use. All heights and widths and numerous colors 
available. Inserts for various size index cards can be 


supplied in any opening. 


Valuable dealerships in some territories still are open. 


For details, write— 










Side locking fol- 
lower blocks. 
Cannot cock or 
jam... Lowerf™ 
bracket prevents 
papers from 
slipping vunder- 
neath. 


ibe 








PEERLESS street EQUIPMENT Co. 


New York Chicago 


6604 Hasbrook Avenue, Philadelphia 11, Pa. 
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New distinctive- 
ly designed 
hardware with 
automatic 
drawer latches 
made integral 
with the handle 
for streamlined 
appearance. 


Torque plates weld- 
ed onto the upper 
corners of each 
drawer opening hold 
the drawer absolute- 
ly trve; keep the 
case rigid. 


Strong sturdy 
ball bearing suspen- 


Dallas Los Angeles 
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+ pear ei Sine a Fe Lover Set 


3 popular sizes of famous 


Nl e W lp W f rl C e S biggest savings ever offered 


VALENTINE SAFES 


SOF nace 97 DF, nme 


SQORE. ce 


























—_ 
MAINLINER JUNIOR MAINLINER ONE MAINLINER SENIOR 
a — ein OUTSIDE—21%" H., 15” W., 153%” D. OUTSIDE—24%" H., 1614" W., 17” D. 
OUTSIDE—19%" H., 14%" W., 15'@" D. INSIDE—15” H., 11” W., 11” D. INSIDE—18” H., 12” W., 12” D. 
INSIDE—1312" H., 10 W., 12” D. Capacity 1900 cu. in., wt. 175 Ibs. Capacity 2592 cu. in., wt. 210 lbs. 
Capacity 1625 cu. in., wt. 125 lbs. Same exterior as Mainliner-Senior Same interior as Mainliner-One 





QUANTITY DISCOUNTS 





3-6 3%, 6-11 4%, 12 5% best specifications 


promotional helps in addition to Full Dealers Discount 
Beautiful 10 x 16 direct mail advertising Has this actual Test Label 


self-mailer imprinted your return address 


of any small safes . . . 
@ Sargent & Greenleaf Combination Lock. 





order form on back. New low prices 
possible because of increased volume. 


Laboratory Tested @ Extra Day-lock Optional. 


on order card. Envelope stuffer — | FIRE INSULATED SAFE @ 1% Hr. Fire Test Label. 
| 
| 


Note promotional quantity discounts. 
Newspaper mats—1 and 2 column. = 


Type 1% Hr. Serial No. C99093 


Vermiculite insulation. 





a 
@ Tongue and Groove Door. 








the SAFE-CHEST 


Combined protection ready for you to sell as one unit. 


oe Rae : $24 5 80 PRICE 


No. 1C —(Mainliner One 
Safe and “C” Chest to fit) 


Now it is easy to sell 

“Right” burglary protec- 

fe tion. A burglar chest in 

“« a fire safe complete. There 

. are two grades of chests 
offered 


10 units —“"C” & “E” 
Burglary Ratings 


oe 1. “C’’ Burglary Rate less 
10% for Underwriters’ Lab- 
oratories re-locking device 
label. These have 1" thick 
solid steel round doors and 
2" solid steel bodies. 


Burglary Premium saving 
over fire safe approx- 
imately 25%. 

d 2. “E’ Burglary Rate less 
10% for Underwriters’ Laboratories re-locking device label. These have 
142” thick solid steel round doors and 1" solid steel bodies. 
Burglary Premium saving over fire safe approximately 70%. 


The Safes are the Famous Valentine standard sizes as above. 








the PRIVATEER Wall Safe 


$ 5 995. PRICE 


The shape of a 
Cement Block 


There's no personal 
strong box to match 
the PRIVATEER! 
It's the shape of a 
concrete block—1}/2"’ 
solid steel door 
V4" solid steel walls 
& G combina- 
tion lock, 14” wide, 
72" high, 6’ deep 
weighs 50 pounds. 
Comes equipped to 
anchor in concrete, 
bolt to shelf or to 
replace concrete 
block. Handy shelf. 
One or two bond 
boxes with key 
lock, optional, to 
fit on shelf $2.90 each list. 


Great new PRIVATEER 10 x 16 advertising self-mailer now ready. Also 
envelope stuffer with order form back. 





VALENTINE sare and tock works, INC. 
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Texas Travelers News Notes 


ART CARROW, CORRESPONDENT 
4423 N. ROSENEATH DR., HOUSTON 21, TEX. 


For lack of co-operation of the Travelers, it is very 
probable that this column will be discontinued during 
the summer months. Very little effort has been shown 
to furnish ys -orrespondent with news items. Unless 
sufficient interest is provided at once, this action will 


be necessary 





* = * 


We regret to announce that Whitsitt Printing Com- 
pany at San Angelo, Tex., was completely destroyed by 
fire. M. M. Whitsitt, owner, advises that all equipment, 
supplies and printing plant were burned. 

At about the same time, a tornado hit San Angelo 
and the warehouse of West Supply Company was com- 

pletely destroyed 

| > > > 

| Many stores have been and are being remodelled. 

| Among them are: Tribune Printing Company, at Bay 

) City, Tex., where Mrs. Orville Barton, is manager of 
the stationery department; Daily Facts Review at 
Freeport, Tex., already moved into its new building, 
with Miss Tommie Harger in charge of the office sup- 
plies; Cathey Office Furniture, which has completed 
alterations of the store in Dallas, and Victoria Type- 
writer Company at Victoria, Tex., which has added 


a 35x27 foot extension to the store in the rear and 
a second story which is to be used for typewriter repair 
service and storage. Henry Sassman, owner, is very 
pleased with the additional space. 


* - ” 


Ralph Atkin, owner of The Atkin Company in Alice, 
Tex., decided that he needed more space and extended 
the store proper by 20 feet which gives plenty of room 
to display all merchandise. Homer Royer of Standard 


Office Equip t at Fort Worth continues to take on 
more space in addition to larger warehouse facilities. 
” . » 

The Dallas Texas Travelers Wives Club continues 


to hold its monthly meetings. The May activity was a 
luncheon and book review at the Dallas Athletic Club 
sponsored by Mrs. Jack Kern, hostess. Several parties 
are planned the summer months with the pos- 
sibility that men may be included. 

* - 7 

William C. “Bill” Northern, Jr., has joined the sales 
staff of Stafford-Lowden in Fort Worth, adding a 
familiar name to members of the firm. His father, 
W. C. Northern, is manager of the stationery store. 
Junior was formerly associated with Carpenter Paper 
Company for 342 years. 

Byron Butt also has joined the sales force, coming 
ver from the Fort Worth Press. 

* > - 

J. Kendall Kilgore is associated with Texas Office 
Furniture, having left The Carter’s Ink Company. He 
was married in June. 

Mrs. Henry Bredow is home after being hospitalized 


for a short period 

Our own Fleming went back to the hospital 
for an emerg« y operation and now is confined to 
nis nome 





> > ” 


John McKim is back in Dallas as manager of the 
Ennis Tag & Salesbook branch while Charles McDaniel 
$ coverin: tate for the same firm. 

7 < * 
Wayne Armstrong has left Vance K. Miller Company 
join Cathey Office Furniture. Jay Ewart, formerly 
with Stever loney & Company in Chicago, is store 
manager oI Cathey 
, > 7 * 

Charles Royer, Ist Lt. U.S. Marines, will be dis- 
harged after a 15 month tour of duty and 
vill return t e Standard Office Equipment Company 

| at Fort Worth. Paul Voertman of Voertman’s in Den- 
i ton, Tex Germany for a two year period in the 
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HIGHER QUALITY 


at LOWER COST 
than any other chair.. BAR NOWE! 


the Shepherd “600” 
STENO CHAIR 





Exclusive ORTHOFORM 
Back Support 





FOAM RUBBER 
on back and seat 


a \ 





ALL STEEL lifetime y 
construction 4 


Easiest to sell because it is so obviously your 
customer’s best buy. In no other chair does his 
dollar buy so much comfort, so much beauty, so 
much long-lasting quality. 


No other chair can match 
these features...AT ANY PRICE! 
Shepherd Model 1023 


@ Foam rubber seat and back—removable covers. 


* ae ne es 


@ Easily adjustable ORTHOFORM back 












@ Bose of 1%" electro-welded steel tubing 


@ Ball bearing casters with 
Shu-Guards 





CHAIR 


COMPANY 


Factory and Office: 1914 Main St., Melrose Park, Illinois 
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Cut Mailing Costs 


MASTER ADDRESSER 






MODEL 40 


544>° 


(Plus Fed. tax and supplies) 






Address envelopes, cards, circulars at a new 
low cost. Master tape easily prepared on your 
own typewriter. High quality, ROLLER 
MOISTENED prints — CONTROLLED fluid 
flow— VARIABLE margin guide — AUTO- 
MATIC tape advancement, 


NEV Master Portable 
SPIRIT 
DUPLICATOR 













ONLY 


73 °° 


Complete with supplies 


COVER FORMS 
CARRYING CASE 


Low cost, quality-built, SPIRIT DUPLICATOR 
always ready to reproduce HIGH QUALITY 
PRINTS of anything you can type, write or 
draw. ROLLER MOISTENED impression 
sheets—prints from 1 to 5 colors at once. 


In July, Master Addresser preducts are Nationally advertised in 
DUN’S REVIEW . THE OFFICE . CHRISTIAN LIFE 


flladl@r rhddreuee C2 


6500-D West Lake Street, Minneapolis 16, Minnesota 
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Technical, Instructional and Educational division of 
the Army 
* x ” 
James K. Vaughn has taken on the vice-presidency 
of Keeney Office Equipment Company in Dallas, having 
left Clarke & Courts for his new position. 





Penn-Mar-Va Travelers News Notes 


HARRY TEHAN, JR., CORRESPONDENT 
4617 ROSEDALE AVE., BETHESDA, MD. 

A plaque for the 100th anniversary was presented to 
the J. R. Weldin Company, Pittsburgh, Pa., at the West- 
ern Pennsylvania Stationers annual spring outing on 
April 29. 


* * * 


George Harscheid was noted as the dean of PMV 
Travelers, in number of years on the road, at the April 
meeting of the Philadelphia stationers. Among others 
there who have traveled for 25 years or more were 
Millard Jackson, Ed Johnson, Walt Benson, Ben Wach- 
tel, Earl Prentzel, Bill Vogel, Jim Lyons, Ed LaGasse 
and, I am sure, a courle of others. 

. + * 

On June 22, a combined outing was held at Oak Ter- 
race Country Club by the Philadelphia Stationers As- 
sociation and the Penn-Mar-Va Travelers. 

+ 7 * 

The Philadelphia Stationers will hold their 47th 
annual banquet at the Warwick Hotel on November 20. 
* # ¥ 

Charlie Ramsey, Sr., recently returned from a check- 
up at St. Vincent’s Hospital. 

a * * 

Joe Strauss has recently been appointed sales mana- 
ger for Mutual Stationers Supply Corporation in New 
York City. 


* * = 
Fox Jones Company has recently moved, taking over 
the basement and third floor of the Stone Building at 
H and 14th Sts., N.W., Washington. Here, the firm will 
have new sales and display rooms. 
* *« ¥ 
Walter Millett has resigned from Sanford Ink Com- 
pany. 


~ x 
Henry Davis, the Government Contract Department 
man, at Charles G. Stott Company, Washington, cele- 
brated his 10th wedding anniversary on May 23, and 
his birthday on the following day. 





Mississippi Firm Opens Fifth Store 

The Office Supply Company of Greenville, Miss., re- 
cently opened its fifth store, choosing Greenwood, 
Miss., as a site. This location is in the Mississippi Delta 
in the heart of the fabulous cotton country where 
Greenwood is claimed to be the greatest inland cotton 
center in the world. The new store is declared to equal 
in attractiveness and potential of service any one 
of the family of four thriving enterprises it joins. 

The Mississippi School Supply Company, Jackson, 
Miss., of which A. Boyd Campbell is the president, 
owns and operates The Office Supply Company of 
Greenwood at 207 Howard St. With W. R. (Bill) Smith 
as resident manager and C. Guy Lowe as general man- 
ager, a strong sales organization has been developed. 





A. B. Dick Appoints Distributor 

Duplicating Machines and Products Company, 122 
N. Seventh St., Allentown, Pa., has been appointed 
mimeograph, lithograph and spirit process products 
distributor for the Allentown area. 

The company is owned by Lewis A. Greene, for many 
years a salesman with the A. B. Dick Company, and 
Michael M. Bakos, a former employee of A. B. Dick 
and sales manager for the A. B. Dick distributors in 
New York and Lancaster, Pa. 
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: National Adding Machi 
: ational Adding Machine 
se 
S- | 
th 
0. | National Adding Machine dealerships are now open in a few cities. 
— An opportunity of a lifetime is yours if you act quickly. 
a | 1 EARNINGS! You can make more money—possibly thousands of dollars 
a more—from easy-to-sell National Adding Machines! 
| 
pr 2 PRODUCT! You get the COMPLETE National Adding Machine line of 
in| over 30 models, including Desk-Model Bookkeeping machines. No limited 
| “dealer's” line. You'll get machines with wide carriages . . . narrow car- 
os riages . . . shuttle carriages . . . split platens . . . hand operated . . . electrically 
operated . . . one total . . . two totals . . . duplex subtractors, Each has a 
combination of time-and-effort-saving features not found on any other Adding 
m: | Machine! 
nd | 
| 3 SELLING AIDS! You'll have the backing of powerful trade paper adver- 
| tisements in the nation’s leading business publications. You get FREE sales 
promotion material. FREE direct mail literature. FREE sales training. 
a FREE window displays. FREE counter displays. FREE newspaper mats for 
ta local advertising. 
re 
on 4 OPTIONAL SERVICE PLAN! If you now have a service organization, 
ne you may use it for service on National Adding Machines, If you do NOT 
have servicemen—or if you want to concentrate entirely on sales — The 
. National Cash Register Company will handle your service calls. Either way, 
of service is no problem! 
ith 
- 5 PRESTIGE! The National Adding Machine is manufactured by The 
National Cash Register Company with 68 years’ experience in building busi- 
ness machines. National dealerships won’t be open long. Get your application 
29 in now! Write—wire—phone TODAY for complete details! 
ed 
cts. Ff 
- Adding Machine Division 
nd ° 
ick 
°| THE NATIONAL CASH REGISTER COMPANY - payton 9, ohio 
52 OFFICE APPLIANCES, July, 1952 191 


















for ¥ 
veinforcements 


leat systems 





THE WARSHAW MFG. C0., INC. 


MAN: SLR EET BROOKLYN 1, 














for that Wel! Chpediei| 


Here’s a team that will build new friends for you 
every day—ARMA Ideal Clamp No. | and the 
Giant Gem clip. They combine to give your cus- 

tomers better service—and keep your stocks 
moving. The ARMA line is now complete—a 
paper clip for every customer-need. It will pay 
you in added sales and friends to recommend 
ARMA on every order. Remember, ARMA 


“helps hold your business together.” 
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Giant Gem 


Paper Clip 








Ideal 
Clamp No. 2 


1120 GALVESTON AVE., PITTSBURGH 12, PA. 
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Golden Nuggets from the Rockies 


EDWARD L. ROBINSON, CORRESPONDENT 
2759 W. 34TH ST., DENVER, COLO. 


The 10th region meeting, held on May 3 and 4, in Salt 
Lake City, got off to a good start with a total registra- 
tion of 238—the best yet. The meeting is reported else- 
where in this issue. 

To those committees and travelers who gave their 
help to Governor Frank Creer, are extended the thanks 
and good wishes of all who attended. 


* » > 


A. E. Pearce and family of Rocky Mountain Banknote 
Company, Pueblo, Colo., sailed on the R. M. S. Queen 
Mary, June 4, for a trip through Europe. They will re- 
turn in the latter part of July. 


« 7 * 


Fred Norton, Jr., of Norton Brothers, E] Paso, was in 
the hospital following an operation when this writer 
called, but the reports were good and he was recovering. 


* * > 


Besides being a New Mexico Colonel, Warren Cobean, 
of Cobeans Roswell, will have to be His Honor the 
Mayor. He was elected to this office recently in Ros- 
well. Shortly after taking office the Cobeans left for a 
trip to Mexico City as a delegate for the Rotary Inter- 
national Convention. So boys, from now on please re- 
member the title, “His Honor.” 


* - * 


Mayor Otto Unfug of Sterling was seen at the con- 
vention. Looks as though the stationers are getting 
into politi 

* a ” 

Another new colonel has been added to the list in 
the 10th Region. This was only made known to the 
writer upon his last trip to Albuquerque. Jack Went- 
worth, of Wentworth Company, is a “Virginia” colonel. 
Seems he has kept quiet about it for many years. But 
that’s Jack—or rather, Colonel Jack, from now on. 

* a * 

Bill Otis of New Mexico School Supply Company, 
passed out cigars upon the arrival of a baby boy, 
Eugene “Coach” Otis, born May 12. Congratulations, 
Bill 

+ + + 

Mr. and Mrs. Wayne Hall of ZCMI, Salt Lake, paid a 

visit to Denver during the Memorial Day holidays. 


* » * 


Elmer Kelly of Salt Lake recently spent six weeks in 


the East visiting a number of suppliers. He was accom- 
panied part of the time by Mrs. Kelly. They stopped at 
Lansing, M to pick up a new car to complete their 
trip 
- a” - 
On Friday, May 30, at the home of Jim Haynes, 


American Pencil Company, and president of the Rocky 
Mountain Travelers, the first meeting of the officers 
was held. Those attending were, Dan Koss, vice-presi- 
dent; John Stewart, vice-president; Glenn Barclay, 
secretary; Ed L. Robinson, sergeant-at-arms. Business 
and activities were discussed and plans for the coming 
year were discussed. A full report by the secretary will 
be mailed shortly to all members of the club. 


~ * ™ 


A picni 


place to De 


r travelers and wives to be held August 24, 
nnounced later. All travelers are invited to 
check with Glenn Barclay if in Denver 


attend an 


at this til 


A dinner dance is to be held November 28—time and 
place to be announced at a later date. 

Christn party also to be announced later. 

Various committees were appointed and those will be 
listed in the summary of the meeting by Secretary 
Glenn Barclay 

It was decided that there would be issued periodically 
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Simply show it to sell it. Ander- 
son-Hickey offers the ‘1900 
Line’’ filing cabinet to users 
demanding high-styling, rugged 
construction, effortless operation, 
and moderate cost, 

The Anderson-Hickey ‘'1900 


‘a 


Line’’ rounds out a complete 


selection of custom engineered 
filing cabinets for every busi- 


ness requirement. 


OFFICES 
SCHOOLS 
FACTORIES 
BANKS 
STUDIOS 


Available in all 
drawer combinations 


hardware with 


Modern functional 


thumb latch for one-hand operation. 
Positive side-locking compressor. 
With free-floating cradle suspension. 


WRITE FOR PRICE LIST 


Cardinal 521, Lic 
’ 


A 


s 





SOLE DISTRIBUTOR 
5631 W. MADISON ST. CHICAGO 44, ILL. 
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JUSTRITE PACKING LIST 
ENVELOPES 


30-30-30 ASPHALT LAMINATED 
WEATHER PROOF—WATER RESISTANT 


PROTECTION AGAINST 
CHEMICALS & GREASE 





PROTECTS IMPORTANT SHIPPING PAPERS 
FROM RAIN, SNOW OR SLEET 


Assures the safe arrival of ship- 
ping papers in first class condi- 
tion. Can be furnished with 
eyelets in each corner for tack- 
ing to shipping cases. For wiring 
to bundles or machine parts, 
you can order them with one 
eyelet in bottom flap. Available 
from stock in nine sizes. Other 
sizes made to order. 


Samples and prices on request. 


TATES 
Comp G ny 


IN] OR THERN 


Envelope 


$ le PA 4 L 
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a news bulletin to all members of the club telling of the 
club affairs. 

Glenn Barclay reported that Byron McGovern of. 
Eagle Pencil Company has almost completed the 
makeup of the new roster for the Rocky Mountain 
Travelers. Travelers should receive their copies within 
the next 60 days. 

After the meeting, luncheon was served and the 
Keith Gordons of Boorum and Pease, and the Wayne 
Halls of ZCMI, dropped by on a surprise visit. 

Jim Haynes entertained at the organ. 


aa * * 


Seen working around the territory this last trip were 
E. L. Michael, Dixon Pencil Company, Carvel “Gold” 
McWilliams, Frank “Esterbrook” Lipp, Jim Haynes, 
American Pencil Company, and Roger Lambert, manu- 
facturers’ representative. 


> * 7 


Wilson Jones Company has announced the appoint- 
ment of Leo Campbell as assistant to Joe Simmer. Now 
perhaps we all will see Joe occasionally. And it is 
rumored that Joe will probably be back in Denver in 
the near future. Living that is. 


* - - 


Note to all travelers: 

Salt Lake City, Utah, noon luncheons on Thursday at 
Hotel Utah. 

Try to attend this meeting if you are in town on this 
day. 

Also Denver, noon, Albany Hotel, on Fridays as usual 

be there! 

+ ” + 

It is always with deepest regret that the writer must 
report the passing away of friends within our region 
and industry. 

Jerry Clemmons, for many years associated with 
Santa Fe Book & Stationery Company, passed away at 
his brother’s home in Boulder, Colo., May 22 


” © . 
Mrs. Mike Grissam, wife of Mike Grissam, Strong's 
Book Store, passed away May 7. “Momma” as she was 
known to all travelers, had been seriously ill for quite 


some time. 
To those bereaved, all of us extend our deepest sym- 


pathy. 





A.M.A. Publishes Research Report 


A research report, “Planning and Developing the 
Company Organization Structure” by Ernest Dale, re- 
search and assistant professor of industrial relations 
at the Graduate School of Business, Columbia Uni- 
versity, has been published by the American Manage- 
ment Association. The book is the outcome of a 
two-year investigation of company organization prob- 
lems. 

In obtaining data for the 250-page analysis, Mr. 
Dale visited 40 top companies considered to have har- 
monious organization structures, and spot-checked 150 
others on specific questions. 

Considerable dissatisfaction among both top and 
middle management over the way their organizations 
were working out in practice, was shown by the study. 
Definite trends in organization thinking were also 
noted. 

Copies of the study are available from the associa- 
tion at 330 W. 42nd St., New York, N. Y. Cost is $3.00 
for members and $4.50 for non-members. 





Office Equipment Firm Organized 


Articles of incorporation were filed in Albany, N. Y., 
in May for the Used Office Equipment Center, Inc., 
Office equipment of all kinds will be sold. Capital stock 
was listed at 200 shares, no par value. The directors 
are John Sheedy, 924 Teall Ave.; John R. Jackson, 
1905 Midland Ave., and Vera Collins, 609 Oneida St., 
all of Syracuse, N. Y.—EEG 
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JEM PO DOES (T AGAIN / 


THE NEW 


“Perfectly Self- Controlled” 


TEMPO ‘'700”’ INK 


The First High-Speed, Quick-drying ink recommended for 
both open and closed-cylinder stencil duplicators. 
Milo Harding Company e 434 West Pico Boulevard « Los Angeles 15, Calif. 
ESTABLISHED 1904 







Holds its place in the cylinder even at 
highest speeds. Costs no more than 
ordinary inks. Try it in your Duplicator. 





See your Tempo Dealer or Write us Direct 


OTHER FAMOUS TEMPO PRODUCTS 








Tempo Film Stencils . . . for the kind of copy you want. 
Tempo “500” ink . . . for that press-printed finish. 
Tempo Electric Duplicator . . . Today's most 


progressive advancement in office printing. 























PAYROLL TAX POmne ree 


THE SLOW WAY 
S. sel , 


ma 





HOURS LOST—PROHIBITIVE 


Why toil with dog-eared 
charts and reams of figures, 
when payrolls can be so 
simple... 


THE AYRES WAY 
1-5 amaslelakmmecliib 4-1¢ mnie removable deisel And Ret 
raslolalelcMalch miaslelaa i ela-i tek 71h ms) lehacleielacl late is as 

Used by concerns employing from 20 to 20,000 


FOR ANY PAYROLL SCHEDULE *© WEEKLY-© BI-WEEKLY *© MONTHLY 
Special Drum-Charts Designed 


USES GOVERNMENT APPROVED CALCULATION: LABOR SAVED—50% 


SOLD ON — 
30 DAY | Take Advantage... eaRens REDUCED —75% 
| A twist of the fingers .. . and 


MONEY-BACK im 30 DAY MARKET TEST complete F.I.C.A. and With- 


N 
GUARANTEE ~ At Our Expense holding Tax deductions 
appear on a single line. 





Write for Literature and Dealer [ 
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pins The Most Complete Line 
PAPER CLIPS : 
rarer rasteners | Of High Quality Desk and 
STAPLES 
THUMB TACKS Industrial Staples on Earth! 
So ==] — eee : 
PICTURE OF THE ENLARGED VAIL PLANT 
LARGEST 


The popularity of MONARCH BRAND Paper Fastening Devices is predicated on 
nanusnerenses many years of successful performance in the world of business. In these difficult days 

demand exceeds productive capacity but the trade we have consistently served in 
asin Tne the past is assured that the unequalled facilities of the great, modern Vail plant 
pictured above are functioning at top speed to serve their needs. 


AIL MANUFACTURING COMPANY 


900 EAST 9STH STREET CHICAGO 19, ILLINOIS 


PAPER CLIP 














NOW! BALL POINT UNITS for 


A : 
FOUNTAIN PENS 


P . Ink is 
@ Practical for Customer Service inn. Teaniinable 
and Permanent 





Inexpensive 


@ Ideal for Duplicate Deposit Slips Refilling Service 
by Factory 


: Interchangeable with 
€ Safe for Signatures Regular Changepoint 
Feed and Point 


me Mqge/20tV1 Uc. TULSA, 
A OKLAHOMA 


TELEPNONF F-7IES SAA SOUWVTNW ROCAFOAD 


Makers of Changepoint Fountain Pens e Ball Point Pens 
Desk Sets e@ Counter Sets @ Perpetual Calendars 


Formerly W. K. Kerr Pen Co 
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KEN DICKENSHEET, CORRESPONDENT 
1020 Y STREET, VANCOUVER, WASH. 


That father and son team in Olympia, Wash., Bert 
and Dean Grainger, has announced that it will soon 


be moving into new and larger quarters. The new 

Grainger’s” will be located at 207 Fourth Ave., E., and 

will be three times the size of the present store. The 

move is nned for around July 15 and they will wel- 

come the travelers in the new store after that date. 

Congratulations from the travelers and best wishes for 
+ tf 


. 7 . 

Bill and Betty Collins of the Collins Office Supply of 
Mount Ver1 Wash., proudly announce the arrival of 
their first born, a red headed boy by the name of 
Kevan. He weighed in at eight pounds two ounces and 
all indicat are that he will make a fine stationery 
salesman. Bill promises me that his boy’s first words 
will be “Eye-Ease”’! 


Harry and Mary Pitts of the Albany Typewriter Ex- 


hange, Albany, Ore., made it okeh to the recent dis- 
trict regional in Yakima and thereby hangs a tale. It 
seems they started off a month earlier to attend an 


Office Machine Dealer Association meeting in the city 
of Yakima but Harry stopped so many times en route 
to Portland that it was hopeless to try and get to 


Yakima. So they took in the Home Show instead. This 


time, Mary saw to it that they drove straight through 
and so they arrived in Yakima on time for the meeting. 
> > * 

The 11 District regional convention held in Yakima 
is now history but it will be long remembered as a most 
constructive and enjoyable meeting. Herb Peterson 
and his convention committee deserve a low bow for 
the work they did in getting this convention so well 


organized. We now welcome Herb back to the ranks of 
the Oregon Trail Travelers as he has now reported his 
connection with The General Fireproofing Company as 
Pacific Northwest representative. 


* * > 


Jack Boehne was given a nice promotion to the post 


of sales manager of that company’s steel shelving di- 
vision. He has moved to Youngstown, Ohio, to take on 
his new Come back often, Jack, and tell us that 
kinfolk tory again. 

> . * 

Though and scenes at the Chinook Hotel: Chet 
Williams, doing an outstanding job with the troupe 
and maki the Oregon Trail Travelers very proud of 
their boy; Paul Burbank telling the travelers a new 
story and a very good one too; Grant Howard making a 


fine impression on everyone; Fred Carlson handing 
over the el to West Davis as the new prexy for the 


Oregon Trail Travelers; George Simmons, treasurer of 
the Oregon Trail Travelers, making a treasurer’s report 
under circumstances that were most difficult to say the 


least 


Humphrey Griggs trying to find out just what the 


governme! means on certain taxes, in the dealers 
meeting; Gerry Whitcomb boosting the Puget Sound 
area as a place to fish; Mr. and Mrs. Claude Elder driv- 
ing the greatest distance to the meeting, having come 
in from Helena, Mont.; Bob Anderson, running the 
Potlatcl m with lots of good help from various 
travele1 Bob Davis, discussing the food at the Hotel 
Chinook; Bud Konnersman, disappointed at not being 
able to iy the drums... 


Lew Hilton making a short but effective speech when 
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AROUND 


—_ THE 


WORLD 
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DATING STAMPS 


MAKE FOR MORE EFFICIENT BUSI- 
NESS OPERATION 


SUPPLY THE DEMAND 


HAVE A GOOD ASSORTMENT ON 
HAND FOR IMMEDIATE DELIVERY 
WHEN WANTED. 


SALES — PROFITS 
ORDER YOUR SUPPLY TODAY! 


Wrute today! | 
for Our 
NEW 


Handsomely 
Illustrated 


CATALOG No. 96 


and 


Price List 












ASTSWART 


SEO MANEAN Ae 


80 DUANE ST.NEW YORK7,N.Y 
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Dopp-bilt “Se 


and — 


Dopp-kit 


~ 


=~ 
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Your guarantee 
of the finest 
in Leather Goods 


Add locomotion to your sales 
with DOPP-BILT . . . the 
fastest-moving line in fine 
leather! DOPP-BILT cases are 
streamlined for rapid turnover... K J 
powered with sales appeal! Don’t , eM 
travel with slow freight...let the Meal \) 
DOPP-BILT line speed you to s 
bigger and better profits! ane fi 


Free Mat Service to Dealers 
NATIONALLY ADVERTISED 


Charles Doppelt 


& Cou, Inc. 


2024-26 S. WABASH AVE., CHICAGO 16 


JA 
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he introduced Chet Williams; Bob and Maxine Need- 
ham receiving a gift from the O. T. T., presented by 
West Davis; Ed McCarthy calling the actors (?) to- 
gether for one more rehearsal of the skit entitled, 
“Death of a Salesman”; George Balch trying to watch 
over his boss, Vic Watson; Lee Adams making plane 
reservations to get back to San Francisco for the NOMA 
show; Johnny Tuttle, meeting a plane to greet his wife, 
Doris, flying in from Seattle; Herb Peterson being the 
busiest guy in town; Francis Fowlks and Ed McCarthy 
being good neighbors and loaning ice from their re- 
frigerator to everyone on the 14th floor... 

The George Abelsett’s and the Al Osborne’s leaving 
very early Tuesday morning to drive to San Francisco, 
looking like a small parade as they drove away in two 
cars; Barbara Beebe relaxed at the banquet with all 
her work behind her and looking very pretty in a new 
evening gown; Bert Broad collecting tickets and count- 
ing the house to see if he missed anyone; Bud Brodie 
having a very good time; Bill Collins being a very 
proud father and showing every person he could stop 
the pictures of his new baby boy... 

Chuck Courtman, Clint Martin, Charley Nunn, Ed 
McCarthy and yours truly having script troubles; Bob 
Frier having flash bulb trouble and getting a ribbing 
about it; Mr. and Mrs. Bill Goss watching an imperson- 
ation of Groucho Marx put on by Don Tatro; Mr. and 
Mrs. George Ruggles arriving in time to see Lew Hilton 
installed as the new governor; Mr. and Mrs. Humphrey 
Griggs receiving tragic news and having to rush back 
to Bellingham ... 

Al Holmes being Al (Convention) Holmes; Charles 
Monk, from Murphy Stationery in Victoria, B. C., 
startling the bartenders by asking for a scotch and 
ginger ale—he said it wasn’t for himself though; Mr, 
and Mrs. Minor Pelly enjoying Mrs. Pelly’s first con- 
vention; Charley Nunn receiving offers of employment 
after his realistic portrayal of a buyer in the skit; Mr. 
and Mrs. Lester Hunter telling of the experiences of 
traveling with a short wave radio in their car so that 
Les can contact his “ham” friends as he cruises 
along... 

Mr. and Mrs. Ernie Markewitz enjoying the dance at 
the hotel; Earl Howe looking much improved since his 
operation; Bob Strawn making a speech; Russ Stevens 
and boss Sam Wonders discussing—of all things—INK! 

At the Country Club Party: Bud Konnersman play- 
ing the fifty cent slot machines; Bob Needham getting 
a beautiful drive from the first tee; Horace Kilham 
having trouble on the same hole; Bob Reed getting 
powerful at the wrong time and overshooting the 
green; Tom Fisher sinking a long putt; Bud Konners- 
man moving to the dollar machine; Gerry Whitcomb 
entertaining the Needhams and the Kilhams with 
some wonderful “shaggy dog” stories; Clint Martin 
playing poker and doing all right; Dick Zeisler and Bob 
Anderson taking care of the demand at the Potlatch; 
Bob Davis talking about the food at the Country 
Club... 

Augie Ericksen complaining that he was “off” his 
golf game but still shooting well enough to win a prize; 
Russ Stevens winning a prize for longest ball in one 
hole but the award seemed to be challenged by various 
hecklers; Walt Lennartson winning three golf balls for 
either being closest to the pin or having come from 
Chicago to take pictures for OFFICE APPLIANCES, our 
notes being a bit hazy on this; and the last we remem- 
ber at the Yakima Country Club is Bud Konnersman 
trying to make a deal with the management to take 
home the dollar machine as he claimed to have more 
invested in it than they did! 

One social event we missed was covered by cub re- 
porter Dave Rudnick. Here is Dave’s report, as he saw 
it. “The Bill Suttons of Rosser & Sutton, Yakima, did 
themselves right proud at a little impromptu affair 
given at their lovely home, the last day of the con- 
vention. Bill and his charming wife gave their version 
of the hula, complete with music and costumes, which 
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A Brand New Line of... 





OTLITY CALGINETS 


with the RIGHT combination 
of Drawers and Shelves 


No. 4210—A sturdy, all steel, electrically welded, 
counter high utility cabinet. Two locking drawers (12'2" x 
1612” x 4”) are ideal for books, papers, valuable tools, etc. 
Two adjustable shelves. A strong two-way paracentric lock- 
ing device on doors. Green or Gray baked enamel finish. 


No. 4220 — If you require a smaller 
cabinet, similar to the No. 4210, this unit 
has one door equipped with a strong key 
lock, one drawer (16” x 16%” x 4”) and 
two adjustable shelves. Green or Gray 
baked enamel finish. 42” high, 20” wide, 
18” deep....- cvetsvtebeene $36.50 












| | Arm Choir GOOD WILL is the knack 

of bringing 'em back to your 
store because they like 

your merchandise and service 








No. 333% 
Revolving Chair 
Matching No. 333 





MANUFACTURERS OF 





133 BLEECKER ST., NEW YORK 13, N. Y. 


We've been taking care of the Furniture 
end for leading stores these many years. 
Why not have a good look at the latest 


catalog showing BRIGHT sales-winners? 


No. 9800 Sofa—Solid, durable . . . 
and BEAUTIFUL! Just one 
of our many attractive models 
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Here’s a fine chance for wide-awake dealers to pick up a nice 
profit by stocking these universally favored calculators. All 
models and capacities — entirely rebuilt by experts and in tip-top 
operating condition —are available in limited quantities. Rebuilt 
Monroe Adding-Calculators are in demand. Dealers who want 


them should write now for full information and prices. 


CALCULATOR EQUIPMENT CORPORATION 


Orange, New Jersey 





CREATE REPEAT BUSINESS 
Sell the Best 





When Ordering Your 
Ames FUTURISTIC 5 Star Platens 
Specify: For: 
Code A 1-5 Copies (Avg. Carbon’ Needs) 
Code M 5-8 Copies (Manifolding) 
Code E 8-12 Copies —~ Manifolding) 
Code S$ 12 or More (Special manifolding) 


UNLESS OTHERWISE specified, Code A will be furnished. 

















Manufactured & Distributed to Office Machine Dealers by 


AMES SUPPLY COMPANY 


ATLANTA CHICAGO DALLAS LOS ANGELES NEW YORK CITY SAN FRANCISCO 
156 Alexander, N.W. 564 W. Randolph St. 1913% Commerce St. 777-779 E. Pico Bivd. 37 Murray St. 583 Market St. 


EXPORT DISTRIBUTOR 


AMES INTERNATIONAL, INC. 
564 W. Randolph St., Chicago 6, Ill. Cable Address—AMESINTER, Chicago 
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they learned on their recent visit to Hawaii. The group 
that witnessed this delightful affair included George 
Halling, Mark Gill, Mr. and Mrs. Horace Kilham, Mr. 
and Mrs. Dave Wax, Mr. and Mrs. Larry Ballmer, Bob 
Davis, Jim Lewis, Walter Sandmann and your cub re- 
porter, Dave Rudnick.” Many thanks, Dave, for this 
contribu 

And so we say ALOHA to Yakima and its charming 


natives as we leave in a shower of apples. Next year— 
Seattle and the details will be supplied by Lew Hilton, 
pardon me, Governor Hilton. 


. ~ * 


“Out Where the Handclasp’s a Little Stronger.” 





Mulhaupt Wins Sheaffer Sales Contest 

National winner in the W. A. Sheaffer Pen Com- 
yany’s fiscal-year sales contest just ended is R. M. 
Mulhaupt of Los Angeles, Calif. Mr. Mulhaupt, who was 
top salesman in the company’s western district, re- 
ceived $200 for garnering the most points in this an- 
nual sales contest. 


First-place district winners who received $100 each 
are: R. L. Sides, central district; E. P. Reavey, Jr., east- 
ern district; W. J. Hunsucker, Sr., southern district, 


and J. T. Byrd, western district. 
Second-place winners in each district include: D. 


E. Runnels, central; A. J. Beiring, eastern; W. R. Burge, 
southern, and C. K. Bowman, western. They received 
$50 each 

The contest is run annually during the last quarter 
of the company’s fiscal year and covers sales of show- 
cases and dealer displays, as well as writing equipment. 








Loose Leaf Firm Marks Anniversary 
Loose Leaf Press, 1594 W. Hopkins St., Milwaukee, 





2693 





Wis., recently observed its 35th anniversary with an 

open house for some 200 clients. LOUNGE CHAIR 
Founder John Schmaelzle, who was 72 on June 2, 

learned his business in Holyoke, Mass., at the Baker 

Vawter Company, a pioneer in the loose leaf binding 

field. It was quite a chore to convince businessmen iT BEL W.-§ 

they should switch to loose leaf binders for record re ] 

books, he says. “They liked regular bound books be- 

cause they would show tampering if pages were torn . C oi; ° 

out.” f Off 
Today, the firm which was originally known as the in your US omer $s ice 

Safety Printing Company does a $250,000 gross an- 

nually . . 
Mr. Schmaelzle’s three children are associated in the Yes, this Gunlocke Lounge Chair belongs 

business, Russell as plant manager, Herbert as a fore- in your customer’s office. He'll think so, too. 


man and Mrs. Gertrude Guetzlaff as a forelady—NPS 





Note the luxurious styling—the vertical 
pattern in the back, repeated on the seat 
platform and below the arms. Top grain , 
leather, beautiful tailoring and seating com- 
fort are typical of Gunlocke’s standards of 
excellence. It has that 
friendly appeal every 
executive wants in his 


office or reception room. 





Chairs for Your Working Comfort 





Gib M.M. GUNLOCKE CHAIR COMPANY 
WAYLAND NEW TORE 

Cooke & Cobb Exhibit .. . Horder's, Inc., Chicago, recently 

featured window displays of Cooke & Cobb Favorite expanding 

files and No-Tye wallets in all of the organization's stores. 
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RED BORDERED 
GUMMED LABELS 


30 POPULAR SIZES 
%& BEST QUALITY WHITE PAPER 
& FINE, SMOOTH WRITING SURFACE 
%& STICK QUICKLY AND PERMANENTLY 


*® BOXES 





THE REYBURN MANUFACTURING CO., INC. 


PHILADELPHIA 32, PA. 


(4048 W. POLK ST., CHICAGO 24, ILL, 
ares E. SECOND ST., FT. WORTH, TEXAS 
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SEEN AND HEARD IN 


SOUTHERN CALIFORNIA 


by J. Edward Tufft 
2012 Huntington Dr., South Pasadena, Calif. 


A report on the National Office Furniture Associa- 
tion’s convention held in Atiantic City, April 23-25, 
was given at the May meeting of the Southern Cali- 
fornia Office Furniture Association by Dennis O’Hern, 
who was a delegate from the Southern California 
group. Mr. O’Hern gave a very comprehensive report 
which constituted the main portion of the May meet- 
ing program, according to Herman Klein, the presi- 


dent. 
” a * 

At this writing plans for the annual fishing trip 
scheduled for June 14 are completed. Ray Alba, pro- 
prietor of the Compton Office Equipment Company, 
is in charge of details for the trip. A boat has been 
chartered to take the group to Catalina Island which 
will be the center of the fishing expedition. 

Mike McMahon, Louis Gold, Mr. and Mrs. Abe Segal, 
Harry Ryan and Herman Klein attended the NOMA 
33rd International Conference held in San Francisco, 
May 18-21. 

* > ” 

J. A. Freeman of the J. A. Freeman & Company, 35 
S. Los Robles Ave., Pasadena, and 238 W. Main St., 
Alhambra, and Mrs. Freeman recently returned from 
an interesting five week business and pleasure trip 
through the Midwest. They visited in St. Louis; Chi- 
cago; Aurora, Ill., and Kansas City. 

Mr. Freeman reports that all employees went over 
the top in their quotas while he was absent and all 
did a very good job. 


* x * 


The Golden State Travelers Club, 14th District of 
the NSOEA, at this writing, announces completed 
plans for the club’s annual fishing trip to be held 
Friday, June 27. The boat, the S. S. Vellron, is sched- 
uled to leave Newport Harbor at 5:30 a.m. and to ‘eturn 
to Port Lido at approximately 4 p.m. Saturday after- 
noon, June 28. Fishing will be done in Catalina Island 
waters. Friday night, the boat will be anchored in 
Avalon Bay. 

” ” * 

Stenotype classes have been opened in a number 
of -junior colleges and in parochial schools through- 
out Southern California, according to Mrs. Lillian 
Larrimore of the Stenotype Company of California, 
2601 W. Olympic Boulevard. Mrs. Larrimore reports 
that in the school operated by this company students 
of junior college level are more adapted to stenotype 
work than those of high school age. 

She says that there is a growing demand for steno- 
typists at the United Nation’s Headquarters in Korea. 
She noted, too, that a stenotype machine is used very 
effectively by Bonzo in the film, “Bonzo Goes to Col- 
lege.” 

7 ~ ” 

Growth of the Western Typewriter Company, estab- 
lished a little over a year ago by H. C. Sanders and 
A. E. Lacy at 6424 Rugby Ave., has made it necessary 
to add another 1000 square feet of floor space. The 
building has been completely remodeled to make pos- 
sible a large showroom of 2500 square feet area to 
permit more attractive displays of office furniture. 

Western Typewriter handles Yaman and Erby Manu- 
facturing Company’s steel furniture and Harter chairs. 

Before moving to the Rugby location the company 
was at 2516 E. Gage Ave. 

Mr. Sanders reports the arrival of a baby son in May. 
He now has four boys who should, he hopes, some day 
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The NATIONAL Luggage and Leather Goods Show 


August 18-21 Palmer House, Chicago, Ill. 


“packed with fashion” 


DEALERS « RETAILERS « BUYERS... are cordially invited to attend —and see over 
200 Exhibits ... NEW LINES e LATEST FASHIONS IN LUGGAGE « TRUNKS « BRIEF 


CASES « PERSONAL LEATHER GOODS 
sponsored by 


LUGGAGE & LEATHER GOODS MANUFACTURERS OF AMERICA, Inc. 


Address all inquiries to: MAURICE A. LEVITAN, Exec. Vice-Pres., 220 Fifth Avenue, New York 1, N. Y. 
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CLARK LINE SHELVING 


STEEL SHELVING 
Steol © “W” BAR POST 
UTILITY TABLE 


@ SUPERIOR QUALITY 











| @ MORE ATTRACTIVE 
@ STRONGER 
GREY COLOR ® HEAVY GAUGE 
) LOW PRICE! STEEL 

' | HI-QUALITY! 
| SHIPPED K.D. 

. for use in office, stores, ship- WRITE FOR 
ping room, etc. 

ae — OUR CATALOG 

| 48" w. x 24" d. x 30" h. 19.50 @ Immediate Delivery 

30" w. x 18" d. x 27" h. 15.50 @ Complete Size Range 


@ Colors: Olive Green, Harbour Grey 


R. K. CLARK CO., INC. «¢ 2840 4TH AVE.SO. + MINNEAPOLIS 8, MINN. 
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No. $12148—48" long, 20" deep, 24” high. 
Two big drawers one side. Inside drawer 


ASPER UTILITY 
TABLES for... st i 2 


: 
School, Office Top Sines a Raden Suk’ saat 


20” x 48” TOPS—7%e" thick solid oak. 
18 different heights avail- 


e a 
” ” able. Standard K.D. con- 
an nstitution 30” x 60 struction with heavy steel 
corner braces. 





ae ae Os aaa aR 








; 30” x 72” Tables are shipped knocked 
down. 

poe 

TOP SIZE 24 different heights available. 
. Finishes—Natural Oak—Light Ock—Blonde 
; * ~ Oak and Schoo! Brown. 

24” x 48 Tables available with or without book- 

racks. Suitable for Kindergarten thru 

) 30” x 60” High School and College. Also ideal for 
; libraries and cafeterias. Tables furnished 
| 30” x 72” with one inch thick five ply tops veneered 


with plain sliced white oak. 

Bases constructed of plain Oak through- 
36” x 72” out. Tables are ‘‘tops’’ in Design, Ma- 

terials, Strength, Durability and Finish. 


Write for Complete Literature 


ASPER TABLE CO., INC. 


JASPER, INDIANA 


No. $T3160P—60" long, 30’ deep, 29" high. Two bookracks 
: on each side, six compartments. 

















Don't miss this 





AFFORD COMFORT UNDERFOOT 
... retard fatigue for those working at 
files or office machines. 





Opportunity for Profit... 
Tia 






SILENCE ANNOYING FOOTSTEPS POSTING TRAYS 
.» . increase efficiency. AND STANDS 
STOP DIRT AT ENTRANCE with 

..» protect carpets, reduce cleaning and 3 BUTTON MAGIC 


redecorating costs. 





AIR-TRED SPONGE RUBBER MATTING @ Investigate the 


Does not mat down. Easily cleaned with vacuum or damp mop. many EXTRA sell- 


i Black or maroon. %" thick—36” or 48” wide—any length up to 60 feet. ing features of 
: P. E. C. Posting 
EZY-RUG RUBBER LINK MATTING Yodiveand Qhealé. 


Trops —o aap began tracking throughout offices. Any Learn how 3 But- 
—a a ° 
width up to y ton Magic Control 














DO-ALL, ALL-PURPOSE RUBBER & CORD MATTING will add speed 
For carpet protection. Comes in rolls 35” wide by 20’5” long. Four and efficiency to 
mottled colors: Venetian Red, Erin Green, Delft Blue, Mosaic. your customer's 


machine book- 






Use coupon now fo obtain literature and prices. 














jg ee PORE gaat gigas — es keeping department. 
i AMERICAN MAT CORPORATION | 
“America's Largest Matting Specialists” | 

| 1722 ADAMS STREET TOLEDO 2, OHIO | 

| Please send literature and prices on floor matting for offices. | POSTING EQUIPMENT 
: | EE EE a A yy ee re nr a eee . | de) 'dat) a elie), 
{ PG ca deiwedsotivessscs hens > eb Te | 
| Street | mptete ' the 777 HERTEL AVENUE 

; SCOeeeseeeseseeseseeese : . SCoceeeessecesseese p x BUFFALO 7. Ny. y 


i rey eels oss. os bois kdb dnde.csd adeacee dab eee 
tm Canada: American Mat Corp., Ltd., Canada Trust Bidg., Windsor, Ontario | 
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be able to take over at least some of his duties in the 
st ‘e 
store. 4 A 

Formal opening of the Business Machines and 
Equipment Company, 176 E. Colorado S8t., Pasadena, 
was held late in April. Ed Suderman, the proprietor, 
formely operated a concession at the Brown Shop, 190 
E. Colorado St., for 19% years. 

The new location enables him to expand his stock 
to include desks, files, and mimeographing supplies. 
The office machine repair department has also been 
enlarged 

The new store is attractively decorated in green and 


the floors are of asphalt tile in tones of green. A well 





ad 


176 


Two Views of the New Store 


arranged front window affords ample area for displays 
and a full basement provides plenty of storage space. 

Mr. Suderman has utilized a new idea in placing the 
repair department in full view of customers. Although 
at the rear of the store, the department is not separ- 
ated by partitions from the front but is continuous 
with the main show room. He thus hopes to create 
interest and appreciation in the mechanics entailed 
in repairing office machines. 


William Sommers, district manager for the Marchant 
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STORMS 


QUALITY PRODUCTS 


CARBON PAPER 
INKED RIBBONS 
CARBONIZED ROLLS 


“The Complete Line” 
DEALERS... 


INCREASE your sales. Compete with confi- 


dence. 


Sell highest grade merchandise produced and 
guaranteed by a reputable manufacturer with a 
thorough knowledge of DEALER requirements. 


H. M. STORMS COMPANY serving the DEALER 
TRADE EXCLUSIVELY for more than HALF 
CENTURY is exceptionally well equipped to 
provide everything required in CARBON PAPER, 
INKED RIBBONS AND CARBONIZED ROLLS. 


We have complete modern facilities for pack- 
aging and imprinting under dealers private 
brands. 

Investigate our PERSONALIZED service. Carbon 
paper permanently identified with your brand 


name printed directly on each sheet of carbon. 
A sure way to build repeat sales. 


Write NOW to Dept. H for details. 





H. M. STORMS COMPANY 


Storms Building, Brooklyn 16, N. Y. 
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A New Postal Scale 


HANSON Jr. 


MODEL No.158 











A handy I scale that fills the need for an accurate 
low priced scale for the small office or home. Weighing 
mechanism is suspended on a steel channel independent 
of the Styron plastic case. This type of construction makes 
possible a very high degree of accuracy. Chart on platform 
computes postage up to 8 oz. for first class, air mail, and 
merchandise. 


This new postal scale has possibilities for 
volume sales at this price, list............. $3.25 


Onder from your Jobber 
HANSON SCALE COMPANY (£02 /%797) 
525 N. Ada St., Chicago 22, Illinois 
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Calculators, Inc., has established his headquarters at 
the Business Machines and Equipment Company’s 
store. 

Mr. Suderman has the Hermes typewriter ‘agency for 
Pasadena to Alhambra and from Eagle Rock to 
Pomona. 

* a « 

Johnny Romano of Fresno and Hal Pettit of Los 
Angeles were named chairman and vice-chairman 
respectively of the newly organized California State 
Office Machine Dealers Association at a meeting held 
April 16 at the Rodger Young Auditorium, Los Angeles. 
The organization is a consolidation of the San Diego, 
Southern California, Bay Area and Northern California 
Associations. Each of these associations will continue 
to work independently but will operate through the 
all state association on mutual problems. Ralph 
Archinal of Alameda was chosen as secretary-treasurer 


The organization was set up for the purpose of 
strengthening each group by the interchange of ideas. 
Semi-annual all day meetings will be held, one in 
Northern California and one in Southern California, 
according to Mr. Pettit. 

* x ~ 

Harold Mann, secretary of the National Office Ma- 
chine Dealers Association, reports that the association’s 
“Who’s Who” is expected to be off the press by the 
middle of July. Lists of officers and board members 
and pictures of all past presidents will be included in 
the new edition. 

The association’s new weekly bulletin with its snappy 
statistics, and the Spokesman, published once a month, 
are especially well received and members are express- 
ing appreciation of these publications, Mr. Mann states. 
Through them they are realizing the value of the asso- 
ciation to the individual dealer. 

The group’s life insurance service plan is also grow- 
ing in favor, Mr. Mann says. Managers of the insurance 
company’s branch offices are attending meetings of the 
local OMDA for the purpose of explaining points en- 
tailed in the plan. 

The 1952 national OMDA membership campaign 
which was started in January ended May 31. Winners 
of each of the three divisions, grouped according to the 
size of the locals, will be awarded plaques showing the 
association’s emblem. 

« * oo 

A special dealer training school on Mosler safes was 
held May 27 in the sales training room of the Hunting- 
Roberts Company, 2223 E. 37th St., Los Angeles, with 
Joe Ashley, a representative from the Mosler factory 
in Hamilton, Ohio, in charge. Sales representatives and 
dealers attended the school. 

Hunting-Roberts have recently added a special sales 
training room which is also used as a display room for 
Stow-Davis office furniture. 

a . » 

Charles W. Brentner, manager of the Brown Shop, 
190 E. Colorado St., Pasadena, announces the recent 
appointment of Raymond E. Steward as manager of 
the commercial department. Mr. Brentner states that 
Mr. Steward is well qualified for his new position, 
having beeen in the commercial stationery field for a 
number of years. 

The present remodeling program at the Brown Shop 
includes removal of the offices from the main floor to 
the balcony, thus giving more display space for steel 
files, desks, and so forth, on the main floor. Air con- 
ditioning is being installed and a number of other im- 
provements are being made. 

7 * 

Claude C. Webber of the Webber Typewriter Com- 
pany, 2002 Lexington Ave., Glendale, says the little 
Hermes Portable, Model 2000, Swiss typewriter is prov- 
ing very popular because of its many practical modern 
features. He has the Glendale territory for this ma- 
chine. 

Typewriters are being selected in many instances for 
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PROSPECTS , NE ERN penn A 
EVERY- All Steel SMOKER- 
WHERE 
se COSTUMER V7 
Offices f Gi, 
shops . * Extra Heavy 21” Base J L) 
Business * 142" Square Steel Tubing 
—— | * 3%” Solid Steel Hooks 
servies * Ball Tipped, Unbreakable New... 
wapees : A Full 66” In Height cuttin: athe . 
* Office Gray, Green, Brown this new Smoker-Lamp is selling fost 
iS ali over the country. Double utility 
A of lamp ee this 
4 i 
REAL | Meets The Big Demand! ee hee Ba A am 
TOP ; railroad terminals, restaurants, 
This is the ideal costumer for your theatres, showrooms, lounges, 





stores, institutions. 

= 66—Feotures the new Molded Fiberglos 

Bullet Shodes that ore flome resistont, 
colorful, heable and 

will not scratch, break or dent. Metol wey 

8)" die. with removable 6” gloss liner— 


volume trade. Has everything 
wanted in the popular priced range. 
Heavy gauge steel assures longer 
life, more rugged usage. Square 
column more pleasing than round. 


VALUE! 





/-. . . 

af ‘ overall height 17”. Shede edjvsts to any 

bala » onal ae Ball pointed, unbreakable hooks are convenient angle by swivel... evelleble 
<2 21” spread easier on the clothes. Finished in in green, grey, chortreuse, red 
ent tipping smooth, beautiful baked enamel for ond notural. Packed 3 to o carton. 


Write for complete descriptive 
matter, prices and discounts. 


Smo-King 


Designers and Manufacturers of 
Quality Smokers 
602 Wythe Avenue 
Brooklyn 11, N. Y. 


nger weor 
tability 


WRITE FOR LITERATURE—PRICE LIST! 


lasting beauty and utility. 








MASO STEEL PRODUCTS 
Dept. A 81 W. Van Buren St. Chicago 5, III. 





EUBAUe, cdjusialle 
VORA an 


Extra Valve Features 
To Help You Sell 


NEUBAUER “TWIN-POST” 
Adjustable Steel Shelving is 
stronger, more rigid at the vital 
points — corner posts. NEU- 

BAUER “TWIN-POST” de- T A BR L E 

sign is actually 2 posts with 3 
strong corners (see inset). 

Shelves fit tightly . . . every- by 
thing stays in line. Smooth, 
beautiful and strong—adaptable 
for most shelving needs 





Pat. Pending 





18 and 20 ga. steel shelves 
range in 25 sizes from 24”x9” 
to 48”x24”, 16 ga. posts from 
6’ to 10’. Olive Green or Air- 
line Grey baked-on enamel 
Special colors available. Built | 
to last, priced to sell . 

wonderful repeat order builder. 














FREE ESTIMATES 





. we'll quote through you. 
Write today fur complete in- Send for Catalog. 
formation, 


att 1W-POST” Basket’ k ~ | 
f r school and dochegh oa | LEH iGH DESK co., INC. 
rooms. 

2017 Central Ave. | 106 Duane St., New York @ Factory: Bethlehem, Pa. 
Mi li 18, Min 


Pp 
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NEUBAUER MFC. CO. 
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Precision Locked 


STANDARD HEAVY DUTY 
OFFICE STAPLER 









Preferred in 
modern offices 
everywhere 


PIONEERS and PACESETTERS FOR A QUARTER CENTURY 





f LD ech w ies TENER RLo fnc 


vy 


Boost on with T 0 R ( E 
NAME PLATES « SIGNS 


for Desk and Door : 50 


ENGRAVED * BEAUTIFUL * DURABLE . 





ECONOMICAL + WASHABLE each, 
Plastic in 2 handsome finishes: Black, Grey, : list 
with clear white letters. Metal feet for desk LIBERAL 


wr or holes and screws for door. 8” and 
lengths. 16 letters maximum. 


- DISCOUNTS 


A CENTURY’S SERVICE 


FORCE 


THREE QUARTERS OF 


WM. A. 


RP Rat at at® 
ot "Vw Aa 





4 White Street, New York 13. NY 7 
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As enthusiastic users’ and dealers’ reports continue to 
come in, we want to tell more people about NEV-R- 
KURL carbon papers and get you to try them. We 
know it cuts costs, is strong, has universal use and 
always lies flat, but we want you fo try it and see for 


yourself. Dealers will find NEV-R-KURL moves fast. 


For more information, clip this ad, and 
attached to your letterhead, send to: 


PHILLIPS 


PROCESS CO INC 


~ 








#AF 51 The LIQUID PROCESS DUPLICATOR 
That Sells Itself 


Everyone Can Use It . . . Anyone Can Afford It . . . 


plus federal 
excise tox 


WITH A ONE YEAR 
FACTORY GUARANTEE 


WRITE FOR 
FREE CATALOG 


DESIGNED TO BE SOLD BY THE DEALER*NO SERVICEMAN NEEDED 
Hectographia Corporation 


110 West 17th Street New York 11, N. Y WA 9-8944 


OFFICE APPLIANCES, July, 1952 





bul 


graduation gifts, he states, and business as a whole is 
holding up well. 

In the fall Mr. Webber, accompanied by Mrs. Webber, 
is going East on a business trip. They plan to go by 
way of Detroit to pick up a station wagon. The Web- 
bers will spend most of the summer at their cottage at 
Crestline. 

-~ 7 > 

Al Foxcroft, head of the Guaranteed Typewriter 
Company, 439 S. Spring St., Los Angeles, and president 
of the Southern California OMDA, reports that the May 
19 meeting held at the Rodger Young Auditorium, was 
of unusual interest. The speaker was Sergeant Fred 
Doane of the police department who spoke on bogus 
checks. He gave the group some very valuable infor- 
mation, according to Mr. Foxcroft. 

Presentation of NOMDA’s group insurance plan was 
made by a special representative. 

Five members of the San Diego Association, headed 
by Jerry Rudreuff, the president, were guests at the 
May meeting 

Mr. Foxcroft planned to attend the National OMDA 


convention in Dallas. Southern California was repre- 
sented by several delegates. 
. * + 


Norbert F. Mayer, proprietor of the West Coast 
Platten Company, 643 S. San Pedro St., Los Angeles, 
again emphasizes the need on the West Coast of more 
well trained and experienced office machine mechanics. 
especially in the typewriter field. 





Open Kahoka (Mo.) Business Forms Company 
Moore Business Forms, Inc., opened its Kahoka, Mo., 
plant May 5 for the training of employees and for lim- 


ited production. The company expects eventually to 
hire 100 persons. — EEG 


UNITED STATES EXPORTS OF OFFICE 
MACHINES, EQUIPMENT AND SUPPLIES 
Figures for February, 1952, Released in May, 1952 
by the U. S. Department of Commerce 
(A breakdown by countries is available from the Foreign 
Trade Division of the Bureau of the Census, United States 
Department of Commerce, Washington 25, D. C.) 


Quentity (Dollars) 
Net Value 





Machines Accounting Nondescriptive New 612 644425 
Machines Accounting Descriptive New 718 1122912 
Machines Listing—Adding New 4198 647630 
Machines Calculating Non-Listing New 2778 833710 
Machines Accounting New, Etc., Nes. 20 8625 
Machines Card Punching New 439 503739 
Machines Accounting Used Rebuilt, Etc. 317 48458 
Parts for Accounting Machine, Etc. 1176101 
Machines Addressing 145 83347 
Accessories & Parts for Addressing Machines 55883 
Machines Duplicating Ex Lithographic Offset 411 75828 
Machines Duplicating Lithographic Offset 44 60022 
Parts for Duplicating Machines 75723 
Cash Registers New 931 402928 
Cash Registers Used Rebuilt 489 55002 
Parts for Cash Registers 274039 
Typewriters Standard Electric New 12300 1303480 
Typewriters Standard Electric Automatic New 570 119355 
Typewriters Portable New 10750 510862 
Typewriters Used Rebuilt Automatic . 1867 82174 
Typewriters Nes 25 30118 
Accessories & Parts for Typewriters 291731 
Staplers for Office 40642 65587 
Machines Dictating 203 41268 
Machines Mail Handling & Parts 26013 
Machines Check Handling & Parts ja 35657 
Office Machines & Parts 165209 
Mechanical Pencils All Materials (Doz.) 20580 94752 
Mechanical Pencil Parts 7037 
Pencils Ex. Mechanical Black Lead (Gr.) 30241 88307 
Pencils Ex. Mechanical Nes. (Gr.) 7216 38106 
Pencil Leads 56451 
Crayons 23905 
Fountain Pens Ball Type (Doz.) 28113 46599 
Fountain Pens Ex. Ball Type (Doz.) 88489 581670 
Ball Pen Refill Ink Cartridges (Doz.) 2638" 5149 
Fountain Pen & Ball Pen Points Nes. 72908 
Fountain Pen Points (Gr.) 12111 70436 
Carbon Steel Pen Points (Gr.) 8192 11128 
Desk Pen Sets 8786 29999 
Ink Writing 55148 
Ink Nes. 62176 
Carbon Paper (Lb 106709 98655 
Office Machine Ribbons Cloth Inked 34074 
Office Supplies Nes 248831 


Nes.—Not elsewhere specified) 
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nothing 
finer 


than 


STANLEY 


fine 


LEATHER FURNITURE 


The complete line of STANLEY Fine 
Leather Furniture includes Swivel 
Chairs, Side Chairs, Club Chairs, and 
Sofas in numerous styles and designs. 
Available in Top Grain Leather or Du- 
Pont Fabrilite. Wide choice of colors. 
Write for descriptive literature and 


prices. 
STANLEY 
MANUFACTURING COMPANY 
2310 N. MAIN ST. * FORT WORTH, TEXAS 














The 
LONG-LIFE LINE 
OF OFFICE EQUIPMENT 














COSTUMERS 


¢ Square 
¢ Tapered 
¢ Turned 


Beautifully finished cos- 
tumers to enhonce the 
office of every customer 
you hove. Oak or rich 
walnut finish. Blonde Ook 
end deep mahogany on 
request. All costumers 72” 
high. Packed 6 posts to a 
carton. at oom 
packed for ‘ect match. 

a All styles available for 
i diate t 


Send for catalog and price 
list today! 











The Stempco line includes chair mats, 
orch and clip boards, arm rests, black- 
boards, check racks and ook and 
popular finished desk trays. 


STEMPEL MANUFACTURING 


4 
3 
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/nmodiate Delivery on 


STEEL STORAGE CABINETS 


(ADJUSTABLE SHELVES) 


e COMBINATION CABINETS 
For Wardrobe and 
Shelved Storage. 


e WARDROBES 
For Clothing Only. 
Sizes on Storage, Combination 
and Wardrobe Cabinets: 18” 
to 24” Deep. 3012" te 78" 
— Single or Double Doors. 
Yale 3-Way Locking Device. 
e UTILITY RACKS 
No Doors. Adjustable 
Shelves. 12” to 24” Deep. 
3012" to 78” High. 


COLORS 
DuPont Gray or Green Baked 
Lacquer Enameled Finish. 














YY LLL 


STEEL PRODUCTS CORP. 


1112 East Cary St. e Richmond, Va. 
PHONE - 7-6650 


Is A Name 
Your Customers Know 


AC CO 





You don’t have to sell many cus- 
tomers on Acco products. Business 
men know them as the original and 
still the world’s finest system of 
safeguarding papers. And _ that 
makes it good business to feature 
Acco—fasteners, binders, folders, 


punches. 


ACCO PRODUCTS, Ine. 
Ogdensburg, N. Y. 


In Canada: Acco Canadian Co., Ltd., Toronto 
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John L. Wren, Jr., 
54, owner of the House of Wren, office supply firm at 
207 N.W. Second St., Oklahoma City, Okla., died in St, 
Anthony’s hospital in Oklahoma City Saturday, May 3. 
Mr. Wren had been connected with the office supply 
business in Oklahoma City since his graduation from 
Texas University in 1922. He started to work as a floor 
salesman for the old Western Bank Supply Company. 
After a few months he was put on stock control and 
cost desk, where he remained for about a year. 
With the reorganization of the firm in 1925 as the 
Western Bank & Office Supply Company, Mr. Wren 


The Late 
John L. Wren, Jr. 





became buyer for the stationery department. In 1934 
he was elected secretary of the company, which posi- 
tion he held until February 1, 1939, when he resigned 
to enter business for himself. 

Mr. Wren’s first location was a suite of offices on the 
13th floor of the First National Bank Building at First 
and Robinson, where he operated as J. L. Wren, office 
supplies and equipment. 

On November 15, 1939, Mr. Wren moved his business 
to a new location at First St. and Broadway, on the 
ground floor of the Medical Arts Building, with more 
than 2,000 square feet devoted to office supplies, sta- 
tionery and gift items and a basement with 2800 square 
feet of floor space for office furniture and equipment. 
His business became widely known as the House of 
Wren. In 1950 he remodeled a three-story building at 
207 Northwest Second St., where his expanded business 
occupied all three stories, with about 31,500 square feet 
of floor space in all, air-conditioned the year around. 

The decedent was active in regional, state and city 
stationers’ associations, having held a number of prin- 
cipal offices in each. 

Mr. Wren was a native of Texas. He attended Terrell 
Military College, Terrell, Tex.; Southern Methodist 
University, Dallas; Texas University, and Harvard Uni- 
versity. 

Surviving are his widow, Alice Virginia; a daughter, 
Pamela Jane; a son, Ensign John Bennett Wren with 
the Navy stationed in San Diego, Calif.; his mother, 
Mrs. J. L. Wren, Sr., Mabank, Tex.; a brother, Oscar 
Wren, Houston; and a sister, Mrs. Archie Wood, Jr., 
Athens, Tex.—EVH 

+; + + 


Leroy W. Voorheis, 

72, founder of the firm Kelsall-Voorheis, Inc., Cincin- 
nati, Ohio, died suddenly of a heart attack at his home 
May 9. 

Mr. Voorheis was born in Grand Rapids, Mich., and 
after attending the University of Michigan started to 
work for the Wernicke Equipment Company and that 
type of business has been his life career. Known for 
being the originators of sectional bookcase they sold 
out to the Globe Equipment Company of Cincinnati, 
Ohio, forming The Globe Wernicke Co. After be- 
ing the firm’s traveling man for 15 years, he was pro- 
moted to manager of the Cincinnati store in 1917. 

He did an excellent job for eight years, and subse- 
quently, Remington Rand purchased the entire com- 
pany. A year later, the government disapproved the 
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VALCO 


LUMINUM 





| Standard of 
miculite | Aluminum Accessories 


ded stee 
ed to f QUALITY with a motif designed for 


om fire Offices, Hotels and Restaurants. 


EFFICIENCY to cut the cost of upkeep 
and replacement. 


BEAUTY to add lustre to every scene. 


no. 17 Monarch costumer 


Durable 14” diameter base, heavily 
weighted. 142” diameter upright. 4 
double hangers with finished protective 
knobs. 


VALCO MANY, 


sentry Se : 


ice 





4 
on by 50% 


NUFACTURERS 





1311 Ann Ave ° 


0 











ARD’S Fine Chrom«e 





wel I he IX CCDLIOTI Roo 
—— Beautiful Duran tailoring 
. genuine Formica in 
s acetylene welded and ground smooth fe h for greater ’ wide “yeriety, of FP naan 
. yidity and bi i mm: 
) eauty i| plating combine to make 
ced case uprights for greater strength when stacking a" > a noes. 
@ more then one or two t | eau a re- 
. ea | ‘ore doubly pleasing to 
olled drawer edge gives strength and beauty when drawer is > your customers. 
extended Bn ae 
“ 5 ———e No. 22C tounge Chair. 
sitive center locking follower block and guide-rod in each Deep, wide, heavily pad- 
@ .drower ti) | ded no-sag spring seat 


assures the utmost in com- 
fort. List Price $59.50 
No. 327 End Table. Plastic 
Duran or Formica top 
available in most an 
color. Standard height 25”. 
List Price $24.50 
No. 14CB 8-hook Revolv- 
ing Pedestal Costumer with 
gleami chrome column 
and 12” diameter wheel. 
Toll and graceful, but 
won't topple over with its 
heavy cast iron base. 
List Price $28.90 


bine 


| 
t outside is full 20° deep giving more filing capacity 





E 
luxuriously 

List Price $91.90 
No. 66C, Available, Seat 3 
persons. List Price $119.00 
Send for Catalog 
Write for catalog sheets 
of ovr complete line of 
Qual Furniture for the 
Reception Room and Office. 
Sold through Dealers only 


AR} Manufacturing C DINNMG 22k 6 
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WESTERN MANUFACTURING COMPANY 


AURORA ioe NOUS 

















HANDY ‘“GLIDEX’ weir 
TELEPHONE BRACKET 


A Stable Seller the Year ‘Round 





Saves desk space—swings in any direction— 
Keeps phone in easy reach yet out of way— 
The only bracket made to hold present models. 


Made of strong, durable steel Extends to 380 rigid 
inches. Closes only 9 inches. Various types of mount- 
ings available for attaching to wall, desks, table 
edges, side of tables, etc. Nothing to get out of 
order. Eliminates nuisance of phone cord mussing 


desk papers. 
WRITE FOR ILLUSTRATED LITERATURE AND DEALER’S PRICES 
Discounts: 3 or more 10%; 6 or more 15%; 12 or more 20% 


/\\ 1 £ J 
MM, mm 
GLIDEX CORP. ov0e, oo nm 


4538 W. ROOSEVELT ROAD, CHICAGO 24, ILL. 

















Me he 


EVERY OFFICE NEEDS THIS HANDSOME 
Combination Utility and 


TELEPHONE 
~ STAND 


This attractive stand will prove use- 
ful as well os decorative. Has handy 
open shelf for phone directories, plus 
roomy closed cobinet equipped with 
Yale lock. 


























Sturdily constructed of furniture- 
gouge steel, 18” wide by 12” deep 
by 30” high, same as desk height. 
Permanent boked-on enamel finish 
in Office Gray, Green, or Walnut 
Grain. Flush door with rounded cor- 
ners provides neatness and sofety— 
eliminates snagging clothes. 


@ CONVENIENT DESK HEIGHT 

@ ALL-STEEL CONSTRUCTION 
@ CHOICE OF POPULAR FINISH 
@ YALE LOCK WITH TWO KEYS 
@ BRASS FINISH DOOR HANDLE 

Mode by the Manufacturer 

of the Well-Known 

VANGUARD 
STEEL TRANSFER FILES 











need a Better 
RINGBINDER Quality 


for Back To School Sales? 





Smooth and embossed splits. Available 
in Topgrain Aniline Cowhide or (Plastic) 
“POLOKAF” Also with Zipper Pockets 


A Complete Line—Smartly Styled 
BRIEF BAGS—BRIEF CASES—PORTFOLIOS—ZIPPER BINDERS 
write for catalogue and price list 


LEXINGTON LEATHER GOODS CO. 


569 W. VAN BUREN ST. © CHICAGO 7, ILLINOIS 

















Joslin Eclipse 


PRECISION TIME STAMP 





FOUR STAR 
SUPERIORITY 

* 40 Hour Precision 
Clock Movement 


* Jeweled Clock 
Movement 


* Patented Universal 
Joint Absorbs Shock 


* One year guarantee 


GIVES YOU SALES AD- 
VANTAGES THAT BOOST 
VOLUME AND PROFITS 


A.D. JOSLIN wre. company 


MANISTEE MICHIGAN 
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purchase, and he and the late Robert Kelsall formed 
Kelsall-Voorheis, Inc., in 1927. 

He was president until 1951 when failing eyesight 
caused him to retire. 

Mr. Voorheis is survived by his widow, three daugh- 
ters and one son, Leroy K. Voorheis. His son as presi- 
dent and John Howison as vice-president are carrying 
on the business in the same manner as he did for 


25 years 
+ + + 
Albert A. Goldstein, 


vice-president in charge of sales and advertising for 
the C. E. Sheppard Company of Long Island City, N. Y., 
died suddenly on Thursday, May 22, at the Mary Im- 


maculate Hospital in Jamaica. He had collapsed a few 
hours earlier at the International Airport, where he 
had gone to greet his sister, Mrs. Camille Berg. His 
age was 68 

Mr. Goldstein, a native of St. Louis, gained his adver- 


tising background at the Lord & Thomas Advertising 


The Late 
A. A. Goldstein 





Agency in Chicago. When he went to New York from 
there, his first and only business association there was 
with the Sheppard organization in an advertising ca- 
pacity. Upon his death, he had been with the com- 


pany 44 years and had risen through the ranks to his 
position the sales and advertising field. Widely 
known to the trade, he was largely responsible for the 


acceptance of the loose leaf system as it is used today. 


Surviving, in addition to Mrs. Berg, are another sis- 
ter, Mrs. Harry Flaum, and two brothers, Rabbi Sydney 


E. Goldstein and Morris Goldstein. 

- + +; 
Edward Dinkel, 
90, who came to New York from Germany in 1878, 
found a job there with the Eagle Pencil Company and 
held it for 74 years, died May 10 in his home in Mont- 


clair, N.J 

Mr. Dinkel’s record of consecutive service with one 
company is believed to be unprecedented in the New 
Jersey area. He retired one month before his death, 
having promised his wife, Caroline Loges Dinkel, that 


he would retire at the age of 90. 

Born in Stuttgart, Germany, Mr. Dinkel went to 
school in Furth, home town of the Berolzheimer family 
which founded the predecessor company of Eagle Pen- 
cil. He came to the United States with a letter from a 
relative to the head of the company in New York. 


“When Berolzheimer hired me,” Mr. Dinkel once said, 
“he said, ‘Do a good job and you'll be here for life,’ and 
I’m holding the family to the bargain.” 

Starting as an office boy, Mr. Dinkel was promoted 
to credit manager in the 1890’s and held that position 
until he retired. He was also assistant secretary of the 
firm and an officer in two subsidiaries. 

Mr. Dinkel was a life member of the Stationers & 
Publishers Board of Trade. 


Surviving in addition to his widow, are three sons, 
George R., William C., and Edward J. Dinkel, Jr., and 
two daughters, Mrs. William E. Bishop and Mrs. Irwin 
W. Hally 

|; + +- 


Irving Shockley, 


57, president of the Samuel Dodsworth Stationery 
Company, Kansas City, Mo., died May 26 at his home. 
Mr. Shockley was born in Leavenworth, Kans., and 
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SAND URNS 







Foremost “Lobbyists” 
for the American Public 


ELIMINATE 
TROUBLESOME 
MAINTENANCE 
PROBLEMS 





* Pressed steel construction for 
greater strength. 


* Rolled inside top head for max - 
imum rigidity. 

* 20 inches high, 10 inches in 
diameter. 

* Washable baked enamel! fin- 
ishes. 


MODEL 


No obligation: Write for 
Prices and Complete Data 


on other Compco Equipment hate meni | 


Dept. |. 2251 W. St. Paul Ave. CHICAGO 47, ILL. 





WHO'S | 
WHO 


TO THE OFFICE 
MACHINE 
DEALER 


SHIPMAN-WARD . . . your A-1 
source for everything ip the 
office machine field. Famous 
for better service and finer 


quality. 


SHIPMAN-WARD MFG. CO 


Hit 


325 N. WELLS STREET 
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CLEANS UP ALL 
CORRESPONDENCE 


Smart typists bathe type- 
writer type daily with 
CLAR-O-TYPE to keep it 
clean and sharp for clear, 
crisp, readable impressions. 
Quick — thorough — non-in- 
flammable. The sturdy 
dauber eliminates brush- 
ing and spattering. 
CLAR-O-TYPE evaporates 
slower giving more clean- 
ing per bottle, so lasts /onger 
and is more economical. 















THE CLAROTYPE CO., INC. 
261 Broadway, New York 7 

















Be first with 
INDELIBA CARBON 





Sharp, clean, 
jet-black! 
Long-wearing, 


popular priced. 





Write for details. 











a é 


LP LITTLE 


HOCHESTER 8, NEW YORK, 


ace 1988 


NG 


.5.A. 
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went to Kansas City 43 years ago with the stationery 
company as an office boy. He had been at the helm of 
the firm for five years. 

He was treasurer of the Kansas City Stationers Club 
and was recently re-elected treasurer of District No. 8, 
NSOEA. 

He was active in many civic and veterans’ affairs 
including Boy Scout work, Chamber of Commerce, 
American Legion and Last Man’s Club. 

His wife, Mrs. Claire D. Shockley, died in January, 
1951. 

Surviving are a daughter, Mrs. Virginia Sutherland, 
Alexandria, Va.; a son, William I. Shockley, Kansas 
City; two sisters, Mrs. Rex Parsons, Leavenworth, and 
Mrs. E. T. Slosson, Warrington, Fla., and a brother, 
William Shockley, Albuquerque, N. M. 


+ + + 
Fred L. Kershaw, 


83, founder of Kershaw’s, Inc., office supply company 
of Spokane, Wash., died in April after an illness last- 
ing several months. 

Born in Andover, Mass., Mr. Kershaw went to Spo- 
kane in 1889, where his first job was with a bank. 

He established his own typewriter and office supply 
business in 1903 at W 810 Riverside in quarters which 
measured only six feet wide by 10 feet long. The busi- 
ness is now located on W. Sprague. 

Associated with him in the business for many years 
was his brother, Ernest S. Kershaw. 

Mr. Kershaw remained active in the business until 
last October, when he suffered a stroke. A son-in-law, 
Charles D. Yenney, is now the manager. 

He was active in civic and church affairs. 

In addition to his brother, Mr. Kershaw is survived 
by a daughter, Mrs. Mildred K. Yenney; another 
brother, Horace Kershaw of Los Angeles, and a grand- 
son, Charles D: Yenney, Jr., of Milwood. His wife, Eliza- 
beth, died in 1950. 


bok 
W. F. (Bill) Riley, 


Detroit manager for the Friden Calculating Machine 
Company, Inc., died in his sleep on Sunday, May 18. 

His death was a shock to the Friden organization 
which knew him as one of its very first distributors 


The Late 
W. F. Riley 





and a man who had done an outstanding job of re- 
presenting the company since early in 1934. His work 
in the calculating machine field had brought him in 
close contact with John Lund, Larry Taylor and others 
of the Friden organization. 

Norman S. Jones, publicity manager for Friden, 
notes, “Bill was one of the most cheerful guys I have 
ever had the privilege of calling friend.” 


- - + 


Henry R. Wait, 
85, proprietor of Russell and Wait of Glen Falls, N.Y., 
died May 10 after an illness of one day. Mr. Wait, one 
of Glen Falls’ best known businessmen, was born No- 
vember 14, 1866, at Conklingville, N.Y. He came to Glen 
Falls in the 1870's. 

After spending some time in the employ of grocery 
and furniture stores, he and the late George B. Russell 
purchased the Crittenden and Cowles stationery store 
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OO LOOK! Me’ 





Chem-Board Storage Files are permanent. They cost and 
weigh about 50% less than steel; cost less than some 
reinforced corrugated paper files. 


em-Board is the product of our exclusive process 

f emically impregnating 350 pound test corru- 
jated fibre-board to make it flint-hard and rock- 
Fully loaded Files can be stacked to the 

y without intermediate supports. They mate 


yether vertically .. . operate freely without sag- 
r binding . . . repel vermin . . . can’t rust 

tre impervious to moisture . . . have positive 
stops . . . follower-blocks are available. 


Chem-Board Files are 
securely stitched with | BU 
steel wire. They have 
no gum or fixtures to 
work loose. Write today 
for list of users, illus- 


STORAGE FILES 


trated price list, and a 
details about our Dealer . 
Franchise. PO Station B, Box 216-G « Canton 6, Ohio 





CONVOY Len board 











quality 


performance 
THE BENTSON 


“‘Gop-F lite 


3200 Series FILE 


Guaranteed tung-lasting perform- 
ance is the only proof of master 
craftsmanship. Bentson Top-Flite 
filing cabinets have a reputation 
for highest quality performance 
through the years . . . effortless 
operation, enduring beauty, rigid 
stability. This high standard of 
dependability means satisfied cus- 





tomers and more business for you. 





“The Line of Most Assistance” 


‘6he BENTSON MFG. CO. 


MANUFACTURERS OF STEEL OFFICE EQUIPMENT 
AURORA ° ILLINOIS 
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Chg. BIG NEWS 


A Specialty Item 
That Promises 


BIG SALES 


Learn about “P & P” (press and peel) Carbon Paper for 


accounting and record-keeping purposes. 


This new adhesive-edged sheet offers improved appli- 
cation in journal posting . . . payrolls . . . inventories 


. and a host of other business procedures! 


Recognize, as you probably do, the large sales that 
loom for the a'ert dealer on this new item. Why not get 


your share . . . you can, you know! 


write for details and sam- 





Take the first step now .. . 


ples. No obligation, of course. 


( Toate elistni ee. one i 


U. 5S. TYPEWRITER RIBBON MFG. CO. 


621-623 CHERRY ST 


PHILADELPHIA ‘ PENN 


3 mo 
consecutive, 


quadruplicate & 
place of 
Prefix letter wh 
in place of fig 
Clear-cut figures, 
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SILENT, BUT JUST AS EFFECTIVE, 
NU-VIZ SIGNALS CALL 
FOR ACTION ON VISIBLE 

RECORD SYSTEMS. 











SIGNALS 
and MAPTACKS 


= 


GEORGE 8B. GRAFF CO., CAMBRIDGE 40, MASS. 














QOpicina- DHNER 


HANDY CALCULATORS 
‘'THE MACHINE TO COUNT ON'' 








The following example shows simplicity and speed of 
operation. ONLY ONE SETTING NECESSARY. Simply 
set levers at “68” and calculate the answer in 25 seconds 
without setting any other figures. 








68 units @ 1.75 ea............... 119.00 
2 a 17.85 
101.15 
Less 2% % for cash................ 2.53 
$98.62 


Compare the advantages of this sturdy, low-cost, portable 
and efficient calculator with any machines in the field. 
Why pay more? 


WRITE FOR BULLETIN RO-73 


210 FIFTH AVE., NEW YORK 10, N. Y. 


SOLE DISTRIBUTORS FOR USA 











A NEW SERVICE CHAIR MAT SIZE 
CREATED FOR THE MODERN DESK 


YY 


34” Lip 
Greater 
Foot Space 
















5 Colors 


EXECUTIVE MAT 
No. 1502—48"x54” 


Protects opel. Covers worn spots. tMade of durable 
Tempered fibre. Also available—Standard size 36" x 48". 
Colors: Brown, Green, Black, Maroon and Silver Gray. 


3 SHIPPING POINTS 
Long Island, N. Y. © Chicago, Ill. ¢ Laurel, Miss. 


\WoovDALL [NDUSTRIES [NcC. 





3500 OAKTON ST. SKOKIE, ILL. 


Chicage Telephone CO 717-2600 
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Designed and created by 


No. 1010P 
EXECUTIVE 
POSTURE CHAIR 


of 
Grand Rapids 





Overall 
Height 35” 


Overall 
Width 27” 


Overall 
Depth 27” 


Sitting Depth 21” 
between arms 20” 


Height Overall 35” 


Back height 
from seat 
adjustable 20” 


Side Arm Chair 
to Match 





Write for Illustrated Literature and Prices 


GRAND RAPIDS 








LEATHER FURNITURE CO. 


201-207 Front Avenue, NW. Grand Rapids 4, Mich. 
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in 1904. They continued in partnership until Mr. nmus- 
sell’s death in 1920, when Mr. Wait took over Mr. Rus- 
sell’s interest in the business and continued to operate 
t alone 

Concerning the decedent, one supplier told OFrrice 
APPLIANCES a fine old gentleman. A stationer for 
nearly 50 years, not too widely known in our industry 
but that was the misfortune of our industry.” 

Mr. Wait is survived by a daughter, Miss Charlotte 
D. Wait, and a sister, Mrs. John Sherman, both of Glen 
Falls 

tr i + 


Mrs. Harry E. Waldron, 


62, sister of Craig Sheaffer, president of the W. A. 
Sheaffer Pen Company, died at her home in Fort Madi- 
son, Iowa, in May. 

Born in Bloomfield, Iowa, she was the daughter of 
the late W. A. Sheaffer, Sr., founder of the pen com- 
pany. In 1913 she was married to Mr. Waldron, now 


vice-president and general sales director of the firm. 

In addition to Mr. Waldron, survivors include three 
daughters, Mrs. Ernest Palmer, Jr., of Fort Madison; 
Mrs. Gordon F. Maddening of San Angelo, Tex., and 
Mrs. Richard A. Twyman of Kansas City. 

+ + + 
Charles H. Bedgood, 
50, of the Carolina Office Equipment Company, Wilson, 
N. C., died on March 22 after a long illness. He had 
been associated with the Rocky Mount and Wilson 
company for over 28 years and had been manager of 
the Wilson branch since 1938. 

He is vived by his widow, Elizabeth Taylor Bed- 
good, an ne son, Charles H. Bedgood, Jr., both of 
Wilson 

+ | + 
Clifton S. Brown, 
38, employed by International Business Machines Cor- 
poration, died in Walter Reed Hospital, Washington, 
D. C., on May 11. A lieutenant colonel in the army re- 
serves, he underwent a lung operation last February. 
During the second World War he served in Africa, Si- 
cily, Italy, France and Germany. He was the son of 
Mrs. Katherine T. Marshall, wife of General George 
C. Marshall of Leesburg, Va. 

+- + + 
Jerry Clemens, 
an employee of Santa Fe Book & Stationery Company, 
Inc., Santa Fe, N. M., for the past 17 years, passed away 
on Sunday, May 18, of a heart attack. 

The decedent was made vice-president of the Santa 
Fe firm in 1947 and had been in the stationery business 
practically of his life, working for the old Green- 
wood Co! y in Boulder, Colo., before going to New 
Mexico 

- - + 
Christopher D. Smithers, 
87, who helped organize International Business Ma- 


chines Corporation, died at Locust Valley, N. Y., on 
May 27. He was I. B. M.’s oldest director both in age 


and length of service. Born in Canada, Mr. Smithers 
was the son of a president of the Bank of Montreal. 
He came to this country at the age of 20 and entered 
investment banking. 
- - +; 

Addressograph-Multigraph to Erect Building 

A new building for the use of the Addressograph- 
Multigraph Corporation will be erected at the north- 
west corner of Fannin and Rosewood Sts., in Houston, 
Tex. It will cost more than $100,000. 

Howard C. Smith and Norman W. Rawson are mana- 
vers in Houston for the corporation which is now en- 
tering th inting systems and methods field. 
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Packed Six of a Degree 
in a@ Protective box 


Smoothness, Strength, Uniformity 
combined with long 
lasting qualities 


By 


2200 KOH-I-NOOR 
FLEXICOLOR LEADS 


“The Lead That is Really Flexible” 


UNSURPASSED BREAKING STRENGTH 
SEVEN COLORS AND COMBINATION OF 
RED AND BLUE — RED AND YELLOW 


* 


All the above leads for use in 
1504, 1511, 5611 or 5612 Holders 











‘““SAFE-TEE”’ 
_ FOLDING CHAIRS 














CAN'T TIP, COLLAPSE, UPSET or SLIDE 


Rounded Seat Corners! Metal Rubber-Covered Leg Caps! 


Here’s a safety all steel, indestructible folding chair 
that adds lounge chair comfort to sturdy depend- 
ability. Welded tubular frame . . . special safety 
construction . . . baked enamel finish . . . choice of 
colors. Cushion rubber feet . . . noiseless action. A 
nationally recognized value! 








IONIA MFG. CO. @¢ IONIA, MICH. 





ee Se eo ee 
Goin and see your stationer.. 

Explain your filing problem to him — and 
if he hasn’t a Smead File, which completely 
satisfies your requirements, he'll get in touch 
with us and we'll build one to answer your 
needs. 


sn .. yA MANUFACTURING CO.INC. HASTINGS. MINNESOTA 
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There’s 


EYE APPEAL 


and 


PRICE APPEAL 


IN MIDWEST’S NEW 
CABINET NO. 3018-C 
ow 
Built sturdy with fine 
lines and of heavy 
gauge steel. A good 
profit item in any kind 
of times. Size 30’ wide 
—18” deep and 72” high 
with four removable 
and adjustable shelves. 
Has a two-way lock and 
all set up ready to go. 
Available in baked 
enamel of olive green, office gray or brown and 

weighs 100 Ibs. 
Truly merchandise of great quality and priced to 





meet market trends. Write 


METAL MANUFACTURING CO. 
MIDWEST 1818 N. 18th ST.- ST. LOUIS 6, MISSOURI 


@ 


CULONTAL CR BON COMPAVY 


Manufacturers 


oe bel 0 i Gli ica: ms MEN) de) 41- 


f Finer Duplicating Materials 
ill. Telephone Skokie 7070-7071 
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1952 


Set National Letter Writing Week 

Expanded to greater proportions than ever before, 
the 15th annual National Letter Writing Week is sched- 
uled this year for the week of October 12-18, it has 


been announced by the Paper Stationery and Tablet 
Manufacturers Association, members of which sponsor 
this event 

In addition to thousands of retail outlets, those par- 


ticipating National Letter Writing Week will in- 
clude the nation’s leading air lines, some 25,000 local 


post offices, several hundred libraries and many schools 
schools and service organizations. 
Post offices in local communities will take advantage , 


of this opportunity to call public attention to postal 
service and to urge the public to make use of its 
facilities. Personal letters, which are part of the first 


class mail classification, still pay their way and indeed 
return a small profit to the federal government. Thus, 
the post office department has a sound and legitimate 
interest promoting personal letter writing on a 
year-round basis. 

Merchandising tie-ins between retail outlets of writ- 


ing paper and community post offices can be developed. 
Approximately 70,000 full-color posters will be on dis- 


play in post offices and branches. More than 100,000 
official Letter Writing Week posters are being dis- 
tributed throughout the trade by sponsoring manu- 
facture! The poster is a reproduction of a design 
which won a national award two years ago. Copies 
may be obtained free of charge from any manufac 
turer on the list of sponsors. 

One of the features of National Letter Writing Week 
over the past 15 years has been the annual window 
display competition in four categories of retail outlets. 
This year the number of classifications has been in- 
creased to five, with a new competition being estab- 
lished for gift and specialty shops. The amount of 
money offered for cash awards has been increased from 
$660 to $1,000 





Office Executives Elect Officers 
The Office Executives Association of New York, Inc., 


at its annual election meeting held at the Hotel Statler 
May 7 elected Robert Cameron, department manager 
of Socony-Vacuum Oil Company, Inc., as president of 





G. W. Oliver, Jr. G. J. Hart 


R. Cameron 


the association for the 1952-53 term. He succeeds 
Homer B. Harrison of Kenneth H. Ripnen Company. 

Named as executive vice-president was George W 
Oliver, Jr., vice-president of Thomas Mechanical] Col- 
lator Corporation of New York. 


George J. Hart, production manager for Shell Oil 
Company, New York City, was elected treasurer. 

Re-elect for another term as secretary was 
Rudolph I managing director of the National 
Business SI 





NCR Manager Elected Club President 

J. W. Babb, manager of the Shreveport, La., branch 
of National Cash Register Company, has been elected 
president of the Shreveport Sales Executives Club. — 
EEG 
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Cushion your f 


with 


MASTER 


NO-DENT 


FURNITURE CUSHIONS 
and GLIDES 


Make new business friends by 
suggesting MASTER No-Noise 
e No-Vibration furniture 
CUSHIONS and GLIDES. 








NOISE 
VIBRATION 
DENTS 
GQUGES 











MANUFACTURING CO. 


1676 E.28* ST. LORAIN UHIO 





MASTE 
La Sole “i” 


Smokers-Ash Trays 
and Costumers 






All steel cos- 
tumer. Sturdily 


out ond grey or 
olive green with 
satin chrome- 
hooks. !n Units 
of six, weight 
60 Ibs. 


Write for Catalog. 


LA SALLE PRODUCTS CO. 


2216 N. Clybourn Avenue Chicago 14, Ill. 
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ive 
a Fast-selling exclusi 
stationery items 


onteed quality at no 





e Gvor 
extra cost 
Protected franchise, dis- 


rinctive packog'nd 


© No fee for membership 
jo 


or service 


5 Practica! sales helps and 


promotions 
























Guild 


STATION 
PRODUC ny 















GUILD OF AMERICA 


1421 CHESTNUT STREET 


PHILADELPHIA 9 PENNA 





ONLY THE FINEST 


INSTRUMENTS 


can give oa 
the fine quality 
ne needs to captivate 
C ‘ 
tr 


oltloll Jala mar Calemt to mi mr: at 


ONLY THE FINEST 
PAPER .... 









POX 


TYPEWRITER 







can give you the top 
quality and fine ser- 
vice you need to build 
greater sales and 
better goodwill 
among your 
customers. 


SAXON Pager CORPORATION 
240 WEST 18th STREET, NEW YORK 11, N. Y. 
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AUTOMATIC ELECTRIC COMPANY, 1033 W. VAN 
BUREN ST., CHICAGO 7, ILL.—Improved customer han- 
dling, reduced costs and more efficiency, are said to result 
when modern service institutions use private “inside” tele- 
phone systems for company business. Conclusions of case his- 
tory reviews are covered factually in an eight-page colored, 
illustrated booklet issued by this company. 


BLAIR ALUMINUM FURNITURE COMPANY, MARI- 
ETTA, GA.—A handy folder containing 16 pictures illus- 
trating this company’s line of office chairs and tables is avail- 
able. The chairs stand out in bright color, each against a 
similar background in order that comparison of styles may 
be readily made. Detailed specifications are given for each 
piece of furniture. 


COOK’S INC., CAMDEN 1, N. J.—This company has 
just published a 32-page catalog including 101 new listings of 
Ful-Vu and VuDex “window sleeve” album, binder and dis- 
player items for stationery stores. Featuring large, clear illus- 
tration of the complete line for easy identification, the catalog 
has a thumb index, also a numerically index price list of all 
items. Catalog number is 252. It will be sent upon request. 


DITTO, INC., HARRISON AT OAKLEY BLVD., CHI- 
CAGO 12, ILL.—The direct process edition of the Ditto 
catalog, just published, is a handsome booklet, well illustrated, 
printed in black and tan on white. The book briefly discusses 
the two Ditto duplicating processes and their functions, then 





gives the features of the direct process in detail. Complete 
specifications of all the machines illustrated are given, to- 
gether with details and prices of accessories. 


EQUIPTO, DIVISION OF AURORA EQUIPMENT COM.- 
PANY, AURORA, ILL.—Steel shelving, bins and shop equip- 
ment are described in a complete new brochure published by 
this firm. An index on the front cover makes the information 
readily accessible. This elaborate catalog in full color is replete 
with photographs of the company’s products. 


GLIDEX CORPORATION, 4538 ROOSEVELT RD., CHI- 
CAGO 24, ILL.—New literature on the Glidex telephone 
bracket has recently been published by the manufacturer. Var- 
ious uses of the device including an adaptation for use as 
a stand for an intercommunication system, are shown. 


GREEN BAY LUGGAGE COMPANY, INC., 1224 
CHERRY ST., GREEN BAY, WIS.—A new catalog folder 
from this company gives details of specifications and illustra- 
tions of the line of brief bags manufactured. This, and a 
catalog of the company’s complete line, are available on re- 
quest. 


The GLOBE-WERNICKE CO., CINCINNATI 12, OHIO— 
A new compact portable demonstrator for the presentation of 
the Cello-Clip idea for filing large sheets by vertical sus- 
pension, is available from the manufacturer. The demon- 
strator shows how the filing is accomplished; how the Cello-Clip 
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CHINA 
MARKERS 
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is too slick! 


MADE IN 13 BRILLIANT COLORS 


AT ALL STATIONERS—OR WRITE 
FOR FREE SAMPLE TO BLAISDELL PENCIL CO. 
BETHAYRES, PA. 

















BALL POINT PEN 


THE reliable 

Writing Instrument, 
Outstanding for 
Excellent Performance. 


Retails for 
only 


Write for illustrated literature and dealer prices 


OATS 2 a | Sd 


RIDGEFIELD PARK, N. J. 
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® 
Buckepe 


CARBON PAPER 


NYLON Ribbons by 
BUCKEYE! 


The Last Word in 
Quality, Cleanliness 
and Durability 


Ask Us About Them 


THE BUCKEYE RIBBON & CARBON CO. 


CLEVELAND, OHIO 
MANUFACTURERS 











“In Calendars the Quality Mark is Stark’ 


think 


about 


the year 
ahead 


SELL 


1953 
STARK 


NOW! 


A quality line of stands and pads featuring all 
popular styles and sizes. write or 


Calendar pads are lithographed—on high-grade phone for 
bond paper with the date in red and the monthly 
calendar in black. complete 
Fast, 2-color lithograph printing enable us to details 
give you the best in quality and prompt service. 


STARK ¢ CALENDARS «xcorporaied 





ELL ST. - PHONE /59/ + JOLIET, ILI 
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a combination catalog 
case and brief bag 


new 










tive appearance through years of service 


Write us for details of this and the many 
other interesting items of our leather goods 
line. 


. Opens up two inches wider than ordi- 
e nary brief bags. Made extra strong 
S more convenient. Gives better service 
7 A special value for salesmen and execu- 
. tives and for every one in need of a 
oe smart looking, easily carried, secure con- 
+ tainer for important papers, books, 
Ld business tools or personal effects. Tolex 
- exterior resists wear—made in two col- 
s ors—Suntan and Ginger—keeps attrac- 
* 

* 

” 

. 





Bristol 


MANUFACTURING COMPANY 


Boston, Massachusetts 


385 Harrison Avenue 



















TEMPERED 


HARDBOARD CHAIR MATS 


ALL STYLES 
FIVE COLORS 


BROWN 
GREEN 
MAROON 
BLACK 
GREY 


PROMPT 
SHIPMENTS 


tempered DUOLUX 








& CLIPBOARDS ; ’ 
o® FIVE SIZES = 
>» 1 No. 120~6" 


No. 121 4i/, al 
3 No. 122—9''x12'/" 
No. 123—9''x!5'/,"" 
No. 124—9"'x17" 











} CIRCULAR—PRICES 
UPON REQUEST 











rere FABRICATORS, INC. 


59 BRANCH ST ° ST. LOUIS 7, MO 
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‘DAV-SON 


The Standard of 
Bulletin Board 


Quality 


Dav-Son Cork Back Bulletin Boards 








For Pinning Up A cements, 
Photographs, Letters, etc. 

e Indoor and Outdoor Styles 

e Hardwood or Metal! Frames 

e With or Without Locking Glass Doors 
e Many Sizes in Stock 






Dav-Son Changeable Letter Direc- 

tories For Lobby, Office or Outdoor 

Use. 

e Wide Variety of Styles and Sizes 

eGlass Enclosed Front 

e Hardwood or Metal Frames 

e Highest Quality Felt Background in 
Choice of Several Colors 

@ Many Letter Styles and Sizes 


are 


Dav-Son Name Pilates For 
Desk, Door or Wall Mounting 


e Choice of Matching Wood Bases 
e Names May Be Changed at Low Cost 





WRITE TODAY FOR FULL 
PARTICULARS AND PRICES 


NG. DNS POR! & SOW UNC. 


ESTABLISHED 1932 


Eon 311 N. DESPLAINES ST., CHICAGO 6, ILL. 


MANUFACTURERS or BULLETIN BOARDS FOR tvetery NEED 


Fees ee eae eae eee eee eee So 
Representing Lines of Office Equipment : 
7 


-R.GELLE 


~ VALUES WITHOUT PRICE coueeinnoe : 


G selected factory lines, 














Exclusively! 










catering to your many needs. 


For many years enjoying 







complete RINT 





dealer = 
TYPE & AUXILIARY TABLES 
confidence. 
WOOD COSTUMERS 
ages a 
1% 







DSR. GELLER or. eciery Agen 


LE P.O. Box 141 Ocklend Gorden Ste: Flushing, M. Y 


WHEN IN NEW YORK VISIT OUR SHOWROOM 
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method helps save filing time and effort, and how wear and 
tear on filed material is reduced. 


IMPERIAL METHODS COMPANY, FOREST PARK, ILL. 
—An eye-catching yellow and black folder showing the firm’s 
line of wood letter trays has been issued. Several styles are 
shown, also tray supports and racks. Write to the company for 
a free copy. 


LABELON TAPE COMPANY, INC., 450 ATLANTIC 
AVE., ROCHESTER 9, N. Y.—A folder in four colors, which 
could be used as an envelope stuffer, tells the story of the pres- 
sure sensitive tape that can be written on. Pictures and de- 
scriptive material show many of the uses of this new labeling 
aid and an actual sample is attached to the folder. Data on 
the colors and widths is included, also on roll lengths and 
types of dispensers for use with various rolls. The folder, No. 
8, will be sent on request to industrial concerns. 


OHIO CHAIR COMPANY, INC., 28 W. MADISON 
AVE., YOUNGSTOWN, OHIO—Enclosed in an attractive 
leather-simulated folder with pocket for individual sheets is a 





new catalog prepared by this company. Illustrations in color 
and complete specifications are included for the Ohio line of 
chairs. 


THE PRINT-O-MATIC COMPANY, INC., MERCHAN.- 
DISE MART, CHICAGO 54, ILL.—Customers in stationery 
and office supply stores can now demonstrate for themselves 
the operation of the Print-O-Matic Model A-2 postcard dupli- 
cator, thanks to a new counter display made available to deal- 
ers at no cost. Vividly printed in three colors on heavy card- 
board, the three-dimensional display measures approximately 
24 inches wide by 9 inches deep by 24 inches high. It sets up 


py. As 


«— 
carp pRinree 





quickly in a form similar to a theater stage. A recessed center 
holds actual samples of the introductory supplies furnished 
with each Model A-2 duplicator. Side and top panels carry 
bold advertising copy. A prominent feature of the display is 
the front platform, which holds an actual Model A-2 dupli- 
cator, fully inked and loaded with cards. A small semi-de- 
tached figure at the side invites passersby to try the machine. 


THE TAYLOR CHAIR COMPANY, BEDFORD, OHIO— 


A new brochure is entitled “Taylor . A Six Generation 
Story Extraordinary” a history “of the building of fine chairs 
that for 136 years have paced the taste trends of the nation.” 


This is a story of the beginnings and progress of a company 
which had its origin when a pioneer, Ben Fitch, made splint- 
bottom, ladder-back chairs which his neighbors admired and 
wanted for their own homes along Tinkers Creek in the 
Western Reserve territory. Fitch was joined by William O. 
Taylor and the partner chair makers supplied the demand of 
an expanding area. 


REMINGTON RAND INC., 315 FOURTH AVE., NEW 
YORK 10, N. Y.—Why Gimbel Brothers of Philadelphia, Pa., 
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OUR SEATING MUST 


LAST FOR YEARS 


.. that’s why we chose 


Krueger over all others! 


- 


LOOK AT THESE FEATURES! 


@ Double-beaded channel 
steel frame 
@ Correct posture sect, 
bockrest 
® Positive acting seat guide 
®@ Rigid leg stretchers, 
®@ Rolled seat edges 
_ @ Extra strong seat brace 
_ @ Steel gliders or white 
“  gubber feet 


rueger features include: 1—Positive acting seat 
insure against collapsing or frame spreading. Write 
sturdy rigid heavy govge channel! fromes. 
V-brace folding pivot within chonnel for 


descri 
rt — prevents binding or sticking. of ce 





LETTER 
BOX FILE . 





- ‘ 34 " 
. * » es 
& ms a > * 


A STEADY DEMAND FOR THIS FILE 


This attractive box file has dozens of uses on desk or work table. 
Stands up or lays flat. Covered with long-wearing marble paper with 
plain orange back. Strong suit-case catch keeps out dirt. Pull tab 
at back. Packed 12 to carton. 


No. 890 Letter size with A-Z index, 16-division 

No. 891 Letter size with 1-31 index, 31-division 

No. 892 Cap size with A-Z index, 16-division 

No. 893 Letter size with A-Z index, 25-division 
(double-thick Jumbo style) 

No. 894 Cap size wth A-Z index, 25-division 
(double-thick Jumbo style) 

No. 895 Letter size with Monthly index, 12-division 

No. 896 Letter size with Monthly index, 12-division 

(double-thick Jumbo style) 


Write for prices and discounts on above, 
also new Catalog of complete Amfile line 


AMBERG FILE & INDEX CO., 1608 Duane Bivd., Kankakee, Ill. 
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Southworth 


The Typewriter Paper 


SPECIALISTS 





The Southworth Line is 
your guarantee of complete 
customer satisfaction be- 
cause Southworth makes only quality papers—a grade 
and weight for every typing need. 

Remember, too, the Southworth policy of selling only 
through stationers is another profit-producing advan- 
tage for you. 

Keep your customers satisfied 
with the best typewriter papers 
and the dest is Southworth. 


Inquiries invited on 
Southworth franchises. 















WEST SPRINGFIELD, MASS. 
Chicago Office and Warehouse 


527 South Wells Street, Chicago 7, illinois 
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CUT COSTS — PRINT WITH 


RUBBER PLATES 


MAKE THEM IN THE 
EASY-TO-OPERATE 


EVA-PRESS 


MATERIALS 
COST LESS THAN 
$1.25 FOR 
10°210" PLATE 


BRIEF DIRECTIONS 


1. Insert type form and 
plastic sheet into hot Eva- 
Press, apply pressure, let 
cure for 10 minutes. 

2. Release pressure, extract 
all from Eva-Press and have 
finished matrix. 

3. Place (!) sheet of rub- 
ber on (2) matrix and in- 
sert both into hot Eva- 
Press, apply pressure, let 
vulcanize for 10 minutes. 
4, Release pressure, extract 
© PLATENS 11x13" all from Eva-Press and 
e INSIDE CHASE 10”x12” have finished Rubber Plate 
More detailed directions 
supplied with Eva-Press. 






FOR MORE INFORMATION WRITE TO 


AMERICAN EVATYPE CORPORATION 
751 OSTERMAN AVE. DEERFIELD, ILLINOIS 
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selected visible index “Cycle-Matic” pockets as part of the 
installation of cycle billing is the subject of a new Remington 
Rand case history booklet just released with a foreword by 
Gimbels Philadelphia store executive head, Arthur C. Kauf- 
mann. The question of whether to use conventional filing or 
visible index “‘Cycle-Matic” for accumulating customer accounts 
media was decided after a comprehensive study. Pictured in 
the brochure is the effective arrangement of interviewing sec- 
tions adjacent to its own records. Complimentary copies of 
this Remington Rand booklet, “Best by Test,” are available 
from the retail and wholesale division at the above address. 





Oe a sie 


American Metal Products Company, Detroit 4, Mich.—The annual report 





the stockholders for the year 195! has bee sued in attractive ustrated 
hure form. Despite increased materia sbor and tax sts, together 
with curtailment of shipments to principa ustomers during atter half 
951 onsolidated net profits after taxes totaled $2,!77,442.35, equal to 
$2.53 per common share, compared with $2,969,942, or $3.45 per share, for 
year 1950 pursuing a policy of conservatism by retention of a rea 

sble portion of earnings to finance expanded facilities, the book value 


f the stockholders’ equity has increased to $13.08 per share at December 
95 and +t working capital has likewise been strengt! : 


Burroughs Adding Machine Company, Detroit, Mich.—The company has 


registered $25,000,000 sinking fund debentures with the Securities and Ex 
nge Commission on Friday, May 9%. Scheduled for sale early June 
jebentures due in 25 years will be underwritten by a group headed by 

nan Brothers. Coupon rate and price w be announced later, the corm 
said. Of the proceeds, $6,000,000 w be used for the retirement of 
t-term bank indebtedness, $8,000.000 for construction and equipment 
two new buildings including one for expanded research facilities. The 
ew be added to working capita cleveland, OF Plain Dealer 


Gray Manufacturing Company, Hartford, Conn.—Sales volume more than 


ubled n the t three months of +h year ver 8 mperable period a 
year ago, the mpany reported to stockholders May 15 ray produces 
Audograph electronic dictation and trans 3 equipme Profits before 
taxes totalled $416,798 for the quarter mpared to $286.4655 for the first 

rter of 1951. Walter E. Ditmars. president. reported ne after taxes 

the two periods amounted to $131,698 and $115,955, respectively. Gray's 
axes for the first quarter of 1952 increased by 67% over the 
esp 3 period of 1951, from $170,700 to $285,100, it was reported 
Earnings per share showed an increase from $.54 per share in the 195! quar 
r to $.60 per share for the 1952 quarter, despite an increase the number 
shares of k tstanding, to 221,102 as of March 31, from 217,002 shares 
ar ea Tr mpany's backlog of vilian and def elated bus 

was ap tely $13,000.000 as of M 


Marchant Calculators, Inc., Oakland, Calit An attractive brochure de 


tails the annual report for 1951. Gross pr from sales and income from 
e and rentals reached another all-time high of $16,78!,709.89, exceed 
3 1950's record by $2,324,541.40. After federal income and excess profits 
taxe net me was $1,381,426.10 or $4.88 per share on 283,303 shares out 
jing, as mpared to $2,177,365.85. or $7.49 per share in 1950. in 195! 
nds of $884,247.35 at a rate of $3.!2 per share were declared, com 
3 four regular dividends totaling $2.50 per share a wo specials 
taling 62/2 cents per share. The fourtt srter regular and extra div 
were disbursed on December 15, so that all dividends declared in 
S| were paid within that calendar year. Operating cost siding wage 
ries and materia continued to rise, while Federal tax ome in 
ssed more than 40% over 1950. The year |195! saw export sales rise nearly 
950 and surpass the previous all-tin high record by 

x Nate 
Parker Pen Company, Janesville, Wis.—The mpany and its wholly owned 
Sanadian subsidiary, have reported that while world sales ntinue to be 
highest in the industry. net income thn Gocal vas jed February 
29 de ed to $2,624.512, equal to $2.82 a share, from $3,263.055. or $3.50 
hare the preceding !2 months. Share earnings are based on class A 
i B stock now outstanding. Results in 5 Jend $250,000 from 
ompany's English subsidiary compared with $100,000 in each of the three 
eding fiscal years. Net income of the sut ary was $730,923 in the fisca 


ear against $963,474 a year ago. Kenneth Parker, president, said that in 
idition ¢ 8 proposed new $3,000000 ma facturing pliant tor Janesville 
be peneo next year, a wholly owned t jiary was pened in Par ast 


ear and another in Rhodesia, Africa Fet 


|, ie — Eves sesssessses 


Trade Literature Wanted by Burned-Out Firm—Suff ; mplete 
fire the Whitsitt Pri nting = npar p +t Office Box 697 Se An- 
Tex., requests trade literature from ppliers. 
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we 


Matching 


Secretarial Desk 


No. 860C....60"x34” 


OFFICE 
FURNITURE 
WHOLESALE 
DISTRIBUTORS 


74 Broad Street 
New York City 
Florida Warehouse 

70 N.E. 2nd St., Miami 
California Warehouse 
830 Wilshire Blvd. 

Los Angeles 


List_] 8800 


GENUINE WALNUT DESK 
Size 60” x 34” 
®@ Solid Walnut Drawer Fronts 
® Adjustable Height 
® Solid Oak Lacquered Interiors 
® Double Pencil Tray, etc. 
You save by drawing from our 
inventory. Only a floor sample 
is necessary. 

Complete line available 


REGULAR DEALER 
DISCOUNTS 





TYPEWRITERS 
pS ev 


REGAL’S NEW YORK warehouse 
and 80 stock depots carry a re- 
volving stock of 10,000 machines 


THE UTMOST IN QUALITY 


—THE LOWEST IN PRICES 


REGALRITE BRAND 
RIBBONS AND CARBONS 


PROVEN-BEST BY TEST-—BEST FOR LESS 


REGAL TYPEWRITER COMPANY, INC. 


oe 


200 HUDSON ST. 
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A ready seller 
with 10” eye 
guide at 


$477: 1 


TAX EXTRA 











sany to Seh—Profechts Sail 


There is a real demand for the RITE-LINE Copyholder because 
typists like it. Saves eyestrain and promotes accuracy and speed 
especially in copying columns of figures. Self-contained, all-metal, 
compoct, attractive. Requires no installation or service. The above 
illustration shows the Copyholder with the LINE MAGNIFIER at- 
tached. Extra for magnifier $4.00. 


Attachments for copying from wider sheets 
15" extension eye guide $1.25 
20" extension eye guide $1.50 
For full particulars, discount, etc., write lo 
RITE-LINE CORPORATION - 1075 (5th St., N. W., Washington 5, D.C. 


For Your School Trade 


Smartly Styled 


ZIPPER 
RING BINDERS 


PORTFOLIOS BRIEF BAGS 





BUSINESS CASES 


A Quality Line Carefully Fashioned for Business, School 
and Professional Use 





WRITE FOR ILLUSTRATED CATALOG 
AND DEALERS’ PRICES 


Our Line includes Many New Popular Priced Items of 
Special Appeal. Wait for our salesmen, or write us 
promptly for details. 


CHICAGO SADDLERY CO. 


105 SO. JEFFERSON ST. CHICAGO 6, ILL. 
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THE CHAIRS 
OF THE MONTH! 


Cool all aluminum chairs 
for hot weather seating 
comfort. 














DISTINCTIVE 
QUALITY ALUMINUM 
FURNITURE 
OF OUTSTANDING BEAUTY 


Write for illustrated catalog, dealer prices and discounts. 















Bloomfield, N. J. 
BLOOMFIELD 2-4120 


225 Belleville Avenue 
DIGBY 4-3245 









SELL Zucltove MARKING DEVICES 


YOUR CUSTOMERS WILL LIKE THE QUALITY... 
YOU WILL LIKE THE PROFIT 


DRI-KWIK STAMP PAD AND INKS 


1. Cellophane wrapping insures freshness of Pad—your 
guarantee of a new stamp pad. 

2. Sizes No. 0 (2%%” x 35%"), No. 1 (24%," x 4%") and 
No. 2 (314” x 614"), the most popular sizes, have 
redesigned boxes. Rolled edges and round corners 
prevent pad cover from jamming. 

Extended lip on the cover for fingertip control in 
opening. 


NU-TYPE FOAM RUBBER STAMP PAD 


@ Made from the finest grade of porous foam 

e@ Light touch and stamp is inked 

@ Encased in smart, modern steel box- 
rolled edges 

@ Sizes: No. 0 $5.00 per doz., No. 1 $6.25 per doz., 
No. 2 $9.00 per doz. All cellophane wrapped. 


OTHER DELUXE ITEMS 


@ Service and Fulton Daters and Numberers 

@ DeLuxe and Special Business Outfits 

@ Complete Line of Crown Self-Inkers, 
Numberers 


round corners, 


Daters and 
Write for Catalog 


Gutton Marking Equipment Co. 


82 Fulton Street Elizabeth 1, N. J. 
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VISIBLE FILING 
EQUIPMENT 


KARDEX-ACME-POST INDEX 
Etc. All types of panel equipment 
Thoroughly Rebuilt 
and Guaranteed 


BIG SAVINGS 














Surplus Equipment 
BOUGHT 


One of the oldest established 
dealers of visible filing equip- 
ment in the country. 


COMMERCIAL 
CARD SYSTEM CO. 


135 GRAND STREET 
NEW YORK 13, N.Y. 
CA nal 6-5728 























— 


Unholstered Furniture 
Fatlewd to the Moeds of the 


OFFICE EQUIPMENT DEALER 


B uitding upholstered lounge chairs and davenports for 
business use requires specialized knowledge. We know 
what these special wants are and we have designed a 
line that fills the bill for office equipment dealers. There’s 
a Stationer’s unit for any commercial application you run 
fe. Ge... 
by dealing with the “Upholsterers to American Business”. 


boost your furniture sales the easy way 


Write for complete information on our line. 


STATIONERS 9 === 
MANUFACTURING CO eee es 
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TICKET PUNCHES 
















TALLY PUNCH 
No. 17-33 


“Na 


Nos. 17, 33—Notches cards, sheets, ete. No. 
17 dies not over 4” wide, &” deep; No. 33, 
not over 4%” deep. 

No. 2—For %-'4” round holes; 1%” reach. 

No. 3, 1%” reach & No, 12, 2” reach, same 
style as No. 2. All will take special dies. 

Talley Punch— Registers number of punchings to 
99,999. Punches 56”, %&” or 14” round holes —also 
sported designs. Same counter available in our Nos. 

, 3, 10, 11, 21. Write for circulars, 


THE HOGGSON & PETTIS MFG. CO., 141T Brewery St, New Haven, Cons. 









NOTCHING 
<— PUNCH 











Announcing the new . } MIDWEST 


KING y . 
JUNIOR EXECUTIVE > 


Another KING soles leader . . 
here's a choir thet combines 
every desirable feature de- 
manded by your customers. 
Business-wise executives will be 
everlastingly sold on the luxuri- 
ovs comfort it provides, the 
beauty it adds and the quality 
it reflects .. . and KING chairs 
ere realistically priced to fit 
every office budget. 
Write Today for New King 
Literature and Prices Automatic Lock Secures Legs 


y KING 7 te, SEHK wer 





coctam Junior veecetive POSTURE CHAIR COMPANY MIDWEST FOLDING PRODUCTS 
vustom Junior Executive 953 So. Raymond Ave. . 
Model 322-AK Pasadena 2, Calif. 














Fl p all styles of Ring and Post 
MICRO-PERFECT . binders 


Staples and Stapling Machines 


Hold. any clip of Markwell Precision Staples under 
@ powerful magnifying lens and see for yourself 


a complete line of Binders 


for the commercial! stationer. 


th C. , write today for free catalog. 


str onan, MARKWELL MFG. CO. FReiman Loose Leaf Company 


AND CATAL DSON ST NEW YORK 13, WN. Y 
ee 1717 S$. HALSTED ST. ° CHICAGO 8, ILLINOIS 

















ACCURACY 
means QUALITY 


* Wiggi Blank Scored 
Card Stock and Lever Bin- 
der Cases are made for En- 

ravers, Stationers and 

rinters who have reputa- 
tions to maintain. 

As to quality, neither can caeemavens 
be excelled at any price. 

Semples on request. 
@ Carried by the following paper merchants: 


New York Cineinnati Grand Rapids 
ny ys The Chatheld Paper Co Carpenter Paper Co. 


Pittsburgh Detroit Houston 
Chatfield & Weods Co. Seaman-Patrick Paper Co. L. 8. Bosworth Co., Inc. 


THE JOHN B. WIGGINS COMPANY 
634 S. FEDERAL ST. . CHICAGO 5, ILL. 
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Write us when you 
have inquiries 


from churches, 
schools, clubs, etc. 


STEEL or WOOD 
FOLDING — NON-FOLDING. 
Save time! State type and 
quantity under consideration. 


ADIRONDACK CHAIR CO. 


Dept. D-22, 1140 Broadway (Wr. 27th St.) N.Y. 1, MW. Y. 






Loose-leaf envelopes, punched: card-cases, any 
size; menu covers; factory record protectors; tag 
holders; bill-fold envelopes; stamp containers, etc. 
Made of acetate (flame resistant) transparent 
cellulose. We build to fit your particular need. 
Write us for details 


Markiloe Company, Mfrs. 


3633 8S. Racine Ave. Chieagoe 9, U. S. A. 









FOR TYPEWRITERS 
BOOKKEEPING AND 
BILLING MACHINES 


CUSHION KEYS 
WITH SPRINGS 


Fingers need a spring cushion for comfort even on today’s 
modernized keyboards. Master Speed Keys provide such a 
cushion—clean—durable—and easy to sell! 

Write for information and prices 


SPEED KEY CORPORATION 
268 P CHAUNCEY STREET BROOKLYN 33, N. Y. 


FREE HAND BINDER! 


A quick selling loose leaf 
holder. When inserting 
and removing forms, in- 
voices, loose papers, 
etc., one hand is always 
free. It locks positively 
and secures contents 
against loss and spoil- 
age. Thousands in use 
daily. 

Here's a profitable item 
for every dealer. Write 
for descriptive price list 
today. 


FREE HAND 
BINDER CO. 
43 Fulton Street, New York, N. Y. 


‘vvrvueveVveYTY YS 
_A_ AAA eee | 
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TYPE CLEANING MADE EASIER 


with the amazing 


“ 


CLEANS 
¢ Typewriters 
* Billing Machines 
* Adding Machines 








Typists and business 
machine operators want 
*Norta Plastic Type Cleaner 
—it's easy to use—no mess © Addressing Plates 
—no liquids to spill. ¢ Marking Devices, etc. 
*NORTA THE ORIGINAL PLASTIC TYPE CLEANER 


Free sample sent upon reques?...write to 


NORTA DISTRIBUTING COMPANY 


1165 Broadway, New York 1, N. Y. 

















Receipt Books 
for the trade 


LOWER PRICES 
earn you a 
better profit 


500 Receipts and 
500 Duplicates 
write for catalog 


\ 
a 


Duplicate Receipt Book Co. 
Box 842, Birmingham 1, Alabama . 
Jobbers, Brokers Wanted oe 














Ink Eradicator 


@ INK-OUT contains no free acid, 
no brown stains. 
@ INK-OUT makes anent eradice- 
tions quickly with one application. 
@ INK-OUT removes ink, iodine, fruit 
and medicine stains from paper, 
hands and clothing. 


CARDINELL CORPORATION © MONTCLAIR. NEW JERSEY 








CASH REGISTER 
PARTS 


Va , 
op) 
war <7 


WORLD WID! HIGHEST QUALITY PRODUCT 


WRITE FOR OUR LATEST CATALOG 
INTERNATIONAL CASH REGISTER PARTS COMPANY 


ot iier \cleer-mmias 


2810 W. ADDISON ST 
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DAYTON STENCIL 
WORKS CO. °*syis” 


INDEX 


CARDS 
Ruled and Plain 





— 


C. L. BARKLEY & CO. 


MANUFACTURERS OF FILING SUPPLIES 


1220 W. Van Buren St. Chicago 7, Illinois 











1k Potul MECHANICAL 
PENCIL LEAD POINTER 


FOR DRAFTSMEN, ENGINEERS, 
ARTISTS, ACCOUNTANTS 


Leads are pointed in a fraction of the time 
required by messy, old-fashioned methods; 
and, the TRU-POINT is fool proof — 
will not break leads even when an ex- 
tremely fine point is required! 

Puts perfect points on leads of mechanical 
pencils (draftsman type) and on wood 
pencils, after wood has been cut back 
with knife. Clean, easy to use. Guaran- 
teed mechanism. For literature and dealer 
prices, write today to 


ELWARD MANUFACTURING CO. 
— Sr 557 Paw Pow Avenue, Benton Harbor, Michigan 
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position . . . It will automatically stay at 
worms that position . . . To release the “Magic- 

Hold,” raise the headpiece all the way. 
NIGHT CLUBS tt cam then be lowered to the “flat’”’ posi- 
tion. Available in the finest plastic mate- 





ROLLING STORE LADDERS | 
“A” Type Ladders * 





For use with Filing Cabi- 
nets and Shelving, in Of- 
fices, Vaults and Store- 
rooms. 


| 

| 

| 

! 

| 

| 

! 

| Made of Oak and Birch, 
| in a variety of heights 
| 

| 

| 

| 

| 

| 

| 

| 





and styles, with wheels 
and Automatic Safety 
Brakes. 











Send for Folder 
and prices 








Straight Side Style Manufactured by Library Style 


__1. D. COTTERMAN™™ cwicxcs"se' 


WANTED 


AGENTS ; 


Who Call on Financial Institutions 
To SELL A Complete Line of: 
PASSBOOKS 
POCKET CHECK COVERS 
write to— COIN SAVERS 
AMERICAN PASSBOOK CO. 


Ontario Building Cleveland 13, Ohio 











The NEW 





(line-by-line) 
COPYHOLDER 
Dealer can sell it... 


Any 
no installation involved, cus- 
tomer can set it up himself, 


Ask for new Catalog of Five 
Office Necessities, including 
Fluorescent 


once, punched 

ideal for outside lesmen 

and store use. 

COPY RIGHT MFG. CORP. 

53 Park Place, Dept. D-19 
New York 7, N. Y. 





Canadian Agents 
UNDERWOOD Ltd. Toronto |. 
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Evory office noads cmart Eyacutves tiko-thoso! 





New executive chairs by E> 


metal furniture since '97 
More beautiful than ever in hand-finished Royal Satin Chrome or 
Plastelle Enamel...More dutiful than ever in sturdy square tubing 





We believe our new Executive series sets a oven-baked enamel gives a rich, enduring fin- 
standard for quality never before achieved in ish in a wide choice of decorator colors. And, j 
office furniture styling. Royal Satin Chrome, a as with all Royal chairs, these are made to 
new triumph of the polisher’s art, accents the combine proper posture with wonderful com- : 
trim strength of the square tube design with fort. Side and arm chairs to match every execu- 
the subtle tone of sleek, heavy satin. Plastelle tive chair design. Write today for free catalog! } 





ROYAL METAL MANUFACTURING COMPANY 


175 NORTH MICHIGAN AVE., DEPT. 57 * CHICAGO 1 


New York »« Los Angeles « Michigan City, Indiana « Warren, Pa. « Galt, Ontario 





| Address 
t City Peo } 
— aati 
By es es ee 
Le 





en ee Se 

—- co 
ING of ae 
FACTUR | 5 
Royal—your only single source [ ROYAL METAL sage 57, CHICAGO : : 
for every need in business 4 175 N. MICHIGAN AVE., | ; 

i it free COPY 

monger | 0 pa -— wee furniture catalog. | z 
of your new ° % 
—I@ 
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ADDRESS IT QUICK! 


ae 


\ "ke coal 








LIFE 


—another example of Heyer's engineered efficiency— 


A complete ‘‘direct-mail department”’ 
for your desk—for your home! 


Crea 


WITH INITIAL SUPPLIES 


aig Qo 


Or 

“ 

, 
” 


” IF 
ANYWHERE oe WRITE OR 
ANY USES Panne a ADDRES 


A PLACE FOR EVERYTHING—EVERYTHING IN ITS PLACE! 


CORPORATION, 1852 S. Kostmer Ave., Chicago 23, Ill. 


Eastern Office Western Office Canadian Distributors 
17 East 17th Street 420 Market Street The Brown Brothers, Ltd. 
New York 3, N. Y San Francisco 11, Calif Montreal « TORONTO « Vancouver 





CUT COST 
PER COPY... 


Everybody likes 
them because 
\ 
THEY'RE SIMPLE! 
THEY'RE CLEAN! 


THrv: 
HEY'pe ECONOMICA) ] 


... With Fanfold or other Continuous Forms and 


UNDERWOOD CORPORATION MANIFOLDO PACKETTES 


How do you handle Multi-Copy Carbons? If 
you're not already using Fanfold or other Con- 
tinuous Forms, chances are they can speed 
production and save you money. If you are 
using them, but without floating carbon, you 
should check into the advantages of Underwood 


Corporation Manifoldo Packettes. 


This simple method of adapting floating carbon 
to your requirements reduces the operator’s 
work to the barest minimum...typing and re- 
moval of forms. You can use Underwood Cor- 
poration Manifoldo Packettes with any Con- 
tinuous Forms, including Fanfold...unslit, or 


slit in any combination. 


Operators prefer to work with them, because 
they're clean and easy to use. Even the “green- 
est hand” in the office can learn to load them 


with only a few minutes of instruction. 
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Management heartily approves of Underwood 
Corporation Manifoldo Packettes, because fin- 
ished work is neat, clear ...and at a low cost 


per copy. 


You can buy Underwood Corporation Manifoldo 
Packettes in large quantity without the fear of 
the carbon paper drying up and becoming unus- 
able. Only top quality materials are used in 
their manufacture, and Underwood Corporation 
Manifoldo Packettes will 


copies whether you've had them in the stock 


produce excellent 


room for one day or one year. 


Check into this modern method of making ecar- 
bon copies. Ask your Underwood Corporation 
Representative forademonstration in your office, 
and he'll show you how Underwood ¢ orporation 
Manifoldo Packettes can be adapted to your 


requirements . .. efficiently and economically. 

























